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‘“‘AMERICA FORE’”’ 


* * * 


League of Nations, or No League— 


The AMERICAN EAGLE will keep on furnishing reliable 
American indemnity to American property-owners and 
wide-awake service to American Agents. 


The AMERICAN EAGLE’S policy of square treatment of all 
claimants is so interwoven with the AMERICAN EAGLE’S 
policy of insurance as to make an AMERICAN EAGLE Policy 
always saleable by the Agent and acceptable to the Assured. 


* * * 
AMERICAN EAGLE 


Fire Insurance Company 


Cash Capital, ONE MILLION DOLLARS HENRY EVANS, President 


HOME OFFICE: PACIFIC COAST DEPT. WESTERN DEPT. 
P.O. Box 1030, City Hall Station C. E. Allan, Secretary Alfred Stinson, Secretary 


80 Maiden Lane Insurance Exchange Bldg. 207 W. Jackson Blvd. 
NEW YORK SAN FRANCISCO CHICAGO 


A Good American Company to Represent 








THE NATIONAL UNDERWRITER July 3, 1919 
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AETNA PROMOTES ITS 
YOUNGER OFFICIALS 


Secretary E. J. Sloan Been Elected 
Vice-President and Goes 
on Board 


RALPH B. IVES ADVANCED 


G. E. Beardsley Is Made Vice-President 
and W. Ross McCain Is Chosen 
Assistant Secretary 


HARTFORD, CONN., July 1—At 
the meeting of the directors of the 
Aetna, promotion was made in the staff 
following the death of Henry E. Rees, 
leading vice-president. A. N. Williams 
has naturally now become the senior 
vice-president. Secretary E. J. Sloan 
has been elected vice-president and a 
director, taking Mr. Rees’ place on the 
board. G. E. Beardsley, assistant sec- 
retary, is made vice-president and sec- 


CHICAGO, CINCINNATI AND 





retary, and Ralph B. Ives of Chicago, 
assistant secretary, is made vice-presi- 
dent. W. Ross McCain of Little Rock, 
state agent of the Aetna in Arkansas, 
has been elected assistant secretary and 
will come to the head office. 


Mr. Sloan’s Career 


All these men deserve the new hon- 
ors that have come to them. They 
are experienced in underwriting and are 
very loyal to the old Aetna. Starting 
with Mr. Sloan, the men promoted rep- 
resent the newer school of officers. Mr. 
Sloan is a native of Hartford, born 
there Nov. 4, 1870. He entered the 
local agency of the Phoenix in Hart- 
ford and later became an examiner for 
the company. In 1897 he went to the 
Home, serving as special agent, and 
later state agent for Connecticut and 
Rhode Island. In 1903 he joined the 
Aetna forces, traveling in Connecticut, 
western Massachusetts and Vermont. 
Two years later he was made general 
agent, then assistant secretary, and in 
1912 was made secretary. Mr. Sloan 
has looked after New York and Canada 
especially. 


Mr. Beardsley’s Record 


Mr. Beardsley was born in Coventry, 
N. Y., Dec. 14, 1874, and got his edu- 
cation in the schools of Hartford. He 
graduated in 1896 at Yale and soon 
entered the service of the Aetna as an 
examiner. He went with the National 
Union in western Pennsylvania as spe- 
cial agent and later served the Home as 
special agent in Connecticut and Rhode 
Island. He returned to the Aetna in 
1905 as special agent in Connecticut, 
western Massachusetts and Vermont. 
Mr. Beardsley was brought to the home 
office in 1907 as assistant secretary. 


Ralph B. Ives 


Mr. Ives has been prominently as- 
sociated with the western department 
at Chicago, being assigned there in 
1915. Mr. Ives entered the employ of 

(CONTINUED ON PAGE 9) 
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How the Tornado “Solicits” Insurance 








Western end of Fergus Falls, Minn., business district after a 45-second round 
with the June 22 tornado. 





This was a crowded business district with a solid front of store buildings before 
the cyclone. 





Here is all that is left of the three-story Grand Hotel, where about fifteen people 





were killed by the collapse. 
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IN THREE 
PARTS — 


Part One 


CONSERVATION PLAN 
DISCUSSED IN EAST 


Some of the Recommendations 
Made by the Western Ad- 
visory Committee 


TO MAKE WORK UNIFORM 


Movement Is More Highly Organized 
in the West Than Other Sec- 
tions of Country 


NEW YORK CITY, July 1—James 
F. Joseph of Chicago, secretary of the 
western advisory committee that has 
charge of the conservation work under 
the auspices of the National Board, 
visited this city and conferred with 
the National Board officials and some 
of the managers regarding the future 
of the conservation work in this coun- 
try. The state conservation movement 


was much more effective and better 
organized in Western Union territory 


than elsewhere. The men out there 
have been drilled in state fire preven- 
tion association work and therefore 


were better equipped to take a larger 
part in the conservation movement. 
The results in the west, so far as flour 
mills, elevators and food repositories 
are concerned, are so gratifying that 
the work has attracted the attention 
of National Board officials. 


May Assume Greater Proportions 


The question is being discussed as 
tc: whether this work cannot be contin- 
ued in a way that will bring stil! 
greater results and carry the insurance 
people in closer contact with the gen- 
eral public. Most of the western peo- 
ple are anxious that the present in- 
spection work be continued and also 
want the scope of the conservation as- 
seciations in the various states enlarged 
so that they can take charge of all 
fire prevention activities. This would 
mean the elimination of the state fire 
prevention associations. If the con- 
servation movement is to take on a 
permanent form it is thought here that 
there should be uniformity in action 
throughout the United States. 

Catlin Is Chairman 

Vice-President Sheldon Catlin of the 
North American, chairman of the fire pre- 
vention and engineering standards com- 
mittee of the National Board and the 
conservation work will fall under the 
jurisdiction of his committee. Many 
of the executives in the east feel that 
the entire inspection system of fire in- 
surance needs overhauling, as there is 
too much overlapping and too ineffi- 
cient work being done. The conserva- 
tion association could well take part 
of the inspection work, could come in 
contact with municipal officers, could 
arrange for instruction of school chil- 
dren, public meetings, and so on. Some 
favor ‘the discontinuance of the town 
inspection system and concentrate on 
(CONTINUED ON PAGE 32) 





2 





THE NATIONAL 


UNDERWRITER 








=, July 3, 1919 








DEMAND FOR COVERAGE 


—_——— 


THRESHING MACHINE PLANS 


Difficult to Get Insurance to Cover 
Outfits Due to Unfavorable 
Experience 





There is much demand these days 
from agents who have customers that 
desire insurance on threshing machine 
outfits. There are but few companies 
writing this class. The threshing ma- 
chine has been regarded as a poor risk 
by companies. It is a property that is 
rather short lived, depreciates rapidly 
and there has been a considerable sus- 
picion of moral hazard attached to it. 
Undoubtedly in years gone by, a thresh- 
ing outfit was insured tor more than 
it was worth and the temptation to 
burn was very great. The active life of 
a threshing outfit is about three 
years, The machinery needs careful 
attention and is only in use for com- 
paratively a few weeks in the year. 
Then it is stored and unless properly 
cared for, the parts become rusty and 
dirty. It has been the custom for some 
threshing outfits to start in Texas and 
Oklahoma and travel north as the sea- 
son advanced. Toward the close of the 
season many would burn. Insurance 
companies also had a bad experience 
with threshing outfits that were owned 
by a number of farmers, in a sort of a 
cooperative way. 

Companies Writing the Class 


Owing to the big demands this year 
for threshing machines, because of the 
extensive grain crops there has been 
much pressure brought to bear on 
companies to work out some plan that 
would meet the situation. The com- 
panies that are writing threshing ma-+ 
chines this year are the Great Amer- 
ican, Connecticut Fire, Minneapolis 
Fire & Marine, Security of New Haven, 
American Eagle and National Union. 
Some companies will only write a ma- 
chine for good farm customers where 
the machine is not taken off the premi- 
ses. Most policies are written on a 
sliding scale of values, decreasing each 
year, insuring for two-thirds what the 
machine is worth. Some companies 
will only insure for a short term. The 
American Eagle is writing a policy on 
each separate part of the machine, such 
as the separator, feeder, wind stacker, 
weigher.and bagger and the main belt. 
In South Dakota the law requires that 
a surety bond be filed by every owner 
of a threshing machine guaranteeing 
that any loss be paid where the engine 
causes the fire. In lieu of a bond a 
fire policy may be written. It is likely 
that owing to the larger amount of 
grain raised some more systematic and 
acceptable plan will be worked out so 
that threshing machine owners can get 
coverage. Some of the large farmers 
are buying their own machines. 


ROY W. SMITH IS ADVANCED 


Local St. Louis Manager of the Ameri- 
can Central Has Been Elected 
Assistant Secretary 


Roy W. Smith has been elected sec- 
retary of the American Central of St. 
Louis. He began his insurance work 
with the J. R. Sutton Co., local agents, 
at Hillsdale, Mich. It was with this 
agency that George K. March, now 
general manager of the Detroit Na- 
tional Fire, and formerly western gen- 
eral agent of the New Hampshire, 
started. Mr. Smith in 1903 was ap- 
pointed special agent of the Fireman’s 
Fund in Missouri, Kansas and Okla- 
homa. After five years he was made 
special agent of the Hamburg-Bremen 
in Missouri and Kansas. Later he went 
to the New York Underwriters in the 
field, serving latterly as Missouri state 
agent. He resigned a year ago to 
take charge of the local St. Louis de- 


MICHIGAN SURCHARGE 
CASE IS UP JULY 10 


Injunction Secured Against the In- 
surance Commissioner Will 
Be Discussed 


NEW ANGLE IN MISSOURI 


Remarkable Decision of the Supreme 
Court as to Powers of Super- 
vising Official 


The court at Lansing, Mich., has 
stated that a hearing will be given 
July 10, on the Michigan surcharge 


case and a decision will be given as 
to the dissolution of the injunction se- 
cured by the companies restraining the 
insurance commissioner from carrying 
out his order removing the surcharge. 
The Michigan case was complicated by 
the fact that the special session of 
the legislature passed a law prohibit- 
ing insurance companies from making 
a flat percentage increase in rates. The 


question arose as to the effect on the 
injunction and whether this statute en- 
acted after the injunction was secured 
was effective as to rates on and after 
the date the law went into effect. The 
new law carried the emergency clause 
which put it into effect immediately. 


Attorneys Visit Lansing 


Attorneys Thomas Bates and Seymour 
Edgerton of Chicago, representing the 
companies, conferred with local counsel 
at Lansing and got in touch with the 
attorney general’s department and the 
attorney for the insurance department. 
It was found that steps were being 
taken to bring the companies to bar if 
they attempted to collect the surcharge 
after the new law went into effect. The 
new law inflicts heavy penalties, both on 
companies and agents for violation of 
the law. However, when the attorneys 
got together it was thought best to have 
an early hearing and hence the court de- 
cided on July 10 as the time when argu- 
ments could be made. In the meantime 
no action will be taken by the state. If 
the injunction is continued it will, of 
course, embrace the new statute. 


Loeal Agents Disturbed 


Local agents in Michigan were much 
at sea as to what to do until the Michi- 
gan Inspection Bureau sent out official 
advices telling the agents to continue 
reporting as now the surcharge in a 
separate account so that a proper report 
could be made to the state. Michigan 
has been an unprofitable state for the 
last few years, but the surcharge last 
year just about pulled it through. The 
attorneys for the companies hold that 
the insurance commissioner could not 
issue an order that will be confisca- 
tory and evidently intend to bring forth 
the same argument so far as the legisla- 
ture is concerned. 


_NEW ATTACK IN MISSOURI 


Evidently the companies intend to at- 
tack the Missouri surcharge case from a 
different angle inasmuch as the supreme 
court in a rather remarkable decision 
held that the insurance commissioner 
has supreme power to prevent rates from 
being raised, although it held that he 
could not prevent them from being de- 
creased. In other words, the Missouri 
decision makes the insurance commis- 
sioner judge and jury and confers on 
him judicial as well as administrative 
duties. Missouri has been a sink hole 
for the companies and if they are en- 
titled to the surcharge anywhere they 
certainly should collect it in Missouri. 
The attorneys for the companies are now 
reviewing the Missouri decision and it 
would not be surprising to see some 
legal action taken in a few days in order 
to get the issue again before the court. 


OKLAHOMA SURCHARGE CASE 
In Oklahoma the State Insurance 





partment of the American Central. 


Board decided that the surcharge could 





NONPARTISAN BILLS 
APPROVED IN N. D. 


Picked Papers will Publish Insur- 
ance Statements and other 
Official Printing 


LEAGUE KEEPS CONTROL 


Program for State System of Industries 
Adopted but Majorities 
Greatly Reduced 


FARGO, N. D., July 1.—The Na- 
tional Nonpartisan league still retains 
control in North Dakota, and its pro- 
gram for a state system of industry, 
voted on in the special referendum elec- 
tion of June 26, has been approved. 
The approval of the laws, however, was 
by a majority far less than that re- 
ceived by the league in any previous 
election, the lowest majority received 


for any law being around 8,000, while 
the highest majority is around 12,000. 


New Printing Law Approved 


While the state approved the indus- 
trial laws, it also approved the official 
printing law, under the terms of which 
the Nonpartisan leaders will force the 
publication of insurance statements 
only in Nonpartisan owned and con- 
trolled newspapers. The Nonpartisans 
have one newspaper in each county in 
the state, and as soon as the state 
printing commission, which is Nonpar- 
tisan, gets into action, those Nonpar- 
tisan papers will be the only official 
legal newspapers in the state, and all 
legal and official publications of every 
character will be printed in them. This 
printing law was put over by the league 
leaders as a means of financing their 
political organs, and it will pour sev- 
eral hundred thousand dollars into the 
coffers of their newspapers. The inde- 
pendent newspapers of the state will be 
absolutely barred from publishing either 
legal or official printing of any character, 
as the printing commission will select 
the one legal newspaper in each county 
for the next two years. After that the 
choice is to be made by election. 


Will Publish Insurance Statements 


Under a law passed by the last legisla- 
ture insurance statements must be pub- 
lished in two newspapers in each judicial 
district. This operates, so as to require 
only the same number of publications as 
at present, as the law now prescribes one 
publication in each of the twelve judicial 
districts. The state, however, has de- 
creased the number of districts to six. 
The law making such decrease in the 
number of districts was voted on in the 
referendum election, and was passed. 
Had it been defeated, then insurance 
statements would have been published in 
twenty-four papers in the state, as the 
system of twelve judicial districts would 
have been in effect. 


League Majorities Reduced 


The opposition to the Nonpartisan 
league expresses gratification at the elec- 
tion outcome, so far as the reduction of 
the league majority is concerned. When 
the Nonpartisan first elected a governor 
of North Dakota, they had a majority of 
65,000 over their rival. In the election 
of last November they retained a ma- 
jority of 18,000, while this time the ma- 
jority has been reduced to between 8,000 
and 10,000. 

In the Red river valley counties the 
league shows a net loss of 3,300 votes. 








be put into effect, and the date was put 
at June 1. Now the attorney-general 
has appealed from the State Insurance 
Board asking a supersedeas order from 
the supreme court to set aside the order 
of the State Insurance Board until the 
court shall pass on the validity of the 





surcharge. 


WALDRON TO GO EAST 


J. O. DYE HAS BEEN ADVANCED 


Rochester Underwriters Promotes Two 
of Its Efficient Men Who 
Have Made Good 


Following the resignation of F. W. 
Jeness, manager of the Rochester de- 
partment of the Great American Fire, 
to become secretary and manager of 
the New York State Board, Joseph O. 
Dye, the assistant manager, has been 
made manager, and Raymond Wal- 
dron of Chicago, state. agent of the 
Rochester Underwriters in Illinois and 
Wisconsin, is promoted to the position 
of assistant manager. Mr. Dye was 
formerly Ohio state agent of the Great 
American, was one of the wheel horses 
in that state, built up a big business 
and when the opportunity came the 
company promoted him to higher 
work. Since his scope has been en- 
larged he has demonstrated his fitness 
and ability for a commanding position. 
There is no harder worker in the busi- 
ness than “Joe” Dye. He is at it all 
the time. 


Waldron Had Fine Training 


Mr. Waldron is one of the progres- 
sive young men of the west and has 
been es active and ambitious 
all his life. He started in the old 
western department of the Orient as a 
minor clerk. This was in 1897. He 
then went with the Greenwich in its 
old western department and later was 
appointed Cook county special agent. 
When the Greenwich retired, he was 
connected with the Great American’s 
western department as an examiner 
and later was made executive special 
agent in the western department of 
the Delaware, Reliance and Rochester 


German. When the Rochester Ger- 
man was taken over by the Great 
American, Mr. Waldron was made 


state agent of the Rochester Under- 
aa for Wisconsin and Illinois and 
has built up the business in that field 
to fine proportions. He _ served as 
president of the Illinois State Board 
in 1917 and has been prominent in all 
the organized activities of the field in 
which he travels. He will go to New 
York the middle of July to assume 
his new position and will carry with 
him the fondest wishes of a wide circle 
of admiring friends, who know that his 
continued success is a foregone con- 
clusion. 








2,800 of its previous 
majorities in Emmons, Kidder, Logan, 
Stutsman and Morton counties. Whereas 
enly seven counties voted against the 
league last November, fifteen counties 
voted against the league in the referen- 
dum election. 


State V 


It also lost about 


jill Conduct Bank 


As a result of the election, the state 
will enter upon the business of conduct- 
ing a bank with a capital of $2,000,000. 
This bank, to be known as the Bank of 
North Dakota, will control all public 
funds, aggregating about $25,000,000. It 
also will control the issuance of $15,- 
000,000 in state bonds, of which $10,- 
000,000 is to be used in financing farm 
credits, while $5,000,000 is to be used in 
financing a state system of terminal ele- 
vators and flour mills. This latter sys- 
tem is the real basic principle of the Non- 
partisan league and the one on which 
it has obtained its strength. 

The bank is all ready to be placed in 
cperation, the terminal elevator and flour 
mill system is being organized and it is 
the purpose of the administration leaders 
to begin business as early as possible. 

The total vote polled for the laws is 
about 59,000, compared with 54,000 cast 
for the league last November. The total 
vote against the laws is about 51,000, 
compared with 37,000 cast against the 
league last November. This difference 
in vote is accounted for by the fact that 





the returned soldier vote is virtually 
unanimous against the Nonpartisan 
league. 
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BADGERS GATHER FOR FIVE CONVENTIONS 


NEW OFFICERS WISCONSIN ASSOCIATION OF INSURANCE AGENTS 
President—Ray E. Chartier, Wausau. 
Secretary-Treasurer—Frank Fassold, Milwaukee. 
Vice-Presidents—George Heller, Jr., Sheboygan. 
Miss Mabel Downie, Merrill. 
Joseph Koffend, Appleton. 
Henry Johnson, Edgerton. 
Alvin Fox, Oshkosh. 
James B. Leedom, Milwaukee. 
Miss Hattie M. Schroeder, Clintonville. 
H. A. Bird, Beaver Dam. 
Executive Committee—Loyal Durand, Milwaukee; John D. Rowland, Racine; 


FIELD MEN AND LOCAL 
AGENTS AT DELAVAN 


Officers Elected by Four of the 


Organizations in Session 
MANY AT JOINT DINNER 


Uniform Forms, Riot and Civil Com- 
motion Insurance and Relation 
with Public Chief Topics 


DELAVAN LAKE, WIS., June 27. 
—The plan of holding all of the state 
meetings of fire insurance men at one 
time and at one place was so success- 
ful that it may 
thing. It made it possible for the field 


become a permanent 


men to attend all or part of the ses- 
sions of the local agents’ association, 














FRANK HOFFMAN 


Retiring President Wisconsin Local 
Agents Association 


to hold a meeting of the Conservation 
Association which could be attended 
by local agents and to carry out a good 
fellowship dinner of all organizations. 

The attendance at the field meetings 
was about normal. The attendance at 
the agents’ convention was above nor- 
tinal and was possibly the most repre- 
sentative that has ever been gathered 
together. With the exception of one 
or two of the far northern cities, every 
prominent town in the state was repre- 
sented. The only time that the at- 
tendance has been larger than it was 
at Delavan has been when _ sessions 
have been held at Milwaukee and the 
entire Milwaukee board has turned out. 


From Tuesday to Friday 


The combination outing and conven- 


NEW OFFICERS 
WISCONSIN HOME NEST, 
BLUE GOOSE 
Most Loyal Gander—Hillis C. Rhyan, 
Niagara. 

Supervisor of the Flock—Henry E. 
Miller, Concordia. 

Custodian of the Goslings—E. J. Ari- 
mond, Fidelity-Phenix. 

Guardian of the Pond—J. R. Sullivan, 
Wisconsin Inspection Bureau. 

Wielder of the Goose Quill, Raymond 
T. Gravenstine, Hanover. 

Keeper of the Golden Goose Egg— 





Walter Hartshorn, Waukesha. 


Delegates to the National Convention—Ray E. Chartier, Wausau; Charles 


Erhart, Superior; J. N. 


Manson, Wausau; Loyal Durand, Milwaukee; August 


Rebhan, Milwaukee; Frank Hoffman, Manitowoc; Alvin Fox, Oshkosh; James 
B. Leedom, Wisconsin; Mrs. J. W. West, Oshkosh; Miss Hattie M. Schroeder, 


Clintonville. 








tion began Tuesday, the chief sessions 
of the field organizations were held on 
Wednesday and on Thursday morning 
and the agents began their meeting on 
Thursday morning. The real work of 
the agents was done Thursday after- 
noon and Friday morning, so there was 
really no interference of one meeting 
with another. 


a 
FIELD MEN’S CLUB FINISHES 
WORK 
Nearly all of the business of the Wis- 
consin field men’s club, the union or- 
ganization, had been completed on 
Wednesday. At the Thursday morning 





While the work during the war was 
directed chiefly at food products the new 
piants contemplated conservation work 
in every direction. All five preven- 
tion work is now being consolidated over 
the entire United States and there will be 
a meeting in Chicago on July 17 to decide 
upon the part that field men will play 
in the new campaign. 


Records of Field Men Read 


Mr. Tuttle pointed out the record of 
each field man on conservation work last 
year was read out at annual meetings of 
both the Western Insurance Bureau and 
the Western Union and that the mana- 
gers not only knew what their own field 





genuine friendship. 





Texas Convention 


One of the most inspiring and beneficial state agency conventions 
held in recent years was the annual meeting of the Texas Association of 
Insurance Agents, held at San Antonio, Texas. 
writer, in order to give insurance people the widest service, is devoting 
Part Three of this issue to the convention. 
San Antonio many of the leading agents of the state. 
all sections of the country were present to make addresses. 
Craig Belk and his cohorts can be sincerely congratulated on the conven- 
tion, the magnificent program, and the manifestation on all sides of 


The National Under- 


There were gathered at 
Notable men from 
President 








session, managers and other visitors 
present were called on for remarks and 
officers elected. Rudolph Belcher, repre- 
senting the uniform forms committee, 
said that uniform forms were just as 
necessary as the analytic system of rat- 
ing for the proper conduct of the busi- 
ness, for rates could be cut by forms as 
well as by rebates or by the old fash- 
ioned method of merely slicing. 


Remarks From Visitors 


Vice-President John O. Platt of the 
Insurance Company of North America, 
spoke of the tribute paid the insurance 
business for patriotic services by the war 
and navy departments and by the United 
States shipping board. 
that these tributes, which became public 
at the last annual meeting of the Na- 
tional Board of Fire Underwriters, be 
given publicity. Others to speak were 
Fred M. Gund, western manager of the 
North River and the United States Fire; 
George E. Nichols, manager of the Wis- 
consin Inspection Bureau; W. R. Town- 
ley, western general agent of the West- 
ern and British America; Platt Whit- 
man, Wisconsin insurance commissioner; 
Charles R. Tuttle, general manager of 
the North America, and C. W. Van Bey- 
num of The National Underwriter. 


* * * 


BASSE AND WIEBEN CHOSEN 
AS REPRESENTATIVES 


A meeting of the Wisconsin Conserva- 
tion Association was held Thursday 
morning, with William B. Calhoun, presi- 
dent, in the chair. General Manager 
Charles R. Tuttle of the North America, 
chairman of the Chicago advisory com- 
mittee, said that under the patriotic 
spur, the insurance companies rendered 
a great service to the nation and an ex- 
cellent result had been secured in 1917 
and a better result in 1918. The public 
now is asking each business what serv- 
ice it renders and feels that each busi- 
ness owes the public something for the 





Fred F. Gordon, Boston. 


privilege of engaging in this line. 





It was moved | 





men did, but what the 
other companies did. The purpose of this 
was partly to establish the records of 
field men in work and partly to establish 


field men of all 


the records of the companies in this 
work. 

Business men generally are taking a 
much more lively interest in this sub- 


ject of conservation and fire prevention 
than formerly. There were 2,317 credit 
men in the room at their recent annual 
convention when the subject of fire pre- 
vention was taken up. 

Wisconsin men elected E. O. Basse of 
the Great American as a representative 
of Union companies and R. H. Wieben 
of the Milwaukee Mechanics as repre- 
sentative of the Bureau companies for 
the July 17 convention. 

* * * 


GOOD FELLOWSHIP DINNER 
HAS BIG ATTENDANCE 


There was just double the anticipated 
attendance at the good fellowship dinner 
of field men and local agents Thursday 
evening. Arrangements were made by a 
committee of field men, headed by Charles 
Easton and William B. Calhoun. Frank 
Hoffman of Manitowoc, president of the 
agent’s association, presided. 

The chief speaker was Charles E. Shel- 
don, western manager of the American 
and sometimes called the father of the 
cooperative agreement between the 
Western Union and Western Insurance 
Bureau. His topic was cooperation in 
the insurance business. There are four 
great interests to serve in the insurance 
business, he said, and they cannot be 
given justice unless there be cooperation 
between these four interests. These are, 
said Mr. Sheldon, first the stockholders, 
second, the property owners, third, the 
local agents and, fourth, the officers, man- 
agers, office employes and field workers 
of the companies. Lack of cooperation 
on the part of anyone interested is detri- 
mental and expensive to all. As exam- 
ples, Mr. Sheldon suggested the injury 
which might be done in an agency 








through an ill-advised letter from a daily 
report examiner, the trouble that may 
come from a selfish, indifferent or im- 
politic attitude on the part of an officer 
or manager, the damage sometimes done 
by the unwarranted assumption of 
authority on the part of field men or 
local agents in dealing with legislation 
or the public generally. 


What Cooperation Accomplishes 


The United States demonstrated what 
it could do in a military way when its 
people cooperated and the “allies,” as 
soon as they began cooperating, demon- 
strated also their power. The insurance 
business can likewise‘ gain much by co- 
eperation. By cooperation, the insurance 
business can bring about a more intelli- 
gent and friendly attitude on the part of 
the people and their representatives in 
the halls of legislation upon the seats of 
judgment and a better recognition of the 
beneficent character of the business and 
the important part it plays in the finan- 
cial and industrial affairs of the nation. 
The challenge that the insurance busi- 
ness had not stirred itself to cooperate 
with banking and industrial institutions 
to bring about a helpful and wise solu- 
tion of the numerous problems of the 
national business life, which came re- 
cently from the president of the Cham- 
ber of Commerce of the United States, has 
been answered. Insurance has protested 
this reflection upon its patriotism and 








FRANK FASSOLD 
Reelected Secretary-Treasurer Wisconsin 
Local Agents Association 


business sagacity. It has knocked at the 
doors of this Chamber of Commerce that 
demanded admittance and not only ad- 
mittance but recognition, so that it may 
deliver the business from the misunder- 
standing and so that it may have an 
cpportunity to evidence its attitude to- 
ward the business life of the nation. 


Not Holding Aloof 


Through capable representatives the 
insurance business is now in a position to 
participate in the activities of the Na- 
tional Chamber of Commerce and _ to 
demonstrate the benefits rendered by the 
insurance companies and to also publicly 
declare its intention to aid in all move- 
ments which have for their object the 
upbuilding of the great industries and 
enterprises of this company. 

In closing, Mr. Sheldon urged insur- 
ance men to take part in the fight now 
being instituted against anarchy and 
bolshevism. He said that in his own city 
of Rockford, on May 1, the red flag was 
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President—R. J. McIntyre, Fireman’s 
Fund. 
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derwriters; One-Year Member—George 
F. Risley, Hartford. 














































4 


THE NATIONAL 


UNDERWRITER 


July 3, 1919 








carried in a parade and this at a time 
when over 4,000 laborers were on strike. 
Promptly an industrial peace association 
was organized in that city to uphold the 
law of the land and it has become ex- 
ceedingly strong. He suggested that in- 
surance men take a leading part in the 
organization of similar associations in 
every city of the country and also a 
leading part in the maintenance of such 
bodies wherever they exist today. 


Other Speakers at Dinner 


Platt Whitman, recently appointed an in- 

surance commissioner to succeed Michael 
J. Cleary, and last week appointed for 
a six year term, paid tribute to his pre- 
decessor. Mr. Cleary, he said, had done 
much toward the promotion of fellowship 
among insurance men and between in- 
surance officials and insurance man and 
had furthered the cooperative movement. 
Mr. Whitman hopes to be able to do his 
share toward the continuance of the pres- 
ent good feeling that exists in the state 
and that has even spread beyond its 
borders. 

D. O. Stine, state agent of the St. Paul 
Fire & Marine, furnished a surprise with 
oratory of the eighteen karat variety. 
He philosophized on cooperation in all 
phases of life and pointed out that none 
of the great accomplishments of history 
had every come about except through 
cooperation. Cther speakers at the @Gin- 
ner were George E. Nichols, manager of 
the Wisconsin Inspection Bureau; J. N. 
Hobbins, of Madison, and John N. Man- 
son of Wausau, the last two being the 
representatives of the agents on this pro- 
gram. 

ad * * 


WALSH STIRS UP MANAGERS AS 
WELL AS AGENTS 


Eugene J. Walsh of Davenport, Iowa, 
retiring president of the Iowa Associa- 
tion of Insurance Agents and vice-presi- 
dent of the National association for the 
central western states, gave to the 
agents’ association one of his stirring 
talks on the possibilities of the insur- 
ance business. He aroused the managers 
and field men present, as well as the 
local agents. The companies, said Mr. 
Walsh, are waking up to the opportuni- 
ties of today. So are the agents. Both 
should get together. Agents have talked 


to managers sometimes critically, often 
mistakenly and often honestly. : 
Insurance makes possible nearly all 


business ventures. It makes possible the 
conduct of a summer resort such as that 
where the meeting was held. It makes 
possible huge investments in congested 
districts. It makes possible the conduct 
of many lines of business that never 
would have been developed. 

Strike, riot and civil commotion insur- 
ance, said Mr. Walsh, is neither an un- 
derwriting graft or fancy. It is a serv- 
ice to business. 


Development of Agencies 


The local agency business formerly 
was a matter chiefly of form, rate and 
amount of fire property insurance. Now 
it is a question of fire, use and oecu- 
pancy insurance, tornado property and 
tornado use and occupancy, liability, 
compensation, burglary and all the other 
forms of insurance. In a year and a 
half one factory in Davenport, the city 
where Mr. Walsh conducts an agency in 
partnership with John Hynes, has grown 
from a patron for $100,000 of fire prop- 
erty insurance into a patron for $4,500,- 
€00 of various forms of indemnity. This 
is just indicative of the possibilities of 
the business for the agent who creates 
the desire for these various forms of 
service. 

The airpiane, pointed out Mr. Walsh, 
brings the great foreign companies sev- 
eral days nearer to their agents and 
assured. American companies are not 
blind to this fact, and keener competi- 
tion along service lines may be expected. 


More Help for Agents 


Formerly the manufacturer merely 
sold goods to the jobbers and the jobbers 
sold goods to the merchants. Now the 
manufacturer helps the jobber sell and 
the jobber helps the retailer. It has be- 
come a business of following the goods 
off the retailers’ shelves, as well as onto 
them. 

In his own town, Mr. Walsh said, he 
had found the possibilities of the busi- 
ness. He had found that use and occu- 
pancy insurance could be sold to every 
manufacturer in the city and that there 
wasn't a single line of indemnity that 
an agency couldn’t handle profitably. 
Even life insurance could be cared for. 


His agency has sold not one, but many 
$50,000 life insurance policies to business 
ahd professional men. 

The old complaint that insurance is 
overdone is based on a false conception 
of the business. It isn’t worked enough. 
There may be too much competition for 
certain lines that exist, but there is far 
too little creative selling of unworked 
lines. 
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UNIFORM FORMS IS THE BIG 
TALK OF AGENTS 


The program of the agents’ conven- 
tion was up to the Wisconsin standard. 
The greatest interest was shown in the 
talk on uniform forms by John F. Staf- 
ford, chairman of the uniform forms 
committee and western manager of the 
Sun. Following his talk many ques-' 
tions were asked and Rudolph Belcher, 
secretary of the committee and also 
secretary of the Uniform Printing & 
Supply Company answered numerous 
questions. 


Mr. Belcher made a few remarks on 
the same subject at the closing session 
of the Wisconsin Field Men’s Club, the 
Union organization, Thursday morning. 
In discussing uniform forms, Mr. Staf- 
ford paid high tribute to the Blue Goose. 
He said that organization, of Wisconsin 
origin, had done so much for the get-to- 


gether, “tote fair’ and fellowship idea 
in insurance that now insurance men 
were able to get together, look each 


other in the eye and feel that they were 
dealing on the square and that this feel- 
ing made the uniform forms not only a 
possibility, but an actuality. Another 
factor that has made possible uniform 
forms is the willingness of agents and 
managers who get together. 

In former years, said Mr. Stafford, the 
manager of an insurance company writ- 
ing more than one class of business, was 
able to give a great deal of time to the 
details, but this is no longer possible. 
Now departmental heads, as specialty ex- 
perts, are given wide latitude and uni- 
form forms is in reality one of these 
specialties. Under the old system of in- 
dividual forms and individual companies, 
corners were cut, rules were bent when 


not broken and company’s rights and 
privileges were given up. Evils crept in 
which were decidedly dangerous and to 


some extent alarming. Big brokers took 
advantage of the situation. Each mana- 
ger had his own idea and with a little 
joker here and a little omission there, 
difficulties and embarrassments arose. In 
view of this uniform forms came into 
being. 
Uniform Forms Not New 


Uniform forms, said Mr. Stafford, were 
first used in Oklahoma and Kansas about 
twenty years ago, when an experienced 
printer furnished forms to the Oklahoma 
rating bureau, which in turn distributed 
them to agents. Then came a demand 
from Michigan agents for uniform forms, 
with distribution through the Michigan 
Inspection Bureau. Subsequently a com- 
mittee was appointed to investigate these 
subjects and the results became effective 
in Wisconsin, July 1. In March, 1915, 
when uniform forms were put out in 
Michigan and Nebraska, they were an 
experiment, but results have shown that 
they are good for both, agents and com- 
panies. Since then they have been intro- 
duced in Indiana, Oklahoma, Iowa, South 
Dakota, Kentucky, Ohio, Minnesota and 
the Rocky Mountain field, consisting of 
Colorado, Wyoming and New Mexico. 
Now comes Missouri and Wisconsin. This 
is a total of 16 states. 


Individuality Not Eliminated 


The contention of some agents that 
uniform forms eliminate their individual- 
ity and deprive them of the opportunity 
of exercising their ingenuity in preparing 
forms is not correct. An agent can dis- 
play as much skill and give as good if 
not better service with uniform forms as 
without. The forms are all constructed 
and based on the rules, clauses and per- 
mits appearing in the rule books of the 
inspection or rating bureaus and the 
agent may be sure in using uniform 
forms that he is giving his client insur- 
ance in accordance with correct rules and 
practices and insurance that is fair and 
‘liberal and that will pass both the audit 
bureau and the insurance company. The 
local man can demonstrate his skill and 
ability in the preparation of special forms 
when necessary by determining what 
clauses and permits should appear in the 
forms to care for the conditions of the 





the individuality of the agent is not lost, 
strayed or stolen. 


Best Forms Possible 


In the preparation of forms, each is 
given the most careful thought and con- 
sideration by individual members of the 
joint committee of the Union and Bureau 
and by the committee as a whole. The 
advice of legal council is sought and re- 
gard is given to the statutes of the vari- 
ous states. The committee is always 
open to suggestions and willing to adopt 
ideas that seem to be the most advan- 
tageous. Revisions are made from time 
to time to comply with the ideas of both 
local agents and managers. There is 
never a thought that a uniform form is 
the last word and changes are made and 
will be made when improvements are 
possible. Between 115 and 125 forms, 
clauses and permits are prepared for 
each state. These vary according to the 
varying requirements of the statutes, 
conditions and rules of the various states. 
These forms are not meant for any and 
every risk, but merely for the mass of 
risks in each state. 


Agents’ Work Reduced 


Under the system the agent is not re- 
quired to carry as many sets of forms as 
companies he represents, but merely one 
set of forms for all companies. Uniform 
forms reduce his work as well as insure 
concurrency. And, furthermore, they 
make more use of all clauses and permits 
that should be used to make insurance 
valid for the buyer. 

Through the uniform forms movement, 
it has been possible to reduce the num- 
ber of gasolene engine permits from three 
to one, the gasolene lighting device per- 
mits from five to two, the fuel permits 
from two to one and the watchman’s 
clauses from four to two. 


Pointers From Belcher 


In his discussion of the subject, Mr. 
Belcher pointed out that if it was right 
and proper that there should be a stand- 
ard policy, that it was right and proper 
that there should be standard forms; that 
the arguments in favor of the standard 
policy did not apply any more to the 
general provisions of the contract than 
to the specific provisions for each class 
of risk. Mr. Belcher pointed out that 
instances have come to the notice of the 
committee where agents had _ secured 
good sized lines by using uniform forms 
and showing how much better they fitted 
the needs of the insurance buyers than 
the forms that had been gotten up by a 
competitor previously. 

Asked whether the 30-day shut-down 
permit could be amended Mr. Belcher an- 
swered that on all seasonal occupancy 
risks shut-down periods of from 30 days 
up to nine months might be granted. 

Mr. Belcher pointed out that the lead- 
ing companies not affiliated’ with the 
Western Union or Western Insurance Bu- 
reau were cooperating in the uniform 
forms movement and paying their share 
toward the expense of printing and dis- 
tributing the forms and that the same 
thing was true with many of the mutuals. 
He said the Wisconsin mutuals were 
among the first to become interested in 
the uniform form movements. 


* OK 


RIOT AND CIVIL COMMOTION 
INSURANCE 


John K. Walker, superintendent of 
agents in the western department of the 
North America, spoke on strike, riot and 
civil commotion insurance. This form of 
indemnity, he said, was the logical suc- 
cessor to war risk insurance, just as 
that form was the logical outcome of 
explosion insurance. Riot and civil com- 
motion protection meets the need of the 
reconstruction period. The policy form, 
the rules and the rating plan are similar 
to the contract, rules and rating method 
used for both explosion and war risk 
insurance. 

However, strike, riot and civil com- 
motion insurance cannot be granted for 
periods less than 90 days, nor is a policy 
cancellable in a shorter period. The rea- 
sons for this rule are, of course, obvious. 


Reconstruction Troubles 


What may happen during the coming 
few years cannot be foretold. No one 
anticipates general civil commotion, as 
in Russia, but strikes and their attend- 
ant destruction of property in isolated 
sections are inevitable. Those owners of 
property who wait to secure insurance 
until the storm cloud of labor disturb- 





risk in question. Through uniform forms 





ance has made its appearance will be 


compelled to pay three times the regular 
rate for their protection. 
While the general form covers mali- 
cious explosion damage, protection for 
loss through inherent hazard explosion 
can only be secured by paying an extra 
rate for an extension of cover by rider. 
Use and occupancy, as well as property 
loss insurance, may be written under the 
strike, riot and civil commotion policy, 
but the loss of use must be occasioned 
by damage to property and not solely by 
the strike. 


Chart Talk by Nichols 


George E. Nichols, the new manager 
of the Wisconsin Inspection Bureau, pre- 
sented a very interesting chart talk. He 
showed the large proportion of preventi- 
ble fires throughout the coutry, using 
statistics and figures based on the re- 
search work of the National Board and 
on the Texas Fire Insurance Commission. 
The charts showed how rates were made 
and why rates of risks that were super- 
ficially similar might vary greatly be- 
cause they differed in the vital fire haz- 
ards. His talk was one that furnished 
agents with a great deal of valuable data 
with which to combat complaints from 
the public on rate matters. Mr. Nichols 
pointed out that one of the needs of the 
day was publicity of the great service 
that insurance is rendering the business 
and of the high grade manner in which 
this service was being rendered. 


Need of Knowledge Apparent 


Commissioner Whitman, who was not 
en the program of the business session, 
spoke briefly on Friday morning, setting 
forth some of his ideas of the business. 
There are defects in all classes of busi- 
ness industry, said Mr. Whitman, and 
they can be cured and should be cured 
within the business itself. The bankers 
of the country have gotten together for 
years and have corrected many of the 
faults in their business without any ma- 
terial changes in the banking laws. The 
insurance defects can be cured in the 
same way. The need for further insur- 
ance legislation is not great, in Mr. 
Whitman’s opinion. 

The greatest difficulty in the business 
today, said Mr. Whitman, and as he 
pointed out in his remarks at the dinner 
on Thursday evening, was the lack of 
knowledge of the business itself, on the 
part of men engaged in it. 


Kok Ok 


MORE ASSOCIATION WORK IS 
PLANNED 


Reporting for the executive committee 
at the agents’ meeting, Loyal Durand 
of Milwaukee recommended the appoint- 
ment of a chairman for each congres- 
sional district in the state, who should 
arrange a district meeting during the 
year. He also asked that some commit- 
tee be given authority to act on impor- 
tant matters during each year and that 
a committee for conference with a simi- 
lar committee from the field men’s or- 
ganizations be created, Favorable action 
was taken on all three matters. 

Called on for a few remarks at the 
agents’ meeting, C. R. Tuttle, manager 
of the North America, pointed out that 
insurance through its various points that 
come in contact with the public must 
demonstrate and render service. Agents, 
he said, must not only show property 
owners how to secure reduced rates, but 
also reduced fire hazards. The agents 
will also have to show the public that 
each crooked loss that is paid is a cost 
to the public itself. 

* * * 


BLUE GOOSE INITIATION IS 
AMUSING 


The Blue Goose held an old-fashioned 
initiation in connection with its annual 
meeting and election of officers Wednes- 
day evening. Its was the first ceremo- 
nial of its kind in the state for several 
years. The past year has been unusually 
suecessful, and Hillis C. Rhyan, who has 
had much to do with the good record, 
was chosen most ioyal gander. 


Mutual Association’s Officers 


The Mutual Fire Insurance Association, 
which was formerly the Mutual Union. 
representing the mutual companies of 
New England, has elected the following 
officers: President, Burton S. Flagg: 
vice-president, Robert A. Barbour; sec- 
ond vice-president, Carlos P. Faunce; 
secretary and treasurer, Charles F. Dan- 
forth; executive committee, Harry Har- 
rison, Charles F. Bowers, Lincoln H. 





Welch and Charles Howland. 
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years experience in the office of the 
New Hampshire Fire. 

Special Agent W. F. Dooley, who for- 
merly covered Maine and New Hamp- 
shire for the American Eagle, will con- 
tinue to supervise eastern Massachu- 
setts, and Rhode Island. Special 
Agent Joseph F. Gough, who gives up 
Vermont to Mr. Burke, will continue to 
look after Connecticut and western 


CHANGES IN THE FIELD 




















TERRITORY BEEN READJUSTED 





Cleveland National Fire Has Made a 
Shift in Some of Its Special 
Agents 








Massachusetts. 
The Cleveland | National _ has rear- E. H. Warner 
ranged the territory of its special 
agents. In the east it has appointed! | E. H. Warner, state agent of the Lon- 


don Assurance in Iowa and Nebraska 
agent for New Jersey, eastern New | has resigned to take the secretaryship 
York and eastern Pennsylvania, with | of the Automobile Insurance Com- 
headquarters at Chatham. He has been | Pany of Mason City, Ia. 

connected with the City of New York 


Fred W. Lau of Chatham, N. J., special 





for a number of years, for the greater 
part of the time chief examiner and 
chief clerk but later as New Jersey 
and New York suburban special. 

Ohio has been divided, D. M. Tanner 
taking charge of the southern and 
northwestern territory with headquar- 
ters as at present in Columbus. C. N. 
Hunt will take charge of the northern 
and northeastern Ohio and also west- 
ern Pennsylvania and western New 
York. 

The company has transferred Fred 
\W. Larkin from Columbus, where he 
has been assisting State Agent Tanner, 
to Chicago for the purpose of taking 


Lee B. Fowler 


Lee B. Fowler, a successful local 
agent at Indiana Harbor, has been ap- 
pointed special agent of the Niagara 
for Indiana as assistant to State Agent 
D. P. Barrett. Mr. Fowler has entered 
upon his new duties. 


G. E. Donahue 


G. E. Donahue, formerly with the 
Home of New York at San Francisco, 
covering the city and Bay counties, has 
gone with the Columbian National of 
Detroit as state agent in New York and 
Pennsylvania. 











charge of Indiana and the southern 
peninsula of Michigan with the title of 
state agent. These two states were 
formerly in the field of A. K. Sedgwick 
of Chicago. The company has arranged 
so that Mr. Sedgwick will continue in 
charge of Illinois and Wisconsin and 
take over the northern peninsula of 
Michigan. 


Merrill E. Smith 


Merrill E. Smith, who was _ trans- 
ferred by the Commercial Union from 
Minnesota a few months ago to In- 
dianapolis as state agent for Indiana, 
has resigned to go back to Minnesota 
and North Dakota as special agent of 
the Royal to assist State Agent C. G. 
Rates. 





Richard P. Burke 


Richard P. Burke has been appointed 
special agent for the American Eagle, 
covering Maine, New Hampshire and 
Vermont, with headquarters at Port- 





Clifford B. Dye 


Clifford B. Dye, Ohio special agent 
of the Great American and American 
Alliance, has resigned to become con- 


Company in Cleveland, one of the large 
and aggressive local agency firms in 
the west. Mr. Dye has a splendid op- 
portunity with this office. He is the 
son of J. O. Dye, who has just been 
made manager of the Rochester Under- 
writers at its head office in New York. 
Clifford Dye has had a splendid train- 
ing and developed into one of the able 
business getting field men of Ohio. At 
one time he was a field man for the 
Western Factory, later returning to the 
Great American. 





George G. Wright 


George G. Wright of Milwaukee, who 
for some time past has been Wisconsin 
state agent for the Mercantile, will now 
represent the Commonwealth in the 
same territory as well. In the latter 
connection, he succeeds R. R. Chap- 
man, who relinquishes the state to 
handle the Commonwealth and Mercan- 
tile in Minnesota solely. 





O. G. Hesselgren 


O. G. Hesselgren, special agent for 
the Eliel & Loeb companies in Indiana 
and Illinois, has resigned to become 
state agent of the New Brunswick and 
New Jersey in Ohio with headquarters 
at Columbus. Mr. Hesselgren is a first 
class field man and has done excellent 
work. 


W. G. McCoy 


W. G. McCoy, insurance manager for 
Trapp & Co., at Miami, Okla., has been 
made special agent of the Firemans 
Fund and Home F. & M. to succeed 
Roland Reed who goes to California 
to enter the local business. 


If you write accident and health in- 
surance you'll be interested in the Cas- 
ualty Review. Send ten cents for 
sample copy, or one dollar for a year’s 
subscription to 1362 Insurance Ex- 








land, Maine. Mr. Burke has had ten! nected with the Stafford-Goss-Bedell 


change, Chicago. 
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ELBRIDGE G. SNOW, President 


Statement, December 31, 1918 


Cash Assets........ ntunanaoan $3,772,414.15 
oe rer nore 500,000.00* 
Liabilities............ pegereriel 2,590,201.74 
eee . 682,212.41* 


“Surplus as regards Policyholders, $1,182,212.41 


Fire, Lightning, Automobile (Full Coverage in Combination Policy), 
Explosion, Hail, Marine, Profits and Commissions, Rents, Rental 
Values, Riot and Civil Commotion, Sprinkler Leakage, Use and 
Occupancy, Windstorm. 


LIBERAL CONTRACTS Guaranteed By Funds Ample to Meet Without Delay All 
Obligations, and Backed By a Complete Service Organization and By 
Management Well Known for Its Practice of Prompt and 
Equitable Adjustment and Payment of Losses 


An American Company, Established 90 Years, With an Unblemished Name  { 














FIRE MARINE 
TORNADO WIND STORM 
RENTS LIGHTNING 
PROFITS EXPLOSION 
HULLS COMMISSIONS 
CARGOES AUTOMOBILES 
FLOATERS LEASEHOLD 








INSURANCE STOCKS 


NEW YORK COMPANIES 





Net Book 
Value 
Dec. Last 
Companies— 31,°18 Bid Ask. Sale 
Amer. Alliance... 204 245 aie 245 
Continental .... 202 290 300 294 
\Fid.-Phenix .... 341 500 ae 505 
Gt. Ame?...c...+- IE 390 396 392 
Glens Falls .... 609 750 850 800.. 
Globe & Rut....1360 900 mmr eam 
Hanover ........ 164 165 175 170 
BEOURO ccccccccce OA 580 600 590 
Nat'l Liberty.... 379 295 315 310 
aS ee 412 390 as one 
North River..... 334 175 ~ ; 
i eee 219 180 240 220 
Stuyvesant ..... 117 50 90 75 
United States.... 245 260 wong ea 
Westchester .... 234 370 390 380 
CASUALTY AND SURETY STOCKS 
Amer. Surety... 114 128 “a ret 
Fid. & Cas...... 354 25 515 450 
Nat’l Surety..... 209 255 260 260 
OC. BR COR cccces 7 200 205 
Baltimore Cos.— 
Fid. & Dep...... 160 123 128 125 
WG CMs cae cess ee 98% Se 
| > eae 98% ee 
U. S. Fid. & Guar. 131 133 135 
PHILADELPHIA COMPANIES 
Companies— Par Sales 
BR Caceceteresdacceeuas 10 22% 
Fire Association............ 50 330 
WPRCAEREED dics Seac-cca 4 eee ween 25 84 
COMMON aiad.s bose hee ceeaweeues 100 125 
Pe A). rer ra 100 236 
Insurance Co. of No. Amer... 10 32% 
CURIE GE lacks ccntesqcecues 100 80% 
EAIOGPMIGIN SH 6. ao 6 06s cae deeds 25 100 
RGCHIINIGEY oo os cede case ca nace 25 75 
Pennsylvania Fire.......... 100 ig 
People’s National............ 25 20 
HARTFORD, CONN. 
Companies— 3id Asked 
fv Ae eee er eee eT $20 £30 
Po) ae ere Te ra 318 325 
Bartiere Fire... sc ccccscccsss para 905 
GONE Cds 6 66 Ghdtiewscdacedes 460 470 
National Bite... .ccicwcscce SOG 405 
GE IN 44 46.2 cee eck ws 705 710 
Aetna Casualty & Surety... ... 555 
| Hartford Steam Boiler.......380 390 
PURVAVGIGRS sn icc ns cece we nnes 830 840 


THE AUTOMOBILE— 4 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,382,334.00 


SURPLUS TO POLICYHOLDERS 


$3.833,866.73 


LINES WRITTEN 


WAR RISK 

MAIL PACKAGE 

TOURIST BAGGAGE 
SPRINKLER LEAKAGE 

USE AND OCCUPANCY 
INLAND MARINE 

INLAND TRANSPORTATION 


REGISTERED MAIL 





Affiliated with 


ETNA LIFE INSURANCE CO. 
ETNA CASUALTY & SURETY CO. 
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A Glimpse of the Past 


In the June issue of the FiremMan’s 
Funp “Record” much space is given to 
the western department, inasmuch as it 
has moved into new quarters at Chicago. 
An interesting feature is a contribution 
by Tuomas S. Cuarp, the old time man- 
ager of the central department, as it was 
called, who retired from business in 1900 
after 30 years of active service. The 
FirEMAN’s Funp has always attracted 
men of superior mold to its official ranks. 
Those who knew Mr. Cuarp and came 
in contact with him in the early days of 
the department recognized a man of 
charming personality, of dignified urban- 


Lesson From 


A coop lesson can be learned from the 
plight of Fergus Falls, Minn., which was 
struck by a disastrous wind storm result- 
ing in $3,000,000 property loss and some 
50 people killed. In 1912 Fergus Falls 
had quite a wind storm, resulting in con- 
siderable property damage. At that time 
local agents were active in soliciting tor- 
nado business and secured a number of 
holders of tornado policies. When they 
came round for renewal most of them 


Giving Risks Individual Consideration 


An interesting development of the 
fire insurance business during the past 
ten years has been the gradual disap- 
pearance of prohibited lists. Ten or 
fifteen years ago in every fire insur- 
ance office the prohibited list was 
rather freely consulted and except on 
rare occasions 
Gradually examiners began to step 
the boundary lines. The fact 
that a risk was on the prohibited list 
did not rule it out of consideration en- 
tirely. As this idea grew, the pro- 
hibited list became less important until 
in many offices today there is no such 
thing, and has not 
years. 

This development has had a _ten- 
dency to establish new underwriting 
practices with many companies. It is 
undoubtedly true that many medium 
sized and big risks do not get the in- 
dividual consideration nowadays that 
they did in former years. For in- 
stance, a number of companies took 
lines all out of proportion to their 
capacity on the Douglas Starch plant 
at Cedar Rapids, Ia. 

Underwriters seem to be very muclt 
influenced in accepting business by 
what other companies are doing. In 
Chicago or New York where the placer 
goes from one office to another, if he 
is skillful enough to get a fairly good 


rigidly adhered to. 


over 


been for many 





ity and of wide culture. Mr. Carp was 
the scholar of fire insurance in the west, 
a man gifted in the use of language, a 
ready and virile writer. He seemed out 
of place in a business office. Mr. Cuarp 
had the eye and spirit of the artist and 
writer. Following his retirement, he has 
spent much time in travel and in adding 
to his already rich and cultivated mind. 
His recount of some of the interesting 
facts in connection with his career with 
the FireEMAN’s Funp, starting in 1869 as 
special agent, brings back to Mr. CHarp’s 
old friends many delightful memories 
of earlier days. 


Fergus Falls 


were dropped because the people believed 
that all danger from wind storm was 
over and that the 1912 tornado was some- 
thing of a freak. Therefore when the 
real twister hit Fergus Falls the insur- 
ance to value was very light. It is not 
thought that over $200,000 insurance was 
involved in the town. This again carries 
in a striking way the lesson of the need 
of adequate protection against the un- 
protected. 


line from a well known company and 
places this at the top of the list, the 
securing of the desired amount is as- 
sured. Apparently countermen, exam- 
iners and underwriters follow the lead 
of a well known company rather than 
to give a risk individual consideration. 
This is not a very healthy sign. The 
underwriting of insurance is a 
scientific business. It should not be 
conducted in a hit or miss fashion. 
When the point is reached where an 
insurance placer can hurriedly rush 
into an office, ask how much will be 
taken on the line he is offering and 
rush out again with an acceptance all 
within one or two minutes, the fire in- 
surance business has been reduced to 
a gambling game, and this sort of thing 
has no place in good underwriting 
circles. It may take a little more time 
to give consideration to the various 
aspects of the risk that is being offered, 
but in the long run this method, which 
is the only kind of real underwriting 
that there is, will yield a profit and 
steer a company away from the rocks. 


fire 


Success is largely a matter of stick- 
ing to a thing until it is accomplished. 
Many a man has missed success be- 
cause he didn’t have the patience to 


PERSONAL SIDE OF THE BUSINESS 








So well received was the address de- 
livered by F. W. Day, manager of the 
Royal at New York, before the annual 
convention of the New York Associa- 
tion of Insurance Agents, at Syracuse 
on June 10, that he has been invited to 
speak at the forthcoming gathering of 
the Connecticut Agents’ Association, 
and will likely do so. From his wealth 
of experience as a field man and later 
as company executive, Mr. Day is al- 
ways able to talk clearly, pointedly and 
forcefully upon topics of concern to 
local agents, hence the growing de- 
mand upon his time from the men upon 
the “firing line.” 

General Manager C. F. Snyder of 
the Henry Clay Fire of Lexington, 
Ky., who has been in Colorado for five 
weeks for his health, returned to his 
office last week. Mr. Snyder con- 
tracted the “flu” last winter, had a 
very severe case, and for some time 
was unable to get away. He is now 
back to his old form. 


The Inter-State Fire of Detroit has 
just moved its home office to the 
Northern Assurance building, 110 Fort 
street, West, going to larger quarters 
and those better suited to its opera- 
tions. On July 15 the Inter-State will 
celebrate its wooden anniversary or 
the fifth year it has been in business. 
The Inter-State is managed by insur- 
ance men, the officers all being experi- 
enced in their respective lines. Calvin 
A. Palmer, the president, was insur- 
ance commissioner of Michigan. S. D. 
Andrus, vice-president and managing 
underwriter, has had a long experience 
in office and field work for insurance 
companies. Leo K. Hennes, the treas- 
urer, and W. A. Eldridge, the secretary 
are leading local agents in Detroit and 
prominent in the Michigan Association 
of Insurance Agents. The Inter-State 
has made good progress, is purely a 
local agents company, and has most ex- 
cellent prospects. 


Walter C. Kuester, secretary of the 
Stuyvesant, is bereaved owing to the 
death of his four year old daughter, 
Elvira Dorothy. Death came as a re- 
sult of a fracture of the skull due to a 
fall on the cement sidewalk in front of 
the Kuester home. 


It is expected that Arthur E. Linnell, 
first deputy in the Massachusetts in- 
surance department, who has_ been 
with the department for many years, 
will be in charge of ‘the department for 
the remainder of the year after the 
retirement of Commissioner Hardison 
Sept. 5, when the age limit of 70 years 
is reached. The department will soon 
be merged with that of banking and 
the next regular commissioner will be 
only a director of insurance, under the 
new department of insurance and bank- 
ing. 

Ralph Y. Sketch, assistant general 
manager of the Norwich Union Fire, 
has been visiting in this country and 
Canada since March, will sail for home 
July 11 and on his return to his office 
will become general manager. Mr. 
Sketch while here talked over the cas- 
ualty situation, with a view of deciding 
whether it would pay the Norwich 
Union to embark in that line on this 
side of the water. No decision has 
been reached in the premises. 


E. J. MacDonald of Minneapolis, state 
agent for the North British & Mercan- 
tile, who has just been elected president 
of the Minnesota & North Dakota Fire 
Underwriters, is one of the best known 
insurance men in the northwest field. 
He started his insurance career with 
the New Hampshire Fire as an office 
boy, and continued there in various de- 
partments for nine years, until he was 
sent out in January, 1911, as special 





stick until it arrived. 





E. 


J. MacDONALD 


Elected President Minnesota and North 
Dakota Fire Underwriters 


In February, 1914, he resigned to ac- 
cept the state agency for the North 
British & Mercantile for Minnesota. 
He served for one year as secretary of 
the Minnesota Fire Prevention Asso- 
ciation during its active period and has 
gone through the various offices of the 
Minnesota & North Dakota Fire Un- 
derwriters except that of secretary. 


Charles L. Thurber, secretary and 
manager of the Security Mutual Fire 
of Chatfield, Minn., is dead. Mr. Thur- 
ber had been in ill health for some time. 
He organized the company and had 
been a secretary and manager since its 
start. The company was caught in the 
forest fires in Minnesota last fall and 
in restoring its resources, Mr. Thurber 
worked night and day. This tended to 
disintegrate his health still further. He 
had not been able to be at his office 
for some time. Mr. Thurber was an 
insurance man who took a wide inter- 
est in the general welfare of the busi- 
ness. He was brought in close con- 
tact with insurance men, both stock 
and mutual. Mr. Thurber was _ vice- 
president of the Minnesota-Mutual Fire 
of Chatfield and director of the Mer- 
chants National Mutual of Fargo. He 
was also a director of the First Na- 
tional Bank of Chatfield. 

Mr. Thurber was born in Conneaut, 
Ohio, July 1, 1863. He located at Chat- 
field in 1881 and his first insurance ex- 
perience was a field man for the old 
Consolidated Fire & Marine of Albert 
Lea. He has three sons all in the in- 
surance business. The oldest, O. M., 
is secretary of the Minnesota Associa- 
tion of Mutual Insurance Companies 
and manager of the Minnesota Inspec- 
tion Bureau of Red Wing. L. M. Thur- 
ber is assistant secretary of the Se- 
curity Mutual and will likely succeed 
his father to the management. H. B., 
the youngest brother, is an accountant 
for the Security Mutual. 


Clifford Watson of Cedar Rapids, 
Iowa, for fifteen years state agent of 
the Niagara, died suddenly of apoplexy 
last week. Mr. Watson was well liked 
in Iowa as a man of splendid ability 
and superior character. He had been 
connected with the Niagara for fifteen 
years and prior to that was a banker 
and local agent. 


Mr. Watson died in Cedar Rapids 
at the home of his daughter, Mrs. 
Guy Haskill. He was 59 years of age. 
The interment was made at Vinton, 
Iowa. He leaves a wife and one 
daughter. 


Dr. C. C. Burlingame, son of C. H. 





agent for Minnesota and North Dakota. 


C. Burlingame, chief clerk in the west- 
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ern department of the American at 
Rockford, has been made a lieutenant- 
colonel in the United States Army 
Medical Corps. He has been overseas 
21 months, starting as lieutenant. Dr. 
Burlingame has received many honors, 
having been decorated by the French 
army with the Cross of the Legion of 
Honor, among others. 


L. S. MacEnaney of Indianapolis, un- 
derwriting manager ana attorney-in- 
fact of the International Lloyds, has 
returned to his desk after a long siege 
with serious illness and varied hospital 
experience in Florida and Georgia. 
Mr. MacEnaney went to Florida to 
recuperate after a siege with the “flu” 
and shortly after suffered a relapse 
which narrowly escaped becoming a bad 
case of pneumonia. Although he has 
lost considerable weight he states that 
he is feeling well and that he is begin- 
ning to regain his old-time vigor. 


Insurance Commissioner John B. 
Sanborn of Minnesota succeeds former 
Commissioner Cleary of Wisconsin on 
the executive committee of the Na- 
tional Convention of Insurance Com- 
missioners. 


LEAVES NORTH BRANCH GROUP 


J. D. C. Miller, Secretary Western of 
Pittsburgh, Will Devote All 
Time to That Company 


J. D. C. Miller, secretary of the 
Western of Pittsburgh, has resigned 
from the North Branch group of com- 
panies, retiring as vice-president and 
treasurer of the Pittsburgh Fire, second 
vice-president of the City of Pittsburgh 
and manager of the western depart- 
ment of the North Branch. The West- 
ern is absorbing all his attention. The 
premium income of the Western is in- 
creasing greatly. Its income in Penn- 
sylvania increased 125 percent in April 
and 100 per cent in May. Mr. Miller 
is a first class man who is making good. 
The Western is showing the results of 
his management. 


_ A man on a vacation trip down east 
in his trusty runabout was offended by 
this announcement over a small town 
garage: “Automobiles Repaired and 
Fords Fixed.” 








| AS SEEN FROM CHICAGO 








GET IMPORTERS AND EXPORTERS 


Dickelman, Woessner & Barbour of 
Chicago have been appointed general 
agents for the Importers & Exporters 
of New York for Illinois. The com- 
pany was originally organized to do a 
marine business but it had its charter 
amended to write fire and automobile. 
It has a capital of $700,000, net surplus 
$704,261, assets a 


FIELD MEN MEET 


The Millers National had a meeting 
of its fieldmen and inspectors, at 
the home office, Chicago, Friday, June 
27. All attended a banquet at the 
Union League Club in the evening. 

The following men were present be- 
sides the company officials: F. H. Holt, 
G. P. Johnson, J. W. Just, A. H. Sar- 
geant, G. R. Sweeney, George Oberg, 
C. R. Chapman, D. B. Dreiske, and 
Jarvis Blair. 

Corporal Dreiske has just returned 
from a year and a half service at the 
front, being one out of 280 men left of 
an original 1,000. He was in five im- 
portant battles including 22 days in 
the Argonne Forest fight. 

*k x OX 


NORTHWEST MEETING DATE 


President Preston T. Kelsey of the 
Fire Underwriters Association of the 
Northwest, has announced that the an- 
nual meeting will be held at the Con- 
gress Hotel, Chicago, Oct. 1-2. This 
will be returning to the old district, 
where the annual meetings were held 
for many years. Across the street in 
the old Auditorium hotel, the North- 
west association held its annual con- 
ventions until the La Salle Hotel was 
established, when the meeting place 
was changed. Mr. Kelsey is making 
unusual effort to round out a very 
strong program as this is the fiftieth 
anniversary of the organization. 

< © £ 
JOIN THE WESTERN BUREAU 

Harold Knox, secretary of the Im- 
porters & Exporters of New York has 
joined the Western Insurance Bureau, 
as has H. H. Woodsmail, president of 
the Union Fire of Indianapolis. Some 





weeks ago, Secretary C. L. Hecox of 
the Liberty Fire of St. Louis, joined. 
eo * 
WESTERN UNION MEETING 


The annual meeting of the Western 
Union will be held at White Sulphur 
Springs, W. Va., Sept. 17. At this 
time and at the same hotel will be the 
annual meetings of the National Asso- 
ciation of Casualty & Surety Agents, 
the International Association of Cas- 
ualty & Surety Underwriters and the 
National Council of Insurance Federa- 
tions. The casualty people will have 
a banquet and it is their intention of 
having the members of the Western 
Union participate. 

BROOKS WITH WESTERN ALLIANCE 


John W. Brooks who has been con- 
nected with the A. M. Best Company 
in New York has arrived in Chicago 
and has taken charge of the under- 
writing of the Western Alliance which 
was formerly the Merchants National 
Fire. Mr. Brooks has had a wide ex- 
perience in the insurance field. Dur- 
ing later years he served as an adjuster 
in the east. Formerly he was super- 
intendent of agents of the Peoples Na- 
tional. At one time he was located 
in Chicago, traveling for the old Dela- 
ware and Reliance as executive special 
agent and later was assistant general 
manager. The Western Alliance has 
completed a merger arrangement, whereby 
the Merchants National Fire and the 
Bankers & Merchants Fire of Min- 
neapolis were brought together. Thomas 
A. Hunt, superintendent of agents of 
the Bankers & Merchants, will travel 
for the Western Alliance in the north- 
west. In a few days the Great North- 
ern of St. Paul will be merged with 
the Western Alliance, thus making a 
very sizeable institution. President A. 
A. McKinley deserves great credit for 
what has been accomplished in this in- 
stitution. 

= + 
NO UNIFORM POLICY - 


Enforcement of the national prohibi- 
tion law finds the fire companies with- 





out an agreed general policy as to the 
further insuring of liquor risks, each of- 
fice acting upon its individual judg- 
ment. While a few new companies 
have written their local agents upon 
the subject a number have had their 
field men in conference and requested 
that all liquor risks be very carefully 
watched. While no new lines will be 
accepted the majority of companies 
are prepared to carry present risks to 
expiration, holding that the hazard is 
no greater than it was formerly. 
* *K * 

The American Merchants Marine of 
New York has appointed Klee, Rogers, 
Wile & Loeb of Chicago as sole agents. 

* *K * 

Ten men from the western depart- 
ment of the North America have returned 
from service in France and last week 
the company gave a luncheon in their 
honor, which was attended by the en- 
tire western department staff. Some of 
the men were wounded. A number won 
commissions and one became a sergeant- 
major. 

* *K * 

Montgomery Clark, assistant western 
manager of the Hanover, will attend the 
Michigan field outing at Mackinaw next 
week, and then take his vacation in 
northern Michigan, going on a fishing 
trip. 

i * * 

President J. B. Levison of the Firemens 
Fund has been in the east and stopped 
last week on his way home in Chicago. 

* *K X 

‘Harry A. Switzer who has been con- 
nected with the casualty department of 
A. S. Nathan & Co. of Chiacgo, has gone 
with the new branch office of the Georgia 
Casualty in that city. 

* «& * 

Capt. D. P. Ball, who has just been 
discharged from the army at Camp Tay- 
lor, Kentucky, has been appointed office 
manager of the Chicago office of the 
United States Fidelity & Guaranty. Mr. 
Ball has been connected with this com- 
pany since 1915. 

* & + . 

The following have been nominated 
for membership on the executive com- 
mittee of the Chicago Board. WW. BR. 
Townley, Western and British America; 
L. O. Kohtz, Aetna; Frank G. Watson, 
Charles A. Newton & Co. 


Kk * * 

George M. Eddy, who has been con- 
nected with the office of George Herr- 
mann & Co. of Chicago is now associated 
with the Rollins-Burdick-Hunter Com- 
pany. 





Inspections 


herewith tendering counsel to all State Insurance. Officials, Legislative and Municipal Committees and 
all those who formulate insurance laws designed for the public weal. 





20 yearsin this field —Dixit et Fecit— 
Offices with Joseph C. Knight & Co. 
Room 1568 Ins. Exchange, CHICAGO,ILL. Phone Wabash 3033 





in Chicago, Cook County and the Greater Metropolitan District, 
QThis inspectorate very properly gauges the expectancy of fire risks and 
intelligently anticipates events before they occur. 
this talent to companies, agents, brokers and the business public, 


The undersigned sells 


Cc. W. PIERCE 


Independent Inspector and Fire Prevention Counselor 
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Capital Fire Insurance 


Prompt Service 


Agents wishing to represent a high class progressive company, apply to 


BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Blidzg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 


Company of California 


Telephone, Cherry 5154 








GEORGE M. LOVEJOY, Vice-President 

THOMAS C. TEMPLE, Secre 
P. WHITMAN, Ass’t Secretary 

EDWARD V. CHAPLIN, Ass’t Secretary 


YOUR PROPERTY 
IN THE 


PHOENIX 


Net Surplus 





EDWARD MILLIGAN re 


Surplus to Policyholders ...... 
Total Losses Paid . . Dh abies 


Cash Capital - Three Million 


Reinsurance Reserves . ....... 
Reserve for Outstanding Losses and 
other Liabilities . . ....4.2.. 


Total Assets . . ‘ 


» President 
JOHN B. KNOX, Secretary 
GEORGE C. LONG, JR., Secretary 
FRED C. GUSTETTER, Ass’t Secretary 
F. MINOT BLAKE, Ass’t Secretary 


$10,506,412 
91,623,036 


Dollars 


$7,601,014 
all 

1,598,770 
7,506,412 


$19,706,197 








ESTABLISHED 1809 


SECURITY 








BRITISH & MERCANTILE 
INSURANCE COMPANY 


Fire, Tornado, Sprinkler Leakage, Automobile, Marine, Explosion, 


War Risks and Kindred Lines 


Every policy is backed 
by the entire assets of 
the Fire Branch. 


CECIL F. SHALLCROSS 
UNITED STATES MANAGER, 76 William St., New York 


prepared 


Our Fieldmen and Engineers are 
to give expert advice 
on Insurance Problems. 


ENTERED UNITED STATES 1866 


SERVICE 
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LOSSES OF 








THE WEEK 











Quincy, IIL, June 25—The Kespohl- 
Mohrenstecher Company, retail dry goods 
store, suffered a severe loss at about 7 
o'clock, when a short circuit from the 


electric motors in the elevator shaft set 
fire to the building. The Kespohl- 
Mohrenstecher store is located in the 
Williamson block at Nos, 101 to 105 
North 4th street. Insurance: 

Norw. Union..$1,000 Superior ..... ,500 
Amer. Alli. .. 1,000 Equitable .... 2,000 
United States. 1,000 Citizens ..... ,000 
Hartford - 6,000 Columbian 1,000 
Natl, Ct. 1,000 Allemannia .. 500 
State, Pa. ... 1,000 Great Amer. . 4,000 
Agric ‘ultural. . 2,000 Buffalo ......6 1,500 
SED. 5060008 1,500 Natl. Lib. ... 5,000 
North Riv. ... 1,500 British Und.. 2,000 
Continental .. 3,000 Sterling ..... 1,000 
Reliance .... 2,000 Natl. Union... 2,000 
Firem. Und. 2,000 Ins. Co. N. A. 1,000 
Arizona ..... 1,000 Com. Union 1,000 
ee 1,000 New Hamp ,000 
Fire Assn Zee0 Orient . ....0%. ,000 
Fid.-Phen. 1,000 Amer. Eagle.. 2,000 
— Exch. 1,000 American .... 2,000 
LET 000 Firemen’s 3,000 
Humboidt 1,500 

* 


Rochester, N. H., June 22.—The shook 
mill of the New England Box & Lumber 
Company and ten freight cars loaded 
with shooks burned. Loss upwards of 
$100,000.. 

Insurance of building: United Mut..$1,000 

On contents: 


Atlantic Mut..$2,250 Mer. & Farm- 

Citizens Mut.. 1,000 Met. Fire..... $1,350 
Cen. Mfrs. Mu. 2,000 Mill. Mut.... 1,000 
A ef ee 4,500 Mirs. Nat’l.... 1,000 
Fitchb’g Mut. 1,000 Minn. Im. Mu. 2,250 
Grn. Dirs. Mu. 1,000 Nat’l F. & M.. 500 
Ind. Lbr. Mut. 1,500 Ohio Mut..... 1,000 
Lbr. Mu., Mass. 2,500 O. Und. (Mut.) 1,000 


Lbrmns. Mut., Pa. Lbrmns. 3,000 





SOND aise as'ee 000 Peoples Nat'l. 500 
Mansfield Mut. gd Wt. PANGS. 66:61 2,000 
* * 

Quincy, Hl—A 75 percent loss was 


suffered by the Meyer-Reighard-Higgins 
Manufacturing Company, who occupied 
the third floor of the Williamson block, 
northwest corner of 4th and Main streets. 
Insurance: 


Phenix, Ct. ai = Fire Ass’n....$4,000 
| er ere ,000 
Niagara ..... 1000 Fid.-Phen 6,000 
met. aa. ..+< 2.000 London ...... 500 
UE ‘sve aees 2,000 Marq. Natl. 1,000 
fo eee 2,000 Glens Falls .. 1,000 
LUCY Tae ps ,000 Rhode Island. 1,000 
Pitts. Und 1,000 North., Eng. 1,000 
St. P. F. & M. 1,000 Albany ...... 1,000 
Niagara ..... 000 Boston ...... ,000 
Phoenix, Ct. . 1,750 American .... 1,000 
Great Amer. . 5,000 
*x* *K X* 
Richardton, N. D., June 28.—Richard- 


ton’s fire loss by flames which destroyed 
about four blocks of the villagé on the 
morning of June 28 is estimated at ap- 
proximately $350,000. The fire originated 
in a grain elevator, and two grain ele- 
vators, the Mandan Mercantile Company 
store, the Kilzer lumber yard, the village 
postoffice, a drug store, a bank, then a 
drug store and numerous dwellings and 
small shops, were destroyed. The fire 
cause isn’t established yet. 

The city hall also was burned, taking 
fire before the local volunteer fire-fight- 
ers were able to remove their equipment. 
As a result it was necessary to wire to 
Dickinson, N. D., for aid, and that city 
sent a special train carrying its fire de- 
partment to the scene. 








Field Man Wanted 
Wanted — Experienced Field Man to handle 


Illinois and Indiana for an American Com- 
pany General Agency. Excellent opportunity 
open. Address 67-E, care The National 
Underwriter. 














2s WYNNE & 


1554 Penobscot Bldg. 3 





General Agents for Michigan 
NEW AMSTERDAM CASUALTY COMPANY 
Agents wanted in Michigan 


KINSELLA .. 


CAPITAL $1,000,000 


Detroit, Mich. 











St. Louis, Mo., June 28.—Fire in the 
two-story brick building at 1223-29 North 
Broadway, owned by Levering Invest- 
ment Company, occupied by Colcord- 
Wright Machinery & Supply Company. 
Stocks of tools and machinery supplies. 
Fire occurred in north portion of second 
floor and badly damaged stock on second 
floor and this portion of the building; 
about one-half of roof practically de- 
stroyed. Stock on first floor and base- 
ment damaged by water. Fire commu- 
nicated and slightly damaged the three- 
story brick building, 1231 North Broad- 
way, owned by Levering Investment 
Company, used by various tenants. 

Insurance on building, 1225-29 North 
Broadway: 


Cmnwith. ....$5,000 Cont’l - - $5,000 
St. Pal. .:0:0. 3,500 Royal ....... 3,500 
Norwich Un... 5,000 

Insurance on rents: Cont’l......... 3,500 


$ 
Insurance on building, 1231-37 North 
Broadway: 
CONT s)s:5.5 0% $5,000 Wmsbeg. City.$5,000 
Insurance on stock and fixtures owned 
by Colcord- Wright Machinery & Supply 
Company 





Granite State. $2. 500 Norwich U...$3,000 
a ey 2,500 ee 2,000 
Hanover ..... 2,000 2,000 
Westchester . 2,500 20,000 
MUGOR 2.20605 ,500 --. 5,000 
Fire Ass’n.... 2,500 Brit. Amer. 2,500 
Gt. Amer..... 4,500 Milw. Mech. 5,000 
NACH. CE. 6652's 5,000 Home ....... 5,000 
or: ee - 5,000 Boston ...... 10,000 
Sun -...10,000 Niagara ...... 7,500 
Nat’l Un....:. ,00 
* * 
St. Louis—Fire caused considerable 


damage to the building and contents at 
1223-29 North Broadway, 
Levering Investment Company and occu- 
pied by the Colcord-Wright Machinery & 


Field Man Wanted 


WANTED—Field man for central western 
state for old established eastern company. 
State in confidence experience, age and other 
essential facts. 65-C, care the National 
Underwriter. 




















owned by the. 








Supply Company. Insurance on building, 
1223-29 “aan Broadway: 


Cmnwith. . -$3,000 Continental ..$5,000 
St. PAUL. 6006-0 3,500 Royal, Eng... 3,500 
Norwich Un... 5,000 

Insurance on rents: 
Cmnwith. ....$2,000 Continental ..$1,590 


Insurance on building, 1231-37 North 
Broadway: 
Continental ..$5,000 Wmsbg. City..$5,000 
Insurance on stock and fixtures: 
Granite State.$2,500 Norwich Un..$3,000 
urcmfwybm cmfwy City of N. Y.. oa 0 


Rhode Island. 2,500 Niagara ..... 2,000 
Hanover ..... ,000 Springfield .. 20, 000 
Westchester . 2,500 Brit. Und. 5,000 
Queen ....... 7,500 Brit. Amer.... 2,500 
Fire Ass’n.... 2,500 Milw. Mech... 5,000 
Gt. Amer..... 4,500 Home ....... 5,000 
Nat’l Fire.... 5,000 Boston .......10,000 
Aetna ..... ... 5,000 Niagara ..... ,500 
POMEL scsnrscce eae 10,000 

Nat’l Un...... 9,000 


Red Oak, Ia., June 22—There is a 92 
percent loss to Turner Brothers grain 
elevator. 

* *K * 


Quincy, Ill—The Standard Oil Com- 
pany of Indiana suffered a total loss to 
office furniture and fixtures. It occu- 
pied the fourth floor of the Williamson 
block at Nos. 101 to 105 North 4th street. 

* *K * 


Chicago, Ill, June 26.—There is a 60 
percent loss to the building and stock at 
5110 South Merrimac avenue, owned and 
occupied by A. Angalis, a” and 


dwelling. Insurance on buildin 
Caledonian ...$1, aoe Mich. F. & AL. $1,000 
Det. F. & M. 80 

Insurance on aks 
Det. F. & M...$1,000 Reliance .....$1,000 


Jones Succeds Parks 


George G. Jones succeeds Chester L. 
Parks as superintendent of the Liver- 
pool & London & Globe farm, hail and 
survey department in the Chicago office, 
effective July 15. Mr. Jones was formerly 
with the Globe Fire as chief accountant 
and office manager. He is an experienced 
man who knows the needs of the farmers 
and farm agents. 





GEO. A. MOWRY 
President 


W. A. GORDON 
Seeretary 


WM. WALSH 
Ass’t Secretary 











Twin City Fire Ins. Co. 


‘MINNEAPOLIS 
Capital $500,000 








ALL LINES OF INSURANCE 
HANDLED 





The Wheeler, Kelly & Hagny Co. 


INSURANCE 
215 East Douglas Ave., WICHITA, KANSAS 


ENGINEERING DEPARTMENT 
IN CONNECTION. 

















INDEPENDENT ADJUSTERS 








su } 


of Wannececn: 1 
CASH 
T. 





O. T. PRICE, State Agent, Missouri, 


FIRE, MARINE, WINDSTORM, 


ayant sonean. State Agent, Michigan, East Lansing 
EVANS, General Agents, yt 
UEIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and ‘Kentucky, Indianapolis, iat 
E P. WIPPELL, State Aaest. Illinois and Wisconsin, P.O. Box 225, Chi 
Kansas and Oklahoma, Kansas 
E.S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Ne 


AUTOMOBILE, SPRINKLER 
LEAKAGE, RIOT AND 
EXPLOSION INSURANCE 


lorado, Denver 





ity, fo. 
braska 





ILLINOIS MISSOURI 
QUINCY ADJUSTMENT 
& SERVICE BUREAU 
Weil's Building, Quincy GEORGE C.GILL, Mgr. 


ILL., WIS. IND 
“TAYLOR 


1865 9 eat lh Exchange, aenee 
Phone Wabash 254 
ADJUSTER OF FIRE LOSSES 


ND EASTERN IOWA 
pA TY ILLINOIS ADJUSTMENT 


GP. Amid “ merry | 
. Fire and Automobile 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
506 & 7 Robeson Bldg., (hampaign, III. 
Western Union or Long Dist. Phone Office 147, 
Res. 458) facilitates promnt service 


IOWA 








ge 
Hazlett W. A. Bartlett 








| NORTHERN MICHIGAN 7 ay pened COMPANY 
Adiusters ire 
206 Schirmer Bldg.. 304 Federal an. Saginaw, Mic 











MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 





J. G. HUBBELL, Mgr. 





NATIONAL INSPECTION CO. 
INSPECTION OF HEAVY RISKS 


108 SO.LA SALLEST,. CHICAGO 











B. R. BOLINGER 


Fire, Tornado, Hail and Automobile 
Losses Adjusted 








Bucklin Kansat 
ILLINOIS NEBRASKA WESTERN I0WA 
THOMAS A. PETTIGREW ONT Hatten atte ey and Ma ane 
Eades Building, Streator, Illinois Inspection reports. In' 0 
Fire loss adjuster for the companies. Building Losses | si) classes of claims, Cases handled. in 


a specialty. 





essary. 1418 First National Bank Building, Cor OMAHA. 





North & Central Southern Eastern Western 
ILLINOIS WISCONSI-. IOWA INDIANA 
BEN C. COOPER 

Central Life Bldg., Ottawa, Illinoi 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 
34 years in insurance work 


IND. ILL. KY. 
H. N. ODE 


LL 
110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
arine Losses 


Kansas Oklahoma Eastern Colorado 
aa oso aa tl BUREAU 
WARREN, Manager. 
Fire Loss Raia for the Companies Only 








OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 


Claims & Adjustments 
Ohio Bidg., Akron, O. Main 50, O. C. 2667 
OHIO 
JOHN M. SEYMOUR 


363 Main Street Ashtabula, Ohic 
17 years experience as an insurance agent 








and builder. 
WISCONSIN AND MICHIGAN 
Pire Loss Wisconsin and No. Michigae 


(DAVID LAWSON 





No. 229 Beacon Building Wichita, Kansas 


ies tee SETI, vimen teen 





General Adjusters. 14 years experience. 
506 Palace Bidg., Minneapolis, Minn. 
ponape R pol ORGANIZED 1854 
KINKEL ADJUSTMENT AC . . ‘ 
« FIRE, ‘ADO and AUTOMOBILE Th ni INSURANCE i i 
"pate Sieh e Mechanics ‘hy Of Philadelphia 


Cash Capital, $250,000 


JANUARY 1, 1918 


Surplus to Policyholders, 


Net Surplus, $358,700.31 
$608,700.31 





Cash Capital $1,250,000 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT 
JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SECRETARY 
EWARK, NEW JERSEY 





EASTERN DEPARTMENT HoME OFFICE WESTERN DEPARTMENT 
D. H. DUNHAM, PRES, A. Si . SEC’'Y NEAL BASSETT, VICE-PRES. & MGR. 
JOHN KAY, VICE-PRES. PHILADELPHIA, 
A. H. HASSINGER, SEC'Y P A. W. T. BASSETT, ASST. MGR. 
NEWARK, N. J. CHICAGO, ILL. 
ORGANIZED 1855 


17q INSURANCE 
FIREMEN’S 'NsuRANC! 


JANUARY 1, 1918 


Surplus to Policyholders, 


OF NEWARK 


Net Suplus $2,384,971.20 
$3,634,971.20 


W. T. BASSETT. ASS’T. 
CHICAGO, ILLINOIS 
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AETNA PROMOTES ITS 
YOUNGER OFFICIALS 


(CONTINUED FROM PAGE 1) 


the Aetna in 1904 as a clerk, remaining 
in the office until 1907, when he was 
appointed special agent for Connecti- 
cut, Vermont, and western Massachu- 
setts. He served as chairman of the 
executive committee of the New Eng- 
land Insurance Exchange for two years. 
Mr. Ives has taken high rank as an 
underwriter, has gotten firmly en- 
trenched in the western stronghold and 
is regarded as one of the most virile 
underwriters in that section. He will 
continue in Chicago. 


Ross MeCain 


Mr. McCain, who is brought in from 
the field, has been state agent in Arkan- 
sas for a number of years. He served, 
prior to his coming to the Aetna, with 
the Phoenix of Hartford in the south- 














RALPH B. IVES 
Assistant Secretary at Western Depart- 


ment of Aetna, 
President 


Who Is Made Vice- 


west. Mr. McCain is a well educated 
man, having graduated at Washington 
and Lee University, traveled exten- 
sively, studied at Heidelburg, and in- 
tended to take up law. 

George L. Burnham, the cashier at 
the home office of the Aetna, who has 
grown up with the company since he 
entered its employ as a boy, has been 
elected comptroller. 

The Aetna, in advancing its own men, 
has shown its confidence in its own 
school and type of underwriters. The 
company is celebrating its centennial 
this year. 


Williams 


All the Aetna men felt very deeply the 
death of Vice-President Rees, who was 
most popular with all the staff. Vice- 
President Williams takes the _ senior 
position. He is a man that holds the re- 
spect of all the Aetna force. Mr. Wil- 
liams is a native of Hartford, having 
been born there Jan. 19, 1862. Like 
President W. B. Clark of the Aetna, he 
started in the Phoenix of Hartford of- 
fice. Mr. Williams traveled in New York 
for the company and later was given 
charge of the western New England 
field. It was while in this position that 
he came with the Aetna and was ap- 
pointed special agent for the same ter- 
ritory. President Clark recognized his 
ability and called him to the home office 
as assistant secretary. In 1912 he was 
elected vice-president and later was 
made a director. Mr. Williams is the 
right hand man of the president and 
has had a fine training for his work. 


Fine Training 


Look for Foreign Information 


NEW YORK, July 2—Through the 
state department consular representa- 
tives of this government in all countries 
of the world with which it maintains 
relations have been requested to look up 
information regarding fire and marine 
insurance. The question calls for the 
name and number of home and foreign 
operating in each country, the laws 








WILLIAM E. HILL—A 





LOVER OF MANKIND 








appreciation of the service and char- 
acter of a modest, lovable field man 
who has packed his grip and gone be- 
yond the sunset hills, William E. Hill, 
Illinois state agent of the London As- 
surance. 

Outside of Illinois and his former 
territory, Iowa and Nebraska, I pre- 
sume “Billie’ Hill had but few ac- 
quaintances. In the radius of his in- 
fluence, he was a bearer of light. He 
had a deeply religious nature. His 
mind centered about the eternal good. 
Many men of his type become fanatics. 
They obtrude their views objectionably 
and create prejudice. “Billie” Hill had 
a delicious sense of humor. That was 
his salvation. He saw the rollicking 
side of life, the playful side and en- 
tered into it with avidity. He was 
most human and made himself agree- 
able to all sorts and conditions of men. 
His anecdotes and experiences were in- 
tensely amusing. I often told Hill that 
we relied on him at least once a month 
to hit our column of “Personal Side 
of the Business” with some unique or 
fun-provoking incident with which he 
was connected. 


| WANT to jot down a few words of 


* 


Hill’s religion was very logicai, very 
practical. He was not an ecclesiastic 
or a morbid, sentimental believer. His 
daily life radiated a fervent love for 
his fellows, a constant desire to help 
and to cheer. 
e did not preach or reproach in 
any objectionable manner. His deeds, 
his work did his preaching for him. 
Time after time has Hill stopped 
along the street to speak a word of 
cheer and good will to a cripple. Let 
any one seem in distress or trouble and 
he was at hand. Ifa field man or local 
agent was confronted with serious 
problems, if discouragement  over- 
powered him, if the future was fore- 
boding, “Billie” Hill with his optimistic, 
sunshiny nature had an arm over his 
shoulder with words that carried an in- 
spiring message. Let one of the 
younger fieldmen seem to be drifting 
from the straight course and Hill got 
in contact with him, showing him in 
a spirit benignant yet most forceful, 
the error of his ways. 

% 2 


Hill attracted people to him because 
his heart poured out in abundance sin- 
cere affection for all. He looked for 
the good in every one and found it. 
To the imperfectious he was blind. 

I have often wondered what effect it 
would have on all of us if we read and 
studied each day that wonderful 13th 
chapter of Paul’s first epistle to the 
Corinthians which in words of gold 








governing them, sample policies, rate 
manuals, if any, and if possible the ex- 
perience had for the past five years, also 
the prospect in the opinion of the con- 
suls of the success of American compa- 
nies should any conclude to regularly 
seek business. 


George Dodd Seriously Ill 


George W. Dodd, former state agent 
of the National of Hartford in Colorado, 
New Mexico and Wyoming, is seriously 
ill at the home of his mother in Chicago. 
Mr. Dodd found it necessary to give up 
field work because of his physical con- 
dition. 


Increasing Its Surplus 


The Liberty Fire of St. Louis has au- 
thorized an increase in surplus of $200,- 
000. Of this amount, $100,000 is to be 
paid in by Aug. 1 and $100,000 later, with 
the understanding that further increases 
will be made from time to time, as busi- 
ness conditions warrant. 


Hartford’s Capital Increased 


The stockholders of the Hartford Fire 
have voted to increase the capital from 
$2,000,000 to $4,000,000. The company 





tells of the supremacy of love. Dr. 
Drummond’s essay “Love—The Su- 
preme Gift” based on this chapter is 
one of the great, inspirational obser- 
vations of the age. 

“Billie” Hill reflected in all his rela- 
tionships that supreme good of which 
St. Paul wrote. His life was domina- 
ted by love. And as men travel over 
the field and meet agents or specials, 
they find in the hearts of all a warm 
spot for our friend. 

“Billie” Hill had a firm grip on the 
fundamentals and verities. He is more 
alive, more active, more busy, more 
buoyant today than ever, as he has 
stepped forward in his progressive 
course and laid aside the burden of 
the flesh. Such a life disabuses our 
minds of any doubt as to whether in- 


WILLIAM 
Illinois State 
Assurance 


E. HILL 


Late Agent London 


telligence is annihilated when the tene- 
ment of clay totters and falls. The 
real Hill—the Hill that had that won- 
derfully sympathetic and radiant smile 
—the Hill that laughed and loved and 
served, is not far away. He was too 
close to us to have moved beyond all 
contact. 

So far as I am concerned—and I 
know I speak for all his friends,—be- 
cause in the voyage our ships passed 
and signalled each other in passing, the 
sky will be bluer, the sun brighter, and 
the day more beautiful as I journey on. 


€. Moe: 





but will now be on a 3 percent dividend 
basis. This will mean an increase of 
$400,000 in dividend payments. 


Equitable Increases Capital 


. The Equitable Fire & Marine has in- 
creased its capital from $500,000 to $750,- 
000. The new stock was sold at double 
par which makes its net surplus $750,- 
000. The Phoenix Fire of Hartford owns 
98 percent of the Equitable stock. 


Schedules Approved 


The actuarial committee at Chicago 
approves the casting head and absorp- 
tion plant schedule for rating gasoline 
use, and also the schedule for natural 
gas and crude petroleum pumping sta- 
tions. 


International Lloyds Licensed 


The International Lloyds of Indian- 
apolis has been licensed in _ Illinois. 
Dickelman, Woessner & Barbour get the 
Chicago agency. 


Lieut. David Hull, assistant treasurer of 
the Thomas Hull Insurance Agency of 
Fargo, has just returned from long service 
in France. On his arrival home he was 
greeted by his daughter, born several 








has been paying a dividend of 40 percent, 


months after he went abroad. Mr. Hull 


BADGERON NOW HEAD 


ILLINOIS FEDERATION MEETS 


New Officers Are Elected—C. J. Doyle 
of the National Board Gave Ad- 
dress at Dinner 


Harve G. Badgerow, of the Rock- 
wood-Badgerow Company, Chicago, 
general insurance agents, was elected 
president of the Illinois Insurance Fed- 
eration of Illinois at its annual meet- 
ing in Chicago, July 2. The other of-. 
ficers elected are: 


Vice-presidents: R. W. Troxell, Spring- 
field, first; Lyman M. Drake, Chicago, sec- 
ond; H. H. Cleaveland, Rock Island, 
third; J. W. Webster, Danville, fourth. 
Secretary-treasurer, Charles W. Olson, 
Chicago. Directors: Charles L. Burras, 
Chicago; Louis Shade, Decatur, Ei. 
Fred Y. Coffin, Chicago; William E. Hod- 


nett, Lincoln, Ill.; George A. Gilbert, 
Chicago; Sam T. Peterson, Elgin, Ill; 
H. G. Kornblith, Chicago; John R. 


Walsh, Fulton; A. O. Burdick, Chicago; 
M. P. Cornelius, Chicago; J. E. Callen- 
der, Chicago; W. A. Holland, Streator, 
Ill.; W. A. Bartlett, Galesburg, 1Il.: L. C. 
Blanding, Moline, Ill.; Charles Ward Sea- 
bury, Chicago; Ralph Hobart, Chicago. 
Executive committee: George D. Webb, 
chairman, Chicago; J. C. Adderly, Chi- 
cago; Shirley E. Moisant, Kankakee, Tll.; 
N. C. McLean, East St. Louis, Ill.; Wade 
Fetzer, Chicago. 


Doyle Gives Address 
The election was held at the 
clusion of a dinner at noon at the 
Union League Club. R. W. Troxell 
of Springfield, retiring president, pre- 
sided and C. J. Doyle, associate gen- 
eral counsel for the National Board, 
made an address reviewing the legis- 
lative situation in Illinois. 


con- 


Reports Were Read 


Reports of work done during the legis- 
lative session in Illinois, which was char- 
acterized as on the whole very satisfac- 
tory, were given at the morning session 
by Secretary C. W. Olson, John R. Walsh 
of Fulton and George A. Gilbert of Chi- 
cago. Mr. Olson, in speaking of the com- 
pensation law, said that while some 
agents felt that they were not interested 
in it, they must remember that it was 
the opening wedge for state insurance of 
other classes, and therefore of interest to 
all. He said thta the work which the 
federation had to do in this state was 
light compared with Minnesota espe- 
‘cially, and briefly reviewed the situation 


there. In reviewing the work of organi- 
zation, he said that the federation now 
had 39 cities and towns organized and 


membership in 54, with an excellent basis 
established for future work. On motion 
of Mr. Gilbert, a vote of thanks was 
given Mr. Olson for his work on behalf 
of the federation. 


Necessity of Service 


Mr. Walsh spoke of the fact that the 
arguments in behalf of state insurance 
before the legislature were all based on 
the matter of cost and urged the neces- 
sity of showing the importance of the 
elements of service and quality, as in any 
other line of business. 

The tactful character of the work done 
by the insurance representatives at the 
legislature was emphasized by Mr. Gil- 
bert, who said that no antagonism was 
aroused and that the men who were on 
the other side had no feeling even of 
disapprobation:-for the insurance inter- 
ests as a result of their efforts. 

A warning against any relaxation of 
effort was sounded by George D. Webb of 
Chicago, who was introduced by Presi- 
dent Troxell as the “father of the fed- 
eration.” He emphasized the necessity 
for a thoroughgoing campaign of educa- 
tion, so that insurance men at least 
would know why state insurance was 
undesirable, referring to the fact that 
some men in the insurance business voted 
for state insurance at Springfield. He 
referred to the strength of the Nonparti- 
san League movement in North Dakota 
and Minnesota and to the fact that it 
was spreading to Illinois, and to the 
movement in Canada and among some 
labor organizations in this state for state 





has already resumed his work. 








(CONTINUED ON PAGE 28) 
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R. A. Foose Named as Head of Asso- 
ciation—Next Meeting to Be Held 
at Wheeling 


NEW OFFICERS ELECTED 
President—R, A. Foose, Wheeling. 
First Vice-President—M. T. 
gantown, 

Second Vice-President—J. F. Nydegger, 
Elkins. 

Third Vice-President—W,. 
mood, Parkersburg. 

Fourth Vice-President—Mrs. C 
ison, Ravenswood. 

Fifth Vice-President—Ray 
Bluefield. 

Chairman Executive Committee—D. W. 
Patterson, Charleston. 

Chairman Legislative Committee—C, L. 
Heaberlin, Beckley. 

Chairman Grievance Committee—E, 
Holbert, Fairmont, 

Chairman Organization Committee—C, 
W. Blair, Huntington, 

Chairman Conference Committee—C, 
W. Thornburg, Huntington. 

Secretary and Treasurer—J. 
drix, Wheeling. 


Ss. 
. L. Jam- 


M. Evans, 


F. 


N. Hen- 


PARKERSBURG, W. VA., July 1.— 
The twentieth anaual meeting of the 
West Virginia Association of Insur- 
ance Agents.was held at Parkersburg. 
The address of welcome was delivered 
by W. G. Peterkin and President Eas- 
ley in his annual address reviewed the 
year’s work. 

Since the last meeting death has re- 
moved Joseph Wetherall, manager of 
the Alex cander & Alexander agency at 


| 


Clarksburg. A committee was ap- 
pointed to draft suitable resolutions, 


| a copy of which was to be sent to the 
| widow of the deceased and a copy 


WEST VIRGINIA AGENTS MEET | 
| was a delegate to the mid-year confer- 


; ence at Atlanta, Ga., 


spread on the minutes. 


F. R. Bell, Jr., of Charleston, who 


made a very in- 


| teresting talk as to what had taken 


| noon 


At the after- 
session Insurance Commissioner 
J. S. Darst delivered an eloquent ad- 


place at that meeting. 


| dress which was well received by the 


Sisler, Mor- | 


| Virginia ; 
| very lucid explanation of the dwelling 
Linda- | 





members. A vote of tnanks was ex- 
tended by Mr. Darst. 

E. Brown, manager of the West 
Inspection Bureau, gave a 
house schedule which 


was very re- 


; cently adopted. 


D. W. Patterson, chairman of the 
executive committee, reported on the 
work done by his committee. 

A 7 o’clock dinner, provided by the 
agents of Parkersburg, was well at- 
tended. Chauncey S. S. Miller, Na- 
tional secretary was present and he 
delivered an address full of enthusiasm, 
which was highly instructive and en- 
tertaining. 

At the sessiou Thursday morning, 
R. A. Foose introduced a_ resolution 
advocating the cooperation of the West 
Virginia Association with the National 
Fire Protection Association. This mat- 
ter was referred to a special committee 
consisting of: R. A. Foose, F. R. Beil, 
Jr., and W. S. Lindamood. 

The next annual meeting will be held 
at Wheeling, on a date to be set by 
the executive committee. 


Death of Mrs. F. W. Ransom 


Mrs. Fred W. Ransom, wife of the Ohio 
state agent of the Providence-Washing- 








ASSETS ~ 


SURPLUS TO POLICYHOLDERS ~ ~ 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


$1,765,472.60 
1,096,744.07 


LICENSED IN 


Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 

Tennessee and Kansas 


A Reliable, Progressive Agency Company 


Representatives solicited 








ANTHONY MATRE 


President 


BENRY REIS, M. D. 
Vice-President 


THOMAS E. GALLAGHER 
JAMES F. HOULEHAN 
DR. FELIX GAUDIN 


NAPOLEON PICARD 
y-Treas. 


JOSEPH BERNING 


Vice-President 


DIRECTORS 

HENRY REIS, M. D. 

JOSEPH BERNING 
HUGH O'NEILL 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 
ASSETS OVER ONE MILLION 


CHICAGO, 


ton and former most loyal grand gander 
of the Blue Goose, died this week at 
Columbus, Ohio. Mrs. Ransom had been 
ill for some time. 


Opens Office in New York 

CLEVELAND, O., July 1—The office 
opened in New York by the’ Neale-Phy- 
pers Company of Cleveland, is used ex- 
clusively as a placing office and is for 
the convenience of the home office and 
cthers who wish to use it for that pur- 
pose. The manager of the New York 
office and his staff take care of risks 
located within the jurisdiction of the 
agency‘s three offices, Cleveland, Toledo 
and Detroit, which are owned or con- 
trolled in New York or other cities, and 
also of floater risks and others of a simi- 
lar nature. The same service will be 
given to other agencies outside of New 
York, if they desire it. 

The agency is doing the same service 
for itself that many of the companies 
do for it and others through their brok- 
erage departments and the relations of 
the New York office to the companies 
is of the same nature exactly. All busi- 
ness is written through the companies 
represented in the office, if they can take 
it. If a larger capacity is needed, then 
some of it is placed with other com- 
panies. 

It is a big advantage to the agency to 
have but one account for the business 
that must be placed on risks controlled 
away from its offices. When orders are 
placed they will be taken care of at once, 
because the office is directly interested 
in performing this service for the agency. 

The agency gave up the American Al- 
liance and the Firemen’s of New Jersey 
and the Niagara resigned from the office. 
Other companies represented are cooper- 
ating in the plan. These changes were 
made as a matter of business and not 
through any other cause. 

Members of the agency say that the 
New York office is operated along lines 
that are perfectly legitimate and accord- 





ing to insurance rules. The principles 
used are the same as those of other 
offices and its purpose is for convenience 
and efficiency in taking care of business 
and giving a more satisfactory service 
tc clients. 


Ohio Notes 


C. R. Adams of the Buckeye Block & 
Building Co., at Marion, O., is arranging 
to opena loc al agency ‘at that point and 
is open for companies. 

Capt. M. S. Ketchem, of the Maxson & 
Perdue Co., Cleveland, has received his 
discharge from military service and is 
now at his desk again. He served a long 
period, having been in the Mexican tur- 
moil before war was declared and then 
in the overseas service with the 135th 
field artillery, 37th division. 

Harry F. Hedden, president of the Hed- 
den-Wells Company, prominent local 
agent at Akron, O., died the other day at 
the Peoples hospital in his city following 
an operation. He had been in poor health 
for some time. ly Hedden went to Akron 
eleven years ago, entering partnership 
with his brother-in-law, C. H. Wells. He 
was a man of fine character and ability. 


Daniell Returns Home 


F. Daniell, fire manager of the Royal 
Exchange, who has been in this country 
for a number of weeks has gone home. 
Edward Stokes, the Egyptian manager, 
is still in this country. Considerable 
interest has been evinced in the visit of 
Mr. Daniell to the United States. Mr. 
Stokes has visited a number of the 
prominent cities of the country and has 
gotten in touch with the leading under- 
writers, 
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H. M. BARFIELD 


President 


H. S. BASSETT 
Secretary 


Buckeye National Fire 


Insurance Co. 
Surplus to Policyholders....... $149,508.34 


CHARLES H. HARRADEN 


Managing Underwriter 





ECON! 


Wihing Borie hough h Ohio Agents 


Conservative Underwritin: 


NT ~MAKING.SPLENDID PROGRES: 





OHIO AGENTS WANTED! 








The Globe Fire Insurance Co. 
The Western Insurance Co. 


Combined Capital 
Combined Assets - - 3,179,134 


HENRY WACHTER, Manager : 


(Reliable Agents Wanted in 
Pennsylvania, Ohio, Illinois 
and Wisconsin.) 


KEYSTONE UNDERWRITERS 


DEPARTMENT OP 


All of Pittsburgh, Pa. 


$ 900,000 Combined Net Surp - $ 733, 
Combined Sunghin’ os ; Polic holders 1,633,329 


The United American Insurance Co. 
The Union Insurance Co. 


3,329 


218 Fourth Ave., PITTSBURGH, PA. 
FISH & SCHULKAMP 
General Agents for Wisconsin 
Madison ¢ Wisconsin 

















One person - - - - 
Two persons - 


HoTEL FONTENELLE 
OMAHA, NEB. 
H. EDGAR GREGORY, Manager 


330 Rooms—330 Baths 


RATES 
$2.50 
$3.50—$7.00 





EST. 1880 


Assets, $1,950,400.05 





“A Staunch and — a Company” 


CASH CAPITAL, $400,000.00 
Surplus to Policyholders, $829,562.45 
WM. T. BENALLACK, General Agent, Home Office 


D. M. FERRY, JR., President 
E. J. BOOTH, Vice-President 
F. A. SCHULTE 

Treasurer 
, HELE EVERETT 

Secretary 


«38 Years of Honorable Indemnity” 


Losses paid over $9,414,889.24 
» DETROIT, MICH. 
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PROTECTION \ 


DEMAND AN ABSTRACT 
HAVE YOUR CAR PROTECTED 


Make application now. Blanks furnished upon request 
or by any Notary Public. 


The abstract is fully protected by the United States 
copyright and patent laws. 


Stop The Automobile Thief! 


There is just one way to effectively stop for all time 
the established business of stealing automobiles: Make it 
impossible for the thief to dispose of the stolen car! A thief 
steals to sell a car—not to use it for his pleasure. Deprive 
him of a market and you reduce theft. This is the idea 
and plan conceived by the Automobile Abstract & Title 
Company. The sale of an automobile often involves as 
much money as a sale of real estate. The abstract of title 
is always an important consideration in the transfer of real 
estate. Why shouldn’t it be just as important in the transfer 
of an automobile? Land abstracts give the history of titles 
to property and its location. Automobile abstracts will 
give the history of titles to the automobile and its description. 
The abstract system will make it impossible to disfigure the 
car, alter and change the original car numbers without 
detection, and this, you know, is now being done every day 
in the disposing of stolen automobiles, Certain precautions 
have been taken in perfecting our system so that it is 
absolutely impossible for the thief to forge an abstract or 
evade the provisions of our plan in any way. 


It is a guarantee and proof of title with the automobile and upon demand. 


It will prevent anyone from selling or purchasing a stolen car. 


It will be a protection and important in obtaining loans and loaning money on automobiles. 
It will prevent many court suits that do otherwise follow sales transactions and it will be 
eventually demanded in and by the courts. 
F A C T S _ It will be an aid to the insurance companies and prevent the automobile thief or dishonest 


policyholder from making fraudulent claims. 


It will reduce the theft hazard for the insurance companies, thus reducing insurance rates. 
It will be an aid to the State’s license bureaus. 


\ 


It will be an aid to the Police departments. 


Automobile Abstract of Title 


Plan—Under our plan the Abstract will be issued in book 
form to the owner and used for the life of the car. There 
is provided in the Abstract bills of sale in consecutive order 
and attached to each bill of sale is a duplicate in the same 
consecutive manner. Upon the purchase of a new automobile 
from the manufacturer’s distributor or upon the purchase 


of used or second-hand automobile from an owner the 
bill of sale will be made out by a notary public and 
sworn to before him. The Notary will then detach the 


Automobile Abstract & Title Company 


EXECUTIVE OFFICES 
BOOK BUILDING, DETROIT 
CHERRY 3360 


duplicate bill of sale and mail same to our office. We 
will then forward this duplicate bill of sale to the Secretary 
of State or State Motor Vehicle Department. We will 
then mail to the purchaser of the automobile his guarantee 
of title which is to be attached to the Abstract by the 
purchaser. The transfer fee for each and every transfer 
shall not exceed two dollars; of this amount the Notary 
shall deduct his fee, which shall not exceed fifty cents, and 
mail to us the difference. The abstract system will apply 
to all makes and types of motor vehicles. 


Address All Communications to 
GENERAL AGENCY OFFICES 
CHICAGO, ILL. 


[Copyright 1919] 
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WOLFLE, STEFFELIN & COMPANY 


823 THE ROCKERY -- 


WONDERFUL SERVICE 


ADAMS & LASALLE STS. - - CHICAGO 


RESIDENT MANAGERS 


THE FRANKiIN LIFE INSURANCE CO. 


GUARANTEED low cost Life Insurance issued by the strong, 
conservative Life Insurance Company, operating over 34 years 


WE RECOMMEND THE FRANKLIN LIFE 




















S#ORGE E. FEENEY, President 


“DWARD T. LYONS, Secretary-Treasuret 


A. M. WAGNER, Supt. of Agencies 


The Columbian Jnsurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


Assets i. 
Surplus to Policyholders . 


$529,005.00 
344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 
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PIONEER 


Fire Insurance Company 
of America 








AN ILLINOIS 
COMPANY 


29 South LaSalle Street 
CHICAGO 








The Superior Fire Insurance Co. 


A. H. TRIMBLE, Prest. 


PITTSBURGH 
Incorporated 1871 
EDWARD HEER, Sec’y and Treas. 


Why not make room in your agency for aconservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Capital $400,000.00 


Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 








National Liberty 


Iusurance Gompany 


of America. 


INCORPORATED UNDER THE LAWS OF THE STATE OF°NEW YORK IN 1859 


Assets : = is 
Liabilities, including Capital - 


STATEMENT JANUARY 1, 1919 
Cash Capital - . $1,000,000.00 
$9,609,646.00 NetSurplus - - 


,609, $2,395,417.89 
7,214,228.11 Surplus to Policy Holders = - 


3,395,417.89 


HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 















THE LIVERPOOL & LONDON & GLOBE 
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“ktGirdles the Globe” 


‘LONDON! Cg 


Insurance Company, Limited 


Its United States assets are $17,083,985.30, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policyholders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
_ CINCINNATI DEPT., 401 Fourth Nat. Bank Bldg., Cincinnati, O. 
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TRY TO HOLD UP PREMIUMS 


Wisconsin Field Men Are Straining 
Every Nerve to Maintain Rec- 
ord of Last Year 


MILWAUKEE, WIS., July 1—Field 
men differ in their opinion as to whether 
premiums will hold up this year. Most 
companies are breaking even, espe- 
cially those that are pushing their side 
lines extensively. There was consider- 
able explosion insurance written in this 
state last year, a great part of which 
is running off. Agents that are press- 
ing riot and strike insurance, however, 
are saving a part of the explosion pre- 
miums. 

Use and occupancy was written in 
considerable quantities last year and 
those companies that are seeking this 
form of indemnity are able to recoup 
the losses of the so-called war business 
by getting other industries interested. 

It was a year ago in May that the 
big tornado struck the state, result- 
ing in hundreds of thousands of dollars 
of damage. At that time there was a 
large amount of tornado insurance writ- 
ten which helped out the receipts. Most 


| of this was taken on the term plan. 


There have been no serious storms so 
far this year. There was one rather 
light twister which helped the business 
in its immediate locality but there has 
been no impressive windstorm to bring 
home the need of tornado insurance to 
the minds of the people this spring. 
However, local agents are able to pic- 
ture the disastrous results of the storm 
a year ago, with the result that many 
companies increased their tornado busi- 
ness last year. A big drive is being 
made for automobile business, this be- 
ing probably the favorite side line. 
Agents that find their fire insurance 
premiums decreasing are more than 
making up the difference by making 
an extra effort in the casualty field. 


New Salvage Corps Quarters 


INDIANAPOLIS, IND., July 1—The In- 
dianapolis Salvage Corps expects to be 
housed in its new headquarters by Aug. 
15. The property belongs to the corps 
and the building is being erected with 
every precaution against fire. “There 
is not to be a stick of wood in it,” says 
Superintendent Wm. Curran. “We want 
to be in a position to preach fire preven- 
tion consistently by having our own 
house entirely beyond criticism in this 
respect. We intend to have a place where 
we can bring Indianapolis business men 
and show them what can be done in the 
, of making a building safe against 


Use and Occupancy Loss Settled 


TERRE HAUTE, IND., July 1—The use 
and occupancy loss on the plant of the 
Western Indiana Mining Company at 
Terre Haute, which suffered a loss March 
11, has been settled at less than 25 per- 
cent. The original claim was for $108,- 
000, but the settlement was for $69,000, 
or 115 days at $600 a day. 


Report on International Lloyds 

INDIANAPOLIS, IND., July 1—The ex- 
amination of the International Lloyds has 
just been completed and the report filed 
with the Indiana insurance department. 


| This is the first Lloyds to be examined 


and licensed under the law passed by the 
last Indiana legislature, recognizing 
Lloyds. The report shows the Interna- 
tional to be in good financial condition, 
with total assets of $298,146.82, of which 
$297,309.27 is admitted assets. The de- 
posits of subscribers total $250,000 and 
the surplus as regards policyholders, 
$241,033.71. The report states, “Its under- 
writing methods are conservative and 
sound and its attorney-in-fact (L. S. 
MacEnaney and John W. McGinety) men 
of acumen and integrity. The subscrib- 
ing underwriters appear to be substantial 
financially and representative business 
and professional men. No just claim is 
held up at the date of examination and 
no claims resisted or in litigation ap- 





peared on the books of. record.” The In- 


ternational Lloyds has made application 
for admission to enter Illinois. It will 
place agencies in the larger cities. Or- 
ganized in March, 1918, it has made an 
unusual record for growth. 


Indiana Filing Time Extended 


INDIANAPOLIS, IND., July 1—T. S. 
McMurray, insurance rate examiner for 
the Indiana department, has extended the 
time to Oct. 1 in which companies may 
file with the department their classifica- 
tion schedules of premium receipts and 
losses during the preceding calendar 
year, in accordance with the classifica- 
tion of hazards by the actuarial bureau 
of the National Board of Fire Underwrit- 
ers. The law required these schedules 
to be on file by July 1, but the law has 
been in effect only a short time and the 
companies were not prepared for it. 
Forms have been prepared and will be 
sent to them. 


Illinois Notes 


Herman Struck, the well-known local 
agent at Pekin, Ill., is seriously ill. 


The Globe Distillery of Pekin, Ill, is 
being converted into a yeast plant. 

The Great American has cancelled out 
of Westville, Ill., on account of unsatis- 
factory conditions. 

John L. Smith, veteran local agent at 
Pekin, Ill, celebrated his 82nd birthday 
anniversary recently. 

The Ohio Valley Fire & Marine has 
been admitted to Illinois. It plans to 
plant a number of agencies in the state. 


Indiana Notes 


The per capita fire loss in Indianapolis 
in 1918 was $7.70 against $2.50 in 1917. 

Elnora, Ind., suffered a loss of $75,000 
in the business section, June 27. It has 
no fire department. 

The Little Crow Mill, at Warsaw, burned 
June 27, with a loss of $8,000; fully cov- 
ered by insurance. It was in the heart 
of the business district. 

At Winamac, Ind., the Chas. Parrott 
agency has been sold to Ab Freeman. At 
Kirklin, Ind., C. W. Wright, in the First 
National Bank, has bought the agency of 
J. L. Stewart. Jos. Housum, at Worthing- 
ton, Ind., has sold his agency to J. G. 
Jackson and has gone to Danville, IIll., to 
practice law with his brother. 
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GOING AFTER THE BUSINESS 


Storm at Fergus Falls, Minn., Has 
Stimulated Interest in Tornado 
Insurance in State 


FERGUS FALLS, MINN., July 2.—The 
total damage done in the Fergus Falls 
cyclone has been finally estimated by the 
civilian statistics committee at approxi- 
mately $4,500,000. The committee lists 42 
business establishments, including fac- 
tories, and 159 dwellings that were 
wholly destroyed, and 194 additional 
dwellings that are in such condition that 
they will have to be razed. 


MINNEAPOLIS, MINN., July 2.— 
A number of field men are stimulating 
interest in tornado insurance following 
the recent storm at Fergus Falls. It 
has been impossible to do much work 
locally in Fergus Falls in the way o 
getting business because of the devas- 
tation there and the desire on part of 
the people to see to it that the fifty 
dead be shown some homage. ‘The 
Western Adjustment had a represen- 
tative on the ground at once and there 
are a number of field men there this 
week adjusting losses. The insurance 
to value is light. It is not more than 


10 percent. The largest loss seems to 
have been sustained by the Royal 
which had $50,000 liability. Local 


agents in Minnesota and_ property 
owners are taking a greatly increased 
interest in tornado insurance because 
they see what a storm can accomplish. 
Local agents are going after those 
whose property values amount to $5,000 
or over and all report that the results 
are gratifying. 
Damage Outside the City 

There does not seem to be much wind 
storm loss outside of the city of Fergus 
Falls. The loss in the city is estimated 
at $4,500,000. The average loss per 





company runs from $10,000 to $12,000. Out- 










be 


























-d out 
isatis- 


ent at 
rthday 


e has 


ins to 
tate. 


1apolis 
1917. 


$75,000 
It has 


burned 
y cov- 
heart 


-arrott 




















Zhe 
; Falls 
by the 
pproxi- 
lists 42 
= fac- 

were 
litional 
pn that 


ly 2.— 
ulating 
lowing 
us. it 
1 work 
way ot 
devas- 
part of 
e fifty 

The 
yresen- 
1 there 
re this 
urance 
e than 
ems to 
Royal 
Local 
‘operty 
‘reased 
yecatse 
mplish. 
those 
. $5,000 
results 


h wind 
Fergus 
imated 
ss per 
0, Out- 


F| 
i 
4 































July 3, 1919 


THE NATIONAL 


UNDERWRITER 13 











side of the city there is very little dam- 
age. Fergus Falls has been under mili- 
tary control since the storm and passes 
are required by everybody. As the Grand 
hotel blew down the hotel accommoda- 
tions are exceedingly scarce. There is 
probably $200,000 insurance involved in 
the loss. There are some 20 or 25 field 
men at Fergus Falls and vicinity ar- 
ranging to go after the business. Most 
of them turned their losses over to the 
Western Adjustment and John B. Lee, 
while they went on a business getting 
campaign. In 1912 Fergus Falls had 
quite a windstorm which did consider- 
able damage. Some business was writ- 
ten at that time, but when the policies 
came round for renewal many of the 
holders dropped their insurance, think- 
ing that lightning would not strike twice 


in the same place. | 


J. B. Lee, the Minneapolis adjuster, 
puts the property loss at $2,000,000 and 
says insurance to value will run about 
10 percent. 


FARMERS QUIT HAIL SYSTEM 


Semi-Compulsory Plan Established in 
North Dakota Proves to Be 
Far from Popular 


FARGO, N. D., July 1—The North 
Dakota semi-compulsory hail insurance 
system is far from popular with the 
farmers of the state, as is revealed by 
a canvass of several counties, showing 
that from 50 to 65 percent of the crop- 
ped lands have been withdrawn from 
the operations of the law. 

Many other farmers have been de- 
nied the right to withdraw by reason 
of the ruling of the insurance commis- 
sioner that no withdrawals would be 
honored unless they were made on 
blanks prescribed and furnished by the 
state, while other hundreds of farmers 
have stayed in the system because of 
ignorance of the working of the law. 

“The much-mooted hail insurance law 
passed by the last legislature does not 
meet with much approval,’ says the 
Ransom County Gazette, published at 
Lisbon, N. D. “There are undoubtedly 
500 farmers in Ransom county who 
would have withdrawn, if they had been 
posted on the law, but they seem to 
have little understanding of the work- 
ings of the law. As the time is up for 
withdrawal, they will be compelled to 
pay into the hail insurance fund this 
ta ag 

In Ransom county, in addition to the 
500 farmers who would have withdrawn, 
there are 492 farmers who did effect 
the withdrawal of their lands. 

In Williams county many farmers 

were denied the right to withdraw their 
lands, because they had not made their 
withdrawals on the official blanks, but 
had addressed letters to the county 
auditor asking the right to withdraw. 
That old line hail insurance companies 
have written about the usual amount 
of business also is stated by insurance 
men of William county. 
_ Only partial reports are available as 
indicating the extent of the withdrawals 
to date, and it will be several weeks 
before the county auditors complete 
their work. Withdrawals listed by sev- 
eral counties, however, follow: Oliver, 
265 withdrawals; Stark, 950 with- 
drawals; Richland, 1,500 withdrawals; 
Golden Valley, 742 withdrawals; Walsh, 
1,850 withdrawals; Ransom, 492 with- 
crawals; Mercer, 175 withdrawals; 
Barnes, 803 withdrawals; Williams, 900 
withdrawals; Morton, 1,100 withdraw- 
als; Pierce, 1,000 withdrawals; Dunn, 
527 withdrawals. In Oliver 42,500 
acres were withdrawn; in Ransom, 
200,000 acres; in Mercer, 15,000 acres; 
in Barnes, 270,215 acres, and in Morton, 
300,000 acres. 

Sixty percent of the farmers of Stuts- 
man county withdrew; over 1,000 in 
Pierce county quit the system; in 
Dickey county between 55 and 65 per- 
cent quit; in Sargent, 52 percent with- 
drew; in Walsh county, 90 percent of 
the withdrawals were for the entire 
holdings of the farmers; in Grand 
Forks, 60 percent withdrew; in Bow- 
man county, 60 to 75 percent quit. 


Noltemier of Barnes county, Senator 
Hunt of Golden Valley county, and 
Representative Kreuger of Richland 
county. 





DAKOTA MEN HELD MEETING 


Annual Outing at MHartford Beach 
Brought Together the Field Work- 
ers of the Two States 


The annual “Splash” of the Dakota 

Blue Goose was held last week at 
Hartford beach on Bigstone Lake, 
South Dakota. Most of the ganders 
were present and the weather was 
ideal for the outing. The meetings of 
the North Dakota and the South Da- 
kota conservation associations were 
held in conjunction with the meeting 
of the pond. 
Most Loyal Gander T. R. Walsh, 
U. S. Fire, conducted the Blue Goose 
meeting. Reports of all the officers 
were presented and the Dakota pond 
was shown to be in its usual good con- 
dition. The North Dakota ganders 
were very desirous of entertaining the 
pond in Fargo next winter, but after 
a thorough discussion of the matter, 
it was decided to again hold the mid- 
winter meeting in Aberdeen inasmuch 
as that is the most convenient point 
for all. 

Ganders H. A. Presler, Springfield, and 
D. L. MeCoy, American 


Eagle, were 
elected delegates to the grand nest 
meeting in Chicago in October. The new 


officers 
were: 

A. T. Russell, United States Fire, most 
loyal gander. 

D. L. MeCoy, supervisor. 

J. T. Woodroffe, Northwestern, custo- 
dian of the goslings. 

R. W. Smith, Aetna, guardian. 

H. J. Vold, Firemans, keeper of the 
golden goose egg. 

W. E. Alair, Northern, wielder. 

Arthur A. Knopp, New York Under- 
writers, chairman of the North Dakota 
Conservation Association, being called 
away from the meeting on account of 
a death in his family, a joint meeting 
of the two associations was held, pre- 
sided over by D. P. Lemen, chairman of 
the South Dakota association. Reports 
of the work done last year were given 
and a general exchange of views and 
ideas relative to the inspection work 
took place between the members of the 
two associations. No definite ‘plans for 
this year’s work could be made at this 
meeting. 

North Dakota won the hotly con- 
tested ball game by a score of 6 to 5. 
Fifteen boats took part in the fishing 
contest, George Graham and J. J. Cane 
winning the prize for the largest catch 
and H. A. Presler and J. T. Woodroffe 
the prize for the largest bass. Winners 
of other sporting events were: 

Clock golf, W. G. Hodge. 

Archery, D. J. Dux. 

Quoits, first prize, T. R. Walsh and C. 
M. Buchanan; second prize, H. W. Lind- 
quist and H. A. Presler. 

Trap shoot, first prize, R. W. Smith; 
second prize, A, N. Cooper; third prize, 
J. T. Woodroffe. 


elected for the ensuing year 


Visit Minnesota Department 


Representatives from the North Dakota 
and South Dakota departments were in 
consultation with Insurance Commis- 
sioner Sanborn of Minnesota regarding 
the administration of new insurance laws 
in those states. North Dakota estab- 
lished a state fund for state, county and 
municipal buildings. Deputy A. R. Aslak- 
son of North Dakota was interested in 
ascertaining how the Minnesota depart- 
ment carried on its activities in that 
direction. State supervision of rates is 
provided in South Dakota and Deputy J. 
W. Miller of that state consulted with 
Mr. Sanborn on the procedure at Minne- 
sota. 


Olsness Attacks Companies 


Commissioner Olsness of North Dakota, 
during the Non-Partisan League referen- 
dum campaign in which the voters were 
discussing the bills passed by the last 
legislature prior to the regular referen- 
dum election attacked the insurance com- 
panies, claiming they had a million dollar 
slush fund and were using it to defeat 
the state hail insurance system and other 





Several Nonpartisan league legisla- 
tors withdrew land, including Senator 








measures. 


the Non-Partisan League bills winning 











The election was held June 26, |. 
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The Safest 


You, Mr. Fire Insurance Man, will agree that 





Policy 


a fire insurance policy is safest when the 


holder is protected with 






AMNe 
reroam 


which does more to reduce fire losses than 
any other fire-fighting apparatus. Why? Be- 
cause it is 100% efficient in smothering dan- 
gerous fires. Foamite Firefoam, when dis- 
charged on a fire, forms a lathery, soapy 
mass of minute carbonic acid gas bubbles. It 
coats blazing surfaces and floats on burning 
On the other hand, water and ordi- 
nary liquid agents are simply blown away by 


Make a 


Foamite Firefoain is as differ- 


liquids. 


the wind or by drafts from the fire. 
comparison. 
ent from other fire-fighting apparatus as night 


is from day. 


It's better by far to prevent a big fire than to 
pay a big claim. Let your clients know about 


this remarkably effective fire-fighter. 


Send for “60 Seconds—and Out’’—the fasci- 


nating story of fire’s greatest enemy. 


FOAMITE FIREFOAM COMPANY 


Fifth Avenue New York 
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WM. L. DICKELMAN 


Insurance Exchange 
Building 


HENRY J, WOESSNER 


DICKELMAN, WOESSNER AND BARBOUR 


Successor to Wm. L. Dickelman & Co. 


General Agents (U. S. ai Canada) Excess Lines 


icageo 


HAROLD J. BARBOUR 


Telephone Wabash 
5509 




















INCORPORATED 1720 


RoYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


UNITED STATES BRANCH 
92 WILLIAM STREET, NEw YORK 


RICHARD D. HARVEY 
UNITED STATES MANAGER 




















DIRECTORY OF LOCAL AGENTS 


Tux Nationa, Unperwriter Recommends the Following as Among the Prominent and Reliable 
Agencies With Good “er for Exchange and Outside Business. 
of Only First-Class Offices Accepted. 


Advertisements 









MINNESOTA 


OHIO 












All Classes of Insurance 
525 Plymouth Bldg. 
MINNEAPOLIS, MINN. 


INNEAPOLIS INSURANCE AGENCY 











MINNEAPOLIS, MINN. 


F H. WAGNER AGENCY 
e 


Insurance Agents and Adjusters 


529-534 Plymouth Building 
















Insurance Exchange 


CARD INDEX RECORD FOR 
AGENCIES 


The Only System that Is Right 
Furnished Complete—Lowest Prices 


THE NATIONAL UNDERWRITER 


Chicago 


DWARD E. SHIPLEY 
mer ool 


UnitedyStats a Ful & ry —_—- Co. 
Surety 


603 First National Bonk Building 
CINCINNATI, OHIO 


HE O. M. STAFFORD-GOSS- 
BEDELL CO. 


INSURANCE 


Plain Dealer Bldg. 
CLEVELAND, OHIO 











HE BINGHAM & DOUGLASS CO. 
Established 1870 


GENERAL INSURANCE 


to handle all classes of Insurance 
e or small. 


The Cuyahoga Bldg. 
CLEVELAND, OHIO 


We are equi 
in amounts 





















Total Cash Assets $300,319.63 


J.R. VERNON, President 


Nearly Fifty Years of success under same managemen? 


INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 
Since Organtzntion 1 252.0482 


Net Cash Surplus $221,123.76 


J. AMBLER, Secretary 


by about 65,000 majority. He said that not 
only was the state hail insurance plan 
attacked, but also the state monopoly 
workmen’s compensation fund. As a mat- 
ter of fact, the insurance companies did 
not spend a cent in North Dakota in the 
referendum election. 





New North Dakota Company 


Another company of North Dakota has 
been licensed, it being the American Na- 
tional of Fargo. The company has $100,- 
000 capital and $100,000 surplus. It states 
that the capital and surplus will both 
be increased. The Farmers of Dickinson, 
N. D., was recently licensed and is now 
writing business. 





Cut Into Hail Premiums 


The state hail insurance fund in North 
and South Dakota has cut in deeply into 
insurance premiums. Many companies 
report that their hail premiums are not 
more than a third of what they were last 
year, for example. Many farmers went 
into the state fund thinking they could 
get their insurance more cheaply. The 
experiment will have to be tried before 
they reach a correct conclusion. 





North Dakota’s Heavy Storm 


FARGO, N. D., July 2.—The Sunday 
night and Monday morning storm that 
swept western North Dakota extended 
from the Canadian border between Por- 
tal and Crosby, and swept southward 
nearly 150 miles. Tremendous damage 
was done on farms, where many build- 
ings were blown down. Hail also fell in 
considerable quantities in Parshall, N. D., 
and other districts. Heavy hail damage 
was done last night in Golden Valley 
county, North Dakota. 
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LANSING - 


AUTO-OWNERS INSURANCE COMPANY 
- MICHIGAN 


Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 


V.V. MOULTON, Sec'y., F. P. WRIGHT and F. A. WALL, Field Scat’, 


See 


















F. J. MARTIN, Pres. 


The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


H. K. DENT, V. Pres. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


M. D. L. RHODES, Secy. 





MAIN OFFICES, CENTRAL BUILDING, 


SEATTLE, WASH. 






















SCOTT RUTLEDGE, President 


THE LARGEST 











HOME OFFICE - 











J. A. BENSON, Treasurer 


“ ScaRMEeSMaTt 


“Hrpsue : 





AND LOWEST PRICED HAIL INSURANCE ASSOCI 
IN THE WORLD. INSURES GROWING CROPS wea 


W. A. RUTLEDGE, Secretary 


DES MOINES, IOWA 





THE MISSOURI VALLEY 




















CHIEFS’ CONVENTION SUCCESS 





New Kansas City Fire Apparatus Is 
Shown and a Varied Entertainment 
Program Arranged 





KANSAS CITY, MO., July 1—The 
forty-seventh annual convention of the 
International Association of Fire En- 
gineers ended June 27 after a four- 
day session. The convention was a 
great success and the 1,100 delegates 
were a unit in the declaration that it 
was the best convention ever held. 
The entertainment committee had sur- 
prises in store for the visiting chiefs 
and their families, daily. Novelty teas 
and luncheons were held each day for 
the ladies. Automobiles and bus rides 
over the boulevards and parks proved 
a treat to the visitors. Theatre parties 
and park entertainments also were 
among the surprises. The convention 
ended with a smoker and banquet at 
the Kansas City Athletic Club. 

The fire department parade held 
Thursday afternoon displayed the fif- 
teen new pieces of fire apparatus re- 
cently purchased by Kansas City, Mo., 
and several other pieces of display ap- 
paratus also were included in the pro- 
cession together with 250 marching 
firemen, making the parade very much 
like the annual fire prevention day 
celebration. 

Chief John Kenlon of New York 
City fire department and Chief John F. 
Healy of Denver gave very interesting 
addresses regarding high explosives. 

With the addition of the new fire ap- 
paratus in Kansas City the city will in 
the future be amply protected and the 
fire loss is bound to decrease very rap- 
idly. The National Board of Under- 
writers has tested the American-La 
France and Seagraves apparatus pur- 
chased by the municipality and it un- 
a has met all of the require- 
ment 

Fire Chief Alex Henderson of Kan- 
sas City has worked hard to procure 
the much needed apparatus and his 
fight has finally been won. He must 


mittees, for the splendid entertainment 
afforded the visiting fire chiefs. 


COINSURANCE IS NOW LEGAL 








Missouri Field Men Are Well Pleased 
With Passage of the Law in 
Their State 





ST. LOUIS, MO., July 2.—Missouri 
field men express themselves as being 
well pleased with the passage of the 
bill legalizing coinsurance on real and 
personal property. There was some 
hope at one time of a standard policy 
covering this feature being included in 
the bill, but this fell through, and all 
the companies were required to file 
with the insurance commissioner not 
later than July 1, the form of policy 
to be used, and all contracts issued in 
the future must contain the provisions 
of and not be in conflict with the pol- 
icy filed with the department. Coin- 
surance has been a much mooted ques- 
tion in Missouri for many years. Prop- 
erty owners have been securing the 
benefit of the rate reduction in carry- 
ing coinsurance, but have been refus- 
ing to contribute to the loss. This 
action has repeatedly been upheld by 
the courts. There will no longer be 
“three excepted cities” where the co- 
insurance clause may be used, as it is 
now legalized in the whole state, nor 
will it any longer be necessary for an 
assured to sign an application for this 
feature. 





New Iowa Fire Company 


DES MOINES, IA., July 1.—Patrick J. 
Clancy, well-known Des Moines insur- 
ance agent and secretary of the state 
association, has blossomed out as presi- 
dent of still another new insurance com- 
pany. This new one is the Reinsurance 
Fire Company of Iowa, with $500,000 
capital and surplus of the same amount. 
The company will specialize in reinsur- 
ance of desirable fire risks and has been 
granted permission to begin work almost 
immediately. 

J. S. Rawson, president of the Central 
Trust Company of Des Moines, is vice- 
president of the new company, and Gil- 
ger E. MacKinnon, president of the 
Mechanics Savings Bank, is treasurer. 
Joseph I. Brody is attorney and general 
counsel and Ralph Bolton, secretary of 
the Greater Des Moines committee, is 
one of the active directors. 

Only a week ago Mr. Clancy: appeared 
as president of a new live stock insur- 
ence company which will shortly begin 
writing a general line of live stock in- 
surance on commercial animals. 





Preparing for Big Splash 

DES MOINES, IA., July 1.—Des Moines 
fire insurance field men who usually 
spend the summer at Lake Okoboji and 
who will make preliminary arrangements 
for the midsummer splash of the Iowa 
Blue Goose, are on the job. Jack Car- 
penter, Clay Stuart, C. R. Bogart and 
George Holton are some of the advance 
guards who are already making Oko- 
boji headquarters and who have written 
back that everything will be in complete 
readiness for the big doings July 17, 18 
and 19. They are urging ganders to make 
early reservations. The Inn will be head- 
quarters for the Iowa bunch. The com- 
mittee on program will make detailed 
announcement shortly. 





Ask Help from Field Men 


The Kansas field men held a confer- 
ence last week at the request of the 
Kansas state fire marshal to consider the 
Situation arising from the activities of 
the Industrial Workers of the World in 
the burning of crops. 
situation has become acute. It is said 
the I. W. W. has been endeavoring to 
organize the farm hands and setting fire 
to crops is part of the propaganda. 





Chimney Sweep Ordinances 


The Missouri Fire Prevention Associa- 
tion has selected ten towns in the state 
where efforts will be made to have the 
city council enact a chimney sweep ordi- 
nance similar to that adopted in St. Jo- 
seph, Mo., fathered by Joseph McBeth of 
the St. Joseph Inspection Bureau. The 
forms now are being submitted to the 
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THE LARGEST EXCLUSIVELY AUTOMOBILE 
MUTUAL IN OHIO 


The 
NATIONAL 
MUTUAL 


Insurance Co. 
CELI NA, OHIO December 31, 1918, we had over 19,000 Policy Holders, Nine 
Million Theft and Eleven Million Fire Insurance in force. 


E. J. BROOKHART, 
Live Agents Wanted in Ohio and Indiana 





Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 











Secretary 


& 








Our Policy Holders Know Why 








F. B. BLACK, Pres. 


The Great American 


has grown so rapidly. We give them the kind 
of insurance they want and can afford to have. 
Full protection at cost. 
. write our 


Agents find it easy to 


Automobile and Health 
and Accident Insurance 


Write us for terms 


H. R. ENDLY, Sec’y. 








HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 
At Actual Cost—Participating—Three Year Policies 
Extra Low Rates to Rural and Small Town Auto Owners 


he Liberty Mutual Insurance Company 






















4, R. JONES, Secretary and Manager DAYTON, OHIO 








LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE. 


| TERRITORY OPEN IN ALL NORTHWEST STATES. | 


TWENTY PER CENT COMMISSION. 


| WRITE 
| TODAY 


ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
805-6 Pioneer Bldg., St. Paul, Minn. 


















URANCE_ 








_COMPANY 





growth have 


Forty-three years of steady 


“Million Dollar Mutual’ to its 
present commanding position. 


brought the 


1919 








2rn_ Department: ll So.La Salle Street.Chicago. 


RGANIZED 1876 => 











THE BUCKEYE UNION INSURANCE CO. 


Elmer D. Webb, Pres. ‘Lima, 


Ohio 


Ira E. Wagner, Sec. 








Ohio’s Youngest Company Specializing on Automobiles 





The fact that we are youthful means we have openings 


for good agents in Ohio. 


Address Home Office. 











The Union Mutual Fire Insurance Assn. 
of Emmetsburg, Iowa 


INCORPORATED 1897 
P. J. SHAW 
President 


GEO. H. BAKER 
Secretary 














KNOX MUTUAL 


INSURANCE CO. 





Incorporated 1838 


MT. VERNON, OHIO 


SURPLUS OVER $200,000.00 


Business Confined to Ohio 


B. M. ALLEN, President 


H. S. JENNINGS, Secretary 








“* Fire Insurance as You Would Write It’? 


The Merchants Fire Insurance Co. of Indiana 
_. (A Stock Company) . 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 
Both Companies under same management in the same office, 
Home Office: Suite 804 Merchants Bank Ralph B. Clark, 
Indianapolis Secretary & Mgr. 








OHIO UNDERWRITERS MUTUAL FIRE INS, CO. 


Organized 1903 
Conservatively Managed 


VAN WERT 
OHIO 


Cash Surplus Over $50,000.00 


C. M. PURMORT, Secretary 





GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Operating in Michigan Only 


ANTHONY KLAASEN, Pres. WM. A. HAAN, Secy. PAUL HOEKSTRA, Treas. 











THE AUTO OWNER WANTS 


the kind of automobile insurance we write 
That’s one reason we write it the way we do. 


THE AGENT WANTS THE SAME KIND 


That’s another reason 


MID-WES 


Wichita, Kansas. 


MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 


33 J. B. HENDERSON, Secretary 





AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W. McGINETY, Secretary. Indiana Pythian Bldg., Indianapolis 











—The Original Dengue Fire Insurance Company— 
ncorpora 
THE RETAIL DRUGGISTS’ MUTUAL FIRE INSURANCE COMPANY 
Cincinnati, Ohio, 81 Atlas Bank Bldg. 
Total Assets $282,855.70. Operating only in Ohio and Indiana 


PHILIP LEHR, Pres. 


ROBT. GROENLAND, Treas. 


C. L. McINTIRE, Secy. 


Special Agent: C. C, FELTS, Ft. Wayne, Ind. 








The Merchants’ and Manufacturers’ Mutual 
Organized 1876 Insurance Company Mansfield, Ohio 
Total amount at risk, $6,932,379 Net cash surplus, $85,889.39 
Total cash assets, $137,900.53 Contingent assets, 339,310.95 
Writing a general classification Auto fire Hloater department 
Annual dividends to policyholders 
S. N. FORD, President G. W. DeYARMON, Secretary 





| A. C. CUMMINS, President 





Richland Mutual Insurance Company 





MANSFIELD, OHIO 





Incorporated 1850 


TOTAL ASSETS 


BUSINESS CONFINED TO OHIO 


$2,486,445.48 





R. SMITH, Secretary | 








E. J. Forney, Pres. i J. M. Cook, Sec’y 
e Incorporated 1873 
Dayton Mutual Fire io 
DAYTON ° 
Insurance Co., “ouio Mansfield Mutual 
ire Insurance Company 
B. C. COLEMAN, Secy. OF MANSFIELD, OHIO 
Conservative and Careful ip ST 
Managemeut Insurance = $8,918.528.00 

Address Home Office. An Agency Company 

















LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting lost pol- 
icies, and trouble of calculating earned pree 
miums. No troublesome signatures to be 
obtained. Safer than putting out a second 
paiey. q Designed by Carey & Zimmerman. 
local agents at Cincinnati, Ohio. Thousands 


have been used. 

12 50 . 100 200 500 1000 2000 5000 

$-75 $1.80 $3 $4.50 $7.25 $12 $20 $40 
— Sold by — 


THE NATIONAL UNDERWRITER 
Rough Notes 


Chicago Indianapolis NewYork Cincinnati 





Farmers Alliance 


Insurance Company 
of Kansas 
McPHERSON, KANS. Organized 1887 
Resources in Cash and Contingent Assets, $610,000.00 
" Surplus, $225,000.00 Strictly Mutual 


WANTED—First class Adjuster, also 
Assistant Manager. Agents wanted in 
unoccupied territory. 


I.F TALBOTT, Pres. C.F. MINGENBACK, Sety 
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NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 


shape, and if the association’s efforts are 
successful the work will be carried to 
the other incorporated towns of the state. 


Iowa Notes 


Two elevator fires in Iowa have oc- 
curred recently. The Turner elevator at 
Red Oak was destroyed with a $30,000 loss 
and the J. R. Reeve elevator at Hampton 
burned with a $12,000 loss. 

Special bonds for $100,000 for the pur- 
chase of fire equipment have been author- 
ized by the Des Moines city council and a 
special levy voted which will bring in 
$15,000 yearly. This is one of the steps 
taken after the fire insurance men and the 
Chamber of Commerce had demanded bet- 
ter fire protection in the city. 


Missouri Notes 


Joseph W. Carter, 
the western department of the New York 
Underwriters, was a visitor in St. Louis 
last week. 

William Broe, special agent of the Con- 
tinental for Missouri, is receiving the 
congratulations of his many friends upon 
the arrival of a baby girl to his family. 


superintendent of . 
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Marine and Fire 
Insurance Company, Limited 


United States Fire Branch 
; J. A. KELSEY, General Agent 
80 Maiden Lane, New York 


H. W. MURRAY, Supt. of Agencies 19 So. La Salle St.; Chicago 
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POLIC HOLUERS 
$1;350,000:% 
































DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 
DETROIT - - - . - 


PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mér. 



































L.S. MacEnaney 


pyar? 


y A & ' SY y 
Inornaronuis, lnprana 
MacENANEY & McGINETY, Managers and Attorneys in Fact 


John W. McGinety 


ASSETS, $250,000.00 


(ALL 1) 


SE 









AU Chartered to write all classes of high grade excess 
lines, including Ocean and Inland 


Marine insurance. 

















SOUTHWESTERN FIELD 




















DALLAS AGENT PUT ON GRILL 


Alleged Effort at Predating Draws 
Severe Reprimand from Texas 
Commissioner 


AUSTIN, TEX., July 1—Commis- 
sioner Briggs had a Dallas local agent 
on the grill last week on a charge of 
trickery in seeking to write a $60,000 
policy on the University of Dallas by 
alleged pre-dating. 

Under the Texas law, no violation 
occurred unless the contract was actu- 
ally consummated. The offer was made 
and the policy prepared and dated 
March 10 but it was never delivered. 
By re-rating the premium on the uni- 
versity was increased March 15. There 
was a mortgage on the university and 
the mortgagee desired the business 
placed through a different agent, hence 
the policy was not delivered. 

Commissioner Briggs held the hear- 
ing at the instance of the state fire 
insurance commission, which filed 
charges on complaint from competing 
local agents in Dallas. The agent in- 
volved is prominent. 

The offending agent was represented 
by Thomas B. Love, former assistant 
secretary of the treasury in charge of 
war risk insurance finances. 

At the conclusion of the hearing, fol- 
lowing a conference with the attorney 
general, Mr. Briggs told the agent: 

“We are agreed that, waiving all 
consideration of your purpose, or in- 
tent you deliberately set out upon a 
course which would have led you even- 
tually into what we conceive to be a 
specific violation of the law, and that 
you were prevented from committing 
such an offense against the statute 
solely by reason of the fact that the 
contract was not consummated by the 
second party. Therefore, we believe 
that you have been guilty of a grave 
inidiscretion, to say the least, and we 
trust that you will profit by this ex- 
perience and see to it that your actions 
in the future are altogether above re- 
proach, or even suspicion.” 


San Antonio Losses Reduced 

SAN ANTONIO, TEX., July 1—The fire 
loss in San Antonio for the fiscal year 
ending May 31, 1919, was $330,085, com- 
pared with $708,597 for the previous year, 
according to the annual report just filed 
by A. J. Goetz, chief of the San Antonio 
fire department. The value of property 
endangered by fire last year was $13,- 
225,691, against $11,125,840 the year be- 
fore. 

Insurance companies paid out last year 
to San Antonio property owners $253,790 
against $330,085 the previous year. 

Among the causes given by Chief Goetz 
for the improved showing during the 
last year are a spirit of greater care in 
every direction, employment of more 
watchmen during the war period, strict 
enforcement of explosive regulations and 











a persistent campaign to reduce fire haz- 


ards as a result of educational work by 
the fire department. 


GREAT SAN ANTONIO MEETING 


Texas Local Agents Had a Notable 
Gathering—Surroundings of the 
Convention Were Unique 


(A full story of the Texas Conven- 
tion, with illustrations, together with 
the addresses given, can be found in 
Part 3 of this issue.) 

SAN ANTONIO, TEX., June 30.— 
All who attended the annual meeting 
of the Texas Association-of Insurance 
Agents agreed it was a convention well 
worth while. It eclipsed all past gather- 
ings: 

Headed by Secretary-Treasurer C. 
R. Yanch, Houston sent a delegation 
of twenty-four, and nine of these 
brought their wives. This was the 
largest showing from any one town. 
Last year’s meeting was held at Hous- 
ton and the enthusiasm engendered at 
that time evidently carried over until 
this year. Fort Worth had the second 
largest delegation, sending eight to 
the San Antonio meeting. However, 
with no exceptions, all important cities 
in Texas were represented at the meet- 
ing. Evidently President Belk has not 
overlooked the importance of having 
well organized local — at all points. 
* Ok 

A unique feature of the situation in 
Texas is the fact that the field men of 
the state are solidly behind the local 
agents’ organization. The field men 
have a genuine interest in the welfare 
of the Texas association, and haye more 
than once indicated their willingness to 
cooperate. Many were on hand at the 
meeting. For several weeks the field 
men have been urging attendance, and 
lent every assistance toward the crea- 
tion of a successful convention. 

* OK OX 


In meeting in San Antonio, the 
Texas association selected a spot that 
has many unique surroundings. San 
Antonio is only about a hundred miles 
from the Mexican border. All of this 
section of the state was under Mexi- 
can supervision in the early days. The 
evidences of old times are all about 
San Antonio and vicinity. In fact, the 
city has become a Mecca for tourists 
who come to San Antonio at all sea- 
sons of the year to see the chain of 
missions that surround the city, built 
by the Franciscan monks in the six- 
teenth century, by .order of King 
Ferdinand III of Spain. Of principal 
interest to all red blooded Americans 
visiting San Antonio is the old Alamo, 
located in the heart of the city. It 
was here that Davy Crockett made his 
famous stand, and the Alamo is the 
cradle of Texas liberty. Even the 
more modern structures, such as the 
newer railway stations and some of 
the public buildings, have the mission 
style of architecture, which gives a 
certain charm to the appearance of 
the city, and creates an atmosphere not 
to be found in any other large center 
of the state. The United States gov- 
ernment maintains at San Antonio and 


nearby some of its largest army 
camps. Fort Sam Houston is a prom- 
inent military post, while Camp 


Travis, Kelly Field, Brooks Field and 
other army camps located in and about 
San Antonio are known the world over. 


ke kn ke 

Fred W. Offenhauser, Texarkana, 
Tex., former president of both the na- 
tional and Texas associations, was one 
of the prominent figures at the meet- 
ing. Many years ago Mr. Offenhauser 
became convinced of the value of not 
only a membership in the local and na- 
tional agents’ organizations, but real- 
ized also the importance of being a 
regular attendant at the meetings. To 
many in the national organization Mr. 
Offenhauser is the Texas Association 
of Insurance Agents. He has been for 
the past sixteen years the lone representa- 
tive of the Texas organization at the 
national gatherings. He has been faith- 





ful to the task of representing his 
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state. Mr. Allen commented upon his 
regular attendance, but urged that a 
real Texas delegation attend the com- 
ing annual meeting at Louisville this 
fall. He said that the Texas organiza- 
tion must make a bigger showing at 
the: national meetings, and concluded 
by saying, “Why, you are depending 
upon Fred to look after your interests 
at the National meeting every year, 
and half of him lives in Arkansas!” 
kk OR 

C. J. Doyle’s stirring patriotic address 
was a masterpiece. Mr. Doyle was in 
fine voice and delivered his remarks 
unusual force. His talk “went 
cver” in fine style. He touched the audi- 
ence with his references to the work 
of the American doughboys, and in- 
jected a spirit of patriotism and enthu- 
siasm that gave the convention a run- 
ning start. 


Extends Fire Record Credits 


AUSTIN, TEX., July 1—The Texas State 
Fire Insurance Commission has adopted 
an amendment to its general basis sched- 
ules, carrying an important change in 
that the good fire record credits are made 
available for all incorporated towns in 
Texas. Heretofore incorporated towns 
having key rate of 80 cents or under 
were eligible to secure the graduated re- 
ductions under the commission’s system 
of good fire records. After July 1 all 
incorporated towns in Texas, regardless 
of the amount of their key rate, will be 
in a position to get the benefits. 

The credits are allowed for each 5 per- 
cent, or fraction thereof, less than 55 per- 
cent loss ratio for three calendar years 
next preceding, at 3 percent for each 5 
percent under 55 percent, with a maxi- 


a mum of 15 percent in each instance. 





so Arkansas Notes 


The England Loan & Trust Co. of Little 
Rock, Ark., has been appointed general 
agent of the Indemnity Mutual Marine for 
Arkansas. 

Parties holding one-year warrants of 
the city of Little Rock, Ark., are ad- 
vised that these must each be vised by 
the city council before payment can be 
made. 





Texas Notes 


J. G. Maillot has purchased an interest 
» in the agency of A. D. Laugham at Hous- 
ton, Tex., and the firm will hereafter be 
known as Laugham &€& Maillot. Mr. 
Laugham is prominent in the affairs of 
the Texas Association of Insurance 
Agents. 
Capt. Zeb H. French, Eleventh field ar- 
tillery, regular army, has returned from 
: twelve months service overseas, and on 
be receiving his discharge entered the office 
‘eof the Bates Adjustment Company, Dallas, 
Tex. Captain French is a son-in-law of 
John Gibbons, general adjuster of the 
Springfield. 





—— 


THE SOUTHERN STATES } 











American National Fire Insurance 


Company “outro” 


Capital $500,000 


JOHN W. ZUBER, President JOHN A. DODD, Secretary 


Its Name Indicates Its Character. Progressive, Yet Conservative. 
Operating Along Sound Lines. 








NORTH BRANCH FIRE company” SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY coma’ OF PENNA., PITTSBURGH 


COMPANY 
Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE  comeaxy” PITTSBURGH, PA. 


Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 


























CASH CAPITAL $839,580.00 


CLEVELAND NATIONAL 


E. KIMBALL 
PRESIDENT 


ARCHIBALD KEMP 
SECR 





FIRE INSURANCE COMPANY peal 
ASSETS CLEVELAND, OHIO $1,209,612.34 
$1,662,212.57 


APPLICATIONS FOR AGENCIES DESIRED 











Peninsular Fire Insurance Company 


HOME OFFICE EXECUTIVE OFFICE 
SAGINAW, MICHIGAN GRAND RAPIDS, MICHIGAN 


Will write general classification with special service and something new for farm insurance. 
Salesmen who can present a high grade proposition convincingly will be inter- 
ested. . . . A Michigan company—organized, owned and managed by Michigan men. 


COLON C. LILLIE, President 
COMFORT A. TYLER, Vice-President J. FLOYD IRISH, Managing Underwriter 











Attacks Louisiana Rates 


The state fire marshal of Louisiana, in 

his annual report, attacked the fire com- 

" panies, claiming that their profits are 

too great. He says there has been an 

increase in rates in his state and claims 

jast year the companies made $2,000,000 

in that state in excess of what was 

mecessary to indemnify them for losses, 

xpenses and to pay reasonable dividends 

; to stockholders. He says that the aver- 

‘3 ige rate advanced from $1.20 in 1917 to 
Gees 1.41 in 1918. 











Agent Wins Injunction Suit 
LOUISVILLE, KY., July 1—Adolph 
Reutlinger of Louisville has won in the 
ourt of appeals in his injunction suit 
Bgeainst Commissioner Thomas. Justice 
Juin sustained Mr. Reutlinger’s motion 
or a temporary injunction against the 
ommissioner after the lower courts re- 
used. Thomas has endeavored to revoke 
teutlinger’s license, but the latter 
brought injunction proceedings, claiming 
hat he was entitled to have his case 
heard on its merits and brought proceed- 
ngs to stay the commissioner until a 
fearing could be granted. 










































Litigate Distillery Loss 
LOUISVILLE, KY., July 1—The fight 
between the insurance adjusters, under- 
Writers and the Green River Distillery 
nterests at Owensboro, Ky., promises to 



































F. H. Hawley, President W. E. Haines, Secretary 


71ST ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 


pi POC Ee dddaddendee ce acce <q 
TRUGNON 9 oi gems kd 2c ica adendideaseeees = . ae 
Reserve for Reinsurance................... 2,845,381 
i Cdccdccccevccceccce  SeUED 
NGC StU. 5. ice cccccccccccccccccscccsne 1499766 
Increase ..... Weaexe eh aS tw ake dhe aie ee wai os 26,280 














F.C. VAN DUSEN, President 


Minneapolis 


JOHN D. McMILLAN, Vice-President 


WALTER C. LEACH, Secy P 
FIRE AND 


MARINE Insurance Company 


MINNEAPOLIS, MINNESOTA 


emai will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. 


The underwriters are former field men who had had long experience in agency operations. 


There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you, 
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H. C. WHALEN, Pres. A. S. BUZZE, Secy. 


THE CENTRAL STATES FIRE 
INSURANCE COMPANY 
Wichita, Kansas 


Writing 


FIRE :: TORNADO :: HAIL :: AUTOMOBILE :: MARINE 
Entered 
KANSAS OKLAHOMA TEXAS 














SAQUNUAAUOOOUCAUUOOUOOAUEOOUOAUOOAUEOUUGAUOOOUEOOUOQUEOUUOOUGOOUOOUOOOUEOUOOOUOOOUOOOOOOOOUOOGUOOUOOOUOAUNODES 
66 Broadway, New York 


E. F. PERRY CO., Inc. 


INSURANCE BROKERS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


HOME OFFICE UE TASES 
MMOER LOUIS H. PARKER Leet 
MANAGING DIRECTOR ARE NS OO. 


PEQOUEEGUOGEOGEODUEOIOGROGAOEQOREGRGUREUROGROGROEOGULEUQEREGUOUUODEGUOEENORODEOQHOROUHOONORROUSOREGEOOEODD 








ARIZONA 


CENTRAL DEPARTMENT 


FIRE INSURANCE COMPANY COVERING 
PHOENIX, ARIZONA seitna hile iltal 
maibion WISCONSIN — MICHIGAN 
CAPITAL ; 
CHAS. P. HALL 
$200,000.00 HAS. P. HAL 


2019 INSURANCE EXCHANGE 
CHICAGO 


EDGAR M. DAVIS 


VICE-PRESIDENT AND 
. GENERAL MANAGER 

















NATIONAL SECURITY FIRE INSURANCE COMPANY 


Western Reliable 
Progressive Service 


Conservative 
Prompt 


A Useful and Desirable Agency Company 


Agents wanted in Iowa, Kansas, Colorado, 
Wyoming and Nebraska 


Home Office: 


1406 Farnam St. - - Omaha, Nebraska 


































WRITE HAIL* INSURANCE 


Establish your connections now for 1919 with 


A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, McPHERSON KANS. 


Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 
Mexico and Wyoming. 








Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 
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HAWKEYE SECURITIES FIRE 
aes che 


FIRE, TORNADO, HAIL AND AUTOMOBILE 
Applicants for agencies address Home Office, Masonic Temple, Des Moines, Ia. 























THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 ASSETS, $616,934.38 
SURPLUS TO POLICYHOLDERS, $317,696.71 


Address after July 1, 1919 
110 Fort St., West, Detroit, Michigan 


WE move 
there then 











be a long and interesting one. Many 
companies are settling on the basis of 
$1.25 per gallon for the loss, with a pro- 
vision that they will pay more in event 
the litigation results in a higher value 
being fixed on the burned stock. 

Gordon & Laurent of Louisville repre- 
sent the largest amount of insurance, as 
they are handling practically all the 
policies held by the Southern Adjustment 
Company. Bates, Hicks & Folonie, Chi- 
cago, have the companies represented 
by Thrasher Hall and several others, 
while Fox & Weller represent most of 
the companies handled from New York. 





Retail Druggists in Kentucky 


The Retail Druggists Mutual Fire of 
Cincinnati has entered Kentucky, thus 
giving it three states in which it oper- 
ates, the others being Ohio and Indiana. 
Secretary C. C. McIntire and Special 
Agent C. C. Felts of Fort Wayne, Ind., 
and R. W. Hukill of Cincinnati will han- 
dle the state. No Kentucky field man 
will be appointed. 


South Carolina Troubles 


Companies find it almost impossible 
to comply with the demands of the in- 
surance department of South Carolina 
for detailed information as to their ex= 
perience on all classes of cotton risks, 
because of their reliance on the uniform 
classifications furnished by the National 
Board. On the ground of expense, all 
home companies, save one, have with- 
drawn from the South Carolina Rating & 
Inspection Bureau. 





Kentucky Notes 


ston’s agency for the Firemen’s Fund has 
been given to Biggs & Burd. 

Biggs & McCuddy of Russellville, Ky., 
have been named agents for the Home 
Fire & Marine Insurance Company. 
Hugh M. Milton, a graduate engineer of 
Lexington, Ky., has been added to the 
force of the Kentucky Actuarial Bureau, 
Louisville, as a rater. 

Filmore H. Tyson, former Louisville 
fire chief, and now head of the fire pre- 
vention department of the DuPont powder 
interests, has been in Louisville for sev- 
eral days past. Mr. Tyson made a talk 
before the force of the Kentucky Actuarial 
Bureau and officers of the Fire Depart- 
ment Tuesday on general fire prevention. 








PACIFIC COAST. FIELD 




















Allan Now in Charge 


Secretary C. E. Allan of the American 
Eagle, Continental and Fidelity-Phenix, 
has returned to San Francisco and on 
July 1 assumed active charge of the Pa- 
cific Coast department. 

Paul L. Haid, assistant secretary of 
each of the three companies, who has 
been in temporary charge of the San 
Francisco office since March, is remain- 
ing with Mr. Allan for a time, but will 
late:. return to his regular duties at the 
New York offices. 





Letton in San Francisco 


H. W. Letton, United States manager 
for the Netherlands, is a San Francisco 
visitor for the purpose of appointing a 
metropolitan manager to succeed H. M. 
Dinsmore, who resigned to become secre- 
tary of the Central Fire Office of Cali- 
fornia, the latest entry in local central 
agency circles. 





Get Tokio’s Auto Line 


Miller, Henley & Scott of San Francisco 
have been appointed general agents for 
the automobile department of the Tokio 
in California, Oregon and Washington. 
The firm already represented the com- 
pany’s fire department as Pacific Coast 
general agents. 





Pacific Coast Notes . 


The Hudson of New York and the Union 
of Canton have been admitted to trans- 
act business in New Mexico. 

Marsh & McLennan have been ap- 
pointed general agents at San Francisco 
for the Zurich General Accident & Lia- 
bility. 

The Manufacturers Insurance Company 
of Chicago has been licensed by the Cali- 
fornia department, with the Central Fire 
Office as general agent for the state. 


‘The Bankers & Shippers of New York 
will open a Pacific Coast department Au- 
gust 1, to be in charge of Dixwell Daven- 
port, 
Fire. 


who also has the National Union 



































At Mumfordsville, Ky., Stewart & Win- 








FIRE 
ASSOCIATION 


OF PHILADELPHIA 





A Strong 
Agency 
Force 
Backed by 
A Strong 
Old 


Company 











_ Agents in Central and 
North Pacific States 


APPLY TO 


WESTERN 
DEPARTMENT 


Insurance Exchange 
CHICAGO 


John M.Thomas - Manager 
F.H.Burke - Asst. Manager 



































Apply to your Agent for Insurance covers on 
EXPORTS and IMPORTS 


PARCEL POST—Domestic and 
Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN 
TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 





SECURITIES and CURRENCY 
by REGISTERED MAIL | 
| 
| 
| 


Prompt and Efficient Service 


Insurance Company of North America | 
Marine Department 


GEORGE L. McCURDY| 
MANAGER 


Insurance Exchange, CHICAGO, ILLINOIS | 
Telephones: Wabash 1543—1027 














The American Automobile has estab- 





INSURANCE STOCKS 
mayen Es AND 1D. SOLD 


BABCOCK, "RUSHTON & & COMPANT 


137 So. La Salle St. Central 8900 
CHICAGO 
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ORIENT 


INSURANCE 
COM PANY 


of HARTFORD, CONN. 





——~ 





A. G. McILWAINE, Jr. © President 
HARTFORD, CONN, 





CHARLES E. DOX, Manager 


WESTERN DEPARTMENT 


39 S. La Salle St., Chicago, Ill. 





SAM B. STOY, - - «© = Manager 
SAN FRANCISCO 
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| The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 
Jan. 1, 1919... 


Capital Stock . ° 
Reserve .. 2... 
Surplus to Policy- ‘ 

holders . .. ..» 1,253,367.64 








. $3,404,843.08 
750,000.00 
1,904,913.89 


— Writ 








Fire " ‘Tornado 
Sprinkler Leakage 
Use and Occupancy 





Rents 














Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 





COMBINED STATEMENT 
Capital - - - 


$250,000.60 
Assets - - - 959,818.90 
Surplus to Policy Holders 


631,728.12 





F A. ROTHIER, Prest. 
ADAM BENUS, Secy, 
F.C. B ARTON, "Asst. Secy. 
R. B. HEATON, State Agt. 








WHEELING FIRE 
INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 
Assets $624,780 Net Surplus $151,269 


WM. F. STIFEL, Pres. 
F. RIESTER, 0. E. a 


Secy. Ass 
WM. ¥. we AS of haus 

E. A. KEELER 
714 Hippodrome} bias Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 

-_ * Auerbach, on 
estern Department 

Insurance mere OS +» Chicago, Ill. 








Established 1895 
INSURANCE AND INVESTMENTS 
Topeka, Kansas 
GENERAL AGENTS and MANAGERS 


in Kansas, Oklahoma, Colorado, Nebraska, 
Iowa and Missouri, representing twelve 
companies with assets of over 
$34,000,000.00, 
writing Fire, Tornado, Hail and Livestock. 
Six Special Agents. 
Over seven hundred Local Agents. 





Elmer F. Bagley & Co. 








| lished a branch office at San Francisco 
' to supervise the business in California, 
succeeding the general agencies which 
‘ have been conducted by the Aronson In- 
, Surance Agency at San Francisco and the 
' Aronson-Gale Company at Los Angeles. 
The latter firms will continue to repre- 
sent the company at their respective 
cities. H. E. Crouse, who has been cas- 
ualty and automobile manager for the 
Los Angeles firm for the past eight years, 
— manager of the new branch 
omece. 








NEWS FROM THE EAST 




















NOW WANT MORE UNIFORMITY 





| Eastern Sprinkler Leakage Conference 
Desires More Cooperation in 
Writing This Class 





BY GEORGE A. WATSON 
Buffalo has been agreed upon as the 
place and July 10-11 the time for meet- 
ing of a joint committee in the Eastern 
and Western Sprinkler Leakage Confer- 
ences. 
sented by its chief officer, leading in- 

spector and five other members. 


NEW YORK, July 2.—Eastern mem- 
ers of the Eastern Sprinkler Leakage 
Conference are anxious to get together 
with the Western Conference to bring 
about more uniformity. 

It was thought by the Eastern men 
if five members of each body were se- 
lected with authority to act for their 
respective associations, uniformity of 
action could be reached upon such im- 
portant subjects as: 

The proper application of rating sched- 
ule. 

Codification and unification of rules and 

The adoption of the Form B Policy— 
a suggested new contract which it is felt 
more nearly supplies the form of sprink- 
ler leakage coverage intended than does 
the policy now generally used. 

Eastern men realize fully that in the 
application of rating schedule, different 
results will be arrived at, no two men 
agreeing exactly upon all charges. The 
thought is, however, that at a general 
meeting of representative men, an agree- 
ment of practice could be reached under 
which the differences in rating could be 
reduced to a minimum. 

It is further appreciated by the east- 
erners that the laws of certain western 
states govern closely policy contracts 
and writing practices, and due allowance 
would be made therefore; nevertheless 
the conviction is that Form B. Policy has 
meritorious features that could safely be 
applied in all sections of the country. 

In so far as rule uniformity is con- 
cerned, it is the thought of the eastern 
men to deal only with regulations of 
broad concern, and not to interfere with 
those made necessary by fixed territorial 
or local conditions. 

Roughly speaking, sprinkler leakage 
insurance yields a million dollars in pre- 
mium annually to the fire and casualty 


are finding it an admirable side line to 
their main business. 

With but two exceptions—one fire and 
one casualty company—all offices trans- 
acting sprinkler leakage insurance in 
this territory are members of the East- 
ern Sprinkler Leakage Conference. 


ELECT PERMANENT OFFICERS 





H. W. Jackson Has Been Chosen as 
Head of the Maryland Association 
of Insurance Agents 





BALTIMORE, MD., July. 1.—The 
Maryland Association of Insurance 
Agents, affiliated with the National as- 
sociation, held its second meeting here. 

At the initial meeting on April 16 
the association was temporarily formed 
with Howard W. Jackson, of Riall- 
Jackson Company, as temporary presi- 
dent, and G. C. Swope, of G. C. Swope 
& Co., as temporary secretary-treas- 
urer. These two appointments were 
confirmed for the ensuing year. 

It was the object of this meeting to 
definitely outline the work, appoint the 
various committees, and nominate a 
delegate to attend the annual conven- 
tion of the National association to 
be held at Louisville, Ky. In view of 








Each organization will be repre- |* 


companies writing it, and local agents’ 
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1794—125th ANNIVERSARY—1919 


~ REESE | COMPANY 








GUSTAVUS REMAK, Jr. Pres. JOHN J. P. RODGERS, Sec'y and Treas, 
H, W. STEPHENSON, Vice-Pres, ' ° 
CASH CAPITAL $1,000,000 
TOTAL ASSETS SURPLUS TO POLICY HOLDERS 
$4,737,532.76 $1,310,917.86 


FIRE, bee AUTOMOBILE, LIGHTNING, RENT, EXPLOSION AND \ —_eaeeaaaaamaaay 
RANCE. AGENTS WANTED WHERE NOT REPRESEN 








NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
JANUARY ist, 1919 


Total Assets, $1,438,440 Capital, $400,000 
Net Surplus, $146,837 


OFFICERS 
ar NII 6 oso cidsiddden ccéddcedeqadds ccececaseaddeaecdeedeuees President 
JOHN F. GRIFFIN. .......0ccecccececcesceseeee+-Vice-President and Manager 
Ae ON as rd. ud cds eCaeeeacedccdcndaccdcccedcdéaceecedas Vice-President 
PE BENE ide dsécedescndeadwadadee<s cescedteannneseauas Vice-President 
WILLIAM COLLINS. ...........seccceeeeee+-dreasurer and Assistant Secretary 
H.-J. CME dddcaddakadcadesccaeanseeda eoees occeeseees- Assistant Secretary 














Iowa National Fire Ins. Co. 


Des Moines, 


FIRE-- LIGHTNING--TORNADO and 
AUTOMOBILE INSURANCE 


An IOWA Company For IOWA Business 
IOWA Agents wanted 


JOHN L, BLEAKLY, President 
FRANK L, MINER, Vice-President 
C S. VANCE, Second Vice-President 








M. SPENCER, Secretary 
rack P. FLYNN, Treasurer 


























F.R. Ormsby, Pres. G. F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy- 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Surplus to Policyholders $363,378 





Capital $300,000 





An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 








THE REISCH INDEMNITY COMPANY 


(A PARTNERSHIP) 
OF SPRINGFIELD, ILLINOIS 


Resources Exceed $4,000,000 Dram-Shop Indemnily 
Chicago Office, 1560-1564 Insurance Exchange 

















CLEMONS, KNIGHT, MENARD CO., INC. 








Spring Fire & Marine Ins. GENERAL insui a cnt Co., Ltd. 
of Massachusetts DETROIT, MICH. im England aaEM 
Maryinnd Gemeaee Co. of innaging Under rieternt ie Insurance 
Baltimore Nerth American Accident Co. of Ii. Co. of New York 
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The Fireman’s Fund was established and started in the 
fire business in 1863, organized a marine department in 
1867 and originated the agency system for automobile 
business in 1904. Today the company stands in the 


front rank in all three lines throughout the country. 











Not Here for a Day 
But for All Time 


Sprinkler Leakage, Automobiles 


The Leading Fire 
Company of the World 


ROYAL 


Fire, Tornado 
INSURANCE COMPANY, Limited 


Assets in United States $18,269,657 


Invested in the highest grade of American Securities and held in trust for sole protection of 
American Policy Holders by United States Insurance Departments and United States Trustees. 





WESTERN DEPARTMENT, ROYAL INSURANCE BUILDING, CHICAGO 


P.W. CADMAN, Asst. Mgr. GEORGE W. LAW, Manager L. C. STARK, Genl. Adj. 








West-rn Department; 
Insurance Exchange, Chicago 


Head Office: 
100 Williams St., New York 


Pacific Department; : 
Enables its Agents to take advantage of progressive movements and new features in 343 Sansome St., San Francisco 
insurance. The Imperial writes Use and Occupancy, Sprinkler Leakage, Tornado, Profits, Rental and other special 
classes in addition to its regular Fire lines. This gives an Agent facilities to fully meet the requirements of his patrons. 

















REINSURANCE ONLY 


GLOBE NATIONAL FIRE INSURANCE CO. 


SIOUX CITY, IOWA 


Paid Up Capital, $1,000,000.00 











EDD G. DOERFLER, Secretary and General Manager 












































Incorporated 1833 
STRICTLY FIREPROOF e,°0 * 
aanaier. . British America Assurrance Co. 
HEAD OFFICE—TORONTO, CANADA 
BREVOORT FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS AND STRIKES 
United States Branch, Ist January, 1919 
Chicago, Illinois Rete 2c sbebaawndsaudscawasnnsasascaneseoanseaanaescasebancomeeseeneen seeeonance neaces ee $2,462,182.24 
On Madison St., near LaSalle MOA MMURNO cine nou now aaisioncannensin conswneweac toon esis comese ed nucenwoc ent seenese cere tension 1,645,684.41 
Suc elect nei the Surplus 7 ssi lalalaliii sgeptesses eee seseeeseeesecesessresseeescees pte seeneeeeeseesececees $ 816,497.83 
: : ‘otal losses paid in United States from 1874 to 1918, inclusive, $26,197,532.58 
Insurance District W. B. MEIKLE, President and General Manager. 
The Patronage of In- 











surance Men Is 
Solicited « 
Laurence R. Adams , Seo’y and Mgr. 


*xS ECURIT Yx 








_ FIRE and MARINE INSURANCE 








Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 86 years of successful business experience, and is now doing business in 
Towa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the agent, because in addition to 


writing a general business, it accepts practically all classes of farm risks. 


We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. 


ROSSIA INSURANCE CO. 


HARTFORD, CONN. 








JAMES W. BOLLINGER, Pres. E, E. SOENKE, Secy. 








The first of the annual volumes of policies, dividends and information about 
companies—the Unique Manual-Digest. Order your copies now; $2.50 each. The 


the fact that the state had not been 
thoroughly canvassed for members, it 
was thought advisable to appoint but 
three committees at this meeting, the 
others to come before the association 


as soon as. sufficient members had 
joined. : 
An executive committee was ap- 


pointed with W. W. Baldwin, of Bald- 
win & Frick, as chairman; membership 
committee, with G. Fred Swem of the 
Merchants & Manufacturers Insurance 
Agency, as chairman, by-laws and con- 
stitution committee, with Mr. Hoenig, 
of Bailey & Hoenig, as chairman. 
Charles A. Herrmann of Ellicott 
City was appointed as the delegate to 
attend the annual convention of the 
National association, with Harry Kline- 
felter of this city as alternate. 

The organization bids fair to be- 
come a strong one, having at this time 
ninety members enrolled. 


SMOKE & CINDER CLUB’S DAY 








Popular Field Men’s Organization 
Had Its Outing—Much Pleasure 
in the Event 





PITTSBURGH, PA., July 1—The 
widely known Pittsburgh’ institution, 
the Smoke & Cinder Club of Western 
Pennsylvania, held its annual field day 
on the beautiful and spacious grounds 
of the Pittsburgh Country Club. The 
attendance was unusually large, the 
contests hard and closely fought, and, 
on the whole, the affair was one of 
the most successful and enjoyable in 
the history of the club. 

The day’s program was ended with 
a banquet and business meeting at 
which the festive spirit was given full 
rein. The day happened to be the 
birthday anniversary of one of the 
club’s leading and most popular mem- 
bers, C. H. Knoche of the Home; 
proper recognition was made of the 
event, by the presentation of practical 
and useful gifts to Mr. Knoche, after 
the delivery of an address of felicitation 
by the dean of the club, H. O. Kline 
of the Aetna. 

The day also marked the return to 
the field of the club’s president, Fred 
W. Sippell, of the Boston, who for sev- 
eral weeks had been confined to his 
home, following an operation. He was 
accorded a most enthusiastic and spon- 
taneous ovation. Mr. Sippell’s admin- 
istration has been one of the most suc- 
cessful in the club’s history and the 
members were most glad that he was 
able to be with them on the eventful 
occasion. 

The following new members were 
admitted to the club: Robert E. Cadi- 
gan, U. S. Fire; Lester E. Cate, Tokio; 
William B. Kelley, Law Union & Rock: 
Walter G. Stone, New Zealand, and 
A. A. Beckert, Republic. 





To Discuss New Schedule 


BOSTON, MASS., July 1.—The first 
monthly summer meeting of the New 


England Insurance Exchange will be held 
next Saturday, June 12, and a matter of 
much importance is expected to come up 
in the discussion of the Dean schedule 
report. Manager E. C. Smith of the new 
schedule system, who came here from 


work applying the schedule to various 
classes of risks in cities throughout the 
state and the results of his work are 
anticipated with much interest. The 
executive committee is expected to take 
up the report of the work to date with 
a view to reporting to the companies the 
progress made, with recommendations for 
future action. 





Writes Parcel Post 

NEW YORK, July 2.—Through its 
automobile department, Appleton & Cox, 
of New York City, are now prepared to 
write parcel post insurance as well, and 
have notified their general and local rep- 
resentatives to that effect. In his letter 
to the field force, Theodore A. Kruse, 
manager of the branch, says in part: 

“Tt is the desire of our office to spe- 
cialize in parcel post insurance, with the 
object, of course, of developing a large 
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and profitable business. It was thought 
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that by putting this branch of the busi- 
ness under my supervision the results 
seught for would be obtained.” 

The Appleton & Cox office is of high 
standing in the insurance field, and rep- 
resents a strong aggregation of fire and 
marine companies. Mr. Kruse, head of 
the automobile and specialties depart- 
ment, knows the business in its every 
angle, and keenly appreciates the value 
of proper service to the business produc- 
ers and their customers. 


Home Denies Casualty Rumor 

NEW YORK, July 2—President E. G. 
Snow of the Home denies unequivocally 
the reported purpose of the company to 
enter the casualty insurance field. The 
persistently circulated story was that 
the Home and another leading fire office 
each planned the formation of a subsi- 
diary company to handle casualty lines. 
The Hartford among the American and 
the Liverpool & London & Globe, Royal, 
Commercial Union and the London & 
Lancashire among the British companies 
now have casualty associations here and 
it is generally understood still other 
English offices plan similar departures 
in the near future. 


Bruns Wants Conferences 


NEW YORK CITY, July 1.—President 
Frederick V. Bruns of the New York 
Association of Insurance Agents, a promi- 
nent local agent of Syracuse, N. Y., has 
been in the city for some days, con- 
ferring with company officials endeavor- 
ing to get a conference between the 
companies and his association. He thinks 
that much good would come about 
through conferences of this nature, not 
only with fire, but with casualty officials. 





WANTED—Field position ; leaving pres- 
ent position July Ist. Experience in 
Western Pennsylvania and West Virginia 
with Eastern company; will consider 
other territory. ave ha ureau ex- 


perience in Ohio. Address 57-U, care 
The National Underwriter 








FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 

Assurance Co., Ltd., of London 
PALATINE 

Insurance Co., Ltd., of London 
COMMERCIAL UNION 

Fire Insurance Co., of New York 
UNION 

Assurance Soc., Ltd., of London 
CALIFORNIA 


Insurance Co., of San Francisco 


WESTERN DEPARTMENT 


N. E. Cor. Clark and Monroe Streets 
Chicago 
H. C. EDDY, Resident Secretary 








LOUIS NEWMARK & CO. 
“Adjusters for the Assured” 
510 Insurance Exchange 


Teleph 1 
Wabash 2508 CHICAGO didlos Het: 








Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appeintments 
‘| combine dig- 
nity with a fa- 
‘| miliar heme- 
-| libeness rarely 
Jfound in 
Metropolitan 
hotels... Two 
splendid cafes 
| for ladies arid 
#| gentlemen, al- 








Mr. Bruns said that it is not the policy 
of the local agents to dictate matters 
of rate, but he does feel that they should 
be informed as to the rating schedules 
and other subjects so that they can make 
intelligent answers to questions. 


Northeastern Vermont Outing 


ST. JOHNSBURY, VT., July 1.—The 
midsummer outing and regular business 
meeting of the Northeastern Verment 
Association of Fire Underwriters will be 
held at the Lake Morey Club at Fairlee 
on Thursday, July 10, and all special 
agents who happen to be in the vicinity 
at the time are cordially invited to be 
present. 


Excess Association to Disband 

NEW YORK CITY, July 1.—The Fire 
Underwriters Excess Association will dis- 
band and not accept any more business. 
Owing to the treaty of peace having been 
signed, there is at present only a small 
amount of business being offered that 
requires the combined capacity of all 
companies and the stretching a point to 
meet the demand. The organization 
started as a war-time measure and ful- 
filled its function. 

It will, of course, continue to run off 
the liability upon its books. The asso- 
ciation wrote its first policy on Feb. 23 
last. It largely increased underwriting 


facilities for agents and brokers con- 
trolling heavy lines and through the 
suggestions of its management has en- 
abled in many cases to secure a distri- 
bution of values by manufacturers and 
merchants permitting there by full in- 
surance coverage which would have 
been impossible under the former prac- 
tice of concentration. The organization 
was formed solely as a service proposi- 
tion and only accepted lines impossible 
of placement through established chan- 
nels. Its commission rate was restricted 
to 5 percent. 


Individuals Not Liable 

NEW YORK CITY, July 1.—The appel- 
late division of the supreme court has 
banded down a decision against John L. 
Dudley et al in the case of the Atlas 
against the John L. Dudley Company, 
an incorporated brokerage concern, in 
which the company was seeking to hold 
the officers and directors as individuals 
liable for premiums collected, even if the 
Dudley Company failed. The appellate 
division has denied the request of the 
Atlas for permission to appeal, the court 
having held the individuals were not 
liable. 


Cauty Made Manager 
Frank H. Cauty of New York City, who 





has been serving as assistant manager of 


the marine department of a number of 
companies, has been appointed manager, 
the companies being: Liverpool & Lon- 
don & Globe, Phoenix of England, Nor- 
wich Union, Thames & Mersey, Union 
Marine, Columbia of New Jersey and 
North China. 


Agents Alive at Buffalo 


Unusual interest in riot and civil com- 
motion insurance is reported from Buf- 
falo, a number of large concerns of that 
city, including department stores, hav- 
ing willingly purchased this form of in- 
demnity. As no apparent reason exists 
for the partiality shown in such respect 
by the Buffaloians, the inference is that 
the agents of the city are more aggres- 


sive in pushing the sale of the latest 
form of indemnity than are the local men 
of other eastern cities. . 


Says Firemen Misuse Rest Day 


BOSTON, MASS., July 1—Boston fire- 
men recently secured the passage of a 
city ordinance giving them one day off 


in three, on the plea that the work was 
so hard they needed the day in three off 
for rest and an opportunity to visit with 
their families. Apparently the day off 
has been put to a more mercenary use 
as Fire Commissioner John R. Murphy 
came out this week with a warning to 
the firemen that there was a rule which 
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Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional business 
beyond the capacity of admitted companies. 
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prohibited the use of days off for private 
employment and that he would not stand 
for firemen working in automobile gar- 
ages and machine shops on their days 
off and then come in too fatigued for 
their work as city fifemen. Further the 
commissioner objected on the ground that 
the firemen were preventing returned 
soldiers from securing employment. 


Frown Down on Suggestion 

NEW YORK CITY, July 1.—Marine 
men here generally frown down on the 
suggestion of Secretary Daniels of the 
Navy Department that the formation of 
an American Lloyds plan for marine in- 
surance would be very desirable, pattern- 
ing after the London Lloyds. Marine men 
who are in close touch with the situa- 
tion say that conditions here do not war- 
rant any such enterprise. London Lloyds 
busimess and practices are the results of 
evolution for over 250 years. The United 
States government owns most of the 
American vessels and carries its own in- 


surance. Thus far the number of mer- 
cantile boats privately owned is com- 
paratively small in comparison with 


those privately owned in England. 


Pennsylvania Meeting 

The fifth annual meeting of the Penn- 
Sylvania Insurance Federation will be 
held at Harrisburg July 11. ‘There will 
be a business session in the morning, 
followed by a meeting in the afternoon 
at which addresses will be given by 
prominent public officials and insurance 
men. 





Eastern Notes 

The Vulcan of New York has cancelled 
the Philadelphia agency of Jones, Launt 
& Barrett, Inc. ; 

M. A. O’Neill has been appointed Phila- 
delphia representative of the General Fire 
Assurance of Paris. 

Walter S. Detwiler & 
appointed agents of the 
Philadelphia. 

The board of directors of the Rhode 
Island have elected. W. O. Wilson as as- 
sistant secretary of the company. 

yeorge L. Doscher, of the American 
Merchant Marine, has been elected secre- 
tary and treasurer of Neil, Pearce & Co., 
Inc., insurance brokers and average ad- 
justers of New York City. 

Archie W. Campbell, secretary and 
manager of the United Mutual Fire, has 
been appointed agent for metropolitan 
Boston for the Atlantic Mutual Fire of 
Philadelphia, which will be added to the 
three other companies he now represents, 
the Central Manufacturers Mutual, Ohio 


Co. have been 
Westchester for 
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Mutual and the Millers National. 


DRASTIC AUTO BILL SIGNED 


Massachusetts - Governor Approves 
Measure Which Is Expected to 
Reduce Number of Thefts 


BOSTON, MASS., July 1.—Gover- 
nor Coolidge of Massachusetts, has 
signed a bill carrying most drastic pen- 
alties for the theft of motor vehicles 
in the state and which it is believed 
will tend to reduce the automobile 
theft experience. From twenty-five to 
thirty automobiles are being stolen 
each day in Boston and in one of the 
courts there is now going on a murder 
trial of three automobile bandits, one 
of whom has confessed to having shot 
and killed a policeman who interfered 
with the thieving. 

Section 1 of the bill provides that 
whoever steals an automobile or other 
motor vehicle, or receives or buys a 
stolen motor vehicle knowing it to 
have been stolen, or conceals a stolen 
motor vehicle or thief, knowing it or 
him to be such, shall be punished by 
a fine of not more than $500 or by 


imprisonment for not more than ten 
years, nor less than one year. 
Section 2 provides that “the posses- 


sion of any motor vehicle, the manu- 
facturer’s engine number or the manu- 
facturer’s serial number of which has 
been changed, altered, tampered with 
or obliterated, shall be prima facie 
evidence of a violation of this act.” 


Will Enter More States 


The Bankers Automobile of Lincoln, 
Neb., will shortly enter a number of 





additional states. The company has kept 
closely at home until it was well estab- 
lished and in good financial shape. The 
premium income this year is about dou- 
ble that of last year. The Bankers Auto- 
mobile will have assets of $1,000,000 at 
the close of this year. It has already 
increased its cash paid-in capital by $50,- 
000, most of which was received from its 
original stockholders. This gives the 
company cash capital of $250,000 and net 
surplus of $100,000. H. W. Kenyon is the 
general manager. 


Hold Firm on Commissions 


NEW YORK, July 2.—The automobile 
situation in Rochester is still in a nerv- 
ous state, as may also be said of Provi- 
dence, R. I, and other cities where 
agents were disturbed by the recent com- 
mission ruling. Some companies com- 
plain of not getting their fair proportion 
cf new business, but others report no 
falling off. However, the companies 
show no inclination to back down from 
the position taken on commissions, hold- 
ing that it is in conformity with a policy 
that is country-wide in its application, 
and to which no exceptions can be made. 


Agency Question Up 

PHILADELPHIA, July 2.—A call for a 
meeting of agents of Philadelphia for 
July 9 has been sent out by the agents’ 
committee to discuss the vexed question 
of agency representation in the automo- 
bile business. Several solutions of the 
auestion have been offered so far, and 
it is hoped something definite will result 
from the meeting on the 9th. 


Eastern Conference Meeting 


NEW YORK, July 2.—There will be a 
meeting of the executive committee of 
the Eastern Automobile Underwriters 





CHARLES S. BOYNTON, President 





State Mutual Hog Insurance Co. 


WE SPECIALIZE ON HOG INSURANCE. 
THE PIONEER COMPANY OF ILLINOIS 
Illinois Agents—Are You Overlooking Something ? 


Farmers Bank Building 
Springfield, Ill. 


We Have No Competition 


A. C. LITTLEJOHN, Secretary 











Conference on the 7th, at which the com- 
mittee on a loss adjustment bureau for 
the metropolitan district will report. 
Other business will be to clear up the 
suspense calendar before the vacation. 


State Mutual Starts 


The State Mutual Hog of Springfield, 
Ill., has started business. A. C. Little- 
john, the secretary and treasurer, who 
will have charge of the active work of 
the company, is an experienced live stock 
insurance man, having been connected 
with the business in an official capacity 
for several years. 


Loss From Theft 


A condition of the riot and civil com- 
motion policy expressly excludes liabil- 
ity for loss of theft. As looting usually 
accompanies rioting wide diversity of 
opinion obtains among company man- 
agers as to whether the courts would 
sustain the nonliability clause in the 
event of a test case. If on the other 
hand the hazard be assumed through 
rider attachment two queries suggest 
themselves: can fire offices under their 
charters insure against loss through 
theft and if so should not an additional 
premium be collected for the increased 
hazard? 


Many Hail Claims 


Over 1,200 hail losses have been 
ported to the state insurance department 


of North Dakota, nearly 500 being re- a 


ceived within the past week. Commis- 
sioner Olsness has issued a warnirg re- 
garding reckless reporting of claims. 


The Liverpool Marine & General of 
England, which was organized a year ago 
to write marine business, has started to 
write fire and casualty. 
is P. H. Excell, who for many years was 


assistant manager of the Liverpool & 7 


London & Globe at its Leeds branch. 


The fire manager | 








re- 



















J. L. Wood, vice-chairman of the Com- g 


mercial Union at its head office, and H. © 


P. Kissing, general manager of the New 


Zealand, who have been visiting this ™ 


country, have sailed for home. 





Automobile Man Wanted. 
Automobile Daily Report Examiner 
wanted. Confidential. Address 
68-F, care The National Under- 


writer. 














NEBRASKA LIVE STOCK INSURANCE COMPANY 





Authorized Capital and Surplus 


$1,000, 


000.00 





KEELINE BUILDING, OMAHA, NEBRASKA 
W. B. HOWARD, President and General Manager 
CAPT. CARL F. SWANLAND, Seeretary 
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Excellent opportunity for good live agents. Communicate with the Home Office 





THE KASKASKIA LIVE 
Home Office: 





The Best Field in the Insurance Business 


Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan, Minnesota and Oklahoma 


INCORPORATED 


STOCK INSURANCE CO. 
Shelbyville, Illinois 








Flynn Building 
Des Moines, lowa 


NATIONAL LIVE STOCK INSURANCE CO. 


Cash Capital $100,000.00 
AGENTS WANTED IN IOWA 


We Are the ORIGI- 
NATORS of HOG 
Insurance 























Farmers and Breeders Live 


Stock Insurance Company 
DANVILLE, ILLINOIS 








T. A. HOSKINS, President 
JOSEPHUSS MEITZLER, Secretary 








Insurance Agents, investigate our blanket policy. 
Our contracts are pleasing to our agents as well as 
our policy holders. 







































PEORIA, ILL. 


Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 
Maine, Massachusetts, Connecticut, Rhode Island, Pennsylvia, North Carolina, South Carolina, Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 


BERT BUCKLEY, Secretary 


























HARMON J. WELLS, 








Michigan Livestock Insurance Co. 


; SAGINAW, MICHIGAN 
COLON C. LILLIE, President and her | se | of Agencies 


General Manager 


Organized. owned and managed by Michigan men. Backed by 
the substantial interests of Michigan 
and owners of livestock against death from any cause. 


AGENTS WANTED 








Michigan. Insuring farmers 
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ENGINE INSURANCE 
TO BE WRITTEN SOON 





New Form of Coverage Proposed 
to Indemnify for Loss by 
Breaking of Parts 


TO INCLUDE FLY-WHEEL 


Repairs and Replacements Due to 
Recognized Wear Not to Be 
Covered by Policy 





NEW YORK, July 2.—To meet a 
demand existent for years, and com- 
ing from all parts of the country, but 
particularly from the manufacturing 
sections of New England, companies, 
members of the Steam Boiler & Fly- 
Wheel Service Bureau, have devised a 
new form of coverage, which it is 
planned will be written about Sept. 1. 

Engine Insurance 

Entitled “Engine insurance,’ the 
coverage is intended to indemnify for 
loss caused by the accidental breaking 
of any part of a stationary engine. An 
engine is, in most industries, the most 
important feature of a plant. It_ is, 
like any piece of machinery, subject 
to accidents which occur through weak- 
ness of material or neglect in opera- 
tion. Accidents to such apparatus may 
destroy it and are certain to render 
extensive repairs necessary. It is to 
indemnify for the cost or such damage 
to the engine, and to property or to 
persons in its neighborhood that “En- 
gine Insurance” primarily is designed. 
Because any industry is so vitally de- 
pendent on the engine or engines in 
its power house, use and occupancy 
insurance against suspension of opera- 
tion because of an engine accident, is 
also to be afforded and undoubtedly 
will find a great demand on the part 
of the public. 


Accident Insurance Against 


The accident insured against is the 
breakage of any part of the engine, 
while in operation, so substantial and 
serious as to immediately prevent its 
continued use. 

Under the head of “engine” would be 
insured the machines generally known 
by that name which, supplied by steam 
or gas, convert the energy thus directed 
into mechanical power in the form of 
reciprocating or rotating motion. An 
engine may, however, within the intent 
of the insurance, be of the nature of 
any hydraulic pump, air compressor or 
other similar piece of apparatus. 

The fly-wheel of an engine is a very 
essential part of it. If insurance is to 
cover the engine against breakage of its 
parts, the fly-wheel being one of them, 
must accordingly be insured under the 
engine policy. Fly-wheel insurance, as 
practiced heretofore, has insured only 
against an accident to a wheel which 
involved its complete disruption. The 
coverage of a wheel under an engine 
policy which indemnifies for breakage is 
therefore broader with respect to the 
engine’s fly-wheel than the insurance 
which that wheel would be afforded un- 
der a fly-wheel policy. Pulleys and 

(CONTINUED ON PAGE 30) 





SHORTS IN NEW LINE 
LEAVES INSURANCE BUSINESS 
John Patterson Takes Charge of the 


Accident Department of the 
Massachusetts Bonding 





R. Perry Shorts, vice-president of 
the Massachusetts Bonding, in charge 
of the accident and health department 
at Saginaw, Mich., has resigned to 
associate himself in the management 
of the F. W. and F. Carlisle Company 
of Saginaw, leather manufacturers, one 
of the oldest and largest concerns of 
the kind in the state. Mr. Shorts has 
taken high rank as an accident and 
health official. He was connected with 
the old United States Health & Acci- 
dent of Saginaw as an official, the com- 
pany later being taken over by the 
Massachusetts Bonding. He was 





R. PERRY SHORTS 


Vice-President Massachusetts Bonding, 
Who Enters the Manufacturing Busi- 
ness 


elected first vice-president of the Mas- 
sachusetts Bonding and put in imme- 
diate charge of the big accident and 
health business of the company. 


Patterson Put in Charge 


John Patterson, former manager of 
the industrial department of the Stand- 
ard Accident, succeeds Mr. Shorts as 
head of the accident and health depart- 
ment of the Massachusetts Bonding. 
Mr. Patterson started with the United 
States Health & Accident and _there- 
fore is well acquainted with the de- 
partment heads and many of its lead- 
ing agents. He is 41 years of age and 
has had 15 years of successful expe- 
rience in the business. Mr. Shorts will 
remain on the board of the Massa- 
chusetts Bonding and will continue his 
stockholdings in the company. He is 
very loyal to the Massachusetts Bond- 
ing, its officers and directors. He has 
been conspicuous in the Health & Ac- 
cident Underwriters Conference and 
the organizations that have had to do 
with the general welfare of disability 
underwriting. He served as president 
(CONTINUED ON PAGE 24) 
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ACCIDENT MEN MEET 
HEALTH INSURANCE DISCUSSED 


James R. Garrett and E. C. Bowen Are 
Speakers at Meeting of New 
York Society 


NEW YORK, July 1.—About thirty 
members attended the dinner and meet- 
ing of the Accident and Health So- 
ciety of New York, June 26. The so- 
ciety, which was organized this year 
by agents and brokers particularly in- 
terested in the accident and health 
business, has for its object to promote 
sociability and mutual understanding 
among its members, to discuss matters 
pertinent to the business and to take 
such action from time to time as may 
seem wise for the protection or better- 
ment of the business. 


Compulsory Health Idea 


E. H. Antes, chairman, presided at 
the meeting. James R. Garrett, New 
York representative of the National 
Casualty of Detroit, gave an interesting 
talk on Compulsory Health Insurance. 
He sketched the movement from its 
beginning and described how compul- 
sdry health insurance had been turned 
down in Massachusetts and also in 
California. In the latter state after 
a commission had examined the work- 
ings of state health insurance in Eu- 
rope, the question of so amending Cali- 
fornia’s constitution as to allow of 
state health insurance was put to the 
popular vote, and defeated three to 
one. Mr. Garrett discussed the various 
bills that have been introduced in New 
York for compulsory health insurance 
and deduced from the fact that a poll 
of the working men of Utica on the 
question had resulted in 14,000 votes 
against and only 400 for the idea, that 
labor wanted none of this scheme. 


Pool of Companies Proposed 


Discussing Basic Underwriting, E. C. 
Bowen, secretary Aetna Life, pointed 
out that accident insurance was on a 
much more scientific and satisfactory 
bases than is health insurance. Fol- 
lowing Mr. Bowen’s address, a discus- 
sion among the members present re- 
sulted in the expressed opinion that ac- 
cident companies should form a pool, 
which by handling all of certain classes 
of risks—such as travel in war time 
and others showing special hazards— 
would get a sufficient distribution of 
the risk to justify naming a premium 
and so give the public the protection 
they have a right to expect from an 
effective business organization which 
heclds itself out as ready to insure 
against accidents. 

~The society is considering plans for 
permanent work in opposition to com- 
pulsory health insurance, which the 
Board of Governors is to discuss and 
report upon. Next year’s work is to 
be systematically laid out, and at its 
meetings papers will be read and dis- 
cussed until a consensus of the So- 
ciety on important questions is ob- 
tained. 


R. D. Schaefer, who has been with the 
Fidelity & Casualty office in St. Louis, 
has severed his connection with that 
agency and will join the United States 
Casualty. 





STATE FUND PLAN 
IS WELL{EXPOSED 





General Counsel George E. Turner 
of the Insurance Federation 
Presents Argument 


FALLACY IS PRESENTED 


Shows That Private Carriers Give the 
Largest and Most Satisfactory 
Service to All 





INDIANAPOLIS, IND., July 1.—G. 
E. Turner, general counsel of the Na- 
tional Council of Insurance Federa- 
tions, has just issued a most valuable 
document entitled, “The Monopolistic 
State Fund.” This is an argument 
against this scheme as an insurer of 
workmen’s compensation liability. Mr. 
Turner has made an exhaustive study 
of the monopolistic state fund plan and 
his document is one of the most con- 


vincing that has been produced. The 
state monopoly had its origin in Ger- 
many, the military class feeling that it 
was the most effective medium for in- 
suring employers liability. 


Typified in Ohio 


The monopolistic state fund is best 
typified in Ohio where employers are 
charged various percentages of their 
pay roll to provide the industrial acci- 
dent fund. The law guarantees them 
nothing and the state merely under- 
takes to distribute the fund collected. 
As to whether or not the state monoply 
will increase the amount of compensa- 
tion paid, Mr. Turner said that people 
only have to be reminded that the 
amount of compensation to be paid is 
determined by the compensation law 
itself and is not dependent on or made 
variable by the insurer. The state fund 
will not make the payment of compen- 
sation more certain because the cer- 
tainty of payment, both present and 
deferred benefits under the compensa- 
tion laws, depends entirely on the solv- 
ency of the employer. Solvency and 
ability to pay his compensation claim 
may be assured through commercial 
insurance, over which the state can 
and does exercise supervisory control, 
and the financial stability can be main- 
tained beyond question. 


Promptness in Payment 


Mr. Turner denies emphatically that 
the monopolistic state fund will or can 
increase promptness with which compen- 
sation installments are paid. The prompt- 
ness with which an injured employe re- 
ceives his installments of compensation 
when ‘once the amount has been deter- 
mined, depends finally upon the official 
hoard or commission charged with the 
administration of the law. As to whether 
the procedure by which the employe ob- 
tains his compensation will be shortened 
or simplified under the state monopoly 
plan, Mr. Turner says that the cumber- 
some procedure and consequent -delays 
and the annoying red tape involved in all 
the business of the city, the state and 


(CONTINUED ON PAGE 25) 
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Corporate Suretyship Complex 


T has been said that suretyship in 
| one form and another is so ancient 

that its beginning is unknown. I re- 
cently saw it stated that the earliest rec- 
ord is in the library of Sargon King of 
Assur and Sumer, antedating Abraham 
a few centuries. How many centuries 
have since passed I don’t know. Those 
who desire more details are referred 
to Sargon’s library. I have no idea 
where it can be found. Personally, I 
think it would be a crime for any active 
insurance agent or surety man to de- 
vote valuable time to the searching. 

I have read that fidelity suretyship 
as a business was started 200 years ago 
in the bonding of servants, but am so 
wedded to more recent dates that I 
prefer to accept another statement, 
that early in 1800 suretyship for profit 
was started in England. 


HE Guarantee Company of North 

America, (Montreal) was organized 
in 1851, but surety companies in the 
United States were rarities until 1890 
ynd later. The Fidelity & Casualty 
was organized in 1876, and I think the 
first to come into existence. The Amer- 
‘can Surety of New York followed in 
1884, the United States Guarantee (a 
child of the Montreal Company) and 
the Fidelity & Deposit in 1890, the 
United States Fidelity & Guaranty in 
1896 and the National Surety in 1897, 
being a reorganization of a Kansas 
City, Mo., company. 

I think it was not until about 1888 
that risks other than fidelity were writ- 
ten. I am not pretending to give ac- 
curate dates and in some other re- 
spects what I say may not be strictly 
“according to Hoyle,” but no one will 
be damaged and the hyper-critical, if 
any there be, are asked to overlook 
slight errors, if any there be. 


HE progress towards other classes 

of surety bonds was gradual. Subse- 
quent to 1896 more companies began 
their existence, many later coming to 
destruction on the rocks of court and 
contract underwriting. This is a fitting 
time to point out what is probably not 
known to all of you, that twenty-six 
surety companies have failed, retired 
or been merged (“retired” and “merged” 
meaning, I fancy, that such companies 
but for this would have failed) since 
1908. So the graveyard of surety com- 
panies is well occupied. As to most 
of them the saying “Fools rush in 
where angels fear to tread” applies. 
Conservative underwriting alone can 
save other companies from occupying 
space in said graveyard, and_ this 
conservatism should be observed re- 
sardless of complaints made by the pro- 
ducers of business, some to my knowl- 
edge having used the word “coward” in 
condemning the rejection of risks, and 
the companies may well be governed by 
the Irishman’s statement that he would 
rather have his enemies call him 
“coward” today than to have his 
friends say tomorrow “How natural he 
looks.” 

The graveyard of surety companies 
would have been more thickly popu- 
lated, in my opinion, had not the 
Surety Association of America been or- 
ganized when it was ten years ago, fol- 
lowed within a few months by the es- 


tablishment of the Towner ° Rating | another “we must classify those bonds 
Bureau (Oct. 1, 1909) with which I | (contracts) as a class and we require 
suppose all present who represent | this premium on every contract bond 


surety companies are familiar. 


N Oct. 28, 1912, Mr. Towner de- 

livered an address at Dallas before 
the Southern Casualty and Surety Con- 
ference which many of you doubtless 
heard and perhaps each o° those pres- 
ent on that occasion subsequently re- 
ceived a printed copy. Among other 


BY 1. 7S. 


drawn in your office, or which have 
been fixed by law, like the standard fire 
insurance policies, or the forms of poli- 
cies for accident and health insurance, 
and other things—you don’t know 
what it is to give a policy which is first 
of all a sealed instrument under the 
common law, so that no statute of 
limitations applies, an open guaranty 
that some one will properly perform 
his duty. Surety companies are com- 
pelled to meet with deferred losses of 
an extraordinary character, where the 
defaults have gone on for years, and 
when discovered the company must 
pay.” 

Several cases were cited to show this 
—among them one which, after a lapse 
of fifteen years, caused the American 
Surety to pay $32,000 under a bond for 
a testamentary trustee of which $19,000 





ZEVELY 


strength is great gets bonds when de- 
sired in proportion thereto. Within a 
month some of your Texas banks have 
been bonded by surety companies to 
the extent of $2,000,000 or more each, 
because capital and surplus justified the 
assumption of this large liability by 
surety companies, but no company 
would be apt to execute a depository 
bond in the amount of $2,000,000 for 


a bank whose capital and surplus were, 
say, only $300,000. The smaller banks 
are given credit by surety companies in 
proportion to their capital and surplus, 
but all pay the same premium rate; an 
undeniably logical condition. 

After the lapse of thirty-five years 
we have seen the business of surety 
companies jump from the _ fidelity 
limitation to contract bonds of many 
kinds; court and probate bonds; de- 








of the authority in connection with the 


will be found in Section 3. 


H. B. Zevely is vice-president of the American Surety of New York. In 
this address, delivered before the Texas agents’ 
he outlined the difficulties experienced in connection with corporate suretyship 
and the reasons why surety companies have found it necessary to retain much 


Other addresses on casualty and surety subjects at the San Antonio meeting 


convention at San Antonio, 


execution of bonds in the home office. 








as principal was surcharged and $13,000 
interest. Similar cases have not been 
rare, by any means, and will surely con- 
tinue. 


E have frequently been urged by 

our representatives, and no doubt 

other companies have been likewise 

urged by their representatives, to sub- 

stantially reduce rates in special cases 

because known or alleged to be 100 

per cent pure, being unmindful of the 

fact that strict observance of rates for 

various classes of business is essential 

in order that the volue of premium re- 
ceived in each class may be reasonably 
adequate for the payment of losses that 
arise. 

Underwriting and rates that are not 
based upon the unexpected contingen- 
cies must eventually prove disastrous. 
The Surety Association of America and 
the Towner Rating Bureau have done 
wonders in minimizing the probability 
of such happenings. The members of 
the association reinsure freely among 
themselves this necessarily resulting 
in closer union of ideas as to conserva- 
tive underwriting. I do not mean that 
the judgment of underwriters is now 
even approximately identical. “As 
many men, sO many minds” is an 
ancient and still true saying. I venture 
the assertion that it applies more fully 
to surety underwriters than any other 
business. However, the minds of such 
underwriters have been more closely 
drawn together than was conceivable 
prior to the organization of the Surety 
Association of America. The Towner 
Rating Bureau’s subscribers (with three 
or four exceptions all Surety Com- 
panies are subscribers) enjoy the bene- 
fits of premium rates “alike and equal 
and uniform for everybody, based on 
the class of bonds” as stated by Mr. 
Towner in one of his addresses; and in 


ee from the big, strong contractor 
because the contractors who complete 
their contracts must pay the losses on 
those who do not complete. That ab- 
solutely is a principie of insurance.” 
THE foregoing necessarily applies to 
appeal and depository bonds regard- 





practical statements made was _ this: 


“You gentlemen who deal with forms 
of policies which have been carefully 


less of the financial strength of the 
principals, there being no discrimina- 


pository, a variety of indemnity bonds 
and many others that are related in a 
way to the foregoing, the full enum- 
eration of which would be of little in- 
terest and probably tiresome to you— 
absolutely so to me. 


6eTHE obligations which a_ surety 
company is called upon to assume 

are so diversified in character that 
when we attempted to classify them re- 
cently we found that we had nearly 600 
genera.” This I quote from an article 
written over a year ago for “The Spec- 
tator” by Mr. La Frentz, president 
American Surety, and also the follow- 
ing: “Experience tables, which guide 
and guard the underwriters of life, fire, 
health and title insurance, are either 
lacking or based upon too short a 
period or too few risks to be reliable. 
Moreover, many cases arise with so 
many individual peculiarities that they 
must be acted upon without regard to 
experience tables. Therefore it can be 
understood that safe and profitable un- 
derwriting of the multiform risks of- 
fered surety corporations calls for the 
greatest care and scrutiny. To protect 
stockholders by employing the best 
method for the profitable and safe se- 
lection of risks is the constant study 
of the responsible heads of corporations 
engaged in this field. We aim to keep 
down the loss ratio. My solution is 
to have this serious and important 
phase of my company’s functions taken 
care of by a small committee composed 
of those who, by their training and 
suretyship education, can give a re- 
sponsive consideration to this subject 
with a receptive capacity for the as- 
similation of pertinent information ob- 
tainable from all available sources.” 
We have witnessed a marvelous 
evolution of corporate suretyship; how 
the Lilliputian has become the Gar- 
gantuan, the pygmy the giant, and the 
latter still growing. How true is that 
old saying “the world changes and all 
things change with it.” 


SHALL refrain from commenting 
» on the science of underwriting. It 
is, in my Cpinion, dangerous ground 
upon which to step. As Mr. La Frentz 
remarked in the article above men- 
tioned: “When the statement is made 
that a company is engaged in writing 
fidelity and surety bonds it sounds 


porate suretyship is, in fact, extremely 
complex.” 

The late Walter F. Johnston, at one 
time president of the American Surety, 
said in my presence over fifteen years 
ago that he believed corporate surety- 
ship was worked out and launched by 
the devil; that he had been a national 
bank examiner, a practicing lawyer in 
St. Louis, rec2iver of numerous national 
banks and president of a trust company, 
but in none of these various callings 
had he ever experienced the vexations, 
brain-racking, all-absorbing problems 
produced by corporate suretyship. 


OW it will be apparent to you, ! 

* think, why Surety Companies can- 
not safely lodge with agents much 
authority to execute bonds. Agents 
generally handle other lines of insur- 
ance otherwise I expect they would 
starve and cannot make a study of the 
intricacies that are always present in 
our business. Our salaried managers, 
whose entire time is devoted to our 
business, have executing authority 
which has been found to work smooth- 
ly, and generally to the satisfaction of 
our agents. Occasionally a loud com- 
plaint will come to the home office. 
One of our agents unbosomed himself 
recently in these words: “The theory 
seems to be that an agent is a mere 
figure head someway and that the Lord 
High Executioner who sits on the throne 
at the home office can only be ap- 
proached with the proper salaams, and 
those sacred domains must be entered 
with fear and trembling.” Of course 
he was all wrong. He has been repre- 
senting us for twenty years, and we had 
no difficulty in convincing him. 
If one dug into the business of 
surety companies from the date of or- 
ganization of the Guarantee Company 
of North America (sixty-eight years 
ago), following the variations down to 
the present time, making detours in 
the way, of citing practical cases of 
extraordinary losses sustained under 
the many kinds of risks that had been 
assumed, particularly since the writing 
of court, probate and contract bonds 
become common, the result would con- 
sume hours in the telling, and this 
omitting all reference to really amus- 
ing cases, of which there are many in 
the files of the companies that have 
been continuously active for over 
twenty years, and also in the minds 
of the officers of the corporations who 
are still in official harness. 


SHORTS IN NEW LINE 
(CONTINUED FROM PAGE 23) 


of the Conference. His greatest work 
was as chairman of the manual com- 
mittee, which revised the manual and 
carried the work to successful comple- 
tion. Mr. Shorts entered the employ 
of the United States Health & Acci- 
dent as an attorney and quickly worked 
himself up to an official position. 


to go the agents are well pleased that 
Mr. Patterson is to take his place. He 
was connected with the old United States 
in both its agency 
ments and therefore is well acquainted 
with the work. He built up a large and 
profitable disability business for the 
Standard in its industrial department. 
He is a very energetic and enthusiastic 
man. 


WwW. C. Newman, former manager of the 
liability department of the former Paci- 
fic Surety, who returned to San Fran- 
cisco last month after three years’ serv- 
ice with the British army in France, has 
been appointed assistant manager of the 
San Francisco local office of Behrens & 
Co., general agents for the Continental 
Casualty. 


Pictures that convince in each issue of 
the Casualty Review, a monthly magazine 
for accident and health insurance sales- 








| see as to the premium rate charged; 
but the principal whose financial 











simple enough, but the business of cor- 





men. Send for sample copy to 1362 Insul- 
ance Exchange, Chicago. 























Inasmuch as Mr. Shorts is determined | 
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} Seasonal Soliciting 


INSURANCE men who take advantage of 
the seasons for soliciting are able to put 
in some strong arguments which make a 
vivid impression. For instance, the man 
soliciting personal accident insurance has 
a splendid talking point these days be- 
cause so many people are thinking about 
their vacations. The summer claims on 
accident companies are numerous and va- 
rious. A man during his vacation time 
gets away from the beaten path and in- 
dulges in activities to which he is unac- 
customed in the daily routine of life. He 
fishes, hunts, swims, or engages in other 
pastimes and sports. He goes automo- 
biling and indulges in many pleasure- 


giving recreations during the vacation 
period. 

Probably he is muscularly soft. He is 
not accustomed to these activities, not as 
quick and nimble as when he was a boy, 
and therefore is exposed to greater perils. 
The accident solicitor therefore should 
have no trouble in increasing a man’s 
accident line at this time. It is a splen- 
did period in which to work. A man who 
is thinking of his vacation is probably in 
as good a mood to buy as he is at any 
time. There are a thousand arguments 
to be used, and they are appropriate. The 
live agent does not overlook the summer 
time argument for accident insurance. 


Unsound Practice 


Ir has been observed recently that 
banks in many sections are declining to 
put up depository bonds, but instead are 
using Liberty bonds as collateral. It is 
found that many banks are overloaded 
with Liberty bonds which cannot be sold at 
a profit at the present time, and are, there- 
fore, inactive security. It is thus no loss 
to the bank to deposit Liberty bonds in 
large amounts in lieu of purchasing de- 
pository bonds. This is a practice that is 


becoming rather general throughout 
the United States. 

However, it may well be argued that 
this is not a sound banking practice, as in 
putting up salable collateral a bank is 
definitely disposing of a portion of its as- 
sets which may be needed later on. At 
any rate, it is an unsound banking propo- 
sition and one about which probably most 
bankers would not care to have the gen- 
eral public know. 


Safety Engineering Work 


LocaL agents very seldom place a 
true estimate upon the value to the 
general public of the safety engineer- 
ing work done by the companies in 
connection with writing workmen’s 
compensation insurance. This service 
rendered by the insurance companies 
should be viewed entirely aside from 
its being’ rendered in connection with 
the writing of the compensation busi- 
ness on a plant. This work is of the 
greatest importance. 

Through their safety engineering de- 
partments, the casualty companies are 
reducing the frequency and severity of 
accidents, conserving human life, aid- 
ing every important industry in doing 
its work more efficiently, and with the 
greatest possible economy of labor and 
effort, all of which constitutes a public 
service that is invaluable. The work 
is of no less importance because the 
insurance companies are doing it. No 
matter who is doing it, it should not be 
forgotten that it is a vital and con- 
structive service. 

For the sake of argument, if the com- 
pensation companies were not carrying 
on this feature of the work, who would? 
If it were undertaken by anyone else, 
would the service be of the same char- 
acter that it is today? Will anyone 
attempt to establish the point that if 
this work were in the hands of the 
government, or the various state gov- 
ernments that it would be so efficiently 
done as it is at the present time? In 
their desire to render the most efficient 
service possible, not only for the pur- 
pose of keeping the business on the 
books, and securing the premiums, the 
compensation companies, have gone 
into a study of industrial, factory and 
mill conditions. It has been productive 
of the most helpful results. 


The company having a well organ- 
ized safety engineering department has 
taken up every important industry, 
studied it as a separate unit, secured 
figures and data, and arrived at conclu- 
sions that are of the utmost import- 
ance to everyone engaged in that par- 
ticular industry. The benefit of this 
research work has been passed on to 
employers in connection with the tak- 
ing out of workmen’s compensation in- 
surance. The results are far reaching. 

Why should the local agents handling 
workmen’s compensation business be 
less inclined to outline the value of 
this service, simply because of the fact 
that the compensation companies are 
carrying it on? The life insurance 
salesman is not at all bashful about 
boasting of the great benefits that the 
institution of life insurance provides 
to the nation. The saving banks of 
the country like to feel that they fill 
an important niche as promoters of 
thrift and industry. Every establish- 
ment and activity that is really doing 
constructive work, makes a claim for 
recognition and outlines in detail the 
character of the work it is doing. There 
is a need for more of this sort of thing 


in the writing of workmen’s compen-. 


sation business. That safety engineer- 
ing work is done by the compensation 
companies, perhaps largely because of 
their desire to render real service for 
competitive purposes, is entirely inci- 
dental to the fact that this safety en- 
gineering work is one of the important, 
progressive, beneficial movements now 
being carried on in the country. 

The local agent should explain its 
importance and scope at every possible 
opportunity. The character of this 
work when properly understood, con- 
stitutes one of the strongest arguments 


' National 





in favor of workmen’s compensation 
insurance and not only in favor of 
workmen’s compensation insurance as 
such, but workmen’s compensation in- 
surance as administered by the private 
companies. This feature of compensa- 
tion insurance should be given more 


attention by the local agents. 


P. F. Garnett, field secretary of the 
Workmen’s Compensation 
Service Bureau and manager of the 
Illinois branch bureau has tendered his 
resignation to take effect July 31. 








PERSONAL GLIMPSES 
OF CASUALTY MEN 








Judge A. W. Chambliss, vice-presi- 
dent and general counsel of the Provi- 
dent Life & Accident at Chattanooga, 
Tenn., has been elected mayor of his 
city by a large vote. The leading men 
of Chattanooga insisted that Judge 
Chambliss become a candidate. He is 
a former member of the civil court of 
appeals, sat as special judge on the 
siate supreme bench, is a former mayor 
ot Chattanooga and is one of the ablest 
and most learned members of the Ten- 
nessee bar. 


STATE FUND PLAN 
IS WELL EXPOSED 


(CONTINUED FROM PAGE 23) 


the nation, are constantly brought to the 
attention of all. State machinery always 
has and always will move more slowly 
than the machinery of private enterprise. 
The very foundation on which the theory 
of workmen’s compensation rests is that 
the injured workman shall in the event 
of disability, whether total or partial, 
due to an industrial accident, receive cer- 
tainly and without delay a reasonable 
compensation for the loss which he suf- 
fers because of such disability. 


Payment Is Retarded 


The monopolistic state fund. said Mr. 
Turner, does not and cannot promote, 
but actually retards all of the essential! 
functioning of a compensation law as 


i from the standpoint of the employe, and 


it may be safely said that the monopo- 
listic fund cannot promote a public in- 
terest so far as the employe is concerned. 
Mr. Turner holds that the establishment 
of a monopolistic state fund in connec- 
tion with any compensation law cannot 
decrease the cost of the employers’ in- 
surance without at the same time de- 
creasing the service due the employe 
from the employer. The factor of cost 
to the employer for workmen’s compen- 
sation insurance is variable in accord- 
ance with the provisions of the compen- 
sation law under which the employer 
cperates his business. Mr. Turner says 
that with identically the same service to 
be rendered, the state cannot administer 
insurance more economically than can a 
private insurer. 


Renders Fine Service 


Commercial insurance, he says, renders 
a service impossible from the state. The 
state necessarily lacks the direct machin- 
ery required by the employer in arrang- 
ing proper and complete coverage, for 
reporting accidents, for the preparation 
of the required records and reports, for 
medical attention to the injured, and for 
the proper investigation of facts on 
which compensation is determined, all of 
which can be provided in an unlimited 
degree by private insurance. The state 
also lacks the interest of the private 
insurer in the prompt, ready and accu- 
rate disposition of claims. 


Skill Develops When Unhampered 


It has been demonstrated in practice, 
declares Mr. Turner, that the cause of the 
skill develops by direct methods and ex- 
perience unhampered by politics and red 
tape, commercial insurers, in direct com- 
pensation with the competitive state 


funds, have been able to furnish to the 
employer and the employe an immensely 
superior service at a relatively very lit- 
tle higher cost. 





ROSS IN GOOD TALK 


TELLS OF PHILIPPINE PLANS 





Surety Man from Manila in Chicago 
Address Tells of Underwriting 
Customs on Islands 


A. D. Ross, a prominent surety man 
of Manila, P. l., is in this country 
and on his visit to Chicago, last week, 
was entertained at luncheon by the 
Surety Underwriters Association of 
that city, President Gannon presiding. 
Mr. Ross, until recently was under- 
writer for the Union Guarantee ot 
Manila, a subsidiary company of the 
Union of China. In explaining the 
surety situation on the islands, he said 
that there are three companies oper- 
ating there, the Union Guarantee, Fi- 
delity & Surety and a local Philippine 
company. A company must have a 
minimum paid in capital of $125 000 and 
be under the jurisdiction of the insur- 
ance commissioner. 


Much Customs Business 


One of the big sources of revenue for 
surety companies is the customs bond. 
Large amounts of goods are exported 
from and imported to the islands, vari- 
ous kinds of bonds being required. 
There are annual and short term bonds. 
Merchants receiving goods may not 
have their papers at hand when the 
goods arrive and bonds are required to 
protect the government until the papers 
come. There are numerous court 
bonds the usual run being written at 
2 percent. On an appeal bond 4 per- 
cent is gotten and on criminal bail 
bonds 3. percent. Another source of 
income is the bonds given by immig- 
rants, at a charge of $2.50 apiece, these 
bonds running to the government guar- 
anteeing that the immigrant will pre- 
sent himself on demand within a cer- 
tain time after he lands in the country. 
Distilleries and tobacco houses are writ- 
ten from 1 to 1% percent. 


Write Unusual Bonds 


Mr. Ross said that the surety com- 
panies will guarantee principal and in- 
terest on a safe bond issue where the 
banks require it. Bonds are written 
also to protect banks against overdraft. 
Mr. Ross said that there is some 
fidelity business written but the Phil- 
ippine government insures its own em- 
ployes through the local state com- 
pany. He regards the usual run of 
Filipinos as poor business from a 
fidelity standpoint. 


Firearms Bonds 


Mr. Ross said that the bigger pro- 
portion of the premiums are all earned 
in six months, owing to the many short 
term bonds that are written. He said 
that the companies appoint custom 
house brokers as agents, paying 12%4 
percent commission. Another source 
of income is the firearms -bond. Any 
one coming into the country is re- 
quired to give up his revolvers but any 
one can possess a shot-gun or arms of 
like nature if he takes out a bond run- 
ning to the bureau of constabulary. 
Usually some employe in a firearms 
house is appointed as agent, the com- 
mission being 20: percent. 

There is considerable government 
supply business running to the army 
and navy of the United States, the 
rates on this business depending on 
the nature of the supply house. For a 
long time the Fidelity & Surety had a 
monopoly of the business and enjoyed 
very high rates. The Union Guarantee 
came in as a competitor and made a 
success from the start. There are no 
foreign surety companmtes doing busi- 
ness on the islands. 

Mr. Ross said that underwriting de- 
pends a great deal on the character of 
the people seeking a bond. Personal 
acquaintance with the applicant is very 
desirable. In fact, the man himself 
back of the enterprise is the chief fac- 
tor in passing on risks. 
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ORGANIZE TO CHECK 
HEAVY HOTEL LOSSES 


Meeting of Those Interested Held 
at Waldorf-Astoria as Troubles 
Increase 


UNDERWRITERS WILL AID 


Creation of Defensive Body to Prevent 
and Punish Crimes Against 
Hostelries Urged 


NEW YORK, July 1.—Altarmed at 
the growing number and seriousness 
of burglaries, thefts and frauds per- 
petrated against hotels and their pa- 
trons, a gathering of interested parties 
was held at the Waldorf-Astoria to 


of its burglary insurance department, 
was one of the several speakers at the 
gathering, and was later appointed a 
member of the protection association 
committee. 

After reviewing the attitude of the 
underwriters toward crime, and their 
willingness to cooperate in any for- 
ward movement looking to its suppres- 
sion, Mr. Brewster strongly urged the 
creation of a defensive body, explain- 
ing the benefits that had followed the 
organization of the Burglary Insurance 
Underwriters Association. 


“Crime Waves Don’t Exist” 


In part, Mr. Brewster said: 

“Much has been said about crime waves 
—they don’t exist. The volume of crime 
and particularly crimes against property 
are determined solely by economic condi- 
tions and opportunity. 

“The present economic conditions are 
such as to make criminals of many who 
are ordinarily honest, but with this class 
you are not particularly concerned as 
their operations are usually of the strong 
arm or petty class and not generally 
carried on in your establishments. 

“Opportunity, however, makes crimi- 
nals of some who are not habitually 
vicious, and opportunity also opens up 





consider the situation and if possible 
to devise protection measures. 
outcome of the meeting, attended by 
representatives of leading hotels, 
courts, the New York police depart- 


ment, post office department, United 
States secret service, American Bank- 
ers’ Association, detective 


Manufacturers’ Alliance, burglary 


provost marshal of the United States 


army and the provost marshal of the | 
British army, was the formation of a! 


permanent organization, nation-wide 
in scope, and which eventually will 
doubtless be extended to Europe and 
other parts of the world 

The new association will not only 
attempt to prevent fraudulent acts 
against inn keepers and their clients, 
but to run down criminals when crime 
has been committeed. 

Samuel B. Brewster, assistant secre- 
tary of the American Surety, and head 


The | 


agencies, | 
express companies, cotton goods manu- | 
facturers, the silk trade, printing trade, | 
in- | 
surance writing companies and by the | 


| avenues for the professional, in both 
of whose operations we are all very 
much concerned. 

“It seems that in an association of this 
kind there should first be some central 
bureau to which would be submitted the 
| full details of all crimes perpetrated upon 
members of the organization, and a study 
| of the details and of the method em- 
ployed to be with a view of removing 
as far as possible opportunities for the 
repetition of such acts. 


Proposes Digest of Crimes 


“An anlysis and digest of such cases 
would enable a classification of the vari- 
ous types of crimes and coupling up of 
crimes of a similar character, with the 
methods employed by crooks. This in- 
| formation when compiled and the conclu- 
sions arrived at could be distributed to 
members by bulletin, warning them of 
the methods employed, which undeniably 
would prevent losses in many cases.. This 
is a work that can be performed without 
the atd of any police organization, and 
in addition to preventing crime will un- 
doubtedly also promote efficiency. 

\ “An organization of this kind can also 





GENERAL 


Begs to 


Marked Reductions 


Meeker-Magner Co., 
Insurance Exchange, 
Chicago, Ill. 


The Roberts Co., 
Roberts Bldg., 
Milwaukee, Wis. 


W. E. Barton, 
504 Indiana Trust Bidg., 
Indianapolis, Ind. 


Plymouth 


Detroit, 


Fire and Life 


SSURANCE CORPORATION 


General Building, Philadelphia 


Agents and Brokers may promote their 
consulting the Corporation’s General Agents 

H. C. Borhus, 
Minneapolis, Minn. 


Neale-Phypers Co., 
1240 Huron Road, 
Cleveland, Ohio. 


H. H. Neale & Co., 
Empire Bldg., 


ACCIDENT 
Ltd’ 


announce 


in Automobile Rates 


own and their clients’ interests by 


T. Grant Slaughter, 
Todd Blidg., 
Louisville, Ky. 


H. S. Konantz, 
603 Pioneer Bldg., 
St. Paul, Minn. 


Bldg., 


American Insurance Agency 
Globe Building, 


Mich. St. Paul, Minn. 


be of great service to its supporters by 
-the creation of a central bureau to be 
charged with the detection and prosecu- 
tion of those committing crimes against 
its members. 

“Both departments, to be of the great- 
est service, must be nation wide in their 
scope, with agencies scattered throughout 
the country in charge of men of initiative 
and judgment, who will assume respon- 
sibility and act quickly when circum- 
stances require. 

“The strength of such an organization 
will also have great weight in securing 
the active cooperation of the _ police 
authorities and the courts. 


Pool Information and Effort 


“Such an organization could be brought 
together at a cost that would be but 
a very small tax upon its individual mem- 
bers in a financial way, but would, in 
order to secure success, have also to be 
largely supported by way of cooperation 
in pooling all information and effort. 

“Suppose, for instance, you should con- 
tribute a certain amount based on a per- 
cent of your losses, and say the other 
interests should contribute in a like man- 
ner, you should then have available a 
fund sufficient to complete and maintain 
such an organization, and also sufficient 
to offer a very substantial reward, which 
is always a great factor in the appre- 
hension of the crook. The details of this 
organization I will not attempt to discuss 
at this time, except to say that if prop- 
erly organized and conducted the results 
would without question prove to be a 
wonderful investment, not only in a 
financial way, but in the _ protection 
afforded your patrons, and the satisfac- 
tion of frustrating and putting in their 
proper places the professional crooks.” 


Report $275,000 Jewels Stolen 


While not directly concerned, casualty 
underwriters are greatly interested in 
the reported theft of jewels valued at 
$275,000 from a safe deposit box in the 
general office of the Biltmore Hotel, one 
of the leading hostelries of the country. 
A reward of $10,000 has been offered by 
the hotel people for the arrest and con- 
viction of the alleged robbers, and the 
police are scouring the city for clews 
that will be of aid in their search for the 
missing gems. The risk is said to be 
covered by London Lloyds, though no 
definite statement in the matter can be 
had from the hotel management. 
Some weeks ago another of the fash- 
ionable hotels of this city had demand 
made upon it for $50,000, the value placed 
upon jewels reported taken from its safe, 
while a third house is defending a suit 
for $7,500 made by a well know n, actress 
under a like claim. 
While the American. companies insure 
the legal liability of inn keepers ($500 
for each room) they are very chary about 
covering the contents of office safes, and 
only do so under strictly limited liability. 


Travelers’ Appointments 
The Travelers has made many changes 
in its various -offices throughout the 
country, making new appointments and 
transfers. The new appointments are as 
follows: 

Special Agent 
Metropolitan branch, New York City; 
Special Agent Edward H. Clingen, to 
the Philadelphia branch; Special Agent 
Edwin Brooks, to the Toledo branch; 
Special Agent Alfred N. Rea, Jr., to the 
Pittsburgh branch; Special Agent George 
Emerson Rogers, who has just returned 


Henry M. Carr, to the 





from service, to the Detroit branch; Spe- 
cial Agent Charles Edwin Blake, to the 





Detroit branch; Special Agent Carlyle L. 





The Most Advanced and Practical 


THOS. E. HANLON, Gen. Ast..0 
Building, Cincinnati; STONE 
Lemcke Annex, Indianapolis, Fe GE 
Exchange Bldg., Chicago, Ill.; CHAS. H. 
Detroit; LO ‘AL ra ND; en. A 
HIRSCHBERG & C Gen. Agts., 


. AGENCY Pn Gen A 
COMPANY, Gen. 
MANCHES 























EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 88 Broad St., Boston, Mass. 


Original and Leading Liability Company—aAll Forms of Liability Insurance 


UNITED. STATES ASSETS, ap nee 58 


oe Commerce “ 
oodmen of the World Bide % Mo.i Neb.; 
STER con es. Agts., Leader-News Bldg., Cleveland, Ohio. 


Personal Accident and Sickness Policies 
SURPLUS, $2,490,252.08 
. Va., Tenn., First National Bank 


Agts. Ind. 1 
oti. and Iowa, Ww 


A Mich., Ma — Bid 
Bide. ‘Milwackee 7 pF. 


“GARRISON. "Seats 


Kendall, to the Reading branch. 

Announcements concerning inspectors 
for the Travelers and the Travelers In- 
demnity are made as follows: 

Inspectors A. Cummings, South Bend, 
Ind.; N. A. Phillips, Chicago, and Robert 
a. Stevenson, Omaha, assigned to work 
in Missouri; M. H. Montgomery, qualified 
as a boiler inspector in Ohio; A. C. Blaine 
transferred from Philadelphia to Chatta- 
nooga. 


Go After Plate Glass 


BURGLARY LOSSES 


Adjustment Under National Pro- 


The Smith-Lawson-Coambs Company, | 
managers of the Equitable Casualty Un- 
derwriters at Chicago, announce that the 
Equitable is ready to write plate glass 
insurance at rates lower than the man- 


ual. There will be no replacement | burglary situation is largely a matter of 
charge. The Smith-Lawson-Coambs | speculation. Whether thrift stamps 
Company is going out strong for plate | should be included in the securities 


ON LIQUOR PUZZLE 





hibition Likely to Prove Vex- 
atious Problem 


HARD TO DECIDE VALUE 


Property Cannot Be Replaced and Re- 7 
strictions on Recovery May 
Be Established 





The question of adjusting residence 
burglary losses under national prohibi- 
tion when liquor laid in for personal 
use forms part of the stolen goods is 
going to be a vexatious problem for 
the companies writing burglary insur- 
ance. It will, of course, be impossible 
for the insurers to replace property of 


striction is put into effect it will be 
possible for the insured to put almost 
any valuation he chooses on the liquors. 
Some agents frankly admit that the 
only thing that can be done is to effect 
a compromise on the most advan- 
tageous terms possible. 

One company has prepared a clause 
to attach to policies issued after pro- 
hibition is effective, limiting liability 
on liquor in residences to $50 and pro- 
viding that the value shall be fixed by’ 
the actual cost. Several other com- 
panies have expressed a desire for 
similar restrictions but efforts toward | 
securing concerted action along that 7 
line have so far been unsuccessful. 


iS 


Thefts of Liquor Increase 


As a result of the “stocking up” al- 
ready done by many individuals in an- 
ticipation of the long dry spell some 
of the companies report that there 
have already been a considerable num- 
ber of residence burglary losses in 
which liquors were involved, while 
others state that the number of cases 
of that sort has been smaller than was 
really expected. While the writing of 
mercantile policies on liquor stocks 
has been quite generally discontinued, 
a number of cases have been reported 
to plate glass companies in which 
windows have been broken to secure 
liquors on display there. 


No Worry in “Bone Dry” States 


The only states where the liquor situa- 
tion does not worry the burglary com- 
panies are the ones which are “bone 
dry” under state laws prohibiting the 
possession of liquor for any purpose 
whatever. A claim was received from 
one of those states recently by a Chicago 
general agency, but the claimant was 
teld that there was no chance for him 
to recover for the loss of property which [| 
the laws of his own state made it illegal 
to have in his possession. 

Agents who have had experience in dry 
states during the transition from license 
to prohibition believe that national pro- 
hibition when it does become fully ef- 
fective will tend to reduce the number 
of burglary losses. 


Liberty Bonds and Burglaries 


Whether there has been any consider- 
able increase in residence burglaries 02 
account of the fact that many people are 
now keeping Liberty bonds in thei! 
homes is rather a disputed question. In 
some localities it is reported that the 
burglars apparently have picked homes 
which displayed Liberty bond posters it 
the windows, although the experience i 
Chicago and vicinity has not especially 
supported that theory. Under the pro- 
vision limiting liability on money and 
securities to $50 Liberty bonds have fig- 
ured very slightly in the loss reports and 
what effect their possession has on the 
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but no definite action has been taken on 
it as yet. 

Considerable difficulty in adjustment of 
losses is anticipated in Chiacgo as a re- 
sult of the requirement of a coinsurance 
clause hereafter on all $500 burglary 
policies, which have been the ones most 
commonly written on residences here- 
tofore. It is said that the case of re- 
newals agents have in some cases failed 
to explain the coinsurance feature to the 
insured, who thinks he is covered by the 
same policy as before. 


Losses on Definite Lines 


Losses in Chicago and vicinity seem to 
1un along definitely classified lines. Re- 
cently there has been an epidemic of 
burglaries of safety deposit vaults, 
mainly in the smaller downstate banks. 
After entrance was obtained practically 
all the burglar had to do was to help 
himself to the contents of the individual 
boxes. It is only recently that a form 
of coverage has been provided which 
would protect the individual box holders 
in such cases. 

In the period just preceding the big 
run of losses was on drug store holdups, 
the proprietor being robbed usually just 
as he was closing up for the night or 
when he was on his way home late at 
night, carrying the day’s receipts with 
him. That condition became so general 
that at least one company quit writing 
holdup insurance on Chicago drug stores 
altogether for a time. 


More Holdup Policies Written 


There has been quite a general ten- 
dency among industrial concerns in Chi- 
cago to pay less attention to burglary 
insurance and go in stronger for holdup 
policies, as the big losses have been from 








holdups rather than burglaries, and a 
large amount of holdup insurance, both 
messenger and interior, has been written 
here recently. 

Indianapolis also has an epidemic of 
holdups recently, and the agent there of 
ene casualty company has stopped writ- 
ing that class of business. In fact, the 
experience of the companies generally 
has borne out the conclusion reached at 
the time of the recent raise in rates, that 
Chicago was no longer in a class by 
itself. St. Louis, Kansas City, Mo., and 
Kansas City, Kan., were placed at that 
time in a class by themselves, with a 
rate higher than Chicago, and recent ex- 
perience has indicated that the change 
was entirely justified. Philadelphia, De- 
troit, Omaha, Buffalo, Cleveland and To- 
ledo were by that schedule placed in the 
same class with Chicago. 


Don’t Blame Returned Soldiers 


Efforts which have been made to estab- 
lish a connection between the crime wave 
in cities all over the country and the 
demobilization of the soldiers, many of 
whom have had some trouble in getting 
work, do not receive much support from 
Chicago general agents. Some of them 
think there may be a connection between 
the two circumstances, but generally 
they take the opposite view and some of 
them go so far as to declare that army 
training has started many young men 
who might easily have drifted into the 
criminal class if they had stayed at home, 
to “living straight.” They point out that 
the vast majority of the burglaries and 
holdups give evidence of being the work 
ot professionals and organized gangs, 
rather than of men forced into crime by 
stress of circumstances. 
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OFFERS TO ATTACH NEW RIDER 


United States Fidelity and Guaranty 
Defines Position on Daylight 
Bank Robberies 


NEW YORK, July 1:—President 

John R. Bland of the United States 
Fidelity & Guaranty recently addressed 
a three-page letter to the banks 
throughout the country, reciting the 
conditions under which his organiza- 
tion paid $38,212 to the Baden Bank 
of St. Louis, in settlement of a bur- 
glary loss suffered by that institution. 
The Baden Bank was robbed of $59,310 
as the result of a daring hold-up. The 
United States Fidelity & Guaranty con- 
tended that as a clause in its policy 
provided that the bank vault was to 
be kept securely locked, it was not 
liable for the funds taken from the open 
vault, basing its attitude upon the de- 
cision of the United States Supreme 
Court in the case of the Franklin 
State Bank versus The Maryland Cas- 
uaity Company, in which the court 
1eld unreservedly for the defendant 
corporation. 
While defining its position, the 
United States Fidelity & Guaranty yet 
agreed to refer the case to the insur- 
ance committee of the American Bank- 
ers Association, and to abide fully by 
Its decision. The committee held 
against: the insurance company, and 
the United States Fidelity & Guaranty 
Promptly sent its check in full settle- 
ment of the claim. 

After reviewing the case and citing the 
decision in the action of the Franklin 
State Bank against the Maryland Cas- 
ualty, the United States Fidelity & Guar- 
anty offers to attach a rider to its out- 
Standing bank policies or such as may 
be issued from now on, accepting lia- 
bility for loss stolen from vaults, whether 
same be locked or not. 

The case has stirred up not a little in- 
terest among burglary insurance under- 
writers, a number of whom maintain 
there is no special need for attaching 
the rider to the standard bank burglary 
policy, nor do they plan doing so. Their 
position is that no close analogy exists 
between the Baden Bank case and that 
reviewed by the supreme court. A reply 
to Mr. Bland’s letter will probably be 
issued at an early date. 

Bankers, too, are looking into the mat- 





ter, and it will likely come up for dis- 
cussion at a soon to be held meeting be- 
tween a committee of the American 
Bankers Association and members of the 
Burglary Insurance Underwriters Asso- 
ciation. 

A further matter of interest to the 
bankers is the specific charge for day- 
light holdups in banks, lately adopted 
by the companies. This form of hazard 
was formerly assumed under the general 
cover, without additional premium. In 
the light of the numerous losses suffered 
from this cause recently, however, under- 
writers have no fear of their ability to 
justify the excess rate. 


Silks too Heavy a Hazard 


NEW YCRK, July 1—Since the sensa- 
tional hold-up of an automobile truck 
near Morristown, N. J., some days ago, 
and the looting of $100,000 worth of roll 
silk therefrom, burglary insurance writ- 
ing companies have been flooded with 
applications for indemnity against such 
risks, but have invariably refused to con- 
sider them, holding the hazard altogether 
too serious a one for coverage. 

At present prices, either raw or made 
up silks are as attractive to members of 
the dark lantern fraternity as cash or 
Liberty bonds, and almost as easy and 
safe to dispose of. Thieves do not hesi- 
tate to break into freight cars, ware- 
houses, or wherever silk goods are to 
be had, and robberies of this nature are 
of almost daily occurrence. The Silk 
Association, which regularly tabulates 
goods stolen from its members, published 
a list a short time ago, covering losses 
for the preceding six weeks. The list 
filled eight closely written pages of 
foolscap, the total value being over 
$1,000,000. 





Send Out Questionnaire 


Due largely to the continued efforts of 
the London Guarantee & Accident to 
bring about the standardizing of brok- 
ers’ commissions on burglary insurance 
in Chicago, the Burglary Underwriters 
Association has sent out a questionnaire 
to the general agents of companies writ- 
ing that line in Chicago. 

The companies are asked whether they 
favor such standardization, whether they 
favor one rate of brokerage for all busi- 
ness or two, a higher rate for residence, 
bank robbery and mercantile safe and 
a lower one for mercantile stocks; what 
rate they favor and to h6w many agents 
they are now paying more than 25 
percent. 
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HOME OFFICE — BALTIMORE 


Edwin Warfield, President 




















































Capital Assets 
$500,000.00 $1,000,000.00 

Lines | Branch Offices | 
Fidelity & Surety Bonds | = saat .: ds | 
Plate Glass, Burglary | Coeek Falla | 
Health and Accident | Dallas . 
Automobile Liability | St. Louis _ | 
Property Damage and | Page — 
Collision Insurance | ry | 
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AUTOMOBILE AGENTS WANTED— Licensed in Neb., Iowa, Kans., Mo., 
Texas, Utah, Mont., Calif., N. Dak., Minn., S. Dak., Mich. 


LION BONDING & SURETY CO. 


HOME OFFICE: OQMAHA, NEBRASKA 































a, CLOVER LEAF CASHALTY 
COMPANY 


The Strongest, Best Equi and most 
Intensive organization in Illinois, Indiana, 


Ohio, Missouri, Kansas and Oklahoma, 
devoted exclusively to the writing of the 
best personal health and accident insurance, 
wants ether good men. 

Address the 


HOME OFFICE: JACKSONVILLE, ILLINOIS 





































P-E-P | 


“I have just finished reading the last issue of the 
Casualty Review and I’m feeling pretty peppy.” 

This message comes in a letter sending in a dollar for a renewal 
of a subscription to this illustrated monthly magazine devoted ex- 
clusively to the subject of accident and health insurance. The 
subscriber hadn’t received a bill but he knew his subscription was 
about out and he didn’t want to miss an issue. 

you write accident and health insurance you'll be enthusiastic 
about the Casualty Review. If you do not write accident and 
health insurance you will after you read the Review. 


THE CASUALTY REVIEW 
1362 Insurance Exchange Chicago 


Send 10 cents for sample or one dollar for a year’s subscription. 
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Automobile Casualty Insurance 
OUR LEADER 


Fidelity and Surety Bonds; Plate Glass, Burglary 


J. C. O. MORSE, President 
“CONSERVATIVE BUT AGGRESSIVE’’ 





We Also Write 


WICHITA, KANSAS 








Chas. L. Nicholson, President 


Harry R. Wood, Secretary 


THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 
WE ISSUE 


DEPOSITORY, FIDELITY 
WAREHOUSE 


BOND S JUDICIAL, OFFICIAL and 
MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 














WORKMEN'S COMPENSATION 














BENEFITS BEEN INCREASED 


New West Virginia Law Has Gone 
Into Effect—Some of the 
Features Given 


CHARLESTON, W. VA., July 1.— 
The state workmen’s compensation de- 
partment, administering the workmen’s 
compensation fund, beginning opera- 
tion under the new law today will 
make its allowances for injuries on a 
new basis, under which the beneficia- 
ries will receive more than under the 
old law. 

Under the new law injured employes 
will receive compensation for four 
weeks for each per cent of disability 
caused by the injury instead of three 
weeks, and the maximum amount to 
be allowed, based on the earning power 
of the injured person, will be $12 a 
week instead of $8. 

Percentage of disability to be al- 
lowed for loss of members of the body is: 
Loss of great toe, 10 percent; other 
toes, 4 percent each; all toes, 25 per- 
cent; forepart of foot, 30 percent; foot, 
35 percent; leg, 45 percent; thigh, 50 
percent; thigh at hip joint, 60 percent; 
of fourth finger, 5 percent; of third 
finger, 5 percent; middle finger, 7 per- 


























FOUNDED 1889 


INDIANAPOLIS 
Specializing on monthly Premium Health and Accident 
‘ with non-classification of risks. 
Policy includes $100.00 funeral benefit. 
Representatives Wanted in Indiana and Illinois, Our Victory Policy Will Interest You. i 
Gans & 


Benefits paid weekly. 











SHER 8 
ederal Savings and Insurance Co. § 


cent; index finger, 10 percent; thumb, 
20 percent; thumb and index, 32 per- 
cent; fingers, 32 percent; hand, 50 per- 
cent; forearm, 55 percent; arm, 60 per- 
cent. 

For the loss of one eye, or the sight 
thereof, the disability shall be 33 per- 
cent, with compensation for 132 weeks; 
total disabilities shall be presumed 
with the loss of both eyes or the sight 
thereof; loss of both hands, or the use 
thereof; or an injury resulting in prac- 
tically total paralysis. 


Talk About Central Plan 





“$2,500 FOR $1.00” 


Today See, Write or Phone 


R. W. HYMAN & COMPANY 


1915 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—it’s a BIG BUSINESS 
GETTER and is sold only by the 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, 


President - General Offices, Chicago, III. 


NEW YORK CITY, July 2.—The move- 
ment for the centralization of ratemak- 
ing for workmen’s compensation risks 
throughout the whole country received 
an impetus at a conference called by 
the National Reference Committee this 
week. The plan provides that the Na- 
tional Conference on Workmen’s Com- 
pensation Insurance should be enlarged 
to provide for ratemaking for all states. 
It is the desire that it have a permanent 
statistical organization to collect and 
compile all available experience for rate- 
making purposes. Leon S. Senior, man- 
‘ager of the Compensation Inspection Rat- 
ing Board of New York, was elected 
permanent chairman. Mr. Leslie of the 
New York insurance department read a 
statement, giving the views of the New 
York, Massachusetts, New Jersey and 
Pennsylvania departments, all of which 
favor the centralized plan. Even if the 





statistical rating work is to be transferred 
to the National Conference, the National 
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ORGANIZED 1886 


Norte AMERICAN AcciDENT INSURANCE (6. 





THE ROOKERY 
CHICAGO 


AGENCY OPENINGS 1N 
44 STATES 


Workmen’s Compensation Service Bureau 
will doubtless continue. The committee 
of six on the reorganization of the bu- 
reau will not take up the subject again 
until it is definitely decided what the 
National Council will do. 


Wants an Investigation 

NEW YORK, July 2.—Aroused by re- 
ports of grave abuses in the direct settle 
ment of workmen’s compensation claims 
Governor Smith of New York asks an 
investigation of the charges. It is al- 
leged that some injured workers were 
defrauded of more than $3,000 each. 


Joins Reciprocal’s Staff 


S. Greenough, Indianapolis newspaper 
man, for several years on the staff of the 
Indianapolis News, has resigned to be- 





come assistant to Morris E. Nicholson, 





The Mutual Plate Glass Insurance Co. 


HENRY WENTZ, President 


Shelby, Ohio 
Organized 1883 
L. A. DENNIS, Sec. and Gen’l Agent 


The only Ohio Company Specializing on Plate Glass Insurance. Not an Experiment. 
SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 








manager of the Indiana Manufacturers 
Reciprocal Association, a branch of Sher- 
nan & Ellis, Chicago, attorney-in-fact 
for reciprocal workmen’s compensation 
insurance associations throughout the 
United States. He will have supervision 
of the sales department and direct pub- 
licity. He had just completed service as 





INDIANAPOLIS, IND., July 1—Walter 


Indiana for the third, fourth and fifth 
Liberty loan compaigns. 





Compensation Rates Raised 


HARRISBURG, PA., July 1.—The sen- 
ate bill amending the workmen’s com- 
pensation code by increasing the rate to 
60 percent, making a new basis of com- 
putation, and various other changes to 
the act of 1915, just passed by the legis- 
jiature, has been signed today by Gov- 
ernor Sproul. 

The conference report on the bill reor- 
ganizing the State Workmen’s Compen- 
sation Bureau was adopted without com- 
ment in either house. It fixes salaries 
at $7,000 a year, creates the office of 
supervisor of referees at $6,000 and sal- 
aries of referees at $5,000, with various 
changes in the bureau, which remains 
part of the state department of labor 
and industry. 





Use of Experience Plan 


NEW YORK CITY, July 1.—Leon S&S. 
Senior, manager of the Compensation In- 
spection Rating Board in this state, de- 
clares that the use of the experience rat- 
ing system has saved employers in this 
state about $4,000,000. The experience 
plan was introduced June 30, 1918. The 
compilation by Mr. Senior involved 3,000 
risks with an aggregate payroll of $1,- 
177,000,100. The compensation premiums 
according to the manual on these risks 
amounted to $21,698,500. The adjusted 
premiums after applying the experience 
rule amounted to $17,375,634. Mr. Senior 
said that this demonstrates that the em- 
ployers’ outlay for safety appliances and 
welfare work are reflected in the re- 
duced cost of their compensation insur- 
ance. 


Self Insurance Bill Favored 


BOSTON, MASS., July 1—The chances 
look very good for the passage of a bill 
allowing self insurance of compensation 
risks among employers in Massachusetts 
at the present session. The joint judi- 
ciary committee reported adversely on 
a senate bill 75, providing that provision 
be made for additional methods of guar- 
anteeing compensation under the work- 
men’s compensation act, but the senate 
substituted the bill for the report, and 
it seems vey probable the bill will go 
through. 

The senate refused to allow liability 
companies to be legislated out of their 
workmen’s compensation business by 
giving leave to withdraw a bill which 
would prohibit the writing of workmen's 
compensation by liability companies and 
create a Massachusetts company for that 
purpose. 


ILLINOIS FEDERATION MEETS 


(CONTINUED FROM PAGE 9) 
sickness, unemployment and old age in- 
surance. ; 

He spoke of the importance of hav- 
ing the right sort of men as delegates 
to the state constitutional convention 
and the desirability of having at least 
one good insurance man in the conven- 
tion. 


Now Up to Ohio 


The New York department having ap- 
proved the transfer of liabilities of the 
Frankfort General to the Aetna Casualty 
& Surety along the lines arranged by 
the alien property custodian’s office, it 
only requires the sanction of the Ohio 
department, to which the matter has now 
been submitted, to consummate the 
transaction. The Frankfort General has 
a special deposit in Ohio. 


To Increase Safety Service 


The National Association of Mutual 
Casualty Companies is developing plans 
for the greater improvement of the 
safety service of its member companies: 
A special committee has been appointed 
to make a survey of the accident pre- 
vention work conducted by mutual cas- 
ualty companies with the object of de- 
veloping practical standards of excel- 
lence in safety service. 

A conference of the safety engineers 
and inspection departments of mutual 
casualty companies will probably be ar 











federal reserve director of publicity for 


ranged in the near future. 
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AMONG SURETY MEN 








FIDELITY WAR LOSSES HEAVY 





Surety Companies Report Many Defal- 
cations by Men in Employ of 
the Government 





Surety companies report that the 
losses on government fidelity business 
have been heavy.. There have been 
many defalcations by army and navy 
paymasters and the companies have 
encountered difficulties in rounding up 
and bringing to justice the men in army 
life. While the war was on, it seemed 
to be the custom of officers and those 
higher up to shield such of the men as 
went wrong and to render absolutely 
no assistance to the surety companies 
attempting to make a recovery. 

A further noticeable source of losses 
last year was the great number of 
young men who stole from their em- 
ployers just before going into military 
life. In a number of cases where a 
man was drafted and knew he was to 
soon enter military service, he stole 
money in one way or another from his 
employer and then entered the army. 
In most cases, such men were immune 
and toward the close of the war this 
condition had become rather a serious 
one for the fidelity companies. 





SHORTAGES AND LIVING COST 





Upton Slingluff of National Surety 
Sees More Embezzlements in 
Certain Lines 





Upton Slingluff of the fidelity de- 
partment of the National Surety makes 
this statement in regard to embezzle- 
ment and living cost: 

“Embezzlement throughout the 
United States seems increasing in cer- 
tain lines of business, almost in pro- 
portion to cost of living. 

“Defalcations are especially notice- 
able in businesses employing help of 
Jess specialized grades. A popular 
tore which had three embezzlements 
in 1915 had twenty-three in 1917 and 
orty-three in 1918. A chain of stores 

yhich had fifty-four embezzlements in 
1917 had sixty-nine in 1918. A _ big 
packing house company which had 

fty shortages in 1915 had seventy- 
hree in 1917 and eighty-three in 1918. 

“Embezzlements exceed the amount 
Di the employe’s bonds more than 
tver before. A few years ago, few 
Hefalcations every year exceeded the 
bond. Today, a score occur monthly. 

“An increased amount of merchan- 
Hise is also being found short. This 
hows increased need in employes’ homes. 

few years ago employes stole mer- 
handise so rarely and in such small 
mounts that business concerns did not 
ake trouble to make claim for restitu- 
non under the employe’s bond. 

“Annual statements of surety com- 
anies will not show unduly increased 
mbezzlements. Losses. will seem 

erely to have increased proportion- 

tely to increasing business. The fact 
lat certain entire classes of losses are 
eing either reduced or eliminated 
very year through new efficiency 
1ethods is not revealed. Other classes 

losses are increasing at a serious 
ate and seem to keep pace with the 
creased cost of living.” 





Writing Many Big Bonds 
KANSAS CITY, MO., July 1—The Ew- 
he-Phister Underwriters Company, with 
ices at both St. Louis and Kansas City, 
Ppresented in this city by the Phister 
pSurance Agency Company, is the out- 
owth of the former Ewing & Gray 
bmpany. Mr. Gray having retired, the 
m was reorganized, with L. H. Phister, 
esident, and Nat Ewing, vice-president. 
r. Ewing will handle the business of 
e St. Louis office in the Pierce building. 
This company has a remarkably good 













‘ronding business worked up throughout 
the west, although still a very new firm. 
They are the bonders for the Kaw Pav- 
ing Company, in a $100,000 contract at 
Peabody, Kan. Some others are the M. B. 
Amerman Company, for whom they exe- 
cuted a bond of $226,000; the Cook & 
O’Brien Construction Co., Wyoming, $102,- 
000 and the L. J. Smith Construction Com- 
pany, covering a Missouri Pacific con- 
tract for $175,000. Besides these there are 
a great many smaller ones running. 

H. Allen, who served in France for 
fourteen months, is in charge of the bond 
department of the Phister Agency. L. H. 
Phister was only recently released from 
the army. 


BONDS FOR FRATERNAL ORDER 





Great Number of Officials Handling 
Funds Offers Big Field for 
Surety Business 





Most agents are not aware of the 
great number of prospects that are to 
be found for fraternal order bond busi- 
ness. Ina town of 10,000 people, there 
is ordinarily a local lodgé of every im- 
portant national fraternal order. This 
means that there is a local secretary 
handling funds who must be bonded. 
From the agent’s standpoint this frat- 
ernal business is desirable. The man 
who becomes a secretary-treasurer, or 
other officer in a fraternal order is 
naturally a man of more than ordinary 
ability. He is one of the leaders in his 
lodge, and is elevated to an official posi- 
tion only because the members have 
confidence in him, and his ability to 
perform his duties. The writing of the 
fraternal bond in itself is of not much 
consequence, but it is valuable to the 
local agent to establish relations with 
a man of the type who serves as secre- 
tary and treasurer of a fraternal order. 
In writing the fraternal bond a friend- 
ship and relationship is established, and 
another client is added to the agent’s 
list. Having written the treasurer’s 
bond a point of contact is established, 
and the agent is able to go back again 
for any other business that the frater- 
nal officer may have. 

So far as the companies are con- 
cerned, the business has always been 
very profitable. The men who serve 
as officers in the fraternal orders are 
not likely to go wrong, as they have 
their reputations at stake, and are usu- 
ally very conscientious about their 
obligations. The big surety compa- 
nies are using every influence to per- 
suade the iraternal orders to handle 
their business through the national 
bodies. In other words, it has become 
the custom with many of the big frat- 
ernals to bond their local treasurers 
all over the country under one sched- 
ule, eliminating the taking of individual 
applications. The companies are thus 
bonding the position and not the man. 
These big schedules carry with them 
large premiums, and it is a more satis- 
factory method for the fraternals, as 
when a loss occurs it at once is known 
that the case is covered by a surety 
company. It is also less expensive. 
The surety companies allow a rate 
which is as low as 14 cents a hundred 
on schedules above $1,000,000. The 
companies writing a big volume of 
fraternal business have to keep a close 
eye on fraternal happenings, as the 
officers change every year; the man 
who gives out the business one year 
often has little influence the next, and 
where the head of the order resides in 
San Francisco one year, the new Su- 


j preme Ruler may live in Jacksonville, 


Fla. In order to hold the big schedule 
business, surety companies send their 
fraternal bond men to the big fraternal 
conventions, and in every way possible 
keep in close touch with the changes. 


Why is the circulation of the Casualty 
Review growing by leaps and bounds? 








y There are reasons. A sample copy will 
explain. Send for one to 1362 Insurance 
Exchange, Chicago. 


Southern Surety Co. 


Des Moines, Iowa 


C. S. Cobb, Pres. J.H. Huckleberry, Vice Pres. 
E. G. Davis, Secy. Jno. T. Suggs, Vice Pres. 
M. H. Cohen, General Counsel 





Capital $1,000,000 Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines’’ 
Agents Wanted in Unoccupied Territory. 


(REP EBEEBRBBBeBeBeeeeeeeeeeees 





BaREBREBRBBRHEHBEHREREHEBRBHREHREHRERBHEHBEHEHREHEHEEESB BS 
[nwa Bonding Se iesualty [impamy 


CAPITAL ONE MILLION DOLLARS 
Emory H. English, President Joel Tuttle, Secretary 
HOME OFFICE: 715 Locust St., DES MOINES 
FIDELITY AND COMPENSATION 
SURETY BONDS AUTOMOBILE 


BURGLARY PUBLIC LIABILITY 








Admitted Assets......... ecccccccece eeccccccccccccccce eoccccocecs $1,491,840.87 
EAPO ORME PINNONOED ccc ccc cceccecccecesscacasoscseccscccae es 10,573.61 
Paid Up Capital ..... Sbbncedaccdunuaddasaqueasacueudsaceauaaakes 1,000,000.00 
G6 aGbcd a eaeddacddsmancaddsdecaddondaqanaaseensacescdcuas 401,267.26 


$1,016,800.00 in Approved Securities on Deposit with Insurance Department of lowa 











AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 
Financial Statement as of March 3lst, 1919. 


CeEMU OIE NMEE fc ccc wsccanaqedadsesdssseddinavaasenacecacs ae $ 500,000.00 
ROM HMMM MIRIOEE oie <i cu csadceesdesadduducekduscuenecséscacnens 500,000.00 
NET ADBEPE TEED ASSETS. «0. cccccccccccvcsccesecssces over 1,700,000.00 


OFFICERS: 
SEALY HUTCHINGS, President JOHN SEALY, Vice-President 
GEO. SEALY, Secretary J. F. SEINSHEIMER, Gen’l Mgr. 
A Multiple Line Company writing Casualty Lines (except Workmen’s 
Compensation and Accident and Health) and all forms of Fidelity and 
Surety Bonds. 


Responsible Agents Wanted Where Not Represented. 


GEORGIA CASUALTY COMPANY 

















Surplus and Reserves to 


Policy Holders, $2,030,162.08 


Compiled Under Laws of New York, Pennsylvania and Georgia 


GEORGIA 


SOMETHING NEW 


In addition to an up-to-date line of Life and 
Accident policies, we also issue a special Accident 
and Health policy for farmers only. A contract without 
frills or ruffles but a proven good seller. Write for sample. 


The Gem City Life Ins. Co. Dayton, Ohio 


MACON 
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Assets $ 1,175,707 


Behind the Contracts of the 


AMERICAN REINSURANCE COMPANY 


HANOVER BANK BUILDING 
NEW YORK CITY 


stand solidly invested assets in excess of $1,100,000, ampie 
reserves and an enviable reputation for fair dealing. 


REINSURANCE EFFECTED IN 
COMPENSATION, PUBLIC AND GENERAL LIABILITY, HEALTH, 
AUTOMOBILE AND BURGLARY LINES 

UNDER EQUITABLE CONDITIONS 











LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 





Cc. C. 


COMPENSATION 


HANSEN & ROWLAND, Inc., 
THE MERRILL, DODGE & JACKSON CO........ 
O’CONNOR LROS.-McCUNE AGENCY 





Head Office, Chicago 


CONKLING, PRICE & WEBB......... -..Gen, Agts. Illinois, Mo., Ind. 
Hy al L. GRAY COMPANY 


& RAYMOND 
ALFRED PAULL & SON 


ee eeeeeeecees 


evccccecccs Gen. 
Gen. Agts., 


The Sign of Good Casualty Insurance 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


F. W. LAWSON, General Manager 


Northwestern Managers, 
General Agents, Southern Michigan, Journal Bldg., 
..General Agents, West Virginia, Board of Trade Bldg., Wheeling 
Northeastern Ohio, 
A So. Ohio, 1217-18 First N cinnati 
Wash., .~ ee Bldg., Tacoma; 1708 L. C. Smith Bldg., Seattle 
en, Agts., 
biceeeebseawenab~oseeesaebeeee Dist. Agts., Savings Bidg., Lima, Ohio 


Agts., 


BURGLARY 
CREDIT 

BOILER 
LANDLORD'S 
ELEVATOR 

GEN’L LIABILITY 


1423 Insurance Exchange, Chicago 
28-336 Security Bank Bldg., Minneapolis 


Leader-News Bldg., Cleveland 
at. Bank Bldg., Cincinn 
Produce Exch. Bldg., Tole 


Lucas Co., do, Ohio 








ACCIDENT AND HEALTH 
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CORRECT WRONG STATEMENT 


Masonic Protective Had No Connec- 
tion Whatever With the National 
Protective of Boston 





In the issue of May 29, Tue Na- 
TIONAL UNDERWRITER published a notice 
Accident’s 
which was materially incorrect. 


ratio of death claims for three years 
afterwards. Dr. Frankel states that 
many people who had influenza in 1889 
became disabled in the years following 
because of lowered vitality and weak- 
ened resistance to disease of any kind. 
Dr. Frankel says that the pneumonia 
and influenza epidemic is liable to leave 
some insidious after effects. ‘The com- 
panies are still receiving hundreds of 
claims due to influenza and pneumonia, 
but not nearly the number that were 


plans, 






That notice, after stating that the 
Equitable Accident of Boston under 
new management would commence ac- 
tive operations as a Masonic accident 
and health company, continued: “Le- 
roy Darnold, vice-president and agency 
manager for the past eight years, has 
acted as field manager tor the Masonic 
Protective of Worcester, Mass., which 
later became the National Protective.” 
The facts are that Leroy Darnold, 


manager of the Masonic Protective, 
during the last year of his employment 
by it, joined Melville F. Heath and 
Austin A. Heath, who were two of its 
six directors, in forming the National 
Protective of which the two Heaths 
and Mr. Darnold owned a large ma- 
jority of the stock. 


Suit Brought Against National 


In March, 1918, the Masonic Protective 
brought suit against the National Pro- 
tective, Melville F. Heath, Austin A. 
Heath and Mr. Darnold, claiming dam- 
ages for a secret conspiracy to take 
away its business by false representa- 
tions. It was alleged in this proceeding 
that during the spring of 1918 many of 
the former agents of the Masonic Pro- 
tective, under Mr. Darnold’s direction, 
transferred policyholders of the Masonic 
Protective to the National Protective, 
representing to these policyholders that 
Masonic Protective had changed its 

















P. A. COOLING CO., 
OSCAR R. WITTE & CO., 


(For Other States Write Home Office) 
We Specialize in Accident and Health, Plate Glass and Automobile Insurance. We Write All Casualty Lines. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital, $300,000 


Agents: If you desire connection with a Company rendering REAL 
SERVICE write to one of the following agencies in your territory: 


General Agents, 404 Amer. Central Life Bldg., 
Indianapolis, Ind. 
General Agents, 403-6 Wainwright Bldg. 


it. Louis, Mo. 
FRANK V. SMITH & BROS., General Agents, 428 Reserve Bank Bldg. 
Kansas City, Mo. 


E. J. MILLER, —— Agent, 311 Gas & Electric Bldg. 
nver, Oo. 
JOPLING & WHITESIDE, General Agents, 305 Hoyt Bidg. 
Wichita, Kansas 


Assets, Over $1,500,000 
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|The American Credit-Indemnity Co. 
of NEW YORK 





CREDIT INSURANCE ONLY 





E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against abnormal Joss on 
all outstanding covered accounts, but serves to prevent losses. 


If you are a manufacturer or jobber, write for the full particulars of this service, 
415 Locust St., St. Louis, Mo. 
OFFICES IN ALL PRINCIPAL CITIES 
R. J. LYDDANE, General Agent 


91 William St., New York 


1140 Marquette Bldg., Chicago 








name to the National Protective. It was 
| also alleged that Mr. Darnold pretended 

to act for the Masonic, all the while 
twisting its business into the hands of 
the National. 
A preliminary injunction was granted 
in this proceeding. The suit was tried 
before a master in chancery, who closed 
the hearings in May, 1919, and has not 
yet filed his report. 


Go to Equitable Accident 


Meanwhile in the winter of 1918-1919 
the National Protective ceased business 
and cancelled or terminated its out- 
standing policies. Thereafter Leroy 
Darnold, with some of the agents whom 
he had taken over into the National 
Protective, went into the employ of the 
newly reorganized Equitable Accident. 

The Masonic Protective is the largest 
and most active fraternal insurance com- 
pany in the country. It has steadily 
increased its membership until today it 
has more than 85,000 policyholders. It 
has paid approximately $2,500,000 in ben- 
efits to its members during the past five 
years. 

The National Underwriter regrets that 
it gave currency to the false statement, 
already the subject of litigation, that the 
Masonic Protective had any connection 
with the National Protective. 


FINE INCREASE IN BUSINESS 


Agents Are Using the Results of the 
Influenza Epidemic to Push 
Health Insurance 
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THE METROPOLITAN CASUALTY 


INSURANCE CoO. OF NEW YORK 
Home Office: 47 CedarSt., New York City 


PLATE GLASS, 
HEALTH INSURANCE 


BURGLARY, ACCIDENT, 


Officials of casualty companies find 
that there has been a big increase in 
accident and health business during the 
last few months and especially since 
Jan. 1. This is largely due to the fact 
that the men are using the influenza 
claims to sell health insurance. Owing 
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to the fact that the best medical author- 
ities agree that the influenza will con- 











The Casualty Review 
shows how modern salesmanship methods are 
applied. to the accident and health business 

Send 10 cents for sample copy. 


The Casualty Review 
1362 Insurance Exchange, Chicago 


tinue during 1919, 1920 and 1921, per- 
haps in a much milder form, it has 
served to stimulate the demand for 
health insurance. The Metropolitan 
Life through Dr. Lee K. Frankel, third 
vice-president, states that if the expe- 
rience of the epidemic of 1889 is dupli- 











handled during October, November and 
December. 





Will Appeal Georgia Case 
The Clover Leaf Life & Casualty at 


Jacksonville, Ill., announces that it will 
appeal the judgment of the lower court 
in Georgia that gave a $2,000 verdict 
against 
suit having been brought by the National 
t c Life, U. 
who, for eight years, was western field | c, 


it last week for damages, the 


S. A. It seems that Manager 
H. Boyer of the casualty department 


of the National, complained to the Geor- 


gia department that George Cooper, rep- 
resenting the Clover Leaf in its weekly 
department in Georgia, was twisting the 
agents and business of the National. Mr. 
Boyer, for the National Life, brought 
suit against the Clover Leaf and Mr. 
Cooper. President Rowe, of the Clover 
Leaf, says that the company does not 
propose to employ agents under contract 
with other companies or take their busi- 
ness, however much it might be justified 
as a retaliatory measure. He says that 
he does believe in having the agents of 
the company sustained in the course of 
open and fair competition. 

Manager Boyer for the National says 
that the suit was brought against the 
Clover Leaf Casualty and others for con- 
spiracy to interfere with the National’s 
business and agents at Atlanta. During 
the course of the trial Mr. Boyer said the 
National withdrew its claim for damages 
for ‘interference with and loss of business 
in order that the case might not 
be referred to an auditor. The 
case, he says, was submitted to the 
jury 
age, viz., expense incurred 
ing men to check the raid and_ re- 
place the agents who were enticed away, 
exemplary damages for aggravating cir- 
cumstances in the act and intention, and 
attorneys’ fees which were claimed on 
the ground that the defendant had acted 
in bad faith and was stubbornly litigious. 


To Consider Wisconsin Form 


The Wisconsin department has _ sub- 
mitted a proposed health and accident 
policy form. A committee has been ap- 
pointed to consider it, consisting of 
Manton Maverick, Continental Casualty; 
W. B. Mann, Ocean Accident, and R. H. 
Thompson, Maryland Assurance, 


ENGINE INSURANCE | 
TO BE WRITTEN SOON 


(CONTINUED FROM PAGE 23) 


other shaft wheels driven by the engine 
can be included in an engine policy, by 
adding them by an endorsement which 
provides the same coverage that is af- 
forded by the present fly-wheel policy 
or they can be covered by issuing a sep- 
arate fly-wheel policy. 


Not to Cover Maintenance 
Engines in service have certain parts 


necessitating repairs and replacements 
from time to time. The bearings are be 
ing constantly worn while in operation, 
and when worn to a certain extent neW 
bearings must be provided. It is not the 
intent of engine insurance to provide for 
any such maintenance, nor should engine 
insurance indemnify for the expense of 
replacing a part which itself has, becom? 
worn out through operation. 

The steam turbine is being exten 
sively used for power in place of the 
older form of reciprocating engine, espe 
cially in large sizes. Under fiy-whedl 
policies a steam turbine has been I 
sured against the disruption of its roto 
and the explosion of its case. In this 
insurance the mere loosening or break: 
ing of blades and buckets has been elim: 


and breaking of electrical conductor 














cated, there may be expected a high 


Having knowledge of so much breakiné 


on only three elements of dam- © 
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which are subject to a recognized weal & 
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a d stripping of blades and buckets it is 
pelteved that if such aecidents are as- ARKANSAS CONDITIONS 
sumed the losses will be very large, and ————— 
hat it would be almost impossible to GROUP 
cotta a premium that would compen- WANT A COMPENSATION LAW 
sate for them. It has seemed best, there- INSURANCE 
limit the insurance of steam tur- . P met 
ars §j nie ree Prsveite coverage as that here- | Not Much Time Is Given to Soliciting Life, Accident and Health 
vos E tofore granted under fly-wheel policies. Casualty Side Lines in 
ing Ey the State 
ak- | 
ind. | Noble Says Women Are 
- | Good Fidelity Risks Pg ene edie Ae aes Bors 
aye rkansas casualty men are already : : : 
= | jada nae: cob make ae With the same Prompt and Expert Safety Engineering 
; of | tions for = getonge of a satisfactory and Inspection Service and Organization which has 
nia, ; MOINES, IA., July 1—To the | Compensation law two years hence. / 
vere sco > sapere ge rg the recently closed session of the legis- made the Name of The Travelers Famous. 
_ DERWRITER is the best insurance publica- lature a compensation bill was defeated 
eee his Ayia il tl but it was so vicious and inadequate 
tion ghee gene Bye nes. a that it had the stiff — of the 
papers es _ ness. 4M insurance interests and all employers 
y at proof of this attitude [ am going to] interested in real protection. AGENTS AND BROKERS 
will disagree with on ge appearing be At present employers’ liability and 
ourt your issue oO une on page 29] workmen’s collective insurance are the 1 a 
ourt Readed, “Women Cause’ Iseteaned | pomeioal income produmers fos connalty Refer Your Inquiries to The Group Insurance Division. 
the Loss. : f ; ; agents in the state. The latter protec- 
ional = eat ag gi in Iowa is = tion is written also in cases where the 
ager as large as that of some states, but | employers’ liability insurance is  se- 
ment our bond premiums in this office ex- | cured. THE TRAVELERS 
xeor- ceed $100,000 per annum. In my ex- Rates Are High INSURANCE COMPANY 
waaae perience of over 15 years in writing] However, present conditions are far Hartford, Connecticut. 
= te fidelity bonds in this state, there is | from satisfactory. Employers’ liability 


Mr. gg only one loss for a woman, and that 
was a small one for an assistant post- 














ought Ps 

1 Mr. master. It is generally supposed that 
‘lover women are not good risks in connec- 
s not tion with probate cases, but we have 
itract had but one small loss on such bonds 
busi- during these 15 years. On the con- 
stifled trary we have had heavy losses on 
Boge bonds written for men especially in 


banks. The fact is that we have paid 


sella more losses to the banks of Iowa than 
1 says the banks have paid to us in premiums 
st the on fidelity bonds during the past 15 
rr con- years. The banks are ahead of the 
ional’s game. 
oes: My own impression, therefore, is 
seen that the conclusion in the article pub- 
asineal lished is erroneous as far as it applies 
t not to this territory. 

The § F. H. Norte, 
to the | Manager American Surety. 
' dam- 
bring- 
¥ = Takes Up Casualty Lines 
nae core CLEVELAND, 0., July 1—The Maxson 
on, and & Perdue Company has taken the general 
med on agency of the London Guarantee & Acci- 
d acted dent for northern Ohio. Up to this time 
itigious. the agency has brokered its business in 

the casualty lines. 

T. W. Frier, formerly of Frier & Hug- 
orm sins, who have represented the company 
as sub- ip to this time, will go with Maxson & 
accident Perdue as manager of the casualty de- 
een ap- vartment. He has specialized in this line 
ting of f work in his own office. All classes of 
asualty; casualty business will be done. T. F. 
1d R. H. Huggins, the other member of the firm, 


will continue as general agent of the 
Southern Surety. He has been the surety 
nan in the office and this business will 
—- practically undisturbed by the 
lange, 


’ 





SOON 



































losses have been heavy. Rates have 
steadily advanced. As an example, the 
rate on sawmills in Missouri, an ad- 
joining state is $2.20. tn Arkansas it 
is $4.40. This has driven much busi- 
ness to the mutuals and created a large 
number of self-insurers. A compensa- 
tion law will, therefore, bring an im- 
mense increase in new premiums. 


Casualty Side Lines 


Casualty side lines do not get much 
attention from Arkansas local agents. 
Over 90 percent of the business in the 
state is in the hands of banker-agents 
who will not make a campaign for the 
lines involving smaller premiums. Ac- 
cident and health business has been 
very unprofitable although the prin- 
cipal losses have been under the ac- 
cident portion of the contract. Loose 
claim adjustments are blamed for this 
record . The Aetna has the big casu- 
alty organization in Arkansas having 
Gordon H. Campbell as general agent 
at Little Rock. Last year $364,000 in 
casualty premiums were produced by 
this agency. $77,992 of accident and 
health premiums were written as 
against $54,955 produced by alt other 
companies writing the class. 


Contract Bond Conditions 


While there are many evidences of 
contract work coming to the front, yet 
surety men in western cities say that 
outside of road work, school buildings 
and some other public structures, there 
was not much actual work materialized, 
nor have many contracts been let. In 
some cities labor troubles have aggra- 
vated the situation and held back the 
work. However, most surety offices are 
quite busy with other lines and expect 
much to be accomplished when the ma- 
chinery gets running strong in contract 
lines. Conservative companies are 
watching very carefully the road con- 
tractors, finding that there are many 
getting into this activity that are inex- 
perienced and are likely to run into 
trouble. 


L. N. Webb, who has been head of the 
claim department of the Prevident Life & 
Accident, Chattanooga, Tenn., has been 
made manager of the franchise depart- 
ment. J. W. Kirtsey, who has been field 
manager, has returned to the home office 
and has been appointed comptroller, to 
take charge of the general accounting de- 
partment. 


How do successful men sell so much 
accident and health insurance? Inter- 
views with two or three in every issue 
of The Casualty Review explain. Send 
ten cents for sample copy or one dol- 
lar for a year’s subscription to 1362 
Insurance Exchange, Chicago. 





SPECIALISTS GATHER THE IN. 
FORMATION THAT APPEARS IN 
2 0 0 The NATIONAL UNDERWRITER. 





23) Plate Glass Companies Win 
e engine NEW YORK, July 2.—Holding the Le- 
olicy, bY high Valley Railroad liable for losses 
nt which suffered through the Black Tom explo- 
at is af- ion in New York harbor on June 30, 
el policy 1916, the supreme court at Jersey City 
ng a sep- pn Friday last returned a verdict of 
330,880.54 against the corporation and 
™ n favor of thirteen claimants. Included 
: n the awards were the following to 
ain parts late glass companies: 
ized weal & New York Plate Glass, $60,835: Metro- 
lacements politan Casualty, $51,201.51; Lloyds Plate 
zs are be “1 $48,306.21; Commercial Casualty, 
operation b22.557.54; Fidelity & Casualty, $19,625.95; 
xtent neW cean Accident & Guarantee, $6,443.52: 
is not the hicago Bonding, $5,529.21, and the Royal 
rovide fot ndemnity, $4,118.51 ; , 
ald engine : 
xpense 7 
as, becom Iowa Bonding in Chicago 
ng exter O. W. Huncke & Co. of Chicago have 
ice of the peen appointed Cook county general 
gine, espe Sents of the Iowa Bonding & Casualty 
fly-wheél or fidelity and surety business. The 
. been in sency will continue to represent the 
sf its roto'mmmPouthern Surety for all its lines. The 
e. In this Owa Bonding thus increases the bond- 
or break: ng facilities of the Huncke office and 
been elit ill add to its strength. Mr. Huncke is 
he burning ne of the leading insurance men of Chi- 
conductors: a0 and has built up splendid business. 
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Surplus to 
Assets Capital Policyholders 
$1,780,412.00 $590,000.00 $1,402,255.00 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 
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The Republic Casualty Co. 


PITTSBURGH, PA. 
Writes All Lines of Casualty Insurance 
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THE PROVIDENT 
LIFE & ACCIDENT 
INSURANCE CO. 


CHATTANOOGA, TENN. 


Our popular priced Commercial 
Disability and new 1919 month- 
ly Premium Accident & Health 
policies for Professional and 
Business Men and Women 
insure a permanent Agency’ 

connection. Make your 
connection worth while 
by representing a 
Company with 
thirty years ex- 
perience. 


Agency Openings in 17 States 
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JIFFY 
PEN 


The word “‘Jiffy’’ de- 
notesspeed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 





Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 


Sioux City, lowa 
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CLAIM SUPERVISION 
The busy claim executive likes to feel that the cases 
he refers to a field tative will be p and 
efficiently handled without further supervision. 
R. L. NASE 
Adjuster for Ci Ity Companies 
Liability, 1109-10 Mutual Bldg. Territory 
yoo maya Richmond, Va. Virginia 
Accident and 


Health Cisims 








No. Carolina 














‘CONSERVATION PLAN 


DISCUSSED IN EAST 


(CONTINUED FROM PAGE 1) 


certain other definite lines where all 
companies would agree to. contribute 
proportionately their field men. If the 
National Board gets back of this move- 
ment it means, of course, that the com- 
panies will agree that their men give 
a certain number of days each year to 
this important work. 


Local Must Plan 


Mr. Joseph feels that there should be 
local units established in each county, 
or important cities composed of local 
agents and business men who are in- 
terested in reducing the fire waste. In 
this way the local agents would be iden- 
tified with the fire prevention move- 
ment, would lead the way along pro- 
gressive lines in this particular, and 
would come into prominence as public 
benefactors. It is said that Mr. Joseph’s 
visit here elicited much interest and it 
is thought that some plan can be 
worked out so that this important work 


can go on, not only unimpaired, but 
unproved. 


Recommendations Made 


The western committee has recom- 
mended the maintenance of sectional 
advisory committees to have super- 
vision in different parts of the country 
as follows: New England and Middle 
States with headquarters at New York; 
Southeastern territory with headquar- 
ters at Atlanta; Texas with headquarters 
at Dallas; middle west and Rocky moun- 
tain fields with headquarters at Chi- 
cago; the Pacific coast with headquar- 
ters at San Francisco. The committee 
recommends the continuance of state as- 
sociations where such exist, and the 
organization of similar associations in 
other states. Where there are fire pre- 
vention associations the recommenda- 
tion is that they should be merged. 


Should Embrace All Classes 


The membership in these state asso- 
ciations should embrace all classes of 
companies without regard to affiliation 
or class. So far as the expenses are 
concerned the committee recommends 
that each sectional advisory committee 
have a permanent office with a secretary 
and clerical staff to organize and con- 
duct the work of the state committee. 
It is further suggested that the serv- 
ices of a suitable man be secured to 
cover the whole field, to assist in the 
organization of the state committees 
where none exist at present, and to 
stimulate and foster enthusiasm. So far 
as the scope of the work is concerned 
the committee recommends that for the 
present it should be confined to the in- 
spection of risks and special classes not 
already taken care of by bureaus spe- 
cializing in inspection work and pub- 
lishing reports thereon. Twelve days 
service each year should be pledged for 
each company. 


Want Fire Marshal’s Help 


It seems highly desirable by the west- 
ern committee to maintain the special 
cooperation heretofore received from the 
various state fire marshals and it is sug- 
gested that close affiliation be estab- 
lished with these officials and other 
similar offices. Chiefs of the fire depart- 
ments should be sought out and their co- 
operation secured. 

Some members of the committee hope 
that in time there may be established 
independent inspection bureaus to have 
jurisdiction over separate states or 
groups of states and to serve in the mat- 
ter of general inspections and reports to 
be under the direction of the National 
Board. At the present time there is 
much duplication of effort and numerous 
inspections, the same risk now being 
gone over both by individual companies 
and bureau representatives. 


Morton Is Made Chairman 


At the meeting of the executive com- 
mittee of the National Board, John B. 
Morton, of the Fire Association, was 
made chairman. William Steinmeyer, 
president of the Allemannia, resigned 
as a member of the committee, N. A. 
Weed, of the Republic of Pittsburgh, be- 
ing elected in his place. The Importers & 
Exporters of New York has been elected 
to membership in the National Board. 





REGISTRATION 


AT TEXAS AGENTS’ 
MEETING AT SAN ANTONIO 


A 


Adams, George A., Bryan, Tex. 
Allen, J. A. and wife, Houston, Tex. 
Allen, Amos, Sabinal, Tex. 
Armstrong, J. W., Taylor, Tex. 
Arnold, Mr., Galveston, Tex. 
Alexander, George A., Garland, Tex. 
Allen, E. M., Helena, Ark. 

Andrews, A. R. Dallas, Tex. 
Anderson, E. W., Orange, Tex. 


B 


Belk, Craig, Houston, Tex. 
Broughton, J. W., El Paso, Tex. 
Bickett, L. M., San Antonio, Tex. 
Barrow, E. R., Austin, Tex. 
Blanton, J. B., Dallas, Tex. 
Botkins, C. R., San Antonio, Tex. 
Blaine, Tucker, Houston, Tex. 
Brown, E. R., Austin, Tex. 
Burke, M. H., San Antonio, Tex. 
Burnett, A. C., San Antonio, Tex. 
Burton, C. R., Dallas, Tex. 
Baker, T. F., Austin, Tex. 
Burridge, H. J., Chicago. 


Cc 


Carmichael, H. M., Chicago. 
Craddock, D. M., Dallas, Tex. 
Crowell, Douglas, El Paso, Tex. 
Chapman, R. M., Greenville, Tex. 
Carter, A. E., Lockhart, Tex. 
Chase, Jesse, Beeville, Tex. 
Collett, E. K., Fort Worth, Tex. 
Craddock, Frank, Dallas, Tex. 
Craddock, D. M., Dallas, Tex. 
Curtis, M. A., Abilene, Tex. 


D 


Doyle, C. J., Springfield, Tl. 
Davis, H. L., Burnett, Tex. 
Dittmar, B. F., San Antonio, Tex. 
Dittmar, Elmer, San Antonio, Tex. 
Donegan, T. H., Seguin, Tex. 
Dumble, E. H., Houston, Tex. 
Davenport, M. W., Denton, Tex. 


E 


Edwards, Jim, Beaumont, Tex. 
Elbow, Gus A., Sioux City, Iowa. 
Erck, Fred F., Maxwell. 
Erfurth, J., San Antonio, Tex. 


F 


Fitzhugh, T. Champe, Waco, Tex. 
Flortan, Miss K., San Antonio, Tex. 
Fort, Walter V., Waco, Tex. 
Funkhouser, Robert, Houston, Tex. 
Fitchette, Miss Louise, Houston, Tex. 
Fulton, Scott, Van Alstyne, Tex. 
Ferchaud, Henry, New Orleans. 


G 


Green, J. B., Bowie, Tex. 

Gervais, J. R., Victoria, Tex. 
rantt, G. D., Houston, Tex. 
Gartner, Robert, Houston, Tex. 
traham, W. E., Jr., Greenville, Tex. 
Gray, J. A., Caldwell, Tex. 

Gregg, D. E., San Antonio, Tex. 
Griswold, J. C., San Antonio, Tex. 


H 


Holmes, A. R., Greenville, Tex. 
Harvey, Mr., Fort Worth, Tex. 
Heard, W. D., Sabinal, Tex. 
Heard, Miss Lois, Sabinal, Tex. 
Hines, J. B., San Antonio, Tex. 
Holden, J. M., Port Arthur, Tex. 
Hugo, Ralph, San Antonio, Tex. 
Hundley, A. P. 

I 


Inglish, S. W., Austin, Tex. 


J 


Jones, O. C., Fort Worth, Tex. 
Johnson, F. J., San Antonio, Tex. 


K 


Kelly, M. C., Lockhart, Tex. 
Kastner, R. J., Houston, Tex. 


L 


Langham, A. D., Houston, Tex. 
Leeds, W. L., Dallas, Tex. 

Ludolph, F. F., San Antonio, 
Luedde, Landgon E., 
Lambert, 


Tex. 
Waco, Tex. 
Travis, Port Arthur, Tex. 


M 


Millican, O. H., Austin, Tex. 
Massay, J. M., Greenville, Tex. 
Menger, F. A., San Antonio, Tex. 
Meyer, L. W., San Antonio, Tex. 
Montgomery, D. S., Galveston, Tex. 
Moore, Bert. 

Moore, John A., Bryan, Tex. 
McAllister, W. W., San Antonio, Tex. 
McCarthy, Ed., Houston, Tex. 
McGoldrick, B., Kenedy, Tex. 
Milton, Pelt, Mineral Wells, Tex. 


N 


Norment, E. B., Paris, Tex. 
Newton, J., San Antonio, Tex. 


O 


Offenhauser, Fred W., Texarkana, Tex. 





P 


Painter, James A., Houston, Tex. 
Pawkett, W. S., San Antonio, Tex. 
Phillips, Louis,” New Orleans, La. 


R 


Raphael, Sam, Houston, Tex. 

Rice, Brown, Houston, Tex. 

Rice, Hugh, San Antonio, Tex. 
Rigg, Will, Fort Worth, Tex. 
Robinson, fenry, Houston, Tex. 
Ruckman, William, Karnes City, Tex. 
—"e E. D. 

Ryan, G. M., San Antonio, Tex. 
‘Ragland, ae M., Paris, Tex. 
Roberts, C. H., Beaumont, Tex. 


s 


Scanlon, Wm. A., Chicago. 
Stevens, Jay W., San Francisco, Cal. 
Sansom, Frank, Fort Worth, Tex. 
Schiwetz, E. G., Cuero, Tex. 

Seay, Mabry, Dallas, Tex. 

Sellers, Alvin H. 

Shelton, James, Houston, Tex, 
Simms, J. F., San Antonio, Tex. 
Smith, Ledoux, San Artonio, Tex. 
Stevens, L. M., Victoria, Tex. 
Stevenson, L. abe. Austin, Tex. 
Strother, J. F., San Antonio, Tex. 
Stiles, W. L., San Antonio, Tex. 
Senator T. H. McGregor, Austin, Tex, 


Tex. 
T 


Tyler, George A. and wife, Houston, 
Thomas, John J., Chicago. 

Teas, S. A., Fort Worth, Tex. 

Timpson, S. C., San Antonio, Tex. 
Tips, Eugene, Seguin, Tex. 

Torrey, W. T., Houston, Tex. 

Tucker, M. A., San Antonio, Tex. 


Vv 


L., Houston, Tex. 


WwW 


Wentworth, Franklin H., Boston, Mas 
Wagenfuehr, H. A., New Braunfel 
ex. 

Walker, S. P., San Antonio, Tex. 
Walton, C. H., Fort Worth, Tex. 
Westmoreland, C. R., Houston, Tex, 
Williams, P. W., El Paso, Tex. 


Y 


Yanch, C. R., Houston, Tex. 
Yett, Mrs. Richard, Eagle Lake, Tex, 
Z 


H. B. Zevely, vice-president Americ 
Surety, New York. 


Vinson, C. 


SPECIAL AGENTS 


Alexander, J. L., Houston, Tex. 
Abney, J. D., Dallas, Tex. 

Allen, H. W., Dallas, Tex. 
Anderson, R. B., Dallas, Tex. 
Burness, F. A., Dallas, Tex. 
Brenham, F. C., Dallas, Tex. 
Clarke, F. A., Dallas, Tex. 
Clarke, W. S., Dallas, Tex. 
Cochran, Fritz, Dallas, Tex. 
Coughanour, R. D., Dallas, Tex. 
Cuny, R. M., Dallas, Tex. 
Dargan, K. s., Houston, Tex. 
Easley, George M., Dallas, Tex. 
Ellis, Tom P. 

, Herbert, San Antonio, Tex. 
Grisenbeck, B. A., Houston, Tex. 
Godley, R. S., Dallas, Tex. 
Goudelock, M. Y., Dallas, Tex. 
Hunter, Hugh, San Antonio, Tex. 
Hafer, E. M., Dallas, Tex. 
Harrison, D., Dallas, Tex. 
Hoffmaster, V. D., Dallas, Tex. 
‘Lucas, P. V., Dallas, Tex. 

Little, Thomas C., Dallas, Tex. 
Marshall, P. M., Dallas, Tex. 
Osborne, V. H., Dallas, Tex. — 
Pickford, K., Dallas, Tex. 

Smith, Capt. Newton, Dallas, Tex. 
Snell, J. H., Dallas, Tex. 
Southgate, Walter L., Dallas, Tex. 
Thomas, Charles F., Dallas, Tex. 
Thomson, H. J., Houston, Tex. 
Tucker, P. E., Dallas, Tex. 
Tucker, P. P., Dallas, Tex. 
Woods, P. R., Dallas, Tex. 
Wright, Edward, Dallas, Tex. 


Pictures that convince in each issué 
the Casualty Review, a monthly magé 
for accident and health insurance § 
men. Send for sample copy to 1362 I 
ance Exchange, Chicago. 








A monthly digest” of 
COURT 
DECISIONS 


in insurance cases is published in Ro 
Notes. No insurance office can maint 
its reputation for service unless the 

connected with it follow the latest legal ruli 


ROUGH NOTES*3 


INDIANAPOLIS, IND. 
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To New Casualty Concerns 


as well as older institutions, organized on sound 
underwriting principles, and desiring to issue 
Liability, Automobile or Accident & Health 
coverages, we offer a service, advisory in character, 


in connection with REINSURANCE in these 


lines. 


Access to the large fund of general and 
detailed information which we have accumulated 
in years of direct writing and reinsurance in the 
casualty field will be of distinct value to under- 
writers opening these lines. 


Our experience covers stock, mutual and 
reciprocal operations. A cordial invitation to 
visit our Home Office is extended to underwriters 
and insurance executives who are considering 
these matters. 


Correspondence Solicited 





EMPLOYERS INDEMNITY 
CORPORATION 


E. G. Trimble, President 
Chester Newman, Vice-Pres. & Treasurer 


NEW YORK OFFICE CHICAGO OFFICE 
35 Nassau St. 


Wm. R. Mearns, Res. Vice-Pres. Jack Woodhead, Res. Vice-Pres. 


Insurance Exchange 





The Money Saving Service 


Friend Insurance Agent:— 
Come On! Let’s Go! 
You and your clients may be acting upon the theory that you 
will wait for the return of 


Normal Values, 
before you consider having an appraisement made. 


If by ‘“‘Normal” Values you mean 
Pre-War Values 
you are in for a long wait, because 


“It may be For Years and It 
May Be For Ever” 


before prices get back to that basis. 


In the Meantime 
the need for appraisements is as great, if not greater, than ever before. 


The Most Competent Judges 
agree that we are in for a period of 
High Values 


and abundant prosperity and that no material reduction in the price 
of labor or material is anywhere in sight. 


Meanwhile 
insurance should be properly placed and the foundation laid for a 
complete and satisfactory settlement by having 
An Up-to-date Appraisement 
It is also necessary 
On the Basis of Present Values 
in Accountancy, Cost Finding, Financing and Tax Reporting. 


Delays Are Dangerous 
They May Be Costly 
Advise your clients that 
Now Is the Time 
Come On! Let’s Go! 








RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


_| yaa 
©) APPRAISERS ENGINEERS SX 
CHICAGO 


BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, Milwaukee, Pittsburgh, St. Lows, Toronte 
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$3.00 per Year, 15 Cents a Copy 





INSTALLMENT METHOD 
BRINGS ON DEBATE 


War Risk Insurance Bureau Wants 
Lump Sum Settlements on 
Life Policies 


FIGHT ON IN CONGRESS 


Many Senators in Feeling Discussion 
Argue for Continuance of Monthly 
Payment Plan 


WASHINGTON, D. C., June 30.— 
As reported in these dispatches a week 
ago the officers of the War Risk Bu- 
reau arrived at the conclusion that the 
success of the government insurance 
plan for the discharged soldiers de- 
pends on the removal of the compul- 
sory payment of death benefits in 240 
monthly installments, as originally pro- 
posed, and the substitution in the poli- 
cies of a lump sum payment clause, or 
some other provision tor payments not 
extended over so long a period of 
time. In urging men to renew or con- 
tinue their term insurance it was found 
that many, if not most, of them ob- 
jected to the installment feature. So 
sure of the justice of their position 
were the officers of the bureau that the 
director, Cholmeley-Jones, recommended 
to the secretary of the treasury, his 
immediate superior in authority, that a 
contract be offered providing for the 
lump sum payment of death benefits. 
The matter, it appears, was under seri- 
ous consideration and the secretary had 
referred the question of the legality of 
such a contract to the attorney-gen- 
eral for an opinion, when the Council 
of National Defense, in an unauthor- 
ized but apparently accurate statement 
announced that the secretary had ac- 
tually approved a new contract in 
which the objectionable installment fea- 
ture was absent. It was assumed by 
the public that the statement was true. 


Congress Up in Arms 


The storm which followed the an- 
nouncement was out of a clear sky, but 
none the less violent on that account. 
Congress was up in arms within forty- 
eight hours, wanting to know by what 
authority Secretary Glass had taken 
such action. The secretary promptly 
denied that he had approved the con- 
tract, although admitting that he had 
sent the matter to the attorney-general 
for his opinion. Apparently, therefore, 
the announcement of the Council of 
National Defense was not very far 
from the real facts, after all. The de- 
bate in the senate not only brought 
out the true state of affairs, but re- 
vealed also the hostile attitude of some 
of the members to any departure from 
the installment plan of paying death 
benefits, which the senators had all 
along understood was a settled policy. 


Extracts From the “Record” 


Perusal of the debate, as reported in 
(CONTINUED ON PAGE 12) 





In Business for Yourself 


IFE INSURANCE AGENTS have Always Envied their 

Independent Neighbors, Merchants, Manufacturers 
and Others IN BUSINESS FOR THEMSELVES—the 
Men who Get ALL the PROFITS their Skill and Energy 
Produce, the Men who can Look Forward to Comfortable 
Circumstances in Advanced Age and a Continuing Income 
for their Families in the Event of Death. 


Our Agency Contract Offers YOU an Opportunity to 
GET INTO BUSINESS FOR YOURSELF—and that, too, 
WITHOUT CAPITAL. You will Get ALL YOU EARN 
ALWAYS. Your Renewals are YOURS PERMA- 
NENTLY; if you Die, they go to YOUR HEIRS. You 
are Privileged to Sell ANYWHERE in the States to 
which WE have Been Admitted—no Territory Restric- 
tions. 


Clip this Advertisement, Write your Name and 
Address on the Margin and Mail to Us. We Will Give 
Further Details. CONFIDENTIAL. 


Columbus Mutual Life 
C. W. Brandon, President 
Columbus Ohio 


Our Policies—Backed with Highest Margin of Safety and Lowest 
Net Cost—Can Be Placed in Face of STIFFEST COMPETITION 





ONLY BIG FIGURES 
INTEREST FARMER 


Would Be Insulted by Canvass for 
$1,000 Policy — Modern 
Farmer Different. 


CHANGE IN TWENTY YEARS 


Rural Delivery, Telephone and Auto- 
mobile Put End to 
Isolation 


BY JOHN M. STAHL 

There has been -a_ fundamental 
change, a real revolution in farming 
and farm life, and especially among 
farmers. 

This revolution was started by the 
free delivery of mail to farmers, was 
accelerated by the telephone and the 





John M. Stahl, writer of this ar- 
ticle, was for many years prior to 
entering the life insurance business, 
engaged in farm journalism. In 
1912 he organized the Farmer's Na- 
tional Life of Chicago, and has 
been president of that company 
ever since. 














CAPITAL, $2,000,000.00 


A company born in the West, Originators of the 

built for western people, ; “Multiple Option” Policy, 
by western men, = 9 a three-in-one contract. 
GOOD AGENTS WANTED oe hia 


live wire. 


Progressive In Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 











LIFE INSURANCE SECTION 


automobile and was completed by the 
great war. 

There was a time, scarcely 20 yearg 
ago, when the interests and thoughts 
of the average farmer were nearly alto- 
gether bounded by his own farm. His 
ideas, like his life, were narrow and 
were concerned with small things. The 
free delivery of mail, which brought the 
daily paper; the telephone, which not 
only permitted but encouraged com- 
munication with other farmers and 
other neighborhoods, and the automo- 
bile, which tempted him to travel, en- 
larged the field of thought of the far- 
mer to include other farmers and other 
neighborhoods, and even the city. By 
the time of the outbreak of the great 
war the farmer realized that he was a 
part of a large community of farmers 
and even that he was part of a large 
industrial and social organization that 
included not only farmers but city 
people. 

Then came the war, and the farmer 
read about and thought about not only 
neighborhoods and cities and even the 
United States, but his thoughts went 
even farther and dwelt on foreign na- 
tions, on countries and governments 
beyond the sea. The great war ex- 
panded his horizon wonderfully, as it 
did that of most town and city people. 

For five years past, and especially 
for two years past, the farmer has been 
thinking not in terms of his farm or his 
own neighborhood, but in terms of the 
world 

Further, John or Jim joined the hosts 
that went overseas and has now re- 
turned with entirely different thoughts, 

(CONTINUED ON PAGE 11) 
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Agents in Chicago 
are making money. 











of Springfield, Illinois 








ADDRESS 


823 The Rookery, Chicago 





THE FRANKLIN LIFE 
INSURANCE COMPANY 


can find places for a few good men. 


WOLFLE, STEFFELIN & COMPANY 

















AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 















































WILLIAM H. HUNT, President 


CLEVELAND, OHIO 





AS IRRESISTIBLE 
AS THE TIDE 
is our progress in 1919. 
A greater volume of 
business was reported in 
the first five months than 
for the full year of 1918. 


Are you interested ? 


THE CLEVELAND LIFE 


Howard S. Sutphen, Vice Pres. and Mgr. of Agencies 


















Once an 


Illinois Life 
Man 


Always an 


Illinois Life 
Man 


GREATEST 
ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 


* 
WANTS GOOD MEN 


WILL PAY THEM 











The Company that 


Leads them all in Kansas 





Invites correspondence on the subject of Agency connections 
in territory of real productiveness. 


The Farmers & Bankers Life Insurance Co. 








The Verdict of the Great Jury 








Your success as an underwriter depends upon the verdict 
brought in by the greatest jury in the world—the American public. 
For sixty-eight years the Massachusetts Mutual has been building 
up a nation-wide reputation. Its friends are everywhere and are 
ever ready to testify to the faithful and efficient service that it al- 
ways renders. There is no better company to buy from and no 
better company to sell for. 


Occasionally we have a General Agency opening. 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 
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COMPANY ON ITS FEET 


—_——__— 


CRESCENT LIFE IS LICENSED 


Reorganization Work of Bertram Day 
Reaches Climax—Will Operate 
on Cash Basis 


INDIANAPOLIS, IND., July 1— 
The Indiana insurance department on 
June 23 licensed the Crescent Life of 
Indianapolis to write life insurance. 
This date marked a climax of achieve- 
ment on the part of Bertram Day, some 
years ago president of the LaFayette 
Life and otherwise known in life in- 
surance circles as an organizer. About 
eighteen months ago Mr. Day, who 
had retired from life insurance and 
was engaged in lyceum work, with 
gratifying success, was approached by 
some Indianapolis capitalists with in- 
terests in the Crescent Life, which was 
in process of formation but had met 
with reverses and was in a bad way. 
He was asked to take charge of the 
company and pull it out of its difficul- 
ties. On his answer depended the 
decision to continue the company or 
to liquidate it. After careful consid- 
eration he undertook the task of get- 
ting it into sound ‘financial condition 
and has devoted thought and energy 
to such good ends that it may now be 
regarded as a real life insurance com- 
pany and competent to resume the writ- 
ing of business with ample financial 
backing. 

Examined by Indiana Department 


The Indiana insurance department has 
made a thorough examination of the com- 
pany and the report as of May 31, 1919, 
shows that all outstanding note and other 
obligations have been wiped out; that the 
company has assets of $103,580.10, the 
capital stock, fully paid in, being $100,- 
600. It has on deposit with the Indiana 
auditor of state $98,364.79 to secure a 
reserve on policies of $5,887.52, this cover- 
ing the small amount of business now out- 
standing and which was originally written 
in the early days of organization by the 
former management. Its investments 
show $28,500 in first mortgage loans on 
real estate and $61,950 in Liberty Bonds. 
The insurance in force totals $217,282. 
now has a clean slate and is ready to 
write business—in fact, has already begun 
to do so. Since Monday of last week over 
$50,000 had been placed at the opening of 
this week. 

“Our costs on new business are to be 
kept within 100 percent of the first-year 
premiums,” said Mr. Day. “We _ shall 
make no advances to agents and notes 
will not be accepted for business, it must 
be on a cash basis. We do not expect to 
make any spread-eagle showing but are 
going to write carefully and intelligently. 
We can help our agents very materially 
as all our stockholders (390 in all) are 
Masons and are satisfied with the present 
condition of the company and ready to 
support it. Our new business has already 
largely come from our stockholders.” 


Present Management Praised 


The report of the examination by the 
insurance department speaks very highly 
of what has been accomplished in estab- 
lishing the company financially. “The 
company is now in better financial .condi- 
tion,” says the report, “than it has been 
since its organization and with the pres- 
ent management and its unique plan of 
Operation it ought to be able to place a 
good volume of business on its books.” 
The report also states, “The management 
is to be congratulated upon its excellent 
books and records.” 

The officers of the company are as fol- 
lows: President, Bertram Day; first vice 
president, C. B. Jenkins; second vice- 
president, Robert Hall; treasurer, W. E. 
Callane; secretary, M. E. Callane; general 
counsel, Walter Myers; medical director, 
Dr. Walter George. 


New Colored Life Company 


COLUMBUS, O., July 1.—The Supreme 
Life & Casualty Company of Columbus, 
headquarters 877 East Long street, has 
been incorporated for $100,000 by George 
W. Hays of Cincinnati, Representative 
A. L. Beatty of Cincinnati, D. C. Chandler 
and others. This is a colored life organi- 
zation that will also do a sick and acci- 
dent business. 


It |, 





“FLU” LOSSES OFFSET 
WAVE OF NEW LIFE BUSINESS 


Fidelity Mutual Actuary Sees Pre-Epi- 
demic Margins Restored in Very 
Short Time 


PHILADELPHIA, PA., July 1— 
The tidal wave of new life insurance 
business following the influenza epi- 
demic will largely offset the extra 


losses paid by companies in the United 


States on account of the unusually 
large number of deaths. 

This assertion was made by J. B. 
Franks, actuary of the Fidelity Mutual 
Life, in an address to the Fidelity 
Leader’s Club here. 

“While the large volume of business 
produced this year,” said he, “is partly 
due to general prosperity, the effect of 
inheritance taxes, and a certain degree 
of uncertainty of ordinary investments, 
the great wave began with the realiza- 
tion that a serious epidemic was upon 
the country. 


“Flu” Losses Almost $110,000,000 


“The sight of strong men carried 
away in their prime and the realiza- 
tion of the great good done by the life 
insurance companies under such con- 
ditions, was probably the major under- 
lying cause. 

“The total losses caused by the epi- 
demic and paid in the United States 
have been estimated at not less than 
$110,000,000. This has reduced the 
safety margin of most of the com- 
panies. In some cases dividend pay- 
ments have been entirely discontinued 
for the current year. In other cases 
dividends have been reduced by 50 
per cent, and in a few no reductions 
were made. 

“Unless there should be another 
serious epidemic, and if the great new 
volume of business is carefully se- 
lected so that future death claims are 
normal, the insurance companies 
should quickly restore the pre-epidemic 
margins of safety and dividend distribu- 
tion. 


Commisioner Donaldson Speaks 


Thomas B. Donaldson, insurance 
commissioner of Pennsylvania, told of 
his department’s work in ferreting out 
crooked insurance schemes and co- 
operating with legitimate companies. 

Other speakers were F. A. Wallis, 
New York City; T. A. Murrell, Louis- 
ville, Ky.; J. F. O’Donnell, Syracuse, 
N. Y.; C. H. Jones, Columbia, S. C.; 
J. A. Houston, Spokane, Wash., and 
C. M. Hunsicker, Frank D. Buser and 
F. W. Hagen, all of this city. 


Prudential Group Sales 


Group sales recently effected by the 
Prudential included the following: Auto 
Strop Safety Razor Company, New York 
City; Loft, Inc., New York City; Newark 
Embroidering Works, Newark, N. J.; the 
Utica Company, Des Moines, Iowa; Fort 
Dodge Telephone Company, Fort Dodge, 
Iowa; Aluminum Products Company, La 
Grange, Ill.; Taxi & Yellow Taxi Operat- 
ing Company, Newark, N. J.; Yorkville 
Independent Hygeia Ice Company, New 
York City; Adriance Machine Works, 
Brooklyn, N. Y.; Hillerich & Bradsby 
Company, Louisville, Ky.; Hay Foundry 
& Iron Works, Newark, N. J.; Niagara 
Falls Power Company, Niagara Falls, 
N. ¥: 


Row on in A. O. U. W. 


DES MCINES, IA., July 1.—A big row 
is on in the Ancient Order of United 
Workmen, an Iowa fraternal, following 
attempts of the officers to raise the 
rates. Forty-four members, all near the 
age of 60, have asked for an injunction 
to prevent the increased rates, alleging 
that it will practically force them out 
of the organization. They aver that two 
classes have been organized, the younger 
and older and that the former do not 
bear their fair proportion of the costs. 
The A. O. U. W., like other fraternals, 
was hard hit by the “flu.” 








STOCK BEEN TRUSTEED 
PRESIDENT BUYS MUCH STOCK 


Majority Holdings of Missouri State 
Life Now Placed in Custody 
for Five Years 


President E. M. Singleton of the Mis- 
souri State Life gave out a statement 
this week to the effect that the major- 
ity of the stock in the company had 
been placed in the hands of three trus- 
tees for a period of five years. This re- 
sult was reached about two weeks ago 
but formal announcement was with- 
held until some minor details were 
completed. This procedure insures the 
permanence of the Missouri State Life 
and is very gratifying to its friends. 
President Singleton’s statement is as 
follows: 


Three Trustees Named 


I am very glad to be able to announce, 
in the interest of the great institution of 
life insurance in general and of the stock- 
holders and policyholders of the Mis- 
souri State Life in particular, that a 


‘majority of the stock of the Missouri 


State Life has been placed for a period 
of five years in the names of the following 
trustees: M. E. Singleton, president of 
the company; John F. Shepley, president 
of the St. Louis Union Trust Company, 
and H. W. Morgenthaler, treasurer of the 
Court House Savings Bank, Cincinnati, 
Ohio. The latter two trustees are stock- 
holders of the company but not directors. 

As a result, the great handicap under 
which this company has been laboring for 
the past two years has been removed, the 


‘management and control are stabilized, 


and the identity of the company pre- 
served against any possible attack from 
unscrupulous parties whose whole efforts 
might have been concentrated in attempts 
to exploit our company and its stockhold- 
ers and policyholders for their own per- 
sonal gain, sometimes directly and at 
other times through stock-jobbers. 


Singleton Purchased Large Block 


I personally have acquired a large block 
of stock in the company and my St. Louis 
friends have also become heavily inter- 
ested in the company. 

The Missouri State Life has made a re- 
markable record in the past and in spite 
of the various attacks that have been 
made upon it in the last year is now writ- 
ing more business than ever before, the 
business from the first of the year having 
exceeded that of a similar period last 
year by about $9,000,000. With the stock 
difficulties removed and the time of the 
organization free to be devoted entirely 
to the up-building of the company, there 
is no doubt but that the company will 
make greater strides in the future than‘ 
in the past. 


Adjust Companies’ Affairs 


POTTSVILLE, PA., July 1.—Creditors 
have applied to the United States district 
court in Pottsville for the adjustment of 
the affairs of three defunct companies in 
Reading—the Reading Life, Reading Mu- 
tual Life and Corporation Funding & Fi- 
nance, of which J. C. Maginnis of Frack- 
ville, Pa., is receiver. There is said to 
be more than $100,000 awaiting distribu- 
tion to investors in these companies. 
The amounts involved in the three fail- 
ures was nearly $800,000. 


North American’s Changes 


Following the resignation of Dr. O. 
M. Knox, medical director of the North 
American Life of Chicago, Dr. E. B. Ir- 
win of Kansas City, who was chief ex- 
aminer in the southwestern department, 
has been appointed in his stead. Dr. 
Irwin has had wide experience in medical 


work. E. S. Ashbrook, who was formerly 


manager of the southwestern department 
and now has been elected vice-president 
and head of the agency department to 
succeed Vice-President T. M. Knox, re- 
signed, has taken up the work in Chi- 
cago. The agents are delighted in the 
promotion that has been given Mr. Ash- 
brook, whose work has been of a high 
order. Mr. Ashbrook will be assisted by 
J. H. McCarthy at Des Moines, general 
agent for Iowa, who has been made 
superintendent of agents of the company. 


DOERR GOES IN FIELD 
IMPORTANT CHANGE IS MADE 


Vice-President and Agency Manager 
of Southland Life in Firm 
of Doerr & Whittliff 


DALLAS, TEX, July 2—A. S. 
Doerr,, vice-president and agency man- 
ager, of the Southland Life, has re- 
signed to take up agency work in the 
field. He has associated himself with 
H. A. Wittliff one of the company’s 
leading producers, and the firm of 
Doerr & Wittliff will act as general 
agents of the Southland for central 
Texas. 

The Wittliff Agency of Dallas pro- 
duced over $2,000,000 of new business 
during the first five and a half months 
of 1919. The new arrangement ex- 














A. S. DOERR 


Vice-President and Agency Manager 
Southland Life, Who Takes Up Field 
Work. 


tends the territory of the agency and 
adds several capable field workers to 
the organization. 

Mr. Doerr is a thoroughly experi- 
enced life insurance man. He was 
president of the Sam Houston Life at - 
the time that company merged with the 
Southland in 1915. President Harry L. 
Seay and R. N. Hodge will assume the 
duties that Mr. Doerr has relinquished. 


Merger Is Approved 


The attorney-general of Kansas has 
given his consent to the proposed merger 
of the Knights & Ladies of Security and 
the Fraternal Aid Union of Lawrence, 
Kan., with the understanding that the 
expense connected with the transaction 
will be nominal. In the former plan there 
was to be a fee of $350,000 for attorneys 
and others interested in bringing the 
merger about. The state authorities ob- 
jected to this unnecessary charge. 


Detroit Life’s Agency Meeting 


The annual meeting of agents of the 
Detroit Life will be held at Cedar Point, 
Aug. 12-14. The company set the limit 
of $25,000 if an agent is to attend at the 
company’s expense. The Detroit Life’s 
paid-for business the first five months 
amounted to $1,627,277. President O’Brien 
feels that the company will pay for $5,- 
000,000 this year. 





Iowa Governor to Be Life Man 


DES MOINES, IA., July 1.—Governor 
W. L. Harding is going into the life in- 
surance business. Articles filed by the 
Liberty Life Insurance Company, capi- 
talized at $200,000, name him as presi- 
dent. J. T. F. Taake, former insurance 
commissioner, is secretary; C. J. Leval- 
ley, member of the house of representa- 





tives from Franklin county, is treasurer. 
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ARRANGE FOR PROGRAM 


NORTHWESTERN MEN TO MEET 


Annual Convention Will Be Held at 
the Home Office in Milwaukee, 
July 21-23 


The annual meeting of the Agents 
Association of the Northwestern Mu- 
tual will be held in Milwaukee, July 
21-23. The program is: 

Monday, eg 21 
2:00 p. 

Golf tournament, M. = Carroll and H. 
F. Tyrell in charge. 

Trap a tournament, John I. B. 
Bristol and F. Ircink in charge. 

Tennis aa anhaae C. W. Soesbe and H. 
O. Hewitt in charge. : 

2:00 to 3:30—‘Following an Applica- 
tion Through the Home Office.” 

Monday Evening 
8:00 p? m. : 

General Agents Association meeting. 

Special and District Agents Association 
meeting. 

9:30 p. m.—Smoker in fern room of Ho- 
tel Pfister. 

Tuesday, July 22 

9:00 to 10:00 a. m.—Reception by all 
officers in lounging room adjoining audi- 
torium, Ralph Hamburger, Minnesota, in 


charge. 
10:00 a. m. 

Business meeting. 

Reports of officers of standing com- 
mittee. 

Welcome to returned soldiers, Rudolph 
Recht, president agents’ association. 

Response, M. W. Mack, Ohio. 

Address of welcome, President Van 
Dyke. 

Response, Rudolph Recht. 

Presentation of prizes, George E. Cope- 
land, superintendent of agencies. 

New business. 

Group photograph. 


Tuesday Afternoon 
2:00 p. m. 
M. W. Mack, chairman 
“Building a Prospect List, ” M. L. Wood- 
ward, Michigan. 
“Continuous Service,” J. R. Moyer, Ne- 
braska. 
“Converting Term Insurance,” 
Phillips, New York. 
“The Spirit That Wins,” G. W. Hard- 
ing, lllinois. 
Tuesday Evening 
6:00 p. m.—Agents’ association banquet. 


Wednesday, July 23 


10:00 a. m. 

W. F. McCaughey, chairman 

“The Agent’s Working Kit, ae fee 
Hughes, assistant superintendent of 
agencies. 

“My Favorite Policy and Why”: Ordi- 
nary life, Fred Felix Wettengel, Wiscon- 
sin; limited payment life, including life 
at 65, Paul M. Smith, West Virginia; en- 
dowments, including endowment at 65, J. 
S. Amick, Kansas. 

“Our Company, Yesterday, Today and 
Tomorrow,” I. Kaufmann, Minnesota. 


eee Afternoon 
2:00 p. m. 

Rudolph Recht, chairman. 

Ten-minute sales talks. Valuabie prizes 
given by standing committee: 

1. Feature policies, W. F. Hazelton, 
Rhode Island. 

. Business insurance, H. M. McPhee- 
ters, Missouri. 

Selling farmers, J. R. Rigg, Illinois. 

4. Low premium companies, N. P. 
Langford, Minnesota. 

5. Taxation, E. B. Stinde, Missouri. 

6. Capital value of man, Wilson Fer- 
guson, Pennsylvania. 

7. Income insurance, C. W. Scovel, 
Pennsylvania. 

Judges—C. L. McMillen, Wisconsin; C. 
E. Albright, Wisconsin; John I. D. Bris- 
tol, New York. 

George E. Copeland, superintendent of 
agencies will close the meeting. 


Henry 
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Boston, Mass.—The members of the 
New England Women’s Life Under- 
writers’ Association, at their June 
meeting, discussed very thoroughly the 
matter of affiliation with the National 
Federation of Business and Profes- 
sional Women. The general sentiment 
seemed in favor of the union but no 
formal action was taken. The follow- 
ing delegates were named to attend 
the annual convention of the National 
Association at Pittsburgh next fall: 
Miss Lucy Morrill, Mrs. F. M. Fales, 
Mrs. E. I. Clapp and Mrs. F. E. Shaal 









A. E. WERKHOFF 
President 


the Lafayette Life was dedicated 
in its home city, Lafayette, Ind., 
last week, under most favorable au- 
spices. Here is a beautiful, thriving 
university city of 35,000 people, the 
seat of Purdue University, which 
brings to the community a fine cul- 
ture and many traditions. The new 
home office building was: formally 
opened amidst a scene of gayety. 
From the top of the building can be 
seen at a distance the battleground 
where was fought the memorable con- 
flict of Tippecanoe. 

* * 


Tite. new home office building of 


m 

Lafayette is located on the banks of 

the Wabash, which stream has _ be- 

come celebrated in poetry and song. 
x ok Ox 


There were hundreds of friends 
gathered to do homage to the manage- 
ment of the company and congratu- 
late it on the present achievement. 
The Hossier state has 16 legal re- 
serve life companies, and 10 own and 
occupy their own office buildings. 
Nearly all the state companies were 





represented by executive officers at the 
opening of the Lafayette Life’s build- 





W. W. LANE 
Secretary 


ing. Those that were not present sent 
greetings and floral tributes. The at- 
tendance of the officials of other In- 
diana companies was a great compli- 
ment to President A. E. Werkhoff 
and Secretary W. W. Lane, who stand 
high in the life insurance fraternity. 
Vice-President Charles F. Coffin of the 
State Life gave one of his eloquent 
talks at the banquet. President H. M. 
Woollen of the American Central Life. 
a most democratic company president, 
proposed to President Werkhoff that 
he would trade buildings with him. 
kk Ox 


The representatives of the outside 
life companies have only the finest 
feeling for the Lafayette Life. Somie 
general agencies have taken offices in 
the new building. A program was ar- 
ranged by the Lafayette Life for Fri- 
day morning on the spacious roof 
garden and all men engaged in any 
branch of insurance in the city re- 
ceived a special invitation. In the 
afternoon there was a convention ex- 
clusively for the Lafayette Life sales- 
men. The week’s jubilee ended Friday 
evening with a family reunion and 
banquet at the Hotel Fowler, attended 





DEDICATION OF LAFAYETTE LIFE’S BUILDING 














































































W. R. SMITH 
Superintendent of Agents 


by the officers, agents and their wives 
and the office force. 

The home office building cost about 
$250,000, is clear of debt, and is a 
credit to the town. The main factors 
in the management of the Lafayette 
are President A. E. Werkhoff, Secre- 
tary W. W. Lane and Superintendent 
of Agencies W. R. Smith. The com- 
pany has gotten together a splendid 
agency plant. It operates in Indiana, 
Kansas, Kentucky, Michigan, Missouri 
and Nebraska. In erecting the office 
building, the Lafayette Life desired 
to have a structure very modern and 
first-class in every respect. The tenth 
floor is occupied by the Lafayette Life 
for its own office. The outlook from 
the windows of the building is par- 
ticularly pleasing. Toward the east 
are the wooded hills of Murdock Park 
and Oakland Hill. To the south lie 
the Ninth and Sixth street hills and 
the lower reaches of the Wabash river. 
To the west one may see the bridges 
and hills of West Lafayette and Pur- 
due University. To the north is the 
Wabash, the hills of Lookout lodge, 
soldiers’ home, and the Tippecanoe 
battleground. 








Cowich of the Mutual Life and Miss 
Corinne V. Loomis of the Penn Mutual. 
ok * 

Topeka, Kan.—The Topeka association, 
largely owing to the untiring and well- 
directed efforts of its president, E. D. 
Clithero, and its secretary, William Hor- 
ley, is enjoying almost unprecedented 
association life and success. This asso- 
ciation has increased its membership to 
the extent that it paid the National asso- 
ciation last month for 160, and its mem- 
bership at this date is 166, with flatter- 
ing prospects of reaching 200 in the very 
near future. 


are a success. The attendance is large. 
The interest in the vital topics discussed 
never lags. The only problem the presi- 
dent has to contend with is to secure 
an adjournment at the end of the two 
hours, which is understood to be the 
maximum length of time any meeting 
shall hold. 

This association sent a delegation of 
four, consisting of H. O. Garvey, O. T. 
Cropper, George McClung and Russell 
Grimes, to Kansas City to attend the 
meeting and banquet given by the Kan- 
sas City association complimentary to 
National President Voshell, June 23. It is 
safe to count upon the Topeka associa- 
tion being well represented at the coming 
meeting of the National association, to 
be held in Pittsburgh. 

* * * 

Columbus, 0.—The Columbus associa- 
tion was represented by over 100 mem- 
bers at the dinner June 26. The speaker 
of the day was Jonathan K. Voshell of 
Baltimore, president of the National as- 
sociation, who pointed out that the men 
and women engaged in the life insurance 





of the Equitable Life; Miss Leonora 


business, while a big factor in the com- 


The weekly noonday luncheon meetings 


munity in which they live, might prove 
of even more benefit. Mr. Voshell praised 
the agents for the work they were doing 
along the line of teaching better living 
conditions, sanitation and other work 
that cuts down the death rate. He de- 
nounced any life insurance agent who 
seeks to have a former soldier or sailor 
give up his government policy and take 
a policy in the company represented by 
the agent. Mr. Voshell declared this not 
only to be bad business, but a boom- 
erang as well. 
* *K * 


Central Pennsylwania— The Central 
Pennsylvania association, at Harrisburg, 
pledged itself to cooperation in insuring 
lives rather than undercutting competi- 
tive methods that tend to make men for- 
get the principles back of insurance. The 
association adopted the “Chart of Ethics” 
for life iusurance agents prepared by the 
National association. Charles W. Scovel 
of Pittsburgh, author of the National 
association chart, explained its purposes. 
He said that the interests of the insurers. 
the insured and the general public are 
identical because of the fact that scien- 
tific life insurance is a cooperation, all 
the lives insuring each other. 

The association decided to appoint a 
law and comity committee to watch for 
all lawbreakers who are found doing 
business in central Pennsylvania. State 
Insurance Commissioner Thomas Donald- 
son told the insurance men there is no 
law on the statute books of Pennsylvania 
that any honest insurance man need fear. 

E. R. Eckenrode, president of the asso- 
ciation, was toastmaster at the dinner. 
The following delegates to the national 
convention at Pittsburgh in September 
were chosen: Earl Sheaffer, W. H. Cor- 





dry, E. R. Eckenrode, E. H. Espenshade, 





G. L. Buck, John Heathcote, Eugene 
Hoaster, V. W. Kenney, H. F. King, W. 
S. Lambert, S. G. Landon, J. R. Morrison, 
John QOstertag, P. B. Rice, J. D. Reckord, 
C. Lawrence Sheppley, R. B. Thompson, 
Albert A. Wert, Water E. Dietrich, James 
A. Tyson. The alternates elected were: 
E. H. Berger, W. D. Bottenbach, Ross 
Crowinshield, C. A. Delone, W. H. Eck- 
enrode, R. T. Eckenrode, L. E. Guarin, 
J. N. Kinnard, J. R. Keen, Harry Lam- 
bert, I. G. Lambert, J. E. Long, A. R. 
Long, E. L. Matterer, F. K. Ployer, J. R. 
Rote, H. D. Sollenberger, G. W. Stark, 
W. O. Washborn and H. I. Whiteside. 


C. S. Cooper Promoted 


Assistant Superintendent Christopher 
G. Cooper, late of Chicago No. 5 of the 
Prudential, has been assigned to Chicago 
No. 10 to fill the vacancy caused by the 
death of Superintendent Bernard F. Bru- 
der. Mr. Cooper began as an agent in 
the Chicago No. 5 district Oct. 20, 1910, 
and in one year and three days was pro- 
moted to an assistancy in the same dis- 
trict. Now, as the result of excellent 
work during the last seven years, he 
takes charge of an important district in 
the western metropolis. His record as 
an agent and assistant shows steady 
progress. His whole service has been 
with Chicago No. 5 


Will Go 100 Strong 


FARGO, N. D., July 1.—The North Da- 
kota life underwriters are making plans 
to attend the Life Congress in Duluth 
next month in large numbers. The Flick- 
ertail underwriters have assured the Du- 
luth committee that they will bring 100 





visitors from this state, and they are out 
now to make good. 
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ENERGIES IMPAIRED BY 
SPECIAL DRIVES 


Shuff Agency at Cincinnati Finds 
They Divert Agents From 
Regular Work 


PREFERS STRAIGHT LIFE 


No Unusual Efforts Made Toward 
Writing Inheritance Tax 
Insurance in Ohio 


“CINCINNATI, 0O.,~ july 1—The 
John L. Shuff Agency in Cincinnati, 
the home office agency of the Union 
Central Life Insurance Company, has 
grounded its success in writing life in- 
surance upon carrying out the funda- 
mental purpose for which it was origin- 
ally established, the protection of the 
insured’s beneficiary. That is, while 
the agency has been prepared to write 
life insurance for business purposes, 
it has not emphasized these purposes 
at any time in guiding its agency force. 

For instance, the agency has not put 
on any special drives for the writing of 
inheritance tax life insurance since the 
passage recently of the new Ohio 
inheritance tax law. It has been ob- 
served that when agents tackled a big 





John L. Shuff, head of the Cin- 
cinnati agency of the Union Central 
Life, is one of the best known life 
insurance men in the country. Mr. 
Shuff has a forceful and picturesque 
personality and is a marked man in 
whatever activity he engages. He 
was former postmaster of Cincinnati 
and has taken an active interest in 
civic affairs. Mr. Shuff is a well- 
known figure at underwriters’ meet- 
ings and conventions. 











inheritance tax case, their energies are 
completely diverted to work on that 
single effort to the exclusion of the 
productive effort for straight life in- 
surance purposes. The agent calls on 
the prospect who will have to pay a 
large inheritance tax and after many 
conferences, if the estate is a large one, 
other company representatives are al- 
most sure to be called in for consulta- 
tion. The agent worries about this 
single case, waiting and pushing for a 
decision, and finally the assured decides 
that because of the $40,000 federal limit- 
ation on life insurance, which is non- 
taxable by the federal government, he 
will not take out the policy. The con- 
sequence is that the agent is greatly 
disturbed and discouraged and is really 
not in first class condition to go ahead 
with his regular life insurance work. 


Can’t Tell About State’s Action 


Those connected with the agency 
also point out that no promises can be 
made to the assured as to the treat- 
ment of the life insurance payment by 
the time that the payment becomes due. 
For instance, in Tennessee, the legis- 
lature which met this year specifically 
provided that all payments by life in- 
surance companies shall be taxed un- 
der the inheritance tax law and also 
makes it mandatory for the companies 
to report deaths and the amounts of 
Insurance on any policies to the clerk 
of the county in which the insured 
lives. There is no assurance that other 


states may not take similar action or |. 


that the Federal government may not re- 
duce the present life insurance exemp- 
tion of $40,000. 

There is just one great advantage in 
the life insurance argument for inherit- 
ance tax insurance, and that is it pro- 
vides the ready cash with which to meet 
the tax. Many of the other arguments 








JOHN L. SHUFF 


which are commonly advanced are based 
on conditions which are not stable. This 
last criticism applies also to corporation 
insurance of certain kinds. The Shuff 
agency believes in emphasizing at all 
times insurance for protection of a man’s 
dependents and in keeping away from 
special drives for business obtained by 
use of other specialized arguments. 


Average Close to $10,000 


Probably the average policy written in 
the Shuff agency will come close to $10,- 
0c0. Agency members believe that this 
denotes a particularly healthy agency, 
since the immense volume of business 
written in the agency is made up from 
numerous policies and does not come 
from a few large cases with a great 
many small policies to make up the total. 
That the members of the Shuff agency 
write this average amount of $10,000 is 
believed due to the emphasis which is 
constantly placed upon life insurance as 
an income producer for the beneficiaries 
rather than simply a lump sum to be 
received at the death of the assured. 

The fact which is constantly kept be- 
fore the prospect by the agents is the 
amount of income which the sum named 
in the policy will produce. Just as quick 
as the prospect can be got to talk life 
insurance from this viewpoint he will not 
stop under $5,000 and can very frequently 
be brought to $10,000, which will produce 
$50 a month for 22 years. 


Not Stressing Continuous Income 


But the Cincinnati agency has not 
stressed the continuous income install- 
ment policy in any of its selling cam- 
paigns. In fact, the prospect is encour- 
aged to leave himself free to distribute 
the benefits of the policy as conditions 
in his life change. The possibility of 
death, which is always present for the 
assured and which is the leading factor 
in bringing him to take out life insur- 
ance, is also an equal possibility for those 
named as beneficiaries. Particularly when 
extra premiums are called for in return 
for policies, the rate on which is partly 
determined by the age of the beneficiary, 
is there an uncertainty as to whether or 
not the assured will ever reap the de- 
sired benefit from the extra premium 
paid. It is considered undesirable to at- 
tempt to fasten one method of policy 
settlement upon a man 20 or 30 years 
before the settlement itself will be made, 
since changes may come about which will 
make the man desire to entirely rear- 
range his first plan for the policy benefit 
distribution. 

The Shuff agency is prepared to give 
every kind of service that life insurance 
can render, but believes that the mainte- 
nance of a healthy agency spirit can best 
be obtained by keeping agency members 
steadily at work on straight life insur- 
ance solicitations based on the funda- 
mental purpose of life insurance. 


New Metropolitan Publication 


“The Home Office” is a new publica- 
tion issued by the Metropolitan Life. It 
says there are so many things of interest 
and importance in the home office that 
have a direct bearing on the daily work, 


‘that it may be useful in making a record 


of them. The Metropolitan publications 
ere the “Metropolitan.” the “Intelli- 


‘gencer” and the “Daily Bulletin.” 








NEWS OF LIFE POLICIES 


New Policies, Premium Rates, Dividends, Surrender 
Values and all Changes in Policy Literature, Rate 
Books, etc. Supplementing the “Unique Manual- 
Digest,” published annually in May at $2.50 and the 
“Little Gem,” published annually in May at $1.25. 


























CENTURY LIFE 


The Century Life of Indianapolis has 
just completed new policies which give 
life, accident and disability benefits. This 
is issued in both straight ordinary life 
and twenty-pay contracts. At age 35, 
for example, with premium of $103.80, 
the policy pays $3,000 death benefit or 
$6,000 for death by accident, or $50 
monthly income during disability. The 
payments for disability are not deducted 
from the face of the policy and premiums 
are waived during the continuance of dis- 
ability. The benefits are the same for all 
ages and the rates are as follows: 


Age Ord. Life 20-P. Life 
Eta 6 us wea Cerca nk $ 57.93 $ 78.72 
Atak eee eb eecneeee 59.13 80.07 
Meee c a geinecintodas 60.42 81.45 
MP ee aed catake ade 61.77 82.86 
BTiS wecutesdae tee os 63.18 84.36 
BU at 23s cemandecetas 64.65 85.92 
Megat cs ceerécdckeus 66.21 87.54 
BCs cack kacceewenes 67.83 89.25 
eee Cee ee TE 69.54 91.02 
Beccurdecagduccaesd 71.37 92.91 
BE es Sa6- dso ceuTen<e 73.26 94.86 
Mees i ca sega ederaalases 75.27 96.93 
DG Atevedeadsnceeane 77.40 99.12 
et edordicuecwaeaes 79.65 101.40 
Besse lctdens cueedece 82.02 103.80 
SECRET PELE 84.54 106.38 
SCE EEO CECOT CET 87.21 109.11 
Giese s deccedecccees 90.00 112.02 
CL Ee Ee CPT eT 92.97 115.11 
| Ae daknceduaue 96.15 118.44 
Bbevcaacnddsateckecs 99.51 121.53 
BeVevacecKaukceedeus 103.08 124.86 
BEtvicietéinaacievecde 106.86 128.34 
Ra Gcevadececcuedaa 110.91 132.06 
SUGbidccceedagexcugas 115.23 135.96 
GG vd vascdgaecercuKe 119.88 140.10 
MELeccdhceedegccewas 124.71 144.51 
QW e cs baeidaccecas 129.96 149.25 
Meetactse jcuceee sans 135.57 154.23 
[eae ar ear Wy errr 141.54 159.57 
WNTGag «4 cuecasaceues 147.96 165.30 
Batvoseetsavecuacneccad 154.83 171.39 
RI en ee pane 162.33 177.96 
tc waseccadaaues ware 170.49 185.04 
UL See CeCe EEE TOOT 179.28 192.69 


Lincoln National 


The Lincoln National Life announces 
that for the time being all group rates 
are withdrawn. The company says that 
it cannot render the proper service with- 
out a special department devoted to 
group business. 








ALCOHOL IS CAUSE OF 
HEAVY MORTALITY 

















R. H. A. BAKER, medical di- 
[) rector of the Kansas City Life, 

in commenting on the effects of 
alcohol on mortality, said: 

“One of the most important factors 
in selecting risks for life insurance is 
the habits of an applicant regarding 
the use of alcohol. It is safe to say 
that intemperance is responsible for 
more deaths than any other single 
cause and this is accomplished in sev- 
eral ways as follows: 

“First—Direct alcoholic poisoning, 
delirium tremens and gastritis. 

“Second—Accidental deaths while in- 
toxicated, suicides and homicides. 

“Third—Liver, kidney and heart dis- 
ease and arterio-sclerosis the result of 
slow alcoholic poisoning through long 
use of small amounts. 

“Fourth—Deaths from pneumonia, 
influenza and other acute diseases due 
to lowered resistance from the use of 
alcohol. 

“Tt matters not to the life insurance 
company whether the death was caused 
by large or small amounts of alcohol, 
the loss is the same. The facts have 
been known to the companies since the 
early days of life insurance; but the 
Medico Actuarial investigation proved 
their truth by showing that the free 
users of alcohol even among those who 





had been accepted by the companies, 











| FRATERNALS ARE KEEN 


MANY ACTIVE IN ARKANSAS 





Legal Reserve Life Companies Confine 
Their Operations Chiefly to the 
Urban Population 





LITTLE ROCK, ARK., July 1.—Ar- 
kansas is one of the few states in the 
union where the populace is not asked 
to “keep your money in your home 
state.” There is no cry of “Arkansas 
money for Arkansas companies” so far 
as life insurance is concerned. In fact, 
there is only one legal reserve home 
company in the state—the Home Life 
& Accident of Fordyce. There are, 
however, an unusual number of frater- 
nals that are active in the state, and 
the largest fraternal in the south is 
located at Little Rock. 


State Leaders 


The Aetna, New York Life, Union 
Central, Mutual Life of New York, 
Equitable of New York and Home of 
Arkansas are the state leaders. The 
Aetna leads and this year will write 
over $10,000,000 of new business in the 
state. Campbell & Hart are the gen- 
eral agents at Little Rock and consider- 
able business comes to this office from 
general writing agents having the Aetna 
Casualty. The Home ranks second, 
and the New York Life, third. . 

There is comparatively little life in- 
surance written on farmers. Farming 
has not been very profitable in Ar- 
kansas, roads are poor, and it is not 
worth the agent’s time to get out into 
the rural communities. No companies 
have agents in towns with less than 
2,000 population. 

Part time agents are not very much 
in evidence, the business being almost 
entirely in the hands of men devoting 
their whole time to life insurance. 

Negro Business 


The colored business assumes large 
proportions in the state. The negroes 
in Arkansas are in a much better posi- 
tion financially than those farther south. 
There are three legal reserve negro 
companies operating in the state. Over 
30 fraternals writing colored business 
exclusively have home offices in_ the 
state. These issue a $300 certificate 
for which a quarterly charge of $4 is 
made irrespective of age. 








showed a mortality of 150 to 175 per 
cent of the standard. Some of the 
Canadian and English companies have 
for years maintained a total abstainers 
class, and the mortality in this class is 
uniformly twenty per cent less than 
among the moderate users of alcohol. 

“It is easy to understand that the im- 
portance of this subject cannot be over- 
rated and the field representatives of 
the company can render a most efficient 
help by soliciting their business from 
those who are known to be of good 
habits. 

“With the advent of national pro- 
hibition, I believe that we can look 
forward with confidence to a distinct 
improvement in the mortality of all 
the companies. Many undesirable oc- 
cupations will be eliminated, many ac- 
cidental deaths will be avoided and the 
general health of the entire com- 
munity will be improved. It cannot be 
said with truth that alcohol has ever 
been anything but a detriment to the 
human race and this has been particu- 
larly true in life insurance.” 


To Test Organization 


The Western Union Life of Spokane 
has brought suit in the federal court at 
Portland to test the constitutionality of 
the law passed by the Cregon legislature 
this year to provide that life insurance 
premium notes cannot be sold until thirty 
Gays after their making. The Oregon in- 
surance code provides that premium 
notes are the property of the company 
and the suit contends that the law lim- 
iting the disposal of notes is class legis- 
lation and hence unconstitutional. 
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Succeeds to His Father 


Harry B. Overesch, son of H. B. Over- 
esch, late vice-president of the North 
American Life of Chicago, has been made 
manager at Lafayette, Ind., taking up 
his father’s work. Harry Overesch was 
recently discharged from the navy. 





Ashbrook’s Field Divided 


of E. S. 
manager 


Following the appointment 
Ashbrook of Kansas City, Mo., 


of the southwestern department of the 
North American Life of Chicago, to the 
position of vice-president and head of 


the agency department of the home of- 
fice, his old field has been divided. Free- 
man Alford has been appointed state 
manager for Missouri and Milo Castholm 
manager for Kansas. They will occupy 
joint offices in the Rialto building, Kan- 
sas City, Mo. They are both $200,000 
Club members and for the present year 
Mr. Alford’s record is exceeded only by 
two other men. 


Harrison Goes to Indianapolis 











PROSPECTS AND HOW TO GET THEM 





EVERIN SCHULTE, agency or- 
S ganizer of the New York Life in 

St. Louis, is one of the successful 
field men who have given much time 
and thought to the subject of how to 
get prospects. In speaking on this 
subject the other day he set forth some 
practical hints as follows: 

“Our business and our product are 
built on thought. Therefore, we have 
great respect for thoughts—the plain, 
unvarnished kind. The man or wo- 
man who starts a selling career in the 
business of life insurance with a sin- 
cere determination to make a success, 





will find his or her brain a much greater | 


factor than was supposed. 

“If one would intelligently exchenge 
a standard commodity for cash and at 
a living profit, one will have to think 
to do so. For those who are willing 


the other insurance men who will in- 
terview Mr. Blank’s relatives. 


ee 


“Every time you write a case you 
should be able to secure two or three 
good prospects. Ifa prospect thus se- 
cured lives in some other section of 
the country, send his name to the 
agency director in your territory. It 
will be sent by him to the agency direc- 
tor in charge of the territory where 
the prospect resides and you _ will 
benefit. 

a ak, or 


“The daily paper is an index to cur- 


| rent events and a fruitful prospect pro- 


to think and who will equip themselves | 


to think, this business of ours holds 


| magnificent prizes. 


W. W. Harrison, cashier of the Detroit | 


office of the New York Life, has been 
made agency organizer at Indianapolis. 
Life Agency Notes 

Walter Sterns, who has just been dis- 
charged from army service, has been ap- 
pointed district manager of the Mutual 
Life at Virginia, Minn. 

Capt. Clifford L. McMillen, who has 


of the 
at Madison, 


been with the general agency firm 
Northwestern Mutual Life 


Wis.. has been appointed general agent 
at Milwaukee. The contract for Madison 
is made with the firm of Shakshecky & 
French. 


The first of the annual volumes of 
policies, dividends and information about 
companies—the Unique Manual-Digest. 
Order your copies now; $2.50 each. The 
National Underwriter, Duttenhofer Bldg., 
Cincinnati. 





* * * 


“One of the most fertile fields for 
prospects, if not the most fertile, is the 
one that is most frequently ov erlooked. 
To illustrate: 


tion from Mr. Blank, 


ducer. The man who has sold prop- 
erty has money—call on him. The 
man who has bought property may 
have a mortgage on it—call on him. 
The father of a new baby is a pros- 
pect—call on him. The man who is 
engaged should give his bride a life 
insurance policy—call on him. The 
brothers and sons of Smith who died 
yesterday are prospects—call on them. 


| Don’t forget the men who have poli- 


< | cies in 
You secure an applica- | 
congratulate | 


yourself on your success, make an en- | 


gagement for him to be examined, say 
good-bye and go out to interview 
someone who probably never heard of 
Mr. Blank. You are robbing yourself 
every time you do it. 

“Mr. Blank has brothers, 
law, some other 


brother-in- 
relatives or close 


friends who are going to give’ someone | 


applications for life insurance. There 
isn’t any doubt about that, and Mr. 
Blank can give you some information 
concerning these people that will be of 
great value to you. The fact that you 
have sold a policy to Mr. Blank will in 
most cases give you an advantage over 


your company, they 


prospects—call on them. 


are good 


ke 


“The man who gave you an applica- 
tion last year may have applied for 
more insurance. Did you give him a 
chance to place the business with you? 
Don’t forget him because you wrote 


him once. Some people buy insurance 
| dozens of times from one man. Give 
every man a square deal. Prove to 


every man you write that you have his 
interests at heart, not only when you 
secure his application, but always. 

“Make ‘Service’ the dominant factor 
in your work, and you will have more 
prospects than you can see every work- 
ing day of the year.” 





TRAVELERS’ SCHOOL 
IS IMPORTANT COG 


Course Is Confined to Those 
Chosen to Fill Supervis- 
ing Positions 


MUST SHOW WORTH FIRST 


Watched for Eight Weeks When on 
Commission Basis, Then Given 
Two Weeks’ Course 


HARTFORD, CONN., July 1—One 
of the most interesting experiments 
ever attempted by a life insurance com- 
pany was the establishment about ten 
years ago of a school of training and 
instruction by the Travelers. Operat- 
ing in every important city in the 
country and constantly attracting to it 
numbers of young and desirable but 
at the same time untrained young men, 
the company recognized the need for 
creating some means of education that 
would develop promising young men 
into fully equipped salesmen. With 
this thought in mind the company com- 
menced in a small and limited way to 
educate and instruct the new men that 
seemed entitled to special considera- 
tion. The idea has gradually grown 
until the department of training and 
instruction, under Louis N. Denniston, 
is an important cog in the machine at 
the home office of the Travelers. 


For Supervising Positions 


While nearly everyone in the life and 
accident business is aware of the fact 











Wanted 


gorsssnesesees 





SOUTH BEND 





AGENCY MANAGER for Indiana and Michigan—one who has a 
record as a personal producer and has had success in getting Agents 
All of our policies are unrestricted. Complete 
line to work with. Combination Accident and Health Policy for 
Men, $5,000—$25.00—$25.00, costing 
$9.00 quarterly. No better policy issued anywhere. 
payment department equipped to handle big volume. 


to write business. 


Business and Professional 


Office connection to right party. 


For particulars address 


INCOME GUARANTY COMPANY 


Monthly 
Direct Home 


INDIANA 











lowa Life Insurance Co. 


HOME OFFICE 
WATERLOO, IOWA 





OPPORTUNITY 


Supervisor wanted in Iowa Territory 
Salary and Traveling Expenses 
F. A. Ferguson, President 











W. W. LANE, Secretary 


LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted, 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, INDIANA 


A. E. WERKHOFF, President 








Cc. H. ELLIS 
President 


and North 





PAN-AMERICAN LIFE INSURANCE 
COMPAN 


NEW ORLEANS 
LOUISIANA 


Insurance in Force (over) $40,000,000.00 


Tota Resources 


which wil) be assigned to M 


erede men A rare opportunity to ambitious men to 
Address :—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


(over) 5,250,000.00 


The recent merger of the Meridian Life with the Pan-American Life has opened up several rich and important territories in the South 
Central section, ers capable of bentling 


Whitney Central Bank Building, New Orleans, Louisiana 


E. G. SIMMONS, 
Vice-Pres. and Gen. Mgr. 
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that the Travelers conducts a training 


school for new men, few understand , 


the principles upon which the company 
operates, or just the sort of training 
that is provided. For instance, it is 
probably not generally understood that 
the training and educational course is 
confined to those selected to fill super- 
vising positions. The benefits of the 


course have never been extended to the . 


individual agent. All who are called to 
the home office at Hartford to take the 
course are potential managers. They 
are provided with the training with 
the idea in mind that it will fit them to 
act in a supervisory capacity. 

Three Stages for New Man 


Under the Travelers system there 
are three periods through which the 
new man passes. After being selected 
by a local manager, his movements 
are rather closely watched for a period 
of eight weeks, when he goes through 
the experiences that every new life in- 
surance man has to encounter. The 
company does not hire a man and then 
immediately provide him with an edu- 
cational training course. On the other 
hand, the recruit must prove by what 
he does during his first eight weeks 
with the company that he is entitled 
to special consideration and training. 
The new man is given the same treat- 
ment by the local manager as if he 
were to continue to operate on a com- 
mission basis. If he exhibits a reason- 
able amount of initiative, stick-to-itive- 
ness, resourcefulness and ability to win 
men to his way of thinking, he is then 
sent to Hartford for two weeks. 


A Stiff? Course 


While at Hartford he leads a stren- 
uous life. His daily course of study 
lasts for about twelve hours. The first 
week is devoted to an analysis of the 
policy contract, sales methods that he 
is expected to retain and impart to the 
men in the office to which he is at- 
tached are given, and he becomes fa- 
miliar with home office ideas and ideals. 
The second week is spent in a study 
of agency contracts, ways and means of 
finding men, how to interest them in 
the insurance business and how to de- 
velop them into successful producers. 


Goes Back to Office 


The new man is then sent back to 
the office from which he came where 
he remains for three months under the 
direct supervision of the branch office 
manager. At the end of this time, or 
after he has been with the company 
approximately six months, he is re- 
garded as a full-fledged special agent 
with an early prospect of becoming at 
least an assistant manager or possibly 
a manager. If he has developed a 
stronger liking for the producing end 
of the business, he is given a commis- 
sion contract and abandons the idea of 
serving in a supervisory capacity. Over 
90 percent of the men who take this 
course remain with the company in 
some capacity. Practically all of the 
company’s present branch managers 
are products of this system. 


Correspondence Course Given Up 


During the experimental period, the 
company reached the conclusion that a 
correspondence course of instruction is 
of comparatively little value, unless fol- 
lowed closely by the personal equation. 
The man who its being instructed at a 
distance, seemingly does not sense the 
importance of grasping everything that 
the course offers. At close range this 
feeling is eliminated. From the time of 
arrival, those taking the ‘Travelers 
course are made to feel the importance 
of what they are undertaking, the ne- 
cessity of learning all that it is possible 
to absorb in the two weeks’ time, and 
the whole affair assumes a rather im- 
portant place. 


Competition Ignored 


It is interesting to learn that through- 
out the course practically no attention 
is given to the meeting or existence 
of competition. On the other hand, the 
aim is to develop enthusiasm and con- 


\ fidence after which it is felt that it is | new agent and provide him with the 


unnecessary to provide methods of 
combating competition. 

Throughout the course no text books 
are used, although the company has 
compiled what is known as the ‘“Sales- 
men’s Manual,” designed to inspire the 


fundamentals of salesmanship, and a 
booklet, entitled “System in Soliciting,” 
reading of which makes clear the ne- 
cessity for the agent operating upon 
a systematic basis rather than in a hit- 
or-miss fashion. 











METHOD OF GETTING INTRODUCTION 


1} 








A new idea for writing small life poli- 
cies among big business concerns in 
large cities was developed the other 
day by a broker who was soliciting the 
head of a big corporation for insurance 
upon his own life. During the conver- 
sation it developed that this man had 
made a heavy purchase of Liberty 
bonds, and that the interest from them 
was sufficient to support his family in 
good style in the event of his death. 
He rebuffed every argument the agent 
advanced, for his taking out life insur- 
ance. 





a 


However, he made the argument that 
in his estimation life insurance operated 
most ideally with the small salaried 
man. He said that the man with a fixed 
monthly income and having dependents 
could do nothing better than to take 


out a life insurance policy, but that for 
a man of large affairs, life insurance 
protection was not so applicable or nec- 
essary. The agent left with that thought 
in his mind, and after figuring out what 
use he could make of the argument, 
returned to the business man for a 
further conference. Upon inquiry he 
found that at the close of the year this 
employer had distributed a rather lib- 
cral bonus to his employes, and seemed 
to take a more than ordinary interest 
in their welfare. The agent reminded 
him of the remark he had previously 
made concerning life insurance, and 
asked him if he still felt that it was of 
major importance to a salaried man to 
carry at least a small life insurance 
policy. When he received an affirma- 





; tive reply, the agent showed a letter 
ithat he had prepared. He asked the 





THE GOVERNMENT INSURANCE 
FOR SOLDIERS AND SAILORS 








agement and the extra risk incurred 
deductions from the insured’s 2%, 
each $1,000 of insurance are made 


disability benefits. 


‘ 


eg a which is a 


process of payment at that date. 


=— with level premiums. 
cies, with level premiums qozebie monthly, 
at 34%. T 
ance against death and total disability. 
vided 
insurance becomes payable on total 
such disability. Folicies provide for loans 
change in premium 


ments. { 
or naval service. 


desired, on application to the Bureau. 


have incurred special risks in defenc 


that may arise by further taxation. 


346 & 348 BROADWAY 








Government Insurance for Soldiers and Sailors is Term Life and Disability Insurance 
for the duration of the war and for five years thereafter. The cost is calculated accord- 
ing to the American Table of Mortakity, the Government assuming all expenses of man- 

y reason of the war. 
In case of death monthly payments o 
to the beneficia I : 
and permanent disability similar payments are made to the insured during life. 


The cost is very low but increases each year according to the increasing death-rate 
shown by the mortality table. Each man begins with the rate at his attained age, and 
each year his insurance is continued his rate is advanced. No extra charge is made for 


The law providing for this insurance is administered by the Bureau of War Risk 
division of the Treasury Department. | 
cer in each camp to give instructions and to take applications. 90 pe 
of the soldiers and sailors have taken this insurance, and the average golly és over 
000. The total amount insured is greater than that on the books of all. 
companies and all the fraternal orders in the country. The total amount paid in death- 
claims to February 1, 1919, was nearly $300,000,000, and a still larger amount was in 


These policies are unassignable, non-taxable and free from the claims of creditors. 
They are incontestable except for lag og = of premiums. 
i he beneficiar 
y law, but within that limit may be change ; 
rmanent disability, in monthly instalments durin 
cash surrender values, paid-up insurance, an 
ayment from monthly to quarterly, semi-annual or annual pay- 
Policies are free of all restrictions as to residence, travel, occupation, military 
Lapsed policies may be reinstated within two years yen satisfactory 

evidence of insurability, and payment of back premiums with interest. t 
ate in whatever gains may accrue from a mortality lower than that of the Mortality 

able, and from an interest rate higher than 34%. 


Application must be duly made for the new insurance during the five years following 
the termination of the war as proclaimed by the President, and until the conversion is 
made the Term Insurance must be kept in force. 


The new insurance is available only to those who take the Term War Risk Insurance 

while they are in the service. It is properly furnished to a s 
i e of the liberties of all. 

the actual cost for death claims as can be ascertained in advance. ; 
the taxing power, which exempts it from taxation and pays the expenses of administra- 
tion out of moneys raised by taxation, and stands ready to make good any deficiency 
Of course, no private company, which pays heavy 
taxes to both State and Federal governments, pays its own expenses of administration 
and provides for contingencies, can compete with the taxing power. 
citizens to whom it is available forms onl 


should by all means seek its protection. Others should apply to the 


New York Life Insurance Co. 
DARWIN P. KINGSLEY, President 


It is paid for ej gogothly 
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for twenty years. In case of total 
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olicies partici- 


It may be reduced in amount if 


cial class of citizens who 
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It is furntshed by 


; The class of 
a small proportion of the nation. They 


NEW YORK, N. Y. 








employer whether he would be willing 
to sign a sufficient number of the let- 
ters so he could send them to all of his 
employes, 
* * x 

The employer studied the letter care- 
fully. In effect it was a “clean bill of 
health” for the agent. It was a card 
of introduction, an open sesame, by 
means of which the agent could get on 
the proper basis with the employes. It 
was a strong endorsement, but not too 
strong. It put the employer in the 
position of having to agree to sign the 
letter, or back down on his original 
statement, that it was very necessary 
for the small salaried man to carry life 
insurance. The employer saw that he 
had been pinned down, and agreed to, 
and did sign the letter, resulting in a 
number of applications. 





Holds Tables Unnecessary 

AUSTIN, TEX., July 1—The attorney- 
general’s department of Texas, in an 
Gpinion just rendered, holds that a 
monthly income policy, payable $100 per 
month for 240 months, need not contain 
a table showing the amount of install- 
ments in which the policy is payable, for 
the reason that on the face of the policy 
it is payable in installments, which stipu- 
lations are a table within the meaning 
of the act requiring a table to be printed 
on the policy. 

Where the policy provides for com- 
mutation and stipulates the commuted 
value payable in a lump sum at the op- 
tion of the insured, if such option is 
exercised, then the monthly income pro- 
visions do not constitute a table of in- 
stallments, for the reason that where the 
lump sum option is exercised, then such 
policy is not payable in installments and 
no installment table is necessary. 

Where a life insurance policy does not 
provide that its benefits may be payable 
in installments, then no table of install- 
ments is necessary. The statute does not 
require that all life insurance policies be 
rayable in installments at the option of 
the insured or beneficiary. Where a pol- 
icy is issued without the privilege of 
receiving the benefits in monthly install- 
ments, then no table of installments 
should be inserted in its policy. 

There is no law which authorizes the 
commissioner of insurance and banking 
to either approve or disapprove a life 
insurance policy. He is merely required 
to file such policy. However, he should 
not file a policy which in any way vio- 
lates any statutory provision. 


J. S. Winings With Berkshire 


F. C. Horne, general agent for the 
Berkshire Life at Indianapolis, has taken 
as a partner J. S. Winings. The busi- 
ness of the agency will be conducted 
under the name of Horne & Winings. 
For twenty years Mr. Winings was one 
of the leading salesmen of the Glidden 
Varnish Company of Cleveland. Mr. 
Winings has made quite a record as a 
life insurance producer. He wrote over 
$300,000 during his first year in the busi- 
ness. Thus far this year he has written 
a quarter of a million. The Berkshire 
office in Indianapolis has already writ- 
ten more business this year than during 
all of 1918, 


Life Notes 


The Chicago office of the Mutual Life 
has just completed its eighth consecutive 
$2,000,000 month. 

The New England Mutual paid in war 
claims up to June. 10 $704,735 on 283 
lives. On the influenza epidemic it paid 
$2,286,011 on 684 lives. 

Orvil Robertson, back from the navy, 
has graduated from the Equitable Insur- 
ance School of New York, and will be 
connected with the Equitable office in 
Kansas City, his home town. 








For $2.50 you can secure the most com- 
plete volume on life companies, their 
financial statements, policies, rates, divi- 
dends and practices—the Unique Manual- 
Digest. Order now. The National Under- 
writer, Duttenhofer Bldg., Cincinnati. 


INSURANCE STOCKS 
BOUGHT AND SOLD 


Quotations Furnished - 
SMITH-MARTIN COMPANY 


208 So. La Salle St. Harrison 4050 
CHICAGO 
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Testimonial of Weight 


WHEN a publication such as THE OvuT- 
Look “testifies” for life insurance every 
insurance man should read the testi- 
mony. Here is an editorial from that 
highly esteemed publication, which can 
be used: 

Now that the war is over, what is 
going to be done in this country to 
maintain and carry on the unprece- 
dented spirit of thrift which has been 
developed by the various Liberty Loan 
campaigns? 

Is this remarkable spirit of thrift 
to be allowed to die out? If not, what 
machinery can be used to carry it on? 
; We think that the answer to 
this question may be found in the life 
insurance companies. 

The great life insurance companies 
of the United States are really public 
service institutions. The American 
public does not begin to realize what 
the life insurance companies have done 
in the way of enabling the individual 
citizen to save his money and to put 
it to useful work, not only in pro- 
moting his own prosperity, but also in 
developing the resources and improving 
the general welfare of the country. 
They are really cooperative societies 
in which the accumulated small savings 


Danger in 


THE present prosperity in the life 
insurance business carries just a little 
element of danger for the companies. 
They are securing almost without ex- 
ception more business by far than they 
had expected to and many feel very 
contented. They are not pushing out 
for additional agents as they have in 
the past and promotion work is more 
or less at a standstill. If the present 
prosperity. continues they will, of 
course, continue to grow, but if the 
slump comes the present inattention to 
agency building will be felt and felt 


seriously. ; 
The case is not entirely different 
from that of the manufacturers of 


automobile trucks during the war. They 
found a ready market for every ma- 
chine that they could turn out and in 
fact for more machines then they could 
produce even with greatly increased 
manufacturing facilities. One concern 
even went so far as to discontinue all 
of its sales agencies to devote all of its 
attention to the production of cars for 
the various allied governments. Then 
came the armistice and this concern 
found itself with a great big supply of 
finished machines as well as parts, a 
going factory and no outlet for its 
products. It immediately began using 


of their army of policyholders are put 
to work building railways, erecting 
mills and factories, clearing land, culti- 
vating farms, and furnishing much of 


the industrial power and energy which | 


has made the people of the United. | 


states the greatest nation in the world. 

Every young man, or young woman 
for that matter, who can be persuaded 
to take out a policy in a high class, 
reputable insurance company thereby 
enters upon a career of saving. The 
policyholder is compelled to pay the 
premium on the policy regularly (in 
annual, semi-annual, quarterly, or 
monthly payments) in order to get the 
full benefit of the undertaking. It is 
the required payment of the premium 
at regular intervals that forms the com- 
pulsory motive for saving, a motive 
which no other form of nationally or- 
ganized thrift can so well supply. 

The life insurance companies of 
America would be performing a real 
service at this juncture in our national 
life if they should work out some plan 
for undertaking a national campaign 
of education to teach young men and 
women the value of life insurance as 
the most desirable method ever in- 
vented for conserving savings. 


Prosperity 


two and four page advertisements ir 
motor publications and in the national 
magazines. There was a very serious 
hiatus in income however. This con- 
cern would have been much better off 
if it had maintained its sales agencies 
on a restricted basis during the war 
and had kept up its advertising and its 
good will. It found itself without good 
will when hostilities ceased. No life 
insurance company and no life insur- 
ance general agency can afford in this 
day of fair weather in the business to 
cease enlarging its agency staff. It 
isn’t necessary, of course, to make 
promiscuous appointments. 

While no life insurance companies 
are probably cutting out sales agencies 
as did the motor truck manufacture 
mentioned, a good many of them are 
not keeping up their agency staff. 
Even though business does continue 
good, they are going to find themselves 
with badly decreased productions in 
the future for there will be mortality 
in the field force just as there is a 
mortality among policy holders. 


THERE are two kinds of music: one 
made by a man up in Heaven upon a 
harp, the other the music his widow faces 
down here when she hunts for a job. 




















PERSONAL GLIMPSES OF LIFE UNDERWRITERS 








DR. JOHN V. E. WESTFALL 


Recently Made Vice-President of the 
Equitable Life of New York 


Dr. John V. E. Westfall, who has 
been promoted to the position of vice- 
president, will be in charge of the 
executive department of the Equitable 
Life of New York, is a man of erudi- 
tion and splendid experience. Dr. 
Westfall received the degree of doctor 
of Philosophy from the University of 
Leipsig. He joined the Equitable staff 
in 1907, being placed in charge of the 
statistical work. In 1913 he was made 
assistant first vice-president, getting 
into the insurance branch of the com- 
pany. He was placed in charge of the 
bureau of insurance and the medical 
and actuarial departments. In 1916 he 
was appointed assistant to the presi- 
dent and in 1918 made executive vice- 
president with supervision over all 
home office departments, except the 
agency, secretary, treasury and con- 
troller. He has proved a very strong 
man in every way. 


The Massachusetts insurance depart- 
ment will soon be merged with that of 
banking, and the next regular insur- 
ance commissioner will be only a di- 
rector of insurance, under the new de- 
partment of banking and insurance. = It 
is likely that First Deputy Arthur E. 
Linnell, who has been in the depart- 
ment many years, will be in charge 
through the balance of the year, after 
Commissioner Hardison retires under 
the age law Sept. 5 


W. H. Davis, vice-president and gen- 
eral counsel of the Pacific Mutual Life 
has been elected president of the Cali- 
fornia Club, the oldest and most dis- 
tinguished organization of the kind in 
Los Angeles. President George I. 
Cochran of the company has_ been 
elected a director of the board of re- 
gents of the University of California. 
Both of these men have done much to 
enhance the interests of their city and 
state. 


John B. Sanborn, insurance com- 
missioner of Minnesota has been ap- 
pointed on the executive committee of 
the National Convention of Insurance 
Commissioners to succeed former Com- 
missioner Cleary of Wisconsin. 


Lieut. Clarence Young, assistant in- 
surance commissioner at Des Moines, 
is head of the Aero Club of Iowa, a 
new organization composed of Iowa 
aviators. Most of the members were 
in service during the war. Lieut. 
Young has flying experience in Italy 
and was the only American aviator cap- 











WILLIAM H. DEMING 


Late Vice-President Connecticut Mutual 
Life of Hartford 


Vice-President William H. Deming 
of the Connecticut Mutual Life died 
last week in Hartford, being nearl 
years of age. After graduating Bend 
the schools in his city, he entered the 
service of the Connecticut Mutual and 
has been continuously in the employ 
of that company. He became assistant 
secretary in 1897, secretary in 1906 and 
was elected vice-president less than a 
year ago. Mr. Deming started in the 
actuarial department, and has always 
been regarded as a man of splendid 
timber. 


President John M. Stahl of the Far- 
mers National Life of Chicago, finds 
that his health is considerably under- 
mined and it will be necessary for him 
to give less time and strength to the 
company. President Stahl has worked 
energetically and faithfully to put the 
Farmers National Life on a permanent 
and successful basis. He now feels 
that he has accomplished his task and 
is ready to step aside. He hinted at 
some of the recent directors’ meetings 
that he would like to be relieved of his 
position. The largest stockholders 
have insisted that he remain. Mr. Stahl 
is a man of considerable means and 
has many outside interests. Whether 
he can be induced to continue remains 
to be seen. At least he is forced to 
give up some of his executive duties. 


Charles H. Flood, manager of the 
home office agency of the New England 
Mutual, produced a novel scheme to 
assist his company by writing during 
June to observe its Diamond Jubilee. 
On the walls of the home office agency 
is a big chart showing the route of the 
flight of Lieutenant Commander Read, 
who flew from Rockaway to Plymouth, 
England. Each leg of the journey is 
marked off and Manager Flood has de- 
signed the trip a “Million a Month 
Flight” for his agents. The flight was 
started June 2 and ends July 3. The 
agents were called upon to write $140,- 
000 for the first leg of five days from 
Rockaway to Halifax; $120,000 in four 
days from Halifax to ‘Trepassey; $320, 
000 in ten days from Trepassey to 
Azores; $210,000 in seven days from 
Azores to Lisbon and $210,000 in six 
days from Lisbon to Plymouth. 


Marion Rich of Columbia, S. C., gen- 
eral agent in the two Carolinas for the 
Missouri State Life is making a big 
production record this year. His 
agency is at the head of the company’s 
list for the year, although the terri- 
tory under Mr. Rich’s charge is one of 
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INDIANAPOLIS 
ALMOST 


NINETEEN MILLION DOLLARS IN SECURITIES 


($18,458,500.00) 


Deposited with the Auditor of State for the Sole Protection of Policyholders 
More than $1,750,000.00 Ahove the Amount Required by Law 
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PROGRESSIVE CONSERVATIVE ‘““FLU”? PROOF 


The Growth of Oak—The Solidity of Granite 





On Agency Matters Address, CHARLES F. COFFIN, Vice-President 
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2 Agency Supervisors Wanted 
in Indiana 


Although we lead all com- 
panies for production in our 
home state, we are not yet 
satisfied. We have two terri- 
tories which must be better 
organized: one southeast 
and one southwest. 


We write both Par. and Non-Par. 
insurance on all Standard forms 
of policies. Our sub-standard 
department has cut the rate of | 
our rejections down to one of the 
lowest in the country. It means The Prudential Insurance Company of America 
practically 7% greater income 


for our agents. Forrest F. Dryden, President Home Office, Newark, N. J. 











F Incorporated under the Laws of the State of New Jersey 
For 2 men with records as personal producers and organ- 
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izers we have an attractive Salary and Commission con- 








tract with an opportunity to build a large renewal ac- 
count. We want proved General Agency men. 


NOW OVER $85,000,000 IN FORCE 


LINCOLN NATIONAL LIFE 


FORT WAYNE, INDIANA 


From Pennsylvania Across to Idaho 











OF OES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with progressive 
methods. We offer an opportunity to a reliable 
man who can secure 100 applications during 
twelve months. 
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MUTUAL TRUST 
LIFE INSURANCE 


\ OF 63.4 6 57. Sn & @ 
CHICAGO, ILL. 





We are writing new business at the rate of Twenty 
Million for 1919—have four general agency openings in 


Home State: 


1. Lake, McHenry, Boone, DeKalb, Kane and DuPage Counties in 
Northeastern ILLINOIS 


2. Stephenson, Jo Daviess, Carroll, Ogle, Whiteside aad Lee Counties 
in Northwestern ILLINOIS. 


3. LaSalle, Bureau, Putnam, Livingston, rd 
Ford Counties in East-Central ILLINOIS 


4. Thirty-five Counties in Southern ILLINOIS. 
GOOD CONTRACTS—FOR GOOD MEN 


The only Illinois purely mutual company. 
The only Illinois strictly full level premium company. 


Write Home Office for information 


MUTUAL TRUST LIFE INSURANCE COMPANY 
30 North La Salle Street, Chicago, Illinois 


Kankakee and 













































| Mr. Lite Salesman 


Let us send you one of our card index outfits for keep- 
ing data as to prospects, on approval. 


We bought these outfits before the high prices came in 
and will give you the benefit. 


i) The outfit consists of: 


Real leather card case, one pocket for blank cards and those of 
prospects already seen and one for cards of those yet to see. Card 
case the invention of Agency Director Miller of New York Life, 
made especially for us. 


200 prospect cards (extra cards always in stock, 35c per 100). 


One black stiff cloth card box, suitable for 500 cards—a nice, neat 
box suitable for desk or grip. 








One set of guide cards 1 to 31 (for one month ahead). 
One set of guide cards January to December (one year ahead). 


One set of alphabetical guide cards A to Z, for those which you 
wish to file by name instead of date. 


One set of blank guides for your own classification, such as towns, 
streets, street routes, etc. 
We will send you this complete outfit on approval, sub- 
ject to return in 10 days, for $3.00, parcel post prepaid. 


We want to get these card outfits out working! Send 


us your order. 


The National Underwriter Company 


229 East Sixth St. CINCINNATI, OHIO 











try. There are 75 men attached to the 
Columbia office and the record by 
months shows, Jan. $499,500; Feb. $£45,- 
000; Mar. $776,500; April $876,000; May 
$669,500; June $700,000. 

Mr. Rich went with the company in 
1906, and has shown an increase each 
year since that time. The first year 
his agency produced $241.000, and last 
year $4,500,000. Mr. Rich is a self- 
educated man having graduated from 
college at the age of 39. He saw the 
value of an education and had no hesi- 
tency about mingling with the students 
of young ages. 

All signs up to date indicate that 
Robert C. Newman, assistant manager 
of the St. Louis office of the Missouri 
State Life is going to capture the 
presidency of the company’s $100,000 
club, for the largest amount of per- 
sonal business written during the club 
year ending July 24. Mr. Newman has 
been going at the rate of $1,000,000 for 
the 12 months period. 

Mr. Newman probably has a larger 
list of friends than any life man in 
St. Louis. He is one of the prominent 
figures in the Missouri Athletic Club, 
having been an athlete for many years. 
He has a quiet, unassuming manner, 
and his life insurance selling talk is 
unusually brief and to the point. He 
has been one of the top notch pro- 
ducers in St. Louis for many years. 


The agents of the Detroit Life went 
to. it with all their might during June, 
it being president’s month in honor of 
President M. E. O’Brien. A contest was 
on and every man was on his toes. 
President O’Brien is popular with the 
agency force and the men were anxious 
to show him what they could .do. 


Frank L. Jones, a agency manager of 
the Equitable Life of New York, and 
Dr. Wilmer F. Christian, general agent 
of the Equitable Life of Iowa, both of 
Indianapolis, are expected to return to 
Indianapolis within the next two weeks 
after several months abroad with the 
Army of Occupation. They were as- 
signed by the Y. M. C. A. to the edu- 
cational work among the soldiers, their 
specialty having been the teaching of 
life insurance salesmanship. 


Clifford Depuy, Des Moines pub- 
lisher, who recently purchased the Un- 
derwriters’ Review of Des Moines, 
which is to be edited by Foirest Geneva, 
has also purchased the National Econ- 
omist of Des Moines. This is a frater- 
ral paper and has been edited by two 
well known insurance men, C. B. Van 
Slyke and son Paul. It will continue 
as a fraternal paper and will be edited 
and managed by Frank Armstrong of 
the Armstrong Advertising service. 


W. H. Crum of the Illinois depart- 
ment, accompanied by his wife, has 
gone on a two weeks’ vacation. He 
will visit Atlantic City and attend the 
Grand Lodge meeting of the Elks. 
Judge and Mrs. Crum will also visit 
Washington. 








NEWS OF COMPANIES 











































y-% ot oe C—O C1 ©) VA 1.10 oe = 10) 


\MlE > 


©) The OHIO STATE LIFE 


. LIFE, HEALTH, ACCIDENT**c MONTHLY INCOME INSURANCE. 
3] tea LATEST POLICIES AND AGENCY CONTRACT Sal S7 lng 


Openings OH'O.IND..KY MICH and W.VA Write Columbue 














We have a contract for you under which your 
income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPAN 


Cash Capital $200,000.00 V. D. CLIFF, President 


UCCESS IS 


c. ECRET OF OUR 
» § 
ERVICE 


DETROIT 
MICHIGAN 




















Provident Life—A report by the Prov- 
ident Life of Bismarck, N. D., on the oc- 
casion of its third anniversary, shows 
$7,851,428 of insurance in force. On its 
first anniversary it had $2,635,000 of in- 
surance in force, and when it was two 


| years old it had $5,400,769 of insurance in 


force. The Provident was second in the 
list for business written in the state last 
year. 

a. 

Reliance Life—Its insurance in force 
June 1 was $112,588,0138; gain, $5,583,336. 
Its paid for business the first five months 
amounted to $15,546,892. 

The company reports $4,104,000 paid for 
in June and $19,451,090 paid business the 
first six months. 


* *K 
Equitable Life of Iowa—The company 
closed its first six months of the year 
with approximately the same amount of 
business as was produced during the 
entire year of 1918. It has had an excel- 
lent year in every way. 








CONVENTION PROGRAM 





ANNUAL RALLY AT CLEVELAND 





Schedule of Events for the Equitable 
Life of Iowa Agents’ Asso- 
ciation Meeting 





The annual meeting of the Equitable 
of Iowa Agents’ Association will be 
held at Cleveland, Ohio, Aug. 26-28. 
The program is: 


TUESDAY, AUG. 26 
Morning Session 


Limited to members holding direct con- 
tracts with the company. 

9:00—Registration and payment of an- 
nual dues. 

9:30—Business session of association. 

(a) Minutes of 1918 meeting. 

(b) Election of new members. 

(c) Announcernents. 

(d) Discussion of general agency busi- 
ness. 

Afternoon Session 


Afternoon session and all further ses- 
sions open to all representatives of the 
company. 

2:00--President’s address. 

2:15—Introduction of agents attending 
the convention for the first time. 


2:45—“Life Insurance — The Greatest 
Thing in the World,” Harold J. Cum- 
mings. 

2:55 — “Loyalty and Enthusiasm,” 


Thomas J. Binder. 

3:15—“The Best Selling Points at the 
Present Time,’ presented by Allan D. 
Wallis in five-minute talk. 

“For the City Prospect,” three-minute 
talks—R. O. Claypoole, or Thomas B. 
Williams, Wallis Agency; Edward Carter, 
St. John "Agency; W. S. Wolfson, Griffith 
& Barbee Agency; Thomas Crocker, Bar- 
low & Anderson Agency; W. E. Campbell, 
Stone Agency. 

“For the Rural Prospect,” three-minute 
talks—E. E. Chewning, Nelson Agency; 
A. L. Wells, Deters & Fry Agency; H. C. 
Winey, Flattery Agency; E. J. Failor, 
Moorman Agency; C. I. Hart, Hughes 
Agency. 

4:15—Conferring of insignia on club 
members, Vice-President Hadley. 

Organization of Clubs. 


WEDNESDAY, AUG. 27 
Morning Session 
9:30—Business session: 
(a) Election of new members and in- 
ee aes 
(b) Report of nominating committee 
and.election of officers for ensuing year. 
(c) Report of equalization committee. 
10:15—“My Experiences in France,” 
woe Christian. 
0:45—“Disability, Double Indemnity 
nw and Occupational Hazards,” 
Actuary Robertson G. Hunter. 
Afternoon session 
2:00—“The Merits of Stock Manage- 
ment,” John E. Ray 
2:15—“If You Can Fill the Unforgiving 
Minute with Sixty Seconds’ Worth of Dis- 
tance Run,’ presented by Walter J. 
Dwyer 
2:45——“"The Strong Features of Our 
Policy Contract,” S. B. Thorn. 
3:30—Reading of Kirk memorial cup 
essay. 
Presentation of Kirk memorial cup by 
J. C. Cummins, executive advisor. 
THURSDAY, AUG. 28 
Morning Session 
9:30—Business session: 
(a) Report of auditing committee. 
(b) Announcements for ensuing year. 
(c) Announcements by incoming presi- 
dent of standing committee. 
( Unfinished business. 
10:00—‘Safety, the First Considera- 
tion,” B. H. Deters. Discussion. 
10:30—“‘Sources of Inspiration,” Vice- 
President Nollen. 
11:30—Closing convention. 


Fraternal Is Impaired 


The New York department has issued 
its report on the Catholic Mutual Benefit 
of Hornell, N. Y., a fraternal, which 
shows shows a deficit of $364,478. Super- 
intendent Phillips says that this condi- 
tion is due to inadequate assessments, 
collected from members who entered 
prior to Jan. 1, 1904; secondly, to losses 
sustained from the influenza epidemic, 
and third, losses sustained as a result 
of the war. The superintendent called 
the officers and trustees together and it 
has been decided to levy an extra as- 
sessment each month on the members for 
an indefinite period. This fraternal was 
founded in 1876. 


The American Insurance Union of Co- 
lumbus, Ohio, has absorbed the Loyal 
Mystic Legion of Hastings, Neb., and the 
Patricians of Saginaw, Mich. 
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OPTIMISM IN 


BUSINESS SETS NEW RECORDS 


OMAHA 





All Life Companies Report Immense 
Increase This Year and Look for 
Continued Prosperity 





OMAHA, NEB., July 2.—AllL,the life 
insurance companies with home offices 
in this city report unprecedented busi- 
ness during the first six months of 
1919, and prospects for continued pros- 
perity. Nebraska, Iowa and other ter- 
ritory adjacent to Omaha is agricul- 
tural, and everything agricultural is 
looking up this summer. 

“All life companies have been doing 
a larger business than was done in the 
same period last year, many companies 
more than doubling their business,” 
said T. W. Blackburn, secretary and 


counsel for the American Life Con- 
vention. “The situation was ripe for 
a boom in business. The influenza 


losses brought home to every one the 
uncertainty of life, everybody knew life 
insurance is essential, and there was 
plenty of money. 


Fared Well in Legislation 


“A review of the legislation shows 
the life insurance companies have fared 
exceptionally well at tne hands of the 
statesmen. The legislatures have now 
all adjourned, with a few exceptions, 
and nothing more can be expected un- 
til this winter. Prospects are excel- 
lent for the most successful session of 
the American Life Convention that was 
ever held.” 

“Omaha life insurance men are unani- 
mous in saying business is better than 
ever before in the history of the game 
in Nebraska,” said Charles Eyers, pres- 
ident of the Nebraska Life Insurance 
Underwriters’ association. “If the 
crops keep up, the tmmediate future 
will be just as good.” 


Expect Continued Increase 


“The first six months of this year 
were the best we have ever had,” said 
F. R. Jones, secretary of the Prairie 
Life Insurance company. “We special- 
ize in farmer business, writing most 
of ours among the farmers. The 
amount of money in the hands of the 
farmers, and the lesson the influenza 
taught of the need of life insurance 
were causes for the big . increase. 
With splendid crops coming on, and a 
realization of the need of life insurance 
growing every day, we see no reason 
why the next six months should not 
also show big business.” 


ONLY BIG FIGURES 
INTEREST FARMER 


(CONTINUED FROM PAGE 1) 


with entirely different aspirations and 
with entirely different needs 

Twenty years ago the farmer was in- 
deed well pleased when he got $15 for 
a 300-pound porker, or $75 for a three- 
year-old steer. Now he is accustomed 
to more than $50 for the 300-nound 
porker and as high as $350 for the 
three-year-old steer. 


Big Increase in Farm Values 


Twenty years ago the owner of the 
black corn land of Illinois or Indiana 
or Iowa was beginning to price it at as 
high as $75 an acre. Less than twenty 
years ago I took eighty acres of as 
good land as there is in Illinois, with 
no improvements except good fences, 
because I had to take it in satisfaction 
of a debt, and I offered this land for 
more than two years at $60 an acre with 
no takers. Today that land could not 
be bought for $300 an acre. Within the 
Past 30 days moderately improved 
farms in Illinois and Iowa have sold 
for $400 an acre, and some farms have 
sold for $500 an acre. Whether or not 
these present prices are justified is be- 
side the present question. I know quite 
well indeed a western Illinois farmer 








that bought another farm the past 
spring for $114,000. He did not have 
to give a mortgage for any of this 
money, although he had to borrow all 
of it. His personal note was sufficient. 
He has 1,400 acres of land in Illinois 
and this land will yield him the $114,- 
000 this year. A year ago this past 
spring he bought a farm for more than 
$80,000 and paid for it last year. Far- 
mers do not longer think in hundreds 
or thousands of dollars, but in much 
larger amounts. 


Now Buy Old Line Insurance 


Twenty years ago a very small mi- 
nority of farmers had bank accounts. 
Not one in 20 carried a check book. 
In those days when the farmer went 
into a bank it was to borrow, and he 
went in shamefacedly, was almost or 
quite insulted, and if he got the loan 
he was made to feel that a great favor 
had been conferred. Now the farmers 
of Illinois, for example, have many mil- 
lions of dollars on deposit in the banks; 
they are running banks successfully, 
and the farmer in the best agricultural 
‘states that does not carry a check book 
is really a rarity. 

Not so long ago the farmer knew 
very little indeed about old-line life 
insurance and he had little disposition 
to learn. He bought life insurance lib- 
erally, but unfortunately he bought of 
the fraternal assessment sort. If he 
did buy an old-line policy, his first 
purchase was almost invariably of 
$1,000. 

The writer knows of quite a large 
number of $50,000 policies recently 
placed on young, prosperous farmers. 
He knows that one of the most suc- 
cessful salesmen of old-line life insur- 
ance to farmers talks a $10,000 policy 
in nearly every case, and quite fre- 
quently he gets the application for that 
amount. Today the average farmer can 
be more quickly interested in a $10,000 
or $5,000 policy than in a $1,000 policy. 
To talk to the average farmer of IIli- 
nois or Iowa or Indiana today a policy 
for $1,000 is almost to insult him. It is 


certainly to cheapen him. He has been 


selling a good steer for more than the 
annual premium on a $10,000 policy, if 
he is a rather young man. 


Beginners Most Successful 


Perhaps in the foregoing can be 
found the explanation of a fact that 
today the most successful salesmen of 
life insurance to farmers are those that 
are rather young in the life insurance 
business. 

The man that would sell life insur- 
ance successfully to the farmer of the 
great agricultural states today must 
realize that the farmer is an aggressive 
and up-to-date business man; that he 
no longer confines his thought and con- 
versation to the neighborhood, but that 
he is interested in Russia, the Ukraine 
and the Argentine, and that $1,000 is no 
longer a large amount to him and that 
very frequently his personal note for 
$10,000 is welcome at the bank and 
sometimes is good for $100,000 or more. 


Liberty Life Replaces Fraternal 


DES MOINES, IA., July 1.—It develops 
that the new Liberty Life, which was 
organized in Des Moines last week with 
Governor W. L. Harding as president and 
John F. Taake, former insurance commis- 
sioner, as secretary, is in fact the con- 
version of the old fraternal, Mystic 
Toilers, into an old line company. The gov- 
ernor has always been active in this 
association, and Taake was one of the 
officials when he was named as insurance 
commissioner. The Liberty will have of- 
fices in Des Moines. The governor will 
probably give it his personal attention 
as soon as his term of office expires. 


Joins the Life Presidents 


The latest accession to membership in 
the Association of Life Insurance Presi- 
dents is the Mutual Life of Waterloo, 
Canada. The total membership in the 
organization is now 41 companies. 


The New York Life central branch has 
written its year’s allotment in the first 
six months of the year. 











WANTED 
GENERAL 
for Pennsylvania 
and we also need a 
MANAGER 
for 
INDIANA 


are organizing a corps of strong, 


pany. Write or telegraph. 


Omaha, Nebraska 





With new business approximating $2,000,000 a 
month, we know that our policies are right. 


AGENT 


We are pushing our expansion drive into those States and 
experienced men. 
good producers can be considered and to such men we make 
a liberal proposition they cannot afford to ignore. 
success and independence to any able man. 

We would like to confer with men wishing to effect an 
engagement with a prosperous, progressive Mid-West Com- 


THE BANKERS RESERVE LIFE COMPANY 


BUSINESS IN FORCE, $49,000,000 
ASSETS NEARLY $9,000,000 


Only 


It means 











The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 





Admitted Assets........ Medacanuceex cas eoeee-$ 3,286,468.00 
Insurance in Force.................2+2 005 ... 26,191,875.00 
Surplus to Policyholders...... .............. 383,467.00 
New Continuous Monthly Income Policies 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from respousibie parties. 
Dr..W. O. THOMPSON G. W. STEINMAN 
President Secretary 











vancement. 
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to 


A. S. Burkart, Vice-President 
Conservative Life Insurance Company of Amrieca 
Home Office, South Bend, Ind. 


We have some splendid openings in Indiana for 
first class agents in bo’ 
Ordinary Departments. We guarantee 
to start on, of from $60.00 to $90.00 per mon 

all depending upon previous record. Quick ad- 
Write, telling all about 
first communication, which wi 
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The Sign of Good I 








J. O. LAUGMAN, President 


Capital $100,000.00 


Lutheran International 


Jnsurance Company 


Surplus $121.477.33 


_Sohrbeck Building 
MOLINE, ILLINOIS 








» 


confidential. 


We have something to offer in the way of a general agency that is 
very attractive to find with an old, conservative life company. It 
will pay anyone interested to investigate. 


Address 77-P, care The National Underwriter. 


All communications 











Cc 
and 


10 So. LaSalle St. 





CONSERVATION OF BUSINESS 


We are transferring, reinstating, revamping and cleaning up indebted policies for a number of Life 
‘companies, thus standardizing and conserving the business, increasing the income, preventing lapses, 
beeping the policyholders satisfied and at practically no expense to the Companies. 

Our references cover eighteen years of satisfactory service, and we respectfully solicit your patronage. 


THE OTIS HANN COMPANY, Inc. 


Chicago, Illinois 
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| In the Center of the U. S. A. 


is located a big, vigorous, and growing institution of 
life insurance. 


Our geographical location enables us to wine excep- 
tional service to our policy holders and field force. 


Over $180,000,000 of insurance in force. 
INVESTIGATE FOR YOURSELF 


Missouri State Life Insurance Co. 
SAINT LOUIS, MISSOURI 


M. E. SINGLETON, President 
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EQUITABLE | LIF EOFIOWA 


Announces New Policy Forms 
INCORPORATING: 


Increased Total Disability Benefits 
Double Indemnity Benefits 








Other Increased Benefits and Privileges 
Low Net Cost and Best Service to Policyholders 


For Agency Connections, Address HOME OFFICE, DES MOINES 


oliceiieatesinanemieanetion 
anaes Ct RE 


a Organized 1871 
LIFE INSURANCE COMPANY OF VIRGINIA 


Richmond, Virginia 
OLDEST—LARGEST—STRONGEST 
Southern Life Insurance Company 

Issues the most liberal forms of Ordinary Policies 

from $1,000.00 to $50,000.00 and 
Industrial Policies from $12.50 to $1,000.00 

Condition on December 31, 1918: 
eae 


BRMIRIOR ers Boh os Scam cuuigmenweak nue ean ead ceeeaaes 
Capital and Surplus................ PE eT) SSN 


36,037.97 
Insurance in Force...........-...... Snebewas J dkebascocuseueeer ean 
2,376,218.75 











Payments to Policyholders.............. 


Total Payments to Policyholders since Organization..........$21,988,834.83 
JOHN G. WALKER, President 
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THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh "*eis,2:"* Pittsburgh, Pa, 


















Courteous—Safe—Conservative 


Great Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


Capital $500,000 Fully Paid 


A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 


INSTALLMENT METHOD ~ 
BRINGS ON DEBATE 


(CONTINUED FROM PAGE 1) 
the “Congressional Record,” is both 
entertaining and instructive: 

Opposing Lump Settlements 
Mr. Smoot—Mr. President, I wish to 
call the attention of the senate to a 


iquestion that I think is worthy of consid- 
eration by congress. In the Daily Digest 


' of Reconstruction News, dated June 12, 


1919, issued by the Council of National 
Defense, reconstruction research division, 
I find. the following under the head of 
Treasury Department: 

Secretary Glass, June 11, approved 
contract for converted government insur- 
ance held by men in military forces under 
which beneficiaries may receive lump 
payments instead of annuity payments 
over period of 20 years as at present. 

As soon as I noticed that I wrote a 
letter to Secretary Glass June 16, as fol- 
lows: 

Dear Mr. Secretary: In the Daily Di- 
gest of Reconstruction News issued by 
the Council of National Defense, recon- 
struction research division, dated June 
12, 1919, I find under the head of Treas- 
ury Department the following note: 

“2. Secretary Glass, June 11, approved 
contract for the converted government 
insurance held by men in military forces 
under which beneficiaries may receive 
lump payments instead of annuity pay- 
‘ments over period of 20 years as at pres- 
‘ent.” 

Kindly let me know if this notice is 
correct. Yours truly, 

Reed Smoot. 


June 17, 1919, Secretary Glass wrote 
me this letter: 


My Dear Senator: I received your let- 
ter of the 16th of June, and in reply 
allow me to say that the newspaper re- 
port to the effect that I had approved 
the proposal to pay war risk insurance 
in lump sums rather than by the month 
is untrue, as the recommendation of the 
bureau to that effect has not yet received 
my approval. The question is now under 
consideration. In the meantime I have 
asked the attorney-general for an opin- 
ion as to the power to make such pay- 
ments under the war risk insurance act. 

Mr. President, I am in receipt of a let- 
ter this morning from the war-risk in- 
surance officials, in which it is virtually 
stated that this program has been de- 
cided upon and agreed to, and it is 
pointed to as one of the reasons why the 
soldiers should carry convertible insur- 
ance as the original act provided for. I 
hope that government insurance will 
never be paid in lump sums. 

Mr. Robinson—Has the senator formed, 
or does he desire to express, an opinion 
concerning the power under the existing 
law to make such a modification in the 
contract? 

Mr. Smoot—I will say to the senator 
that I will reach that point as soon as I 
make a preliminary statement. 

Mr. Robinson—Very well. 


Against Lump Settlement 


Mr. Smoot—As I was saying, Mr. Pres- 
ident, I hope that lump-sum payments 
will never happen. The war-risk insur- 
ance act was carefully considered by a 
subcommittee of the finance committee 
of the senate, and further by the whole 
committee, and this very subject was one 
which was discussed as much as any 
-other provision of that act. The subcom- 
mittee consisted of the senator from 
Georgia (Mr. Smith), the senator from 
Mississippi (Mr. Williams), and the sena- 
tor from Utah (Mr. Smoot). If there was 
one thing that was developed at our 
hearing it was that if the insurance was 
paid in a lump sum to the beneficiaries of 
the soldiers, past experience under the 
private insurance corporations proved 
beyond a doubt 40 percent of the lump 
sum paid would be expended the first 
year and not only expended but much 
of it wasted, and that at the end of the 
second year another 40 percent of it 
would be dissipated. 

Another thing, Mr. President; it was 
stated that there are only 8 percent of 
the beneficiaries of insurance who make 
a wise use of the money, particularly 
with a view of taking care of themselves 
for the future. 
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Mr. Nelson—Is there not another ob- 
jection, too, that it will pile up such an 
enormous amount in a single year that 
we could hardly meet it? 














it is wholly inconsistent and irreconcila- 
‘ble with the life insurance principle? 


Will Squander the Money ° 


Mr. Smoot—I. agree with the state- 
ments of both senators. In reference to 
the question asked by the senator from 
Arkansas (Mr. Robinson), in section 401 
in the act of October, 1917, this provision 
is found: 

Any person in the active service on or 
after the 6th day of April, 1917, who, 
while in such service and before the ex- 
piration of 120 days from and after such 
publication, becomes or has become 
totally and permanently disabled or dies, 
er has died, without having applied for 
insurance, shall be deemed to have ap- 
plied for and to have been granted in- 
surance, payable to such person during 
his life in monthly installments of $25 
each. If he shall die either before he 
shall have received any of such monthly 
installments or before he shall have re- 
ceived 240 of such monthly installments, 
then $25 per month shall be paid to his 
wife from the time of his death and dur- 
ing her widowhood, or to his child, or 
widowed mother if and while they sur- 
vive him; provided, however, that not 
more than 240 of such monthly install- 
ments, including those received by such 
person during his total and permanent 
disability, shall be so paid, and in that 
event the amount of the monthly install- 
ments shall be apportioned between them 
as may be provided by regulations. 


Will Squander the Money 


Mr. President, I want to say now, if the 
plan is followed out as suggested here, 
the result will be that when lump sums 
are paid to the beneficiaries of our 
soldiers there will be 92 percent of them 
within a very few years without a cent 
on earth, and not only that, but most 
of them will be applicants for a pension, 
and it is very doubtful whether the Con- 
gress of the United States will deny 
them. When this question was up be- 
fore, this very thing was discussed on 
‘the floor of the senate and a similar 
statement was made. 

I sincerely hope, Mr. President, that 
Secretary Glass, no matter what the de- 
cision may be by the attorney-general 
as to whether the change can be made 
under the act or not, will disapprove it, 
‘and that whatever insurance is paid to 
the beneficiaries of our soldiers shall be 
‘paid to them in monthly payments. 

I will say to the senator from Arkan- 
sas further I think from what I can 
learn that the War Risk Insurance Bu- 
reau claim that the power is granted to 
them under the provision of the act that 
allows converting the insurance now in 
effect into different forms of insurance, 
and as it does not particularly state how 
‘it will be converted into those forms, 
they did have the power of making a 
lump-sum payment instead of a monthly 
payment, as provided in the original form 
of insurance. 


To Take Place of Pensions 


Mr. Thomas—May I ask the senator 
whether the proposed method of distri- 


| bution is not also in conflict with the 


representation and recommendation of 
Secretary McAdoo to the committee in 
the argument made before the committee, 
wherein he urged the establishment of 
this bureau. 

Mr. Smoot—Secretary McAdoo, in his 
testimony before the committee upon 
_this very point, impressed the fact upon 
the committee, and wanted it to be im- 
pressed upon all the soldiers, that this 
was to take care, in a large measure, of 
pensions that had been granted to the 
soldiers of previous wars. 

Mr. Nelson—Was it not the theory of 
the legislation also that it would be a 
substitute for the system of pensions 
that had prevailed under the Civil War; 
that it would take the place of that sys- 
tem? 

Mr. Smoot—Absolutely, and, Mr. Presi- 
dent, that was the only reason that the 
government had for offering insurance to 
the soldiers at about one-sixth of what 
the ordinary insurance companies would 
have charged. 


Reason for Installments 


Mr. Williams—Mr. President, I want to 
reinforce what the senator from Utah 
(Mr. Smoot) has said, so far as it is 
within my capacity. It happens that I 
was chairman of the subcommittee that 
dealt with this subject matter. 

The idea of all of us was that we were 
making a liberal and fair allotment for 
the soldier—infinitely fairer and better 





Mr. Thomas—Is it not also true that 


than the previous private pension acts 
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19,712 LEADS 


were be among Fidelity field ~—_! 4 = 
the result of our direct mail dadverning. "The 

co-operation on a vast scale and e: ins wi wee 
writing more business than at any time in our histery. 


The Fidelity operates in 40 states. Full levei net 
premium reserve basis. Faithfully serving insurers 
since 1878. Insurance in force over $150,000,000. 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Walter LeMar Talbot, President 
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"FEDERAL UNION LIFE 
Insurance Company 

. Cincinnati, Ohio 

has just issued a very interesting booklet 
‘sSuggestions for Increasing 
Your Income” 

and would be pleased to send a copy to every 
Life, Fire and Accident Agent in" 

Ohio, Illinois and Kentucky 











MR. AGENT! 
Do you care for QUALITY, not 
SIZE? Age, Sound Experience. 
Low Cost, a Splendid Record 
for 70 years? 


Then why not take a General Agency in 
its HOME STATE for 


The German Mutual Life, name to be changed to 


THE MUTUAL LIFE 
OF ST. LOUIS 


UR AGENTS AND POLICY HOLDER: 
STicK! WRITE THE HOME OFFICE 














ACTUARIES 


_ F. CAMPBELL 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
| an J. HAIGHT 


CONSUL1TING 
ACTUAR * 


811-812-813 Hume-Mansur Bldg. 


INDIANAPOLIS 


ULIAN C. HARVEY 
Censulting Actuary 
Chemical Building ST. LOUIS, MO 


T. J. McCOMB 


So ueaELoR AT LAW 
INSULTING ACTUARY 


Premiums rn nies Values, etc., caletx 
lated. Valuations and Examinations made, 
Policies and fall life Insurance forms prepared. 
The Law of Insurance a Specialty. 


Colcord Bidg. 
OKLAHOMA CITY 


J. H. NITCHIE 
ACTUARY 


Telephone 1223 Assuciation Buildin: 
Central 3462 19 S. LaSalle St., CHICA 


ARRIS E. VINEBERG 


Fellow Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1437 First National Bank Building 
CHICAGO 


JPReDeric Ss. WIZHINGTON.F-AI-A 
INSULTING ACTUARY EXAMINER 


304-306 Security ‘aus 
DES MOINES, IOWA 




















that have gone by favoritism; that we 
permitted him, by making a certain allot- 
ment, to insure himself for 20 years, 240 
months, or whatever it is, under the act; 
I have forgotten—beyond all peradven- 
ture, all suffering, and that we permitted 
his wife and his children to have that 
protection. For fear lest a young woman 
recently married and a widow might dis- 
sipate and throw away the money which 
would come to her under this provision, 
we provided that it should extend during 
these 20 years—was it not, or what was 
it? 
Mr. Smoot—Twenty years. 


Plan of the Committee 


Mr. Williams—That was with the idea 
of protecting her. You all know that a 
young girl, recently married, perhaps as 
a war wife, quickly and inconsiderately 
; sometimes, might forget and marry 
: somebody else very shortly after her 
: husband was killed in battle, and that 
she might want to collect whatever she 
could of money to help the unscrupulous 
| scoundrel who had married her. We 
' wanted to take care of this situation, as 
well as of other situations presenting 
themselves to our mind at the time. So 
we thought we would make this provi- 
sion a provision for life, thinking that 
20 years would spell life in the great 
majority of cases. 

Then, later on, we agreed that they 
could turn their insurance into new form; 
but we never had the idea that the new 
form should be a total collection at one 
time, which should be dissipated con- 
trary to the very intent of the act it- 
self, the intent of the subcommittee, the 
intent of the committee, and the intent 
of Congress as adopted later. 





Eliminate Old Favoritism 


Mr. President, one of our main ideas 
was to do away with the old favoritism 
of pensions. The senator from Iowa, the 
senator from Utah, or the senator from 
Oregon comes to the senate and offers a 
private pension bill. Somebody in the other 
house, either from those states or from 
my state, does the same thing. Such bills 
are not offered because the person to be 
benefited is peculiarly worthy, nor are 
they offered, as a rule, because the serv- 
ice of the soldier was peculiarly great. 
They are offered merely to get on the 
pension roll because I have influence, or 
the senator from Utah has influence, or 
some other senator has influence on the 
committee. We get the bill through. We 
know that that is the fact, however 
much it is to be regretted, and it has 
been regretted. I am making no attack 
upon the pension roll, or anything of 
that sort. If anybody is to be proud of 
the pension roll it should be, I think, 
the people of Mississippi. We do not 
enjoy much of it, but we had a great 
deal to do with creating it. 

I hope that what the senator from 
Utah has said will sink into the minds 
of senators, will sink into the mind of 
the Secretary of the Treasury, and that 
we shall not permit this liberal, honest, 
earnest effort of the American Congress 
to take care of these soldiers to be pros- 
tituted—oh, well, Mr. President, I doubt 
if I can finish the sentence correctly— 
but to be prostituted merely to selfish 
purposes, but that it shall be for national 
purposes. 

Our object in passing this act was to 
win the war and to fill the souls of our 
soldier boys with the morale necessary 
to win the war. We accomplished that; 
and now, if you are going to turn it into 
a ride-as-you-can, wrestle-as-you-wres- 
tle-may contest for private pensions in 
the Congress of the United States, all our 
labor will have been in vain, and not 
only in vain, but worse than in vain. 


Much Opposition Is Found 


It is apparent from the foregoing that 
the War Risk officials are going to find 
a rocky road between them and the reali- 
zation of what they consider simple jus- 
tice to the soldiers and the successful 
working out of the government insurance 
plan. That these officers are sincere in 
their beliefs and very much in earnest 
in their desire to make the soldiers’ in- 
surance a real benefit there is no shadow 
of doubt. Early in the current week 
Director Cholmeley-Jones appeared be- 
fore the committee on interstate and 
foreign commerce and explained his posi- 
tion, as well as the attitude of his asso- 
ciates in the bureau. He produced a 
wealth of statistics compiled by the lead- 
ing insurance companies of the country, 
as well as by charitable organizations, 
showing that dependents to whom death 
benefits usually go need the help which 

















‘The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


*“Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 











MORE POWER TO YOU 
The more push there is behind 


you the more power you have. We 
furnish the push. This push is the 
help we give our men. No other life 
insurance company does as much 
to insure the success of its Field 
Force. Ask any Bankers Life man 
or write 


Bankers Life Company 
DES MOINES 











Columbia Lite 


Insurance Company, CNCNNATI 





We are all proud of Columbia these days. It is 
a mame on every tongue. It stands for liberty, de- 
mocracy, freedom from military dictatorship. 

The name, COLUMBIA LIFE OF OHIO, also 
has come to mean justice, liberality, honesty and 
high-mindedness in life insurance operations. When 
you think of this company you think of equity to 
agents and policyholders. 

The Columbia Life has back of it a _ strongly but- 
tressed board of directors, who are seeing to it that 
the company is given every chance to develop. Its 
officers are men of wide insurance experience. 

It offers as policies, contracts well ballasted, that 
give every possible benefit consistent with safety. 


S. M, CROSS, President and General Manager 
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FIRST RURAL OLD LINE COMPANY 


Low participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE COMPANY OF AMERICA 


FRANCIS F. McGINNIS, President, General Counsel and Founder 


We are writing at the rate of over three millions a year and have a particularly attractive prop- 
osition for men with clean records who can deliver the goods—as General, State or District Agents. 


WILLARD E. KING, Vice President and Manager of Agencies FRANKLIN A. BENSON, Secretary and Superintendent of Agents 
Home Office: BAY CITY, MICHIGAN 























Standard Life Insurance Company 


HOME OFFICE, DECATUR, ILLINOIS 


All we ask is an opportunity to show to 
the up-to-date Agent either part time or 
whole time that we have the best proposi- 
tion and opportunities for his future success. 





Address the Company at once for agency con- 
tract and territory. and allowance 
arranged for where conditions justify it. 

Company operates in Michigan, Iowa, Illinois 
Nebraska, Kansas, Oklahoma, Missouri and Indiana 


Approximately $35,000,000 insurance in force. 

















THOMAS J OWENS, President DR. ALBERT SEATON, Vice-President and Medical Director 


CENTURY LIFE INSURANCE C 


Capital. $200,000 NO ORGANIZATION EXPENSE 
All of the stock is held by a few substantial business men 
of Indiana who believe in the ability of the management to 
build jreallife insurance company. 
We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 
Bf you want to be affiliated with an institution that has real red blood in its veins—that has all the elements of growth and permanency— 
Tell us where you want to work 


CLAUDE T. TUCK, Secretary 
Occidental Building 
ey INDIANAPOLIS 


Surplus, $100,000 
Managed by men experienced and familiar with all de- 


partments of life insurance work. 














Indiana National Life Insurance Co. 
INDIANAPOLIS 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many Our Home Office is helpful; our agents are pleased witit 
features that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address Cc. D. RENICK, President 
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The Minnesota Mutual Life 
INSURANCE COMPANY 


E. W. RANDALL, President T. A. PHILLIPS, Secretary-Act 
We have just entered 
THE STATE OF KANSAS 
We are looking for one or two capable General Agents 


A REAL OPPORTUNITY 


Fer Particulars Addrese 


E. S. ALBRITTON, Supt. of Agencies, Saint Paul, Minnesota 
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. 
the benefits bring in the first one, two 
or three years after the death of the 
bread winner and that, therefore a provi- 
sion for lump sum payments or the pay- 
ment of the installments in a -much 
shorter period than twenty years becomes 
advisable if not necessary. 


Want Lump Sum Payment 


His most telling argument, however, 
was the assertion, based on experience 
of the bureau, as well as of the great 
commercial insurance companies, that 
men taking insurance would not buy it 
if the benefits were to be paid in install- 
ments. This, he pointed out, was a con- 
dition and not a theory. The important 
thing, he thought, was to get the men 
insured. They could not be compelled to 
take out policies. Something must be 
offered to them which would appeal to 
their sense of justice and providence. 
Soldiers refuse to see the advantage of 
insurance to be paid in 240 installments 
to beneficiaries who might (probably | 
would) survive the insured by only a 
few years, if at all. Any policy, he said, 
which did not provide for a substantial 
benefit to the dependent immediately on 
the death of the insured, would have no 
attractions for the soldiers and the re- 
sult would be that they would refuse to 
insure at all, thereby making quite cer- 
tain that many of them would leave their 
dependents in poverty and bequeath a 
burden of responsibility to posterity, 
which the government would be called 
upon to shoulder, in the form of pen- 
sions. 


Wants Names and Addresses 


Director Cholmeley-Jones, in a public 
address to a meeting of War Risk In- 
surance Employes, Tuesday night, re- 
gretted the existence of propaganda 
against war risk insurance and requested 
that the names and addresses of any 
persons opposing the government’s war 
risk insurance be furnished to him as a 
public service. 

“Whenever you hear anyone giving 
misinformation about any phase of the 
war risk insurance,” he said, “or when 
you read anything you think is incor- 
rect about war risk insurance, I want 
to most earnestly request you to write 
me, furnishing names, addresses and 
dates. In this way you will be rendering 
a great service to the soldiers, sailors 
and marines and others entitled to war 
risk insurance, who are demobilized. I 
deeply regret that occasionally some ap- 
parently deliberate propaganda against 
government war risk insurance comes to 
my notice. An attempt appears to be 
under way to spread it, especially among 
members of labor unions.” 


Life Notes 


All employes (including men, women, 
toys and officials) of the Michelin Tire 
Company, who had been in its service for 
six months or over, have been insured 
under a group contract with the Travel- 
ers. 


Meyer Greenburg, who has just been 
discharged from the army, has been ap- 
pointed district manager of the Mutual 
Life for the central Ohio district at 
Columbus, Ohio, by Manager James A. 
Church. 


A. W. Stevens, who was formerly con- 
nected with the agency department of 
the Northwestern Mutual Life, died the 
other day. Mr. Stevens was in the Chi- 
eago agency for nearly twenty years as 
agent and statistician. 


A check in payment of the first install- 
ment due under the reinsurance arrange- 
ment effected some weeks ago has been 
sent the Metropolitan Life by the Prus- 
sian Life. The office of the latter com- 
pany will be removed to Hartford. 


A resolution recently adopted by the 
Oklahoma State Insurance Board and 
forwarded to Secretary of the Treasury 
Glass endorses war risk insurance for 
discharged service men and r2commends 
that any agent or organization atiempt- 
ing to discourage or to switch hoiders 
of government policies should have his 
or its license cancelled. 


Still another landmark in New York 
City is shortly to disappear. The “Park- 
hurst” Church, on the northeast corner of 
Madison avenue and Twenty-fourth 
street, will be razed to make way for a 
sixteen-story addition to the Metropoli- 
tan Life building. The company struc- 
ture will then cover the entire block, and 
will be one of the largest, as well as one 
cf the most attractive, commercial build- 
ings in the world. 


For $2.50 you can secure the most com- 
plete volume on life companies, their 
financial statements, policies, rates, divi- 
dends and practices—the Unique Manual- 
Digest. Order now. The National Under- 
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THE COLUMBIAN 
NATIONAL LIFE 


Insurance Company 


Boston, Massachusetts 


LIFE, ACCIDENT AND 
HEALTH INSURANCE 


Low Guaranteed Rates 


A Record of Thirty Years of Progress— . 
Ten-Year Periods 
Ascets Insurance in Force 


Income Policies Iseusd 


Dec. 31—1888.... $ 104,307 $ 889,073 1889-1898...... $ 2,128,182 $460,386 
1698... 3a — 8,392,902  1899-1908...... 12,088,346 1,169,329 
908... 2170 1909-1918...... 35,887,982 2,199,357 
isis. eee 15,758,208 


148058, 484 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 


Attractive Opportunities 
Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 


Western Pennsylvania and Michigan 





MADISON, WIS. 








i | 


@One-fourth of our 
new insurance, first 
quarter of 1919, 
was taken by Wis- 
consin people al- 
ready insured in this 
Company. 





IN WISCONSIN ONLY 


Cc. L. MILLER 


Director of Sales 











THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 

ioe ing Industrial 
Pe) policies to 

me Ordinary. 

= Splendid op- 

i portunities for 
good men. 









sf? Address 
== ELONA.NELSON 


7 ’ f President 
Home Office Building CHICAGO 
Chicago 


A Wider Field —An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up to $3.000, to 
young men and young women as young as age 2—protective insurance re Edu- 
cational and Gueiinces Start Endowment . is extension of the age 
limit for Ordinary Insurance down to age 2 hel ts considerably, and 
we have other advantages that — more. cooalt le banking facilities for 
our Agents in the rural districts. e issue Particypating and Non-Participating 
Policies. As regards adults, we write contracts with Double Indemnity provi- 


sions coverin ing any kind of fatal accident, or with Double peek oe . 


——) fatal travel accident only, as may by desired. We issue cies with 
waiver of Premium and Disability Annuity or Instalment Payment features. 
We insure ma'es and females at the same rates. If you cannot make a full time 
contract with us we will let you write our insurance for children as a side line, as 
long as your Company does not object. Some are writing as much as $10,000 a 
month of this insurance for us as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, 





HOME LIFE 


INSURANCE Co. 
(Purely Mutual) 
2% BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The 59th Annual Report of the Home tite 


Insurance mpany shows over Four 
lion Dollars paid to policyholders in 1 





ef which over Seven Hundred Thous 


was in dividends. The influenza pneumonia 
epidemic caused an abnormal mortality, 
greater than any experienced im the Com- 
pany’s history, but notwithstanding this 
the assets show an increase of more than 
4% and are now over Thirty Six Million 
Dollars. 

The total insurance in dy ng was increased 
during the year 8.6% and is now nearly One 
Hundred and Fifty Nine Million Dollars. 

W. A. R. BRUEHL & SONS, 


General Managers 
Central and Southern — and 
Northern Kentu 
Reoms 601-606 The Fourth Net, Bank Bidg. 
CINCINNATI, OHI 


HOYT % GALE, General 
For Northern Ohio 

229-232 Leader-News B 
CLEVELAND, OHIO 














Agency Openings in 
SOUTH DAKOTA 


OUR POLICIES SELL 
WHEN OTHERS WILL NOT 


RATES PER $1,000 
Age 40........ $16.00 Age45........ $17.50 


NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 


CHICAGO, ILLINOIS 
SUPERVISOR of Agents 


WANTED: for the State of Oklahoma. 


Must be acquainted with the territory and have had experience in securing and 
trainin new agents. Salary expenses. Address: 
J. FRANK MONTGOMERY, Agency Manager 


American National Insurance Company 
GALVESTON, TEXAS 


















WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 

ine companies in the Northwest- 
em field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
oy directly with the Home Of- 

ce. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 





The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 


A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 














State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 


Incorporated 1844 


1919—SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 eating La er than the average life—the STATE MUTUAL has 
ed unsurpassed protection and service. 
Additions are aun to our agency force when the right men are found. 
STEPHEN IRELAND D. W. CARTER 
Superintendent of Agencies Secretary 





B. H. WRIGHT 
President 














Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio— West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 


“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 
DES MOINES (R-T Bidg-) IOWA 


TERRITORY 


IOWA SOUTH DAKOTA 




















16 LIFE THE NATIONAL UNDERWRITER July —— 











BB) A-FARM: MORTGAGE 


$3.00 per 
BEHIND = 
Nee 175 W. Jacl 


| EVERY: POLICY 


Why Our Agents 
Succeed Rapidly—12 Reasons 


1—We Insure Both MEN and WOMEN on equal terms. Women are important factors in 
business today. : 
2—We Sell both PARTICIPATING and NON-PARTICIPATING Policies—A Big Ad- 
vantage in meeting competition. 
3—WE INSURE TOTAL ABSTAINERS AT REDUCED RATES—How many Total 
Abstainers could you Insure if you could offer this advantage? How much would it 
help your organization? 
4—WE GIVE SERVICE TO AGENTS—Every man is given assistance and instruction 
until he is a success—Every man must make good—He is our partner—His Success is 
our Success. 
5—OUR OWN MEN GET ALL OUR GOOD POSITIONS. 
All promotions are made from the ranks of our ewn agents—Each man has an opportu- 
nity with us—Something to work for all the time. 
6—WE SELL SPECIAL POLICIES which are up to the minute, giving the agent the ad- 
vantage of the “Best Sellers” in the Insurance Market. Every Policy the best we can 
make it. Special Policies for Total Abstainers. 
7—WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Policy and give dividends 
besides—This Policy is our G. P. A—It is our best seller—FOURTEEN MILLION 
OF IT IN FORCE. 
8—WE SELL THE BEST INCOME POLICIES we can make on both Participating and 
Non-Participating plans. A check from beyond the grave is Daddy’s monthly contribu- 
tion to the family. 
9—WE GIVE SERVICE TO POLICYHOLDERS—When the policy is placed our Service 
has just begun. Death Claims are allowed within 30 minutes after proofs received at 
Home Office and check immediately issued. No delay—No red tape. This Service 
makes our agents popular. 
10—WE HAVE A FARM MORTGAGE BEHIND EVERY POLICY. No Investments 
are made in any other Securities (except Liberty Bonds)—Rate of Interest 6.2%. 
11—WE ARE DEVELOPING NEW TERRITORY and making new op- 
portunities for our agents—WE MAKE THE CHANCE FOR YOU 
TO MAKE GOOD. 
12—We offer to good clean men a LIFETIME CONTRACT direct with 
the Company, giving full advantage of all there is in the business and 


in the best territory in the world. 
To Good Clean Men We Offer Success— : } 
























May We Prove Our Offer? 


PEORIA LIFE¢onrany || 


PEORIA ILLINOIS 
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Cexas Conan 


CASH CAPITAL $1,000,000.00 


For sixteen years we have been telling the people of Texas, than whom there are none more loyal to their home State, about fire insurance and the 
supreme protection provided by the old Texas triumvirate, Austin, Commonwealth and International, now succeeded by the Republic Insurance Company 
of Texas. This gospel is in line with Texas ideas and has been given consistent publicity by printed and spoken word. The potent force of advertising 
in its various branches has been employed. But even a greater teacher has been at work; none other than an enthusiastic and loyal agency force. We 
repay agents of the Republic, (a) by giving them the best service obtainable, (b) by backing up their efforts with effective publicity, (c) by promoting 
the development of the resources of Texas through the investment of our funds exclusively in Texas securities, (d) by giving policy holders indemnity 
worth one hundred cents on the dollar, (e) by equitable adjustments and prompt settlement of all claims, big or little, in cash without discount. The 
Republic, by reason of its rich heritage as successor of the Austin, Commonwealth and International Fire Insurance Companies, is inherently a firmly 
established and meritorious home institution. There is more than a commission value in a commission of authority from the Republic of Texas, with 
its $2,750,000 assets. Its antecedents and reputation add strength, character and prestige to any local agency. 
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HOME OFFICE BUILDING, DALLAS, TEXAS 


PLANS NOW BEING MADE FOR ENLARGEMENT 
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ANCE COMPANY of TEXA 
HOME OFFICE DALLAS, TEXAS 
GEORGE W. JALONICK —Executives— I. JALONICK 
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The Sky Line of Achievement 








HOUSTON —THE CITY WHOSE FUTURE PROGRESS IS GUARANTEED BY PAST AND PRESENT RECORDS 


Houston, Texas 


At the present time, Houston has a population of about 165,000 within the city limits, but a much larger popu- 
lation use this city as a business center every day. There are five things that put Houston on the.map and make 
it a place that you will ultimately come to: 


1. Seventeen railroads meet the sea. 

2. Deep water and inland harbor—(free wharfage). 

3. Schools and universities—(Rice Institute—the eighth heaviest endowed university in the United States). 
4. Banks and trust companies—(Federal Farm Loan Bank—also branch Federal Reserve Bank). 

5. Industries—Manufacturing Plants—(The largest inland port cotton market in the world). 


The South Texas territory is growing rapidly. It is the center of finances, lumber, cotton, cattle, oil, rice and 
railroads. These are not extravagant statements, but are authentic and are backed by the United States Census 
reports. There are more cattle within one hundred miles of Houston than around any other city of Texas of equal 
area. But, after all, it is the spirit—the enterprise and the enthusiasm of the community that makes this section 
so attractive. 


The Houston Chamber of Commerce is prepared to furnish complete authentic information concerning spe- 
cific questions or statistics through its various departments when requested for direct information of this char- 
acter. It will also be a pleasure for any member of the Houston Fire Insurance Exchange to answer any question 
in regard to the Houston territory. 


The Houston Fire Insurance Exchange 








The Houston Fire Insurance Exchange was organized about five years ago. It is composed of all insurance 
agents in Houston. Our Exchange has grown steadily in point of worth to the community. It has, especially, 
been active in cooperating with municipal authorities in connection with Fire Prevention matters. In the line of 
civic improvements, our Exchange, as a body, has also done its part. We have given the study of insurance prob- 
lems our undivided attention, and now feel that we are in a position to render the best of service to anyone— 
agent or insurer—that may have business in this territory. You will make no mistake if you address any agent 
whose name appears below, and you will be sure to receive a prompt reply: 


W. H. KIRKLAND & COMPANY WESTHEIMER INSURANCE AGENCY 
TORREY & COMPANY HOUSE, BROWN & HOUSE 

VINSON INSURANCE AGENCY ALLEN, GARTNER & COMPANY 
PAINTER, REICHMAN & COMPANY A. N. LEWIS & COMPANY 
SHELTON & AMES C. V. BRADLEY & COMPANY 
HOUSTOUN & TYLER JOHN F. SCOTT & COMPANY 

JOHN L. WORTHAM & SONS COOLEY, SCHWEIKART & SEAMAN 
YOUNG & ANDERSON LEA, RADFORD & ROBINSON 
LUBBOCK & YANCH COCHRAN INSURANCE AGENCY 

A. D. LANGHAM PARLATI INSURANCE AGENCY 
VETRANO INSURANCE AGENCY GREENFIELD INSURANCE AGENCY 
S. G. RAPHAEL & COMPANY RICE & BELK 
“WILLIAMS & PORTER E. H. DUMBLE & COMPANY 

R. C. BOWEN & COMPANY OLIVER & COMPANY 

TUCKER BLAINE RAPHAEL BROTHERS 
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TEXAS AGENTS 


BIGGEST MEETIN 


and largely attended meeting of 

the Texas Associaticn of Insur- 
ance Agents opened promptly on time 
at 10 a. m. on Friday, with Craig Belk 
of Houston, president of the associa- 
tion, in the chair. About 200 were 
present when Mr. Belk let his gavel 
fall, opening the 22nd annual meeting. 
The address of welcome was made by 
Mayor Bell of San Antonio and was 
responded to by C. H. Walton of Fort 
Worth. In his presidential address Mr. 
Belk paid a glowing tribute to the 
splendid character of the agents mak- 
ing up the Texas association. He told 
of the generous cooperation that had 
been extended to him from every quar- 
ter of the state during the year and 
said that the Texas association is now 
moving along under its own steam. 
He outlined the progress of the or- 
ganization during the year, recounting 
the principal events. Mr. Belk strongly 
recommended the continuation of the 
news letters that he has been sending 
to the members of the organization at 
regular intervals, saying that he found 
these missives to be the means of 


B: all odds the most enthusiastic 





CRAIG BELK 


President Texas Association of Insurance 
Agents, Houston, Texas 


bringing about a closer knit organiza- 
tion. In his report as secretary-treas- 
urer, C. R. Yanch, of Houston, said 
that at the last meeting the member- 
ship numbered 234, but at the present 
time there were now 359 members in 
good standing. A mail campaign for 
new members was put on during the 
year that brought results. 


M. ALLEN, president of the Na- 

* tional Association, was on hand 
and made the first address. With all 
his usual ready flow of language Mr. 
Allen told of what the national and 
State associations of the country stand 
for. He brought home to the Texas 
men the importance of maintaining the 
splendid organization that has been 
Created, stressing particularly the point 
that nothing is accomplished by an or- 
ganization which rises and falls with 
emergencies. An effective body must 
de created, kept in condition, and al- 
owed to stand from year to year. Mr. 
Allen urged that a large Texas dele- 
gation be on hand at the national meet- 
ing in Louisville in the fall. At the 
conclusion of the session the entire 
convention went to the central fire sta- 
tion of the San Antonio fire depart- 
ment to witness a fire drill and exhibi- 
tion. The city boasts of a_ well 
equipped and efficient fire fighting or- 


OFFICERS ELECTED 
BY TEXAS ASSOCIATION OF INSURANCE AGENTS 


President—William L. Stiles, San Antonio. 

First Vice-President—F. M. Burton, Galveston. 

Second Vice-President—Travis Lambert, Port Arthur. 3 
Secretary-Treasurer—F, F. Ludolph, San Antonio. 


COMMITTEES APPOINTED 
BY THE ORGANIZATION 


Legislative 


Committee—Craig Belk, Houston, 


Chairman; 


Walter V. Fort, Waco; J. B. Chase, Beeville; J. R. Gervais, Victoria, 
Texas; James Edwards, Beaumont. 

Forms Committee—Scott Fulton, Van Alstyne, Chairman; G. 
Mabry Seay, Dallas; George A. Alexander, Garland. 








ganization and gave a display of drill- 
ing and maneuvering that indicated 
something of what the fire chief has 
accomplished during the past year. 


M. CURETON, attorney-general 

* of Texas, who was to have opened 
the meeting on Friday afternoon, was 
unable to be present, owing to illness, 
but his place on the program was filled 
by C. V. Johnson, Deputy Insurance 
Commissioner, who spoke on behalf of 
the Texas department. Mr. Johnson 
is widely known throughout the state 
as a real friend of the local agents, and 
in his brief talk, made clear that the 
facilities of the department are at all 
times at the disposal of the members 
of the Texas association. 


C J. Doyle, associate general coun- 
* sel of the National Board, gave a 
talk entitled “Looking Forward” that 
will long be remembered by those who 
heard it. Mr. Doyle has a wide reputa- 
tion as an orator of no mean ability, 
but seemed to be particularly enthus- 
iastic over his subject at the San An- 
tonio meeting. Mr. Doyle warmed to 
the topic as he proceeded, and few 
patriotic addresses were delivered dur- 
ing the war that touched the spot more 
directly than the one Mr. Doyle gave 
at the San Antonio meeting on Friday 
afternoon. Although his talk was 
rather long, he held the close atten- 
tion of his audience until the last mo- 
ment. 


R. ANDREWS of Dallas, manager 
¢ of the Texas Inspection Bureau, 
and formerly member of the Texas In- 
surance Commission, told of the pur- 
poses of the newly created Texas In- 
spection Bureau. He explained that 
this organization is now in the forma- 
tive stage, but will soon be under way. 
He outlined just what the scope of the 
work is to be, and his talk was very 
enlightening to those who were not 
exactly familiar with what the Texas 
Inspection Bureau proposed to do and 
what supervision it would have. 


H ™: CARMICHAEL of Chicago, 
e manager of the Oil Association, 
had one of the most interesting ad- 
dresses delivered at the meeting. Mr. 
Carmichael is at the head of an or- 
ganization that is of vital interest to 
Texas local agents. An increasing por- 
tion of Texas premiums will, in the 
coming years, come from oil risks. The 
formation of the Oil Association 
therefore, interests practically all 
Texas agents and Mr. Carmichael ex- 
plained in some detail how the Oil As- 
sociation is to operate. He showed 
that it will not interfere with, but on 
the other hand, will assist. the local 
agents in placing oil business, and 
made auite plain to Texas agents that 
the Oil Association is a cooperative 


body that will lend a hand and will 
not, as some have intimated, gobble 
up business for itself, leaving the 
agents out in the cold. 


JOHN J. THOMAS, secretary of the 

Lloyd-Thomas Company of Chicago, 
appraisal engineers, had as his topic, 
“What a Business Man Should Know 
About Fire Insurance.” Mr. Thomas 
has rubbed elbows with employes of 
all kinds who have had no hesitancy 
about expressing their opinions of fire 
insurance and the men engaged in it. 
He told just what large property own- 
ers, so far as he has observed, think of 
fire insurance and his talk served to 
bring out the major objections that 
large insurers are offering against the 
fire insurance business as at present 
conducted. Mr. Thomas told of the 
value. and importance of appraisals 
showing particularly that values have 
greatly increased during the past few 
years, and that an appraisal plays a 
more important part than ever in the 
affairs of a medium sized or large busi- 
ness establishment. 

Howard J. Burridge, associate editor 
of THe National UNDERWRITER, con- 
cluded the first day’s program with a 
talk on “Casualty Insurance Side 
Lines.” 


ENATOR T. H. McGREGOR of 
Austin, opened the second day’s 
session with a talk on “Workmen’s 
Compensation and State Funds.” A\I- 
though not a practical insurance man, 
Senator McGregor has made a close 
study of workmen’s compensation in- 
surance. By many he is regarded as 
an authority on this subject and Edson 
£. Lott, president of the United States 
Casualty, has said that Senator Mc- 
Gregor is one of the best posted men 
in the country so far as workmen’s 
compensation insurance is concerned. 
Senator McGregor stated that five 
states now have monopolistic state 
funds and that nine have competitive 
state funds. He spoke of the tendency 
toward socialism and state insurance as 
indicated by the existing statutes and 
the constant efforts being made by 
state legislatures to enforce additional 
laws regulating the conduct of work- 
men’s compensation insurance. Senator 
McGregor traced in an interesting fash- 
ion the history of workmen’s compen- 
sation insurance showing how the nec- 
essity for this protection arose, and 
outlined, step by step, the development 
of the idea and the broadening of the 
scope of the work. He pointed out that 
as various improvements have been 
made and the unsound features of oper- 
ation weeded out, state insurance has 
had no real place in the program. In 
emphatic language Senator McGregor 
styled state insurance as an unwhole- 
some fallacy and a fungus and blighting 





growth. It has had, he said, no part 
in the national development of compen- 
sation laws, yet it has grown. Its fur- 
ther development can be checked only 
by those who are on the alert to see 
what may happen. In short, forceful 
sentences Senator McGregor dwelt 
upon the necessity of the local agents 
of the country getting action upon this 
subject. There has been too much pro- 
crastination. Agents have delayed in- 
teresting themselves in this question 
until their business was about to be 
destroyed by the passage of a monopo- 
listic state fund act. This insidious 
propaganda must be combatted before 
it reaches this stage. It is incumbent 
upon those engaged in the casualty 
business to conduct just as much of an 
educational campaign as the advocates 
of state insurance are now conducting. 
Unless the rank and file in the general 
insurance business can be roused to 
the importance of stamping out the 
fallacy of state insurance, the growth 
of this idea may be looked for. That 
Texas is not immune was made plain 
by the statement that there are now 





Cc. R. YANCH 


Seeretary Texas Association of Insurance 
Agents, Houston, Texas 


7,000 members of the Farmers Non- 
Partisan League in the Lone Star state. 
Ideas of this kind sweep over the coun. 
try, or a section of the country, like 
wildfire, and the insurance interests 
people have themselves fortified to 
combat a danger of this sort. 


ENATOR McGREGOR made an 

impressive talk, which was all the 
more effective for the reason that he, 
quite apparently, has no selfish purpose 
to serve in the question. He spoke 
merely as a layman, one outside the in- 
surance business, who has_ simply 
formed an opinion and took this occa- 
sion to air his views. Senator Mc- 
Gregor made such an impression with 
his address that at the suggestion of 
President Belk, he was invited to at- 
tend the coming meeting of the Na- 
tional association to be held in Louis- 
ville this fall, as a guest of the Texas 
association, and at that time, will ad- 
dress the national body upon the sub- 
ject of “Workmen’s Compensation and 
State Funds.” 


A* the conclusion of Senator Mc- 
Gregor’s talk the regular program 
was interferred with long enough to 
present President Craig Belk with a 
handsome silver table service in a beau- 








4 


THE NATIONAL 


UNDERWRITER 


July 3, 1919 








tiful case. Fred W. Offenhauser of 
Texarkana made _ the presentation 
speech. A dramatic moment was 
reached.at this point when President 
Belk, after acknowledging the present 
in a few brief words, held up a local 
paper, the top line of which carried 
the announcement “Treaty is Signed.” 
A cheer went up that lasted several 
moments and was just as enthusiastic 
as the applause brought forth last fall 
when all over the country the news 
was flashed that the war had ended. 


P. TUCKER, state agent of the 

* Aetna and dean of, Texas field 
men led off the short talks by field 
men with a brief address on “Coopera- 
tion.” Mr. Tucker said that cooperation 
is the keynote of business success to- 
day and that a fine example of what 
may be accomplished by the proper ap- 
plication of cooperation, is seen in the 
splendid work done by President Belk 
and the fine assistance that has been 
given him by the local agents in the 
Texas organization. 

Charles F. Thomas, state agent of the 
Royal, followed with a talk on “Use 
and Occupancy Insurance.” Mr. 
Thomas has made a study of this ques- 
tion and a full report of his remarks 
appear on another page of this issue. 

D. McLarry, general agent of the 
Home of New York, had a subject that 
is of considerable interest to Texas 
agents, “Graded Commissions.” The 
full text of Mr. McLarry’s remarks is 
found in another column. 


SATURDAY morning’s session was 
concluded with the address of Jay 
W. Stevens of San Francisco, manager 
of the Fire Prevention Bureau of the 
Pacific, who spoke on “Intensive Fire 
Prevention Education.” Mr. Stevens is 
a practical fire preventionist. He has 
risen from the ranks as a fireman and 
knows his subject thoroughly. In order 
to illustrate just what can be accom- 
plished when the citizens of a commu- 
nity can be made to take the subject 
of fire prevention seriously, Mr. Stevens 
told of the experience in Portland, Ore., 
from 1914 to 1917. He said that 
during 1914 the city had a per capita 


fire loss of 6.78. As a result of the 
were increased 25 percent. This in- 
crease aroused insurers in the city, who 
called a meeting of all interested to de- 
termine why the loss record was so bad 
and what could be done to remedy this 
situation. Mr. Stevens told those pres- 
ent at the meeting that the unfavorable 
conditions were due to the indifference 
shown to fire prevention matters by 
the majority of property owners. He 
said that proper ordinances and statutes 
must be enacted and that the fire off- 
cials must be backed up to the limit. 
As a result, he was appointed fire mar- 
shal and told to clean up the town. 


[N going about his task, Mr. Stevens 

made the discovery, and still believes 
that it holds trne, that 50 percent of the 
fires of the country are caused by the 
effects of politics on fire prevention 
work, and that were it not for the fact 
that politics interferes at nearly every 
turn of the road, actual progress could 
be made by those now endeavoring to 
establish proper restrictions. Mr. Ste- 
vens told of the educational campaign 
carried on in Portland, outlining the 
steps taken in detail. He said that in 
a campaign of this kind it is important 
to make all appeals to the general pub- 
lic. Nothing is accomplished by ad- 
dressing any particular body, organiza- 
tion or interest. The appeal must be 
made to the people generally. The 
average citizen must be made to have 
an interest in reducing the fire loss. 
What was accomplished as a result of 
the intensive work carried on is shown 
in the fact that in 1914 there were 2,000 
fire alarms and in 1917 this figure was 
reduced to 704; there were 320 fires in 
1914 and 58 in 1917, and the false alarms 
reduced from 187 in 1914 to 11 in 1917. 
Mr. Stevens said that considerable of a 
constructive nature may be accom- 
plished when attempting to interest the 
community in fire prevention work by 
making an appeal to the school chil- 
dren. The psychological effect of all 
such moves must be studied. No work 
must be carried on, or moves made 
that can be criticised or belittled. It 
must not be made to appear that those 
carrying the fire fighting work forward 


are cranks on the subject. The im- 
provements suggested must have the 
appearance of being common sense and 
safe and sane. Mr. Stevens went to 
San Antonio from Kansas City where 
he, in company with Franklin H. Went- 
worth, attended the fire chief’s conven- 
tion. 


At luncheon on Saturday the conven- 

tion was entertained by the Sales- 
manship Club of San Antonio. During 
the course of the meal demonstration 
salesmanship exhibitions were given. 
A number of the leading business men 
of San Antonio were solicited by vari- 
ous agents present for fire insurance on 
sprinklered risks, accident and health 
insurance, fidelity bonds and automo- 
bile insurance. These sales demonstra- 
tions brought out the chief selling 
arguments on the various forms of in- 
demnity and were one of the most in- 
teresting features of Saturday’s session. 


a H. SNELL, state agent of the Fire- 
* man’s Fund, opened the program 
on Saturday afternoon with an address 
on “Automobile Insurance.” Mr. Snell 
cutlined the attractive possibilities in 
the automobile insurance field, explain- 
ing the various forms of coverage and 
the developments in the business. His 
talk was well received. 

“Progress in Fire Prevention” was 
discussed by Franklin H. Wentworth, 
secretary of the National Fire Protec- 
tion Association. Mr. Wentworth 
showed that the progress in fire preven- 
tion has paralleled the progress of the 
National Fire Protection Association. 
He said that the fire prevention move- 
ment sprang out of necessity, as all 
great movements have, some 25 years 
ago. At that time there was an amaz- 
ing lack of knowledge of hazards, and 
absolutely no standards, requirements 
or ordinances, affecting fire control. 
The work had to be commenced at the 
bottom. Steps were gradually taken to 
inform the public. The credit men were 
interested. Various organizations and 
groups of men were made to see that 
the fire waste must be fought at the 
source. Mr. Wentworth told an inter- 


esting story of the gradual advance 
made by the fire prevention advocates. 


AFIER making quite clear what the 
National Fire Protection Associa- 
tion stands for, has done and proposes 
to do, Mr. Wentworth put up squarely 
to the Texas agents the responsibility 
of lending a hand in spreading the gos- 
pel of fire protection and prevention. 
He said that there is now upon the 
governmental horizon, a rising cloud of 
discontent. People are crying out 
against the high cost of living. The 
$250,000,000 of fire waste annually must 
be reduced. This condition is uneco- 
nomic. The agent must be, in every 
sense, a conservator of property. He 
must make the people see that in the 
last analysis he has the public welfare 
at heart. Any business which does not 
in its operation rebound to the good of 
the people generally, cannot last. The 
fire insurance business and the people 
in it, must justify their existence by the 
service they perform. 

So enthusiastic were the members 
over Mr. Wentworth’s talk that over 
twenty-five took out memberships in 
the National Fire Protection Associa- 
tion at the conclusion of his remarks. 


‘i F. BAKER of Austin, Texas, chief 
* inspector of the State Fire Insur- 
ance Commission, followed with a sub- 
ject similar to Mr. Wentworth’s—‘“Fire 
Loss Problem in Texas.” A full ac- 
count of Mr. Baker’s address will be 
found elsewhere in this issue. F 

“Corporate Suretyship” in its various 
aspects was discussed by H. B. Zevely, 
vice-president of the American Surety. 
Mr. Zevely gave an able talk on what 
suretyship is and what it does. His 
remarks in their entirety, appear on 
another page. 

A. D. Langham, one of the most 
prominent local agents at Houston, 
presented a paper on “Mutuals, Recip- 
rocals, and Inter-Insurance Exchanges.” 
Mr. Langham took some time in the 
preparation of his material and pre- 
sented one of the most helpful ad- 
dresses at the meeting. His complete 
address is given in adjoining columns. 


Advantages of Association Work 


M. ALLEN, president of the Na- 
FE tional Association of Insurance 
* Agents, was the first speaker on 
the program at the San Antonio meet- 
ing, and in a “peppy,” enthusiastic, 
right-to-the-point talk got the meeting 
started in an excellent manner. Those 
who did not know why they belonged 
to their state association before Mr. 
Allen started to talk had a very good 
idea by the time he finished. In his 
able manner he pointed out what it 
means to a local agent to be affiliated 
with the state and national bodies and 
have a real place in the insurance 
world. Mr. Allen is well liked by the 
Texas men and has appeared at their 
annual meetings for the past three 
years. 


E said the Texas association has 

done in two short years what the 
National association has taken a quar- 
ter of a centw: > to accomplish. A couple 
of years ago tiie Texas association had 
only five members and can now exhibit 
a list of 359. The organization is a 
dominating factor in the state. Its 
membership embraces all important lo- 
cal agents in every quarter of the state. 
This body of insurance leaders was built 
up after the organization had appar- 
ently disintegrated and fallen by the 
wayside permanently. Mr. Allen pointed 
out that the continuance of the organi- 
zation will mean the expenditure of 
some time and thought by all who are 
connected with it. Get-together meet- 
ings must be held at frequent intervals. 
Cooperation, the word that all speakers 
like to deftly use, simply means good, 





old-fashioned fellowship. That, Mr. Al- 
len said, is what any business body has 
constant need of. Men must rub elbows 
with each other, not once a year, but 
many times. 


HE Texas association, he said, has 
now reached the second stage. The 
organization period has been passed. 
The Texas body stands out as a created, 
vital institution. It is now necessary to 


tained. The organization must not slip 
back. 


R. ALLEN pointed out that Craig 

Belk, president of the organization, 
had accomplished much during his term 
of office. Mr. Belk journeyed to New 
York to meet some 70 managers to 
discuss the commission problem at a 
time when it seemed impossible to 
bring order out of chaos on this ques- 








E. M. Allen of Helena, Ark., president of the National Association of 
Insurance Agents, is the dynamo of the organization. He comes from a small 
city, knows the needs of the agents, is broad-minded, broad-gauged and 


progressive. 








keep it intact. The history of some 
state associations has been that they 
have risen into prominence when hostile 
legislation or danger threatened, but 
have subsided and become practically 
inactive when the possibility of danger 
had passed. This, Mr. Allen said, does 
not constitute real organization. A state 
or national association must be on the 
job in season and out. The organiza- 
tion cannot rise and fall with legislation 
or conditions. The public must be made 
to understand that a state association 
is a permanent going body that is at all 
times ready to stand up and represent 
the best in the insurance business. The 
important problem now facing Texas 
men, Mr. Allen believes, is the work of 
conserving what has already been done. 
The big membership must be main- 


tion. Yet Mr. Belk came back with 
what he went after. This, Mr. Allen 
said, could not be attributed alone to 
Mr. Belk’s ability, but the result was 
accomplished very largely because of 
the fact that those whom Mr. Belk 
visited realized that he represented the 
big premium producers of Texas. They 
were influenced by the fact that Mr. 
Belk was the emissary of the important, 
up-to-date and alive local agents of 
Texas, and listened to him as they 
would have listened to the entire 359 
had they all gone to New York in a 
body. 


NSURANCE, Mr. Allen submitted, 
has nothing to be ashamed of. It 
stood the acid test of the war. The or- 
ganization work that has been done 


must be carried on. The general public 
is still unconvinced. At the recent meet- 
ing of the Chamber of Commerce of the 
United States held at St. Louis the big 
business men of the country were disin- 
clined to allow insurance to have a 
prominent place, a separate division, in 
the national body. They said that in- 
surance had no qualification for such a 
place. Insurance, they argued, seems 
unable to present a united front on any 
question. This attitude, Mr. Allen said, 
shows the need of the insurance inter- 
ests repairing their fences and creating 
a more favorable public sentiment. 


W Hat any state association must 
do, Mr. Allen said, is to carry on 
work that will demonstrate beyond any 
doubt that the organization is, after all, 
only striving for an end that will benefit 
the public generally. The appearance 
of selfishness must be removed. It must 
be shown that the local association as 
well as the state association merely 
has the best interests of the community 
at heart. For example, much good can 
be accomplished through the carrying 
on of fire prevention work. A local or- 
ganization can ascertain whether the 
schools have fire drills. Arrangements 
can be made to have certain of the 
local agents deliver addresses to the 
school children at regular intervals. In 
other words, insurance men can take a 
part in the civic life of their communi- 
ties, and unless this is done business 
men generally will regard insurance as 
an isolated institution that does not 
seem to clasp hands with business gen- 
erally. Local units are important and 
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a From Where Comes the Profit: 
He 
the 
yore WRITER on insurance recently pointed out the fact that many state and special agents 
d of : ; - : 
The had resigned during the last few years, and particularly in the last six months, to become 
ople Beara 
the local agents; that the local agency field today presented possibilities for profit and pres- 
bers tige not dreamed of ten or fifteen years ago; that the sources of this profit were the so. 
over 
Ba called “casualty lines.” 
rks. 
hief ; ;, ; ; , , 
a HIS is the situation. The fire insurance business has grown and expanded. So has the cost of 
sub- eka , ; . - ; 
Fire living. In other words, the agent who today writes fire insurance only is doing a bigger 
ac- . . . . 
| be business, but is no more successful than the agent of the past, for outgo as well as income has in- 
a 2 creased. The agents who are succeeding in a big way today are those who are pushing casualty 
ae lines in addition to fire insurance. They may be making the fire insurance business pay their of- 
ier fice and living expenses, but they are making their profits from “casualty lines.” 
nost 
ston, . . ° é 
am. ND an added advantage of the multiple line business is that the agent who pushes casualty 
"a - lines is constantly falling heir to more fire business. He comes to be recognized as “the in- 
pre- , P 
ad- surance man.” (Consider how you, yourself, look on your local merchants. Which looms largest 
plete , . ‘ ‘ ‘ ‘ ; P 
mns. in your estimation—the man with the little specialty shop or the merchant with a big stock and 
a big trade?) 
HE casualty lines in insurance, like the specialty merchandise in the drug store, are paying 
the local agency profits today. | 
OR Texas agents whose clientele must of necessity consist of Texas people there can be no 
better casualty connection than with a good Texas company. The Western Indemnity meas- 
ures up to that description. 
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must be created, as no state association 
can hope for permanent success without 
several local organizations. 


HIS is not a time, Mr. Allen said, to 

relax efforts so far as national and 
state association work is concerned. 
The reconstruction period is here. The 
people of the country seem to be in a 
condition of unrest and uncertainty. 
Things are changing daily. Economic 


conditions have been revised to an ex- 
tent that new classes of insurers have 
been created. It is a time when experi- 
ments of all kinds are being tried out. 
It is an opportune time for the advo- 
cates of state insurance to get in their 
work. Women are voting in almost all 
parts of the country. They know noth- 
ing of state insurance, but they are 
equally uninformed about insurance as 
conducted by private enterprise. Prog- 


ress will not be made by allowing the 
advocates of government ownership and 
state insurance to plead their cause and 
then merely point out that what they 
have said is unsound and impractical. 
The insurance interests must determine 
to turn the light on their business to 
the end that women and other new 
voters may “watch the wheels go 
around.” 

After all, the local agent is the man 


Association W ork Is 


is safe to say that the insurance 
; men of this state have believed 
in actual cooperation more than they 
ever have before, and the fortunate part 
of it is that it has been put into prac- 
tice by the great majority. We have 
found that there is more to cooperation 
than just to get along pleasantly among 
ourselves, as local agents—that we 
should go further and do our work on 
the theory that they can best work who 
best agree. 

At the close of the convention last 
year, we had the matter of the Russian 
treaty companies as the very first thing 
to consider. We approached the de- 
partment at Austin in a decent and dig- 
nified way, and outlined to the commis- 
sioner what hurt would come to the 
local agents if the commissioner refused 
to permit these companies to do busi- 
ness in Texas. At our earnest request, 
the commissioner investigated condi- 
tions carefully, and finally granted our 
request and relicensed the companies. 
This to me was a great lesson—not in 
the thing that was accomplished, itself, 
but it demonstrated that we could, in 
the name of the organization, approach 
the state authorities in the proper man- 
ner and spirit and receive at their hands 
just and due consideration. 


RADED COMMISSION: I am not 

going to discuss this subject at 
length. It is a past issue now, and | 
do not propose to resurrect it. I simply 
say to you that at the last convention, 
by resolution, you directed that I take 
the necessary steps to solve this in- 
creased compensation problem. After 
you placed that authority in my hands, 
1 studied this question as carefully and 
as painstakingly as I was capable of 
doing, and I took counsel of all those 
with whom I came in contact. I would 
like to. say that I not only consulted 
with our attorneys, but I went to Aus- 
tin on two different occasions—and, on 
the last trip, I spent nearly the entire 
day in the attorney-general’s office. 
Later, I was furnished with a written 
opinion of the attorney-general on these 


[) is safe the past twelve months it 














A. P. CUNNINGHAM 


President Dallas Fire Insurance Ex- 
change and Member State Advisory 
Committee, Dallas, Texas 


BY CRAIG BELK 


application forms with which you are 
now familiar. 

I want to take this occasion to com- 
pliment some of the local agents of 
Texas for abiding by the will of the ma- 
jcrity. It was the only way to solve 
this problem correctly. There were 


now, we simply have done for our- 
selves that which the authorities would 
likely have done for us at an early date. 
As an illustration of this, and to make 
you feel that I am not talking theoret- 
ically, I call your attention to the basis 
of compensation received from your 








In this report Craig Belk of Houston, president of the Texas Association 
of Insurance Agents and one of the live wires of the Texas field, praises the 
spirit of cooperation which has been developed among Texas agents and 
urges still further cooperation, not only among the agents themselves, but 
with the field men as well. He also reviews the gains made through the 
adoption of the graded commission schedule. 








some in favor of contingent commis- 
sion, others wanted flat commission, 
but the majority wanted graded com- 
mission on the same basis, with our 
brother agents in the other southern 
states. I think you will all agree with 





J. H. SNELL 
Texas State Agent Fireman’s Fund, 
Dallas, Texas 


me, especially if you go beneath the sur- 
face of the thing, that a uniform com- 
mission is absolutely essential in this 
state. The state makes the uniform 
rate, and has been making it for many 
years. It is just as essential that the 
commission be uniform as the rate be 
uniform, and more so—especially if the 
rates are uniform. 


| T is possible, of course, and I would 
not be surprised if a few agencies in 
this state. are not receiving a better 
rate of commission than that given them 
by the graded commission schedule, but 
I leave to your good judgment this 
thought, that if the companies begin to 
meet this kind of competition, and they 
sooner or later will, perhaps, come to 
it in some manner, then you can be 
sure that it will not be far distant be- 
fore the state authorities or our leg- 
islature will be looking into the acqui- 
sition cost, which means compensation 
to the local agents, and will regulate it 
as they regulate the rates. By adopt- 
ing a uniform basis of compensation 


compensation companies. The authori- 
ties of the state of New York are re- 
sponsible today for your commission 
being fixed when you write a work- 
men’s compensation policy. I pass on 


now from this subject, but not without 





T. L. MONAGAN 


Texas State Agent Phoenix of England 
and President Texas Inspection Bureau, 
Dallas 


{[Mr. Monagan is dean of Texas field 
men, having traveled the state since 
1892, when none of the present state or 
special agents were on the job.] 


saying to you that it was the organiza- 
tion—our organization, our association 
—that made it possible to obtain this in- 
creased compensation that you now en- 
joy; and had we not had the organiza- 
tion that we did and further, knew 
exactly what we wanted, we, today, 
would have been where we were a year 
ago. 
| WOULD like now to change the line 
of thought to that of fire prevention. 
A year ago we were at war—the presi- 
dent was calling our attention vigor- 
ously to the fact that conservation of 
our property was something great to 
occupy our minds, and that a prevent- 
able fire was a national calamity. You 
remember the slogans along this line 
that were published broadcast. You 
will recall the activity that we put 
forth. The Texas association has pub- 
lished, not only hundreds, but thou- 
sands of leaflets and pamphlets con- 


who moulds public opinion so far as 

insurance is concerned. The insuring 
public has its contact with him. The in- 
surance business is either good or bad, 
as he portrays it. It is he that can 
really influence the policyholder one 
way or the other. He can make his 
business appear essential, necessary and 
important, or merely a slipshod institu- 
tion that might more properly be ad- 
ministered by the government. 


e 
cerning this important work. We 


have cooperated with the state fire 
marshal’s office, and we have worked 
with the municipal authorities of the 
different cities in this state. In no 
city of the state has this work been 
carried on to a greater extent than 
right here in San Antonio. One thing 
that I want to bring before your atten- 
tion in connection with this work is 
the part played by the San Antonio 
Fire Insurance Exchange. 


NDER the head of recommenda- 

tions, I would like to ask that the 
new officers of the association continue 
the “preachments” of cooperation. I 
think that is one of the biggest things 
before us today, and it is something 
we can talk of by day and dream of 
by night. I tell you now that my 
work has taught me that the field men 
of Texas, beyond the shadow of a 
down, are our friends. They are will- 
ing to work with us and for us, and I 
have yet to find one that tails to meas- 
ure up the doctrine of “Men Are 
Square.” I particularly suggest that we 
do everything to cement the pleasant 
relationship which now exists between 
the field men of Texas and the local 


agents. 


We should continue our work in con- 
nection with fire and accident preven- 
tion, and enlarge the scope of our en- 
deavor by giving more thought and 
more time to the important subject. 

I recommend that you elect the presi- 
dent and the secretary from the same 
town so that they may work together 
and confer daily, if necessary; and I 
further recommend that these two men 
employ a secretary of ability, and that 
his duties should consist of keeping 
alive the correspondence that reaches 
his office, and that he should have 
charge of the publication of “News 
Letters” or “Agency Bulletin” or what- 
ever name is proper, and that that Bul- 
letin be issued and distributed to the 
local agents of Texas once each month. 


WOULD like to see a record ob- 
tained and published in our Bulle- 
tin of the part played by Texas insur- 





TRAVIS LAMBERT 
Second Vice-President Texas Association 


of Insurance Agents, 
Texas 


Port Arthur, 
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*‘Unexcelled Service To Agents and To Policyholders Alike’’ 
ELBRIDGE G. SNOW, President 


THE HOME 


INSURANCE COMPANY Organized 1853 


NEW YORK 


Cash Capital, $6,000,000.00 














THE hearty congratulations of THE HOME IN- 
SURANCE COMPANY are extended to Local Agents 
in Texas on the success of their efforts to arouse new 
interest in the mutual welfare of themselves and the 
business of Fire Insurance in Texas. 

THIS company has always stood for the highest ethics 
in Fire Underwriting, and is as deeply concerned in the 
success of the new movement as it is in conducting a 
successful business in the State itself. 

THE chief object of “THE HOME OF NEW YORK” 
is, and always has been, to co-operate to the full extent 
of its power in maintaining the business of Fire Insur- 
ance on a high plane and in protecting it from the 
destructive influences of bad practices. 





DARGAN & MCLARRY, GENERAL AGENTS, DALLAS 





Fire and Allied Branches of Insurance 


Fire, Lightning, Automobile (Complete Cover in Combination Policy), Explosion, Hail, Marine 
(Inland and Ocean), Parcel Post, Profits and Commissions, Registered Mail, Rents, Rental 
Values, Riot and Civil Commotion, Sprinkler Leakage, Tourists’ Baggage, Use and Occupancy, 
Windstorm, Full War Cover. 


STRENGTH REPUTATION SERVICE 
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ance men in the great war. I tell you 
now, we have a record to be proud of. 
I think our men are entitled to recog- 
nition the same as those that belong 
to other clubs and_ organizations. 
Would it not be nice today if you could 


Commission 


UNIFORM plan of compensation 
A has been giving concern to the 
Texas agents for a period of 22 
years, when back at that time was or- 
ganized at Waco, the present Texas 
Association of Insurance Agents. 
Various plans have been advocated 
by individuals, which in many instances 
fitted perfectly into local conditions, 
but which did not meet the expecta- 
tion of others differently situated. 
Therefore, no agreement between the 
agents of a reasonable or possible plan 
was ever projected until you imposed 





D. D. McLARRY 


Texas General Agent Home and Franklin, 
Dallas, Texas 


authority upon a small but capable 
committee, who chose as a leader, a 
man with broad vision and generous 
aims, one who realized the possibilities 
of cooperation between agent and prin- 
cipal. 


HE loss ratio in Texas had ap- 

proached disaster up to 1917, and 
coupled with this, were unfriendly laws 
affecting adversely fire insurance. There- 
fore, the companies were unwilling to 
increase acquisition costs when they 
had no profits to absorb them. Con- 
ditions became somewhat improved, 
rates were advanced and the antagon- 
ism towards the fire companies seemed 
to be growing less with an increasing 


see unfurled our service flag? Would 
we not be proud of the concrete evi- 
dence of the part our insurance boys 
played in this war? I regret to tell 
you that there would be some gold 
stars on our flag. Our office has been 





advised of the death while in action in 
France of Lieut. Benjamin H. Gardner, 
Jr., of Palestine. I understand that 
there are others, but they have not 
been reported. Lieutenant Gardner 
was a member of the association. 


Plan in 


BY DENNY D. McLARRY 


knowledge upon the part of the aver- 
age citizen. Consequently, they met 
in a fair measure, the wishes of the 
local agents whose composite ideas are 
reflected only in this organization. 

The commission methods employed 
in the past have been fundamentally 
wrong. This has been acknowledged 
not only by experienced agents and 
company executives, but state supervis- 
ing officials. <A uniform system of 
agency compensation is just as vital to 
the health of the business as uniform 
rates. 


O speak understandingly of the 

scheme of graded commissions, some 
reference must be made to other plans. 
Theoretically, a flat or level plan is 
ideal because it is simple and easy of 
application in the accounting depart- 
ment of both agent and company. 


pense exceeded the premium income by 
26 percent. Premiums come from a 
large number of agencies, while losses 
over a given period are restricted, com- 
paratively speaking, to a few locations. 
It is fundamental that the profit de- 
rived from the larger number must pay 
the loss in the unprofitable ones. 


. HE graded plan seeks to distribute the 
increase to all agencies, consequently 
the first classes to receive considera- 
tion were dwellings, private barns, 
churches, schools, etc., as they are lo- 
cated at ever yagency point. These risks 
produce a small average premium per 
policy, and require the same time and 
effort as larger business, frequently 
more, because it is mandatory upon 
agents to inspect and rate them; also 
it has been determined that more en- 
corsements are required during the life 








In Texas there are strong field men. Out of the state have come men of 


eminence in fire insurance. 


Somehow Texas is a great underwriting school. 


General Agent D. D. McLarry of the Home is a big field man in a big state. 
He is held in the highest regard by all who know him. 








Rates and forms should determine the 
desirability of a given risk or class, 
and not commission allowance. It is 
impracticable though since the business 
of fire insurance is afflicted with dis- 
senters who are selfish in their desires, 
entertaining little thought for its future 
welfare and its possibilities to serve 
society and strengthen government. 
3y the payment of a slightly higher 
commission they attempt to select away 
the preferred risks and those that are 
detached and scattered, avoiding the 
hazardous classes and the conflagration 
areas. This method is destructive and 
revolutionary because it tears down the 
established order of things. 


W ITH the contingent method a few 
companies have profited at the ex- 
pense of their associates. It is equiva- 
lent to an excess, and influences a pre- 
ferred business. It would lose what- 
ever virtue it might have if adopted by 
all companies, as certain avenues in 
various offices would necessarily be 
used for high rated, target and large 
risks without prospect of making a con- 
tingent. An analysis by one company 
transacting a large business in Texas 
indicates that 85 percent of its agents 
would have received a contingent in a 
year when the loss ratio and the ex- 


of the policy. Little attempt has been 
made to place the increases on only 
profitable classes. A class that pro- 
duces a consistent profit over a long 
period for one company may prove a 
heavy loss to another. The problem 
confronting us was to adopt a plan that 
was uniform, and one that would bene- 
fit the largest number of agents, and 
at the same time, give the companies 
reasonable protection. The problem is 
not only state wide, but extends to the 
nation. 


O NE agent made complaint of the 
commission allowed on a large 
wool warehouse, a target risk requir- 
ing the full facilities of the insurance 
market. As an abstract proposition, his 
plight warranted sympathy. There are 
about three points in Texas where large 
wool warehouses are located, so it 
should be evident that agents in three 
towns would profit by an increase on 
that subdivision, and the same would 
apply to the sugar district, and if cot- 
ton were embraced, less than half the 
agents in the state would participate. 
The graded plan produces a healthy 
state of affairs because it puts all the 
companies on the same level in respect 
to compensation, which brings about 
a friendly rivalry in furnishing facili- 





Following are some of our insurance 
men that were in the service: A. M. 
Wertheimer, Victoria; Mills Brown, 
La Grange; Mr. McClendon, 
Grange; Walter V. Fort, Waco; M. L. 
Kreidler, McAllen. 


CXAaSs 


ties. Companies will receive an income 
that will coincide with their facilities, 
and thereby secure average lines over 
a broad classification. 


T HE. companies responsible for the 
institution of fire insurance are pre- 
pared to cope with fair competition, 
vigorously applied, but the contest 
must be regulated by a definite set of 
rules. They entertain no desire to be 
unfair to associates and competitors, 
whether friend or foe, and are willing 
to grant the same prerogatives as en- 





Cc. M. CURETON 
Attorney-General of Texas, Austin 


joyed by themselves. Their objects are 
not limited to a strengthening of finan- 
cial assets which are necessary to prop- 
erly safeguard the interests of their pa- 
trons, rather they propose to further 
dignify the profession by maintaining a 
strict code of ethics and clean morals. 


THE interests of agent and principal 
cannot be separated, any untoward 
act on the part of either disturbs the 
normal state of affairs and each suf- 
fers. It is difficult to construct, to 
maintain an orderly procedure, but an 
easy task to tear down and destroy. It 
should be remembered that a temporary 
gain may be permanent loss. 
ture welfare of the American Agency 
System will be safeguarded by the 
agents’ ability to cooperate. 


Bureau Asks for Agents Aid 


BY A. R. ANDREWS 


is only in a formative stage and, 

therefore, many of the details inci- 
dent to the,organization have not been 
perfected, but we hope within a short 
period of time to begin active opera- 
tions. The organization consists of and 
is maintained by a large number of 
duly authorized stock fire insurance 
companies operating in Texas. Its ob- 
ject and purposes shall be to gather 
for the use of its members and such 
other organizations, concerns, individ- 
uals and municipalities, information 
relative to the physical condition and 


r | ‘HE Texas Inspection Bureau today 


situation of properties in this state; to 


encourage the removal of hazards 
therefrom and to lessen the hazards 
therein; to promote the science and 


improve the methods of fire protection, 
as well as making recommendations as 
to the physical condition of the various 
risks, reports to cover all points of 
interest to the underwriters, such as 
construction, protection, cleanliness, 
segregation of values, and generai con- 
ditions recognized as essential in order 


that the companies may have full and 
authentic information to successfully 
underwrite their business, as well as 
to render a fire prevention service in 
order that the destruction of property 
by fire may be reduced to a minimum. 


EXAS, insurance-wise, enjoys rather 
a peculiar position, being the only 
state in the Union which has assumed 
absolute authority in the making and 
promulgation of fire insurance rates, 


this authority, as you well know, being 
vested solely with the State Fire In- 
surance Commission. Therefore, you 
will readily appreciate that the bureau 
will in no wise fix or attempt to fix 
or maintain any rate or rates of fire 
insurance, being strictly an inspection 
bureau. Since the creation of the State 
Fire Insurance Commission law and in 
view of the fact that there is no provi- 
sion therein contemplating an inspec- 
tion and supervisory service in behalf 
of the companies except for the pur- 
pose of establishing a rate, the various 
sprinklered, fireproof, and special haz- 
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The Liverpool & London | Star Insurance Company 
& Globe Insurance of 
Company, Ltd. America 


of Liverpool, England 


SOUTHERN DEPARTMENT — NEW ORLEANS 


CLARENCE F. LOW, J. G. PEPPER, R. H. COLCOCK, 
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ards and other important risks in this 
state have not received attention in the 
way of an inspection ‘service, and for 
this reason the companies have caused 
the establishment of the Texas Inspec- 
tion Bureau. We are the only state 
where the companies have not main- 
tained a similar bureau, due primarily, 
no doubt, to the existence of the insur- 














A. R. ANDREWS 


Manager Texas Inspection Bureau, Dallas, 
Texas 


ance laws, notwithstanding the need 
has long been recognized as necessary 
to underwrite the business. This will 
be obtained through an efficient corps 
of inspectors. 
O operate 
will require 


the bureau successfully 
the co-operation and 


support of the local, state, general and 
special agents of Texas, and likewise 
that of the insuring public. Necessarily 
and naturally there will be instances 
where our inspectors in going over a 
risk will observe conditions that will 
be in conflict, no doubt, with a local 
agent’s judgment, as well as possibly 
the state rating authorities and the as- 
sured. It will, therefore, be important 
when conditions of this character arise, 
and which is a result of honest convic- 
tions, that the spirit of co-operation 
should be first in your mind, and, in 
turn, you may rest assured a similar 
attitude and a responsive chord awaits 
you at the hands of the bureau. 

You, as representatives of the com- 
panies, have an important function to 
perform that will be of material assist- 


meeting show that the educational 
efforts of the fire insurance companies 
is yielding a wonderful success in that 
the public is coming more and more to 
have a sympathetic understanding of 
the problems and aims of the insurance 
interests, and that the business men 
of the country are now being aroused 
to appreciate the fact that carelessness 
and indifference is largely responsible 
for the great “Red Plague,” and that 
the people themselves are the authors 
of their own fire insurance rates; that 
the hostile attitude of the public to- 
wards the fire insurance companies is 
being met with less favor than hereto- 
fore, because of the fact that the peo- 
ple are being gradually made to under- 
stand that expenses and unnecessary 
burdens loaded upon the fire insurance 








a kk: 
Bureau. 


Andrews is manager of the 
He outlined to the Texas agen 


recently established Texas Inspection 
ts the plans for that bureau and urged 


upon them the necessity for hearty cooperation with the bureau in its inspec- 
tion work for the purpose of reducing the state’s fire losses to the lowest 


possible figure. 








ance in our success if you will lend 
that co-operation. The entire world to- 
day is seeking co-operation, harmony, 
and uniformity. 


O-OPERATION in the fire insur- 

ance business throughout the coun- 
try is becoming more and more appar- 
ent every day, as is evidenced by the 
activities of the various commercial or- 
ganizations in the country. Only re- 
cently the National Association of 
Credit Men at their meeting in Detroit 
adopted resolutions containing whole- 
some recommendations that aim at the 
reduction of America’s fire waste. Re- 
ports of the various committees at that 


companies must eventually be reflected 
in the premiums paid by the people. 

The National Chamber of Commerce 
has now added a division of insurance 
to its organization and today has 
thirty-one state insurance federations 
as members. The National Board of 
Fire Underwriters, the National Insur- 
ance Association of Insurance Agents 
and other allied organizations are 
forcefully presenting the necessity of 
co-operation. Therefore, I cannot too 
strongly urge that the Texas Inspec- 
tion Bureau receive your earnest co- 
operation in all matters affecting the 
interest we serve. 





NSURANCE is a vast and intricate 

scheme of collection and distribution 
—a highly specialized branch of science 
and finance, performing social duties of 
great importance to the common- 
wealth; in its varied obligations to so- 
ciety, in its endless ramifications and 
complex human and economic prob- 





GEORGE MABRY SEAY 
Member of Advisory Committee, Dallas, 
Texas 
lems, it often baffles the intellects that 
guide its destinies. Thus, if we can by 
a close inspection and supervision over 
the many important fire risks of this 
state contribute our part successfully 
we will become an important factor in 
the commercial and economic fabric of 

this country. 


State Compensation Insurance 


from its purely political aspects and 

show you that you are interested m 
it not only as insurance men but as 
citizens: that state insurance will not 
only destroy your business but that in 
principle it is subversive of the very 
fundamentals of this government. I am 
not going to discuss the science nor 


| AM going to discuss this question 





T. H. 


McGREGOR 

State Senator and Former Chairman 
Texas Industrial Accident Board, Aus- 
tin, Texas 


the history of compensation generally 
because for this occasion and place it 
is not necessary. 


] AM going to discuss briefly the ques- 
tion of compensation insurance, but 
only for the purpose of showing you 
fire insurance men that you are as in- 


BY T.-H: 


terested, though a little more remotely, 
as is the casualty agent. All branches 
of insurance are cognate, all belong to 
the same science, proceed upon the 
same theory as to rates, risks, distribu- 
tion of loss, and all alike are affected 
with the same public interest which 
subjects them to the police power and 
control and the ultimate ownership of 
the state if desired. Therefore, what- 
ever affects one as a matter of law 
either directly or indirectly affects the 
other. And whatever brings about the 
ownership of one branch of insurance 


McGREGOR 


of his employment by the negligence 
of his employer. Under the common 
law there were certain duties imposed 
upon the employer in dealing with his 
employees. If an employee was injured 
in the course of his employment 
through the negligence of the employer 
then the employee could recover dam- 
ages against the employer for the in- 
jury so sustained. 

In order to give a degree of certainty 
to this overhead of damages the em- 
ployer began to insure against this risk 
and from this necessity grew the cas- 








T. H. McGregor of Austin, now 
was formerly chairman of the state in 


a member of the Texas state senate, 
dustrial accident board and is regarded 


as one of the best informed men in Texas on workmen's compensation, 


especially on its legal side. 


He has always been a strong opponent of the idea 


of the state entering the insurance field in ‘workmen’s compensation or otherwise, 


and in his address to the Texas agents on the subject of ‘ 
presented a strong argument against the 


pensation and State Funds” he 


state insurance idea. 


‘W orkmen’s Com- 








by the state will eventually bring about 
such ownership of every other branch. 
This statement is sound, both practic- 
ally and theoretically, and I will not 
stop to elaborate it. I am only going 
to discuss this subject briefly also inso- 
far as you casualty men are concerned 
for the purpose of a predicate for the 
suggestions of the dangers you are in 
and the remedies you have and which 
you must invoke to save your business 
and, as I suggested in the beginning, 
preserve your ideals of government. 


HE basis of casualty insurance in 
the industrial world is the purpose 
to relieve the employer against the 
common law liability imposed for the 
injury of an employee in the course 





ualty companies and casualty insurancé. 
In other words, the employer was seek- 
ing to protect himself from the injury 
to his employees just as he sought to 
protect himself against fire by taking a 
fire insurance policy. 


UT with the progress of modern 

business and with the advances of 
the laws of the country this was not 
satisfactory. The elements of justice, 
humanity, business and certainty were 
to a degree lacking, but were under- 
going an evolution for the better. Leg- 
islatures began to relieve against the 
fellow servant’s rule and to compare 
negligence while juries gave local con- 
struction to assumed risk, making it 
strictly a matter of fact free from en- 


tanglements of the law, thus in many 
instances making the matter more and 
more involved and less satisfactory to 
labor, capital and the state. The dam- 
age suit industry became a trade, the 
bringing of such suits an art, and their 
defense a science, while the employer 
was harassed, the employees were not 
compensated for injuries, and at the 





Cc. H. WALTON 


Member of Executive Committee, 
Worth, Texas 


Fort 


same time the people paid out large 
sums which had been loaded on to the 
products of their daily consumption and 
nobody was benefited unless it was the 
lawyers on both sides of such cases. 
Out of this chaos of uncertainty grew 
the various compensation acts of the 
world. Society learned that it was car- 
rying a great burden and generally on 
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“You may delay, but Time will not” —Benjamin Franklin 


ELBRIDGE G. SNOW, President 





Ninety Years Old— Hale and Hearty 


In joining in congratulating Local Agents in Texas on their success 
in reviving interest among Agents in correct practices in Fire In- 
surance for the common benefit of themselves, the Companies they - 
represent and the insuring public, THE FRANKLIN FIRE 
INSURANCE COMPANY of PHILADELPHIA again pledges 
its continued hearty support of every such movement and all its 
resources as to SERVICE in helping to make Fire Insurance 
supply promptly and adequately all the legitimate needs of 
Business and Commerce for indemnity. 





DARGAN & McLARRY, GENERAL AGENTS, DALLAS 





The new stock issue, the latest forward step taken by the new management, has 
been fully subscribed, and the increased financial strength of the company is 
thus assured. 





Fire, Lightning, Automobile (Complete Cover in Combination Policy), Explosion, Hail, Marine, Profits and 
Commissions, Rents, Rental Values, Riot and Civil Commotion, Sprinkler Leakage, Use and Occupancy, 
Windstorm. 
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the necessities of life and to the certain 
benefit of nobody. 


HEN the thought suggested itself 

that the individual man in the various 
industries of the world was a unit of 
production of a given industry, that his 
power of production in such industry 
was subject to the law of general aver- 
age and could be valued, that in this 
respect his value as to production could 
be fixed as easily as that of a ma- 
chine. This theory brought into the 
business of the employer and employee 
and to the attention of the state the 
matter and element of certainty of re- 
covery when injury was sustained by 
the employee in the course of employ- 
ment and with the amount of recovery 
fixed and for a definite sum. It also 
enabled the employer to definitely fix 
his overhead against loss for injury or 
death sustained by the employees. 


UT if man, this unit of production, 

was to be thus valued and appraised 
like a machine as a part of an industry, 
as a cost of production, then the in- 
dustry should stand the loss occasioned 
by the injury or death of this man 
when happening in the course of his 
employment. And for this reason the 
doctrines of fellow servant, contribu- 
tory negligence and assumed risk were 
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abrogated and the right of recovery 
was limited only to the fact that the 
injury occurred in the course of em- 
ployment and the amount to be recov- 
ered was required to be commensurate 
(compensation) with the injury sus- 
tained as measured by the earning ca- 
pacity of the employee, which, of 
course, rested upon his producing ca- 
pacity. This also explains the relation 
between the compensation fixed by the 
various statutes and the wages earned 
by the employee. To insure the pay- 
ment of these fixed damages—this com- 
pensation—to the employee the state 
passed its compensation laws requiring 
the employer to insure, to guarantee 
the payment of compensation to the 
employee when injured. The state has 
long been securing the payment of 
wages of employees by their employ- 
ers through the instrumentailty of our 
mechanics lien laws so the securing of 
the payment of compensation based on 
these wages when employment had 
ceased is to this exient in no sense a 
departure on the part of the state. 


THE principle is the same when the 
security is applied to the wage or 
to the compensation and no sane man 
would suggest for a moment that in a 
free government the state should un- 
dertake to pay or superintend the pay- 
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1301 and 1302 
American Exchange National Bank Building 
Dallas, Texas 


ment of wages to the employees of a 
given industry, yet these men, these 
advocates: of State Fund Insurance, 
want the state to do this as to com- 
pensation which rests on wages. The 
state had the right to require this in- 
surance because the premiums paid for 
casualty insurance, whether liability or 
compensation, are paid by the public, 
being loaded by the employer upon the 
article produced and passed on to the 
public; and because if the injured and 
handicapped man were not paid when 
injured he would probably and gener- 
ally did become a charge upon the pub- 
lic, for his support, and society had the 
right to defend itself against this con- 
tingency by requiring the employer to 
insure his employees. The whole struc- 
ture of liability for injury sustained in 
the course of employment rests on the 
theory that the particular industry 
which injures or destroys a man must 
sustain the loss and when you pass any 
part of it to any other field for support 
that structure must fall. This is of the 
very essence and science of compen- 
sation and is a compelling argument 
against State Fund Insurance. 


HIS general review brings us to the 
conclusion that the compensation 
laws are laws more of procedure than 
of rights. The liability of the employer 
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Losses Paid Over $175,000,000 


P. P. TUCKER, State Agent 
EDWARD WRIGHT, J. A. BRACKNEY and W. S. CLARK, Special Agents 
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under them is the same as under the 
liability law and the rights—substantive 
rights, of the employee are the same 
while the relation of the public to the 
whole scheme is the same under both 
laws—it pays the bill. What the advo- 
cates of state fund insurance propose, 
and what they will accomplish here in 
Texas if you permit, is for the state to 
go into the casualty insurance business 
and so far as the producing industries 
are concerned do that business alone 
under a monopoly. I know you are op- 
posed to the state going into this or 
any other cognate business or you 
would not be here. But already Ohio, 
Oregon, Washington, Nevada, West 
Virginia, Wyoming and North Dakota 
have adopted state insurance in the 
monopolistic form and nine other states 
have done so in a competitive way. 

There is no more reason why the 
state should pay compensation awarded 
by the commission than it should a 
judgment for damages fixed by the 
court. The idea of state insurance is 
no part of the genesis of the compen- 
sation theory but is an afterthought, a 
fungus growth that mars the beauty 
and may destroy the life of this splen- 
did plant. The propagandists of this 
socialistic idea are busy here as else- 
where and unless you meet and thwart 
them they will overtake and destroy 
you. You should be on your guard, 
meet these insidious evils and destroy 
them before they destroy you. 


[F the state goes into the casualty in- 
surance business then why not the 
fire, life insurance, or any other great 
business which does not call for the 
exercise of a single government func- 
tion? To own a utility or operate an 
insurance company is without the scope 
of a clear conception of our form of 
government which has weathered so 
many storms. You and I know the 
state cannot run an insurance company 
as well as can private individuals and 
that is the reason these advocates want 
a monopoly. You and I know that 
there is more ignorance and less effi- 
ciency, more waste and less accomplish- 
ment, more confusion and less system 
in the administration of our various 
state governments than there is in the 
office of any single big business enter- 
prise in this country which has sur- 
vived for six months. 

When you go home and the election 
comes on next year each of you go in 
person to the candidate for the legis- 
lature or the senate from your district 
and ask him how he is going to vote 
on this subject when it comes before 
the legislature. If he tells you, as he 
likely will, that he does not know any- 
thing about it, then you tell him what 
it is and if he says he is going to vote 
for it then you and your house and 
your friends vote against him. If he 
says he is going to vote against it then 
you vote for him and help elect him. 
There are forty-four hundred of you 
agents in Texas and if you cannot pro- 
tect your business you ought to lose 
your business. I have no interest in 
this matter other than as a citizen who 
is opposed to the state going into the 
field which I conceive to be foreign to 
the purpose for which governments are 
ordained. 


C. J. Doyle, in his talk, said that all 
signs pointed to the election this year 
or next of Craig Belk as president of 
the National Association. The sugges- 
tion brought down the house, and Mr. 
Belk was given an ovation lasting sev- 
eral minutes. He is very popular with 
the Texas agents. He has put the Texas 
association on its feet, and proved his 
worth in the recent fight for graded 
commissions, He has shown that he 
has organizing ability, can make and 
keep friends, and in short has all the 
attributes that go to make a successful 
national leader. Mr. Doyle paid him no 
idle compliment when he named him as 
the probable president in 1919 or 1920. 
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ORT WORTH, Texas, agents 
believe in the principles and ideals 
of the National Association of In- 
surance Agents. They stand stead- 
fastly by the American Agency System 
traditions and all that it represents. 
They believe in the insurance business 
as being one of the greatest activities 
of mankind. They are glad to be of 


service to property owners and all 
needing protection. 


To the local agents in Texas and 
to those in other states, the Fort 
Worth insurance men send their greet- 
They find in 
the local agency ranks men of the 
finest mold, splendid intelligence, sound 


ings and best wishes. 


judgment, superior leadership. These 
men have the genius of friendship. 


The Agents at Fort Worth beg 
to acknowledge their obligations to the 
National and Texas Associations, to 
assure these organizations and their 
officers of their loyalty and also their 
desire to offer their service whenever 
their assistance is needed. 





MITCHELL 





Fort Worth 


The Largest 
Insurance Agency 
in Texas 





CHAS. W. HEAD S. A. TEAS 


HEAD, TEAS & COMPANY 


GENERAL INSURANCE AND BONDS 


FORTH WORTH, TEXAS 





General Agents: HARTFORD ACCIDENT AND INDEMNITY CO 


GOOD AGENTS WANTED 











GEO. BEGGS, JR. 
GENERAL INSURANCE 
Fort Worth Texas 


Representing the 


Royal Insurance Co., Eng. No. River Insurance 
Ins. Co. of NorthAmerica Boston Insurance 
Home Under., N. Y. ' Western 

Caledonian 

Ocean Acci. & Guar. Corp. 
Nat. Surety Co., N. Y. 
Massachusets Bond & Ins. Co. 


Great American, N. Y. 
N. Brit. & Merc., Eng. 
Northern, Eng. 
Westchester, N. Y. 











GLEN WALKER & CO., INS. AGENCY 


General Insurance 
WM. RIGG, Mgr. 


Phone Lamar 758 FORTH WORTH, TEXAS 


11 W. Sixth S 


Representing 


Connecticut Fire Ins. Co., Hartford 
National Fire Ins. Co., Hartford 

Glens Falls Ins. Co., New York 

United States Fire Ins. Co., New York 
Atlas Assurance Co., England 

Norwich Union Ins. Society, England 
Liverpool & : London & Globe Ins. Co., England 
Mil k ics Ins. Co., Wisconsin 
National Liberty Ins. Co., New York 
Northern Underwriters Agency, England 
Virginia Fire & Marine Ins. Co., Virginia 
Automobile Ins. Co., Connecticut 
Hand-In-Hand Underwriters, England 
Queen Ins. Co., New York 





General Agents 


Kansas City Casualty Co. (now Employers Indemnity Corporation), Kansas City, Mo. 
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Business Men and Fire Insurance 


BY JOHN J. THOMAS 


in mind that the average business 
man considers insurance as an ex- 
pense and not as a benefit. 

He considers it a necessary evil. He 
looks upon the insurance agency in 
much the same light that he does the 
tax collector. 

He can see the tax; he cannot see 
what he gets for it unless it is pointed 
out to him. 

He can see the outgo for premiums; 
but, like the matter of taxes, the bene- 
fits of insurance should be pointed out 
to him. 

Therefore it should be and is the aim 


T' starting our discussion, let us bear 


J. J. THOMAS 


Lloyd-Thomas Company, 
praisals, Chicago, Ill. 


Secretary Ap- 


of a good insurance agent to direct the 
business man’s attention to the benefits 
accruing and to render a real service. 

Insurance is an election to spread a 
loss in small amounts over a forty or 
fifty-year period rather than to assume 
the possibility of having to meet it all 
at once. 

Drive that point home to the busi- 
ness man and he will grasp a great 
fundamental of insurance that will set 
him to thinking along sound underwrit- 
ing lines. 

No doubt this seems very academic 
to you, but to many business men it 
is a new thought. 


|F I was asked to mention the chief 
criticism that the average business 
man has of insurance agents in general, 
I think it could be summed up briefly 
as follows. He thinks that you are sell- 
ing him a commodity instead of a serv- 
ice. 

I am sure that this is the reason that 
he is attracted to the various forms of 
insurance auditing which frequently 
prove to be a thorn in your flesh and 
incidentally of no benefit to the as- 
sured. 

What the business man wants is serv- 
ice and if he feels that the broker in 
metropolitan centers will give him 
something more than the policy, he is 
apt to give him his line. 

Then again there is the type of busi- 
ness man who thinks that the agent is 
interested wholly and solely in the 
premium that is paid. Right here is 
the line that marks the distinction be- 
tween, what I might term.a good agent 
and a poor agent. 

The poor agent spends his chief 
thought on the dates of expiration. 


‘THE good agent not only keeps track 
of the expiration, but he also gives a 
service. To my mind this service to be 
efficient, should cover such points as 


drafting proper rider forms, instruc- 
tion as to the duties of the assured, 
methods of reducing fire hazards, cor- 
rect determination of values upon 
which to scientifically distribute the in- 
surance and to see that your client 
complies with his co-insurance obliga- 
tion. 

I would go still further and tell the 
business man what he must do to be 
prepared for a prompt and satisfactory 
settlement of a fire loss. 

It would be unfair to say that the 
business man knows nothing about fire 
insurance. Many of them are quite well 
informed on the various phases of in- 
surance, but along with the knowledge 
of correct views that he has, one will 
generally find that the business man 
thinks that he knows things to be true 


me seriously: “I am not going to carry 
any more insurance on my factory, 
even though it is away under-insured, 
for the reason that I’ll only get 80% of 
any loss I have.” 


ASK ten business men what they think 
the attitude of the insurance adust- 
ers will be when they meet them in a 
settlement of a fire loss and a large pro- 
portion of them, if they have your con- 
findence, will frankly state their belief 
that the adusters will skin him out of 
his eye-teeth if they have the chance. 
Then again there is the business man 
who meets you socially and at the club 
who has known you ever since you at- 
tended school together. He has many 
times wondered where in the world you 
have ever had the opportunity to learn 








John J. Thomas is secretary-treasurer of the Lloyd-Thomas Company of 
Chicago, appraisers, and is thoroughly familiar with insurance subjects as 
well as appraisals. In his address at San Antonio he reviewed the criticisms 
directed by business men against insurance and insurance agents and showed 
that the best way for the agent to meet these criticisms was by showing that 
he was selling service rather than a commodity. He took up the question of 
insurable values and outlined the ways in which an appraisal benefits both 
the insurer and the insured. He will talk before the Michigan association in 
July, as well as before the Texas agents. 








about insurance that you and I know 
are false. 

To illustrate: Many business men 
think that co-insurance to a certain per- 
centage means that he will only col- 
lect that percentage of his loss. An 
executive of a concern of some size told 


anything about fire insurance and men- 
tally sets you down as having very 
little knowledge of underwriting. A 
prophet is not without honor save in 
his own country. 

This type fears that there is a lot 
about fire insurance you don’t know and 
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he naturally concludes that he is not 
getting all the benefits and concessions 
that are rightfully his. 


N° wonder this type of man falls for 
the smooth stranger who drops in 

on him and in a half hour’s conversa- 
tion convinces the assured his agent 
knows nothing about underwriting. An 
owner who bought a service from a 

smooth stranger once described him as 
one “who had the soul and spirit of a 
poet but the mug of a comedian.” The 
owner because of his experience con- 
cluded that in the future he would place 
less reliance on souls and spirits and 


FRED M. BURTON 


Vice-President Texas Association of In- 
surance Agents, Galveston, Texas 


pay more attention to the study of 
mugs. 

Occasionally you will meet with the 
business man (and I would put a ques- 
tion mark after the designation) who 


thinks that the policy is “a scrap of’ 


paper.” He would not carry any insur- 
ance were he not compelled to from 
financial sources. 

As long as time continues there will 
be the type of business man who is just 
naturally suspicious. He does not pro- 
pose to have anything “put over” on 
him. His ignorance on insurance mat- 
ter breeds a deep-set conviction that he 
is being victimized and he is curious to 
know just how he is being “done.” Nat- 
urally this man is easily induced to in- 
vest in the so-called insurance audit 
services. A business man of this type 
after getting such a service and en- 
deavoring to follow out some of the 
absent treatment made, told me that he 
found himself in the position of the 
elderly maiden who was too proud to 
wear glasses. af 


AFTER returning from a_ vacation, 
spent in the country, she visited an 
optician, where the following conversa- 
tion took place. 
“I want a pair of eye glasses, sir. 
While visiting in the country, I made a 
= which almost caused a trag- 


e 

“indeed! I presume you spoke to a 
stranger thinking he was an acquaint- 
ance.” 

“No, not exactly that. I picked a 
bumble-bee, thinking it was a_black- 
berry.” 

Unfortunately there are many busi- 
ness men who pick bumble-bees instead 
of blackberries—and get stung. 

Drafting rider forms for “special 
risks” is no easy task and if there be 
any special features, it requires not 
only a knowledge of what the com- 
panies permit, but it needs the more in- 
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UNITED MUTUAL 
FIRE INSURANCE COMPANY 


FOSTER BUILDING 
HOUSTON, TEXAS 


HUMUUUULUAUUUUUUUALUUUUA LU 


A Legal Reserve Company 
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800 Agents Represent Us in Texas 
But There is Room For More. 


AUUENUULUULLUUUUAULY 


Prompt and personal service rendered by our home 
office and special agents will prove to you how val- 
uable the United Mutual is to an agent, regardless 


of the companies already represented. 


We can be of special assistance in writing farm and 


outside risks. 


JALVUUDUUNUGVUUNCULSLUUUUUCUCUUGRUOUUU LLL 


We write through resident local agents only. 


Not Subject to State Rates 


Meet Our Special Agents 
at the Convention 


Kingston Pickford, Dallas 
W. E. Graham, Jr., Greenville 


J. B. Green, Sr., Bowie 

A. 
Sam S. Denman, Abilene W. 

A. 

E. 


B. 

E. Agrelius, Austin 
L. Carruth, Houston 
P. 


Lea R. Gray, Houston Dowlen, Houston 


H. C. BURT, Vice-Prest. D. STEBBINS, Secretary 
FOSTER BUILDING HOUSTON, TEXAS 
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THE 


Inter-State Automobile 
INSURANCE COMPANY 


ROCK RAPIDS, IOWA 
Cash Capital—$200,000.00 


Has just entered the State of Texas 


and we are now establishing agencies 


Their policy and plan of writing fire, lightning, tor- 
nado, wind and theft insurance on automobiles for 
one, two, three or four years is so attractive that 
the following remarkable growth is shown in the five 


states in which they have operated: 


(Minnesota, Nebraska, Iowa, South Dakota, Kansas) 


1916 Premiums 24,777.00 
1917 Premiums 77,834.00 
1918 Premiums 262,118.58 


1919 Premiums (Est.) 750,000.00 


The rates speak for themselves. The commission 
contract is entirely new and different from that of 


other companies. 


Write for details at once if you want the agency. 


BURT & STEBBINS 


General Agents for Texas 
FOSTER BUILDING HOUSTON, TEXAS 
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“SAFETY FIRST’’ 


APPROVED FIRE APPLIANCE COMPANY 


DEVICES FOR EXTINGUISHING AND PREVENTING FIRES 
FOSTER BUILDING 


HOUSTON, TEXAS 


Chemical Fire Extinguishers for Homes, Stores, Schools, Churches, Factories, Automobiles 
Chemical Engines, Fire Hose, Nozzles, Fire Pails, for Cities, Factories, Mills 
Gasoline Safety Cans, Watchmen’s Clocks, Oily Waste Cans 
State Agents for ‘‘Nu-Ex’’ extinguishers, the cheapest and most efficient fire extinguisher on the market. 


Can supply any device for combating and preventing fire. 


Write for Special Sub-Agency Contract 


“SAFETY FIRST”’ 


APPROVED FIRE APPLIANCE COMPANY 


DEVICES FOR EXTINGUISHING AND PREVENTING FIRE 
FOSTER BUILDING 


HOUSTON, TEXAS 
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timate knowledge of plant conditions 
which can be obtained only on the 
ground. 

Important as the drafting of forms 
is, | believe it is of equal importance 
and perhaps more important, to have 
the exact plant values for each com- 
ponent division of the form. When one 
has amassed totals of a property, the 
first important step is to divide the 
values into “exclusions” and into “in- 
clusions.” 

The art of developing exclusions has 
advanced rapidly in the last few years, 
much to the discomfiture of the under- 
writers, who, as they express it, “desire 
a little cream with the skimmed milk.” 
BE that as it may, we frequently see 

such exclusions as: 

(a) Foundations of buildings 
the ground level. 

(b) Foundations of buildings below 
the level of the basement floor. 

(c) All foundations excluded. 

(d) Foundations of buildings and ma- 
chinery below the level of the under 
surface of the basement floor and below 
the surface of the ground. 

(e) Idle machinery excluded. 

(f) Underground piping and sewer- 
age excluded. 


below 
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Cc. J. DOYLE 


Associate General Counsel National Board of Fire 
Underwriters, Springfield, Ill. 


This exclusion which frequently is in- 
corporated in the rider forms is, in my 
opinion, a most undesirable one for the 
assured. I have seen several cases 
where the underground sewerage pip- 
ing was so filled with debris after a fire 
loss that it was necessary to take the 
system up entirely. This meant a loss 
that was not covered. 


ONSIDER now for a moment in- 

surable values. It is important 
their exact distribution in the different 
fire areas be exactly known, even 
though the risk be written under an 
average rate. Speaking of average rates 
reminds me that in order to do justice 
to the companies and to yourself you 
must have a proper distribution of val- 
ues. It requires no argument to show 
that property written under general 
forms must have the correct distribu- 
tion of values. An appraisal carefully 
separates values in accordance with the 
rider form. 

It would be out of my province to 
discuss fire protection devices and you 
have but to read the standard pro- 
visions of the policy to refresh your 
minds as to the obligation that the as- 
sured takes upon himself in accepting 
the policy which, as you know, is a con- 


tract—despite the fact that there are 
fourteen primary ways that he can void 
his policy. 


My. purpose today is to discuss some 
features of this policy contract that 
are usually not emphasized to the de- 
gree that their importance demands. 
Yet these points are of vital interest to 
you gentlemen for several reasons: 

1st. It will point a way for you to 
easily increase your line and that is one 
of the things for which you are in busi- 
ness. 

2nd. It will also increase the faith of 
your client in your ability to render 
him a real service. 

3rd. It will also assist the companies 
you represent to protect themselves 
against many evils with which they 
have to contend. 

This is a triple benefit which presents 
no negative reaction. 

I hold a New York Standard Policy 
and will read a few lines with which 
you are familiar. 

Line One says: “This company shall 
not be liable beyond the actual cash 
value of the property at the time any 
loss or damage occurs.” 


THIS at once raises the question— 
What is the actual cash value? 
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H. B. ZEVELY 


Vice-President American Surety Company, 


New York 


Is it what the assured paid for the 
property? No. 

The highest court has long ago de- 
cided that what is paid for a property 
is not prima facie evidence of its value. 

Is it what he considers it worth? No. 

You and I know that what the as- 
sured thinks his property is worth is no 
evidence of its value. 

Is it what he could sell it for? No. 

What he could sell it for might be 
more or less than the value of physical 
property because the element of good 
will would probably enter into the sale. 

Is it the amount it would bring at a 
forced sale? No. To think that that 
is the actual value is absurd in itself. 

Then what is this actual cash value? 

The insurance policy itself defines it. 

The actual cash value is the cost to 
reproduce the property new at the time 
the fire occurs, on the then prevailing 
prices of labor and material less the 
actual depreciation. 

It is therefore, manifest that the only 
system whereby we can scientifically 
secure the sound value is to ascertain 
the cost to replace the property new 
and deduct the actual depreciation. 


bye us take a concrete example. A 
certain factory coming uhder our 
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observation had a book value in round 
numbers of $150,000 which was built up 
on the basis of the past costs of every- 
thing that went into buildings and 
equipment. A careful detailed ap- 
praisal showed that it would cost to 
duplicate that factory new $260,000. It 
also disclosed a depreciation of ap- 
proximately $60,000 that had occurred 
through wear, tear and absolescence. 
This appraisal showed that the sound 
insurable value was approximately 
$200,000 as against the original cost of 
$150,000. 

Now this was of vital interest to the 
insurance agent for the reason that the 
assured carried a 90% co-insurance 
clause. The line of insurance, ex- 
clusive of stock and materials was 
$140,000. When the owner saw what 
his sound value really was, this is what 
happened. He got busy on the tele- 
phone and told his agent that he 
wanted $60,000 more insurance. You 
see, he did not even stop at the co-in- 
surance limit. 

This is a lesson to all of us of the 
best and most scientific method of in- 
creasing lines of insurance. 

Later the agent told me that he had 
urged his client repeatedly to take more 
insurance, conscientiously believing 


THREE 


that it was necessary, until he felt that 
he had become a positive pest to as- 
sured, but without results. 

As a result of appraisals, I might say 
that I have seen lines increased all the 
way from 20% to 300%. I do not recall 
any instance where the increase has 
been less than 20%. 


F you will take out your pencil and 

figure what this means to you in in- 
creased premiums and also what it 
means to your clients in increased pro- 
tection, you will need no other incen- 
tive to strongly urge the use of ap- 
praisals by your clients. 

And the direct benefit of a good ap- 
praisal to all concerned does not end 
here. 

Again referring to the policy con- 
tract. 

In line 76, we find that the assured 
after a fire loss agrees to “furnish, if 
required, verified plans and _ specifica- 
tions of any buildings, fixtures or ma- 
chinery destroyed or damaged.” 

I shall pass over the words “if re- 
quired” for the reason that it would be 
a very poor business man indeed who 
would enter into any transaction with- 
out data that may be required. It is 





DAN CRADDOCK 


Chairman Executive Committee, 
Dallas, Tex. 


so academic that it requires no argu- 
ment to support that assertion. 

I want to call particular attention 
to the word “verified” because the in- 
surance contract is not a hastily drawn 
document. Every word in it has a 
meaning and every word should be 
given its proper weight. 


HE courts have held that “building 

estimates” which are _ frequently 
used in placing insurance are not “veri- 
fied plans,” in accordance with the in- 
surance contract. They have held that 
the original plans are not verified plans 
for the reason that buildings frequently 
are not built in exact accordance with 
the original plans. 

It is. apparent that the ordinary in- 
ventory usually made by the owner of 
his equipment cannot be considered a 
“verified” inventory. 

“To verify” means to prove to be 
true, exact and accurate. 

Here again a good appraisal fulfills 
the policy requirement as to verified 
plans and specifications of building, 
fixtures and machinery. 

Nothing else does. 

Besides, the appraisal has the addi- 
tional value of being made by people 
who are not only expert in their line 
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Newly Elected Texas President, 
San Antonio, Tex. 








and who are not influenced by a knowl- 
edge of past costs, but who are abso- 
lutely disinterested in the results. 


HAVE talked with some agents who 

were of the belief that because the 
assured obligates himself to produce 
his books of account, invoices and other 
vouchers, that they were all that was 
necessary. But as soon as it was 
pointed out that the companies make 
no agreement to settle on these values 
and that the contract states that the 
assured is paid on the actual cash 
value, they changed their opinion in 
this respect. 

There is a wise provision made in the 
contract providing for a compromise, 
where agreement as to values cannot 
be made between the insurer (the com- 
pany) and the insured (the owner). 

Line No. 2 reads: “Said ascertain- 
ment or estimate shall be made by the 
insured and this company, or, if they 
differ, then by appraisers as hereinafter 
provided.” This provision is described 
in detail in lines Nos. 85 to 91. “In the 
event of disagreement as to the amount 
of loss, the same shall, as above pro- 
vided, be ascertained by two competent 
and disinterested appraisers, the in- 
sured and this company each selecting 
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one, and the two so chosen shall first 
select a competent and disinterested 
umpire; the appraisers together shall 
then estimate and appraise the loss, 
stating separately sound value (this is 
synonymous with actual cash value) 
and damage and, failing to agree, shall 
submit their differences to the umpire; 
the award in writing of any two shall 
determine the amount of such loss; the 
parties thereto shall pay the appraiser 
respectively selected by them and shall 
bear equally the expenses of the ap- 
praisal and umpire.” 


NOM: gentlemen, if there is any one 
thing that hurts your business more 
than to have a fire loss go into arbitra- 
tion, I have yet to learn it. 

One side or the other is to blame, for 
if the case goes to arbitration, and no 
matter if the assured is to blame, he 
will rarely admit to himself and never 
to his friends or the public. 

What is the result? Those who have 
his confidence will coincide with his 
verdict and join the clamoring throng, 
who think that the insurz :1ce companies 
are a “band of robbers.” 

All of you have seen the peculiar 
problems which confront the business 
man outside of getting his money for 
the loss. Some of these are as follows: 
The owner must get his business run- 
ning again as quickly as possible. Not 
only does the delay in getting his in- 
surance money embarrass him, but he 
has a direct loss in the interest on the 
money for the time that the companies 
are compelled to delay paying the in- 
surance. 


GAIN, he must keep in line his ex- 
perienced employees, who cannot 
afford to remain idle and who may go 
elsewhere, if he cannot afford to pay 
them. Again, he must make provision 


from some source, to supply his cus- 
tomers and to hold their trade until he 
is ready to resume operations. Ali of 
these things involve a heavy expense in 
connection with the loss and. it is 
mainly on account of these that the 
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President El Paso Insurance Exchange 
and Member State Executive Commit- 
tee, El Paso, Texas 


great demand for “use and occupancy” 
insurance has sprung up. 

Before discussing this provision, we 
should consider the attitude of the in- 
surance companies in regard ‘to paying 
their losses promptly and equitably. 
No one who is at all familiar with the 
history of reputable insurance com- 
panies can successfully challenge their 


record in paying promptly every dollar 
that the owner has proven his loss to 
be. As a matter of fact, the insurance 
companies are just as desirous of pay- 
ing the insurance without the extra ex- 
pense of arbitration as the owner could 


UU. MB. MELLACAN 
Member of Advisory Committee, Austin, 
Texas 


be, and they enter into arbitration only 
as a last resort. 


HY then do losses go to arbitra- 
tion? The history of the ma- 
jority of cases is that the assured has 
failed to prove the amount of the claim 
he is making. Had the assured proved 
the actual cash value of his claim, he 
would have found the adjusters not only 
willing but glad to pay the full amount. 


No one can expect the adjusters to be 
satisfied with data of a secondary na- 
ture. The contract has already told the 
business man what he is to furnish and 
what may be required. If he does not 
furnish what he has agreed to furnish 
he must expect the case to go to ar- 
bitration in case differences arise. 

It is interesting to note that it is just 
as economical so far as appraisal ex- 
pense goes to have an appraisal made 
before the fire, as it is to be compelled 
to have one after the fire. The owner 
who was to have an appraisal because 
of arbitration is fortunate, indeed, to 
have a less expense than $350 on a 
$100,000 fire loss. Yet $350 would have 
turnished him with a disinterested ap- 
praisal before the fire upon which he 
could have made a prompt and satis- 
factory settlement. 


ie would not be a fair comparison to 

weigh the cost alone of an appraisal 
before the fire with one made after the 
fire. There are many more benefits 
aside from its use for insurance matter 
which would justify this expenditure, 
even if it cost many times more than 
an appraisal after the fire. Some of 
these are as follows: 

(1) In many phases of credits and 
finance appraisals are indispensable. 
Bankers are frequently demanding 
them. 

(2) In matters of accounting, cost 
systems and factory systems, appraisals 
are necesary. Ask any progresive aud- 
itor and he will confirm this statement. 

(3) Appraisals are now being used 
extensively for arriving at proper and 
just statements for government income 
and excess profits taxes. 

There are a number of other reasons 
why appraisals are necessary to the 
business man, but I will not burden you 
with amplifying the subject further. 


Insurance and the People 


NDER the emergencies and exi- 
UJ gencies of war, the immediate 

pressing necessity of concentra- 
tion of various industries has been taken 
over in whole or in part under govern- 
ment ownership or control. I believe 
that we are justified in the conclusion 
that while many of these measures had 
for their foster father, the idealist, the 
socialist, and doctrinaire, the final con- 
clusion to take over this control by the 
government was not on account of the 
would be socialistic sponsors, but on 
the theory that the government could 
best do the things incident to some 
branches of industrial life, and bring 
about immediate concentration, co-op- 
eration and co-ordination in an emer- 
gency war measure only. I believe 
that these measures of control were 
born of the necessity of war conditions, 
and were and should be regarded by 
our government as temporary and not 
permanent. 


T HE proof of this, it occurs to me, 
is found in the fact that nearly 
all of these war statutes of control 
have conspicuous words of limitation. 
Some of these measures automatically 
terminate with the end of the war, 
which is generally recognized as the 
time when the treaties of peace shall have 
been signed and by ratification put into 
effect. Others of them nominate a cer- 
tain period of time after the termina- 
tion of the war, and this being so, we 
have a right to assume and rely, in 
a large measure, in the spirit at the 
time of passage and the intention ex- 
pressed. This theory, however, may be 
limited in its application to those meas- 
ures which have been placed upon the 
statute books during the war period. 


T would not amount to a prohibition 
against the intention of the socialist- 
ically inclined to inaugurate further 
legislation either to continue for a 
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further given time or make permanent, 
government control over certain com- 
mercial and industrial activities, and 
certainly it would not prevent the ef- 
forts of those who believe in a broader 
socialism to initiate legislation em- 
bracing branches of business even not 
contemplated by the war emergencies, 
and which might include the business of 
insurance. 

It is this latter condition that re- 
quires us to be ever watchful and vig- 
ilant in the protection of what we be- 


of war, and most certainly not in time 
of peace, and is in direct violation of 
the spirit of American institutions. 
We believe that the social doctrine 
of government insurance, except as be- 
fore noted, is the offspring of a Ger- 
manized materialistic centralization of 
power in contra-distinction to the de- 
velopment of the spirit of American 
individualism. If we need any proof 
of this, it is to be found in the last 
appeal made by the tottering and now 
fallen giant of mad militarism, when 
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lieve to be safely within the rights 
and spirit of American institutions in 
the private functioning of the great ac- 
tivity of insurance. We might firmly 
believe that the business of insurance 
can more efficiently and economically 
be conducted through private enter- 
prise, supervised by governmental 
agencies, specifically appointed or elec- 
ted for that purpose, intimately skilled 
and competent, for the safeguarding 
of the proper conduct of the business, 
and above all, protecting the highly 
necessary element of financial integrity 
and financial sufficiency to meet on de- 
mand its obligation to the obligee. 


WE believe that government owner- 
ship of the insurance business that 
touches the life and health, and prop- 
erty of the individual citizen, outside 
of the domain of life, health and 


property under the control of the gov- 
ernment, is in invasion not justified by 
conditions in this country, even in time 


the last day before abdication, this was 
one of the principles set forth by the 
house of Hohenzollern. 


E believe that the record of in- 
surance in time of peace, as well as 
in time of war, has met every emergency 
of our clients and the government on 
demand. The facilities, information, 
security, and service rendered during 
the period of the war by the various 
branches of the insurance business may 
have been equaled, but not surpassed 
by any other commercial or indusirial 
activity within the boundaries of our 
country. In many instances under the 
high pressure of emergency of these 
war conditions, no precedent was avail- 
able and you sailed uncharted seas of 
underwriting. 

The needs of the government and 
your clients in those critical days were 
paramount to all else, and the results 
of that great emergency must and will 
be an anchor to the windward in the 


judgment of rational men when the 
storm of socialistic doctrines, either 
now or in the future, threaten invasion 
of American opportunity or question 
either your inclination or your ability 
to meet the underwriting needs of our 
country in the seuarest way and at the 
minimum of cost commensurate with 
the service and security rendered. 


WE rightfully look with concern, but 
no hysterical alarm, to the tendency 
in the growth of socialism. We doubt- 
less must meet, and we hope success- 
fully combat, these socialistic theories 
as they may appear from time to time. 
Our bulwark of strength must first lie 
in the account of our stewardship, as 
it may impress the legislators who be- 
lieve in the reward, and not the pun- 
ishment, of adequate and prompt serv- 
ice rendered. 

Little as socialists may like it, the 
difference between good times and bad 
times, between for instance 1895 and 
1918, is a vigorous uplooking, busy 
state, filled with opportunities and en- 
couragement of private enterprise and 
initiative, characteristic of the Amer- 
ican people and in keeping with their 
institutions. It is this character of 
thought and action that we hope to see 
prevail in the legislation that is to 
come. It will be the convenient, com- 
fortable and secure transition from a 
war to a peace basis. It will be in a 
large measure, the best thing for our 
returning soldiers. 

It spells good times, and all the 
paternalism that can be injected into 
law cannot artificially or successfully 
meet the requirements of this day. If 
private enterprises and individual ef- 
forts are discouraged by hostile legis- 
lation, then indeed may we rightfully 
look with. grave concern as we drift 
away from the spirit of Americanism. 
It is a4 cold hard fact, but none the less 
true, that business does not conform to 
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INTERSTATE CASUALTY COMPANY 


Home Office—Birmingham, Alabama 


Capital, Surplus and Reserves - - - - - - - $717,199.56 


Deposited with the State Treasurer of Alabama 
for the protection of all policy-holders - - - $235,500.00 


SPECIALIZING IN AUTOMOBILE AND PUBLIC LIABILITY 
AND EXCESS INSURANCE. 


To Texas Agents 


Our contracts, backed by sufficient surplus and reserves plus Interstate serv- 
ice, are very satisfactory to our customers and to the buyers of Casualty In- 
surance. Fair, prompt and satisfactory treatment of every honest claim is 
assured. 


This all makes the INTERSTATE a valuable agency connection. Our General 


Agents at Houston, Texas, will be glad to communicate with you. 


GENERAL AGENTS 


a STATE AGENCY THE AGENCY COMPANY 
lt Insurance Exchange, Chicago | Salt Lake and San Francisco 
is CRAIG BELK & CO. FERGUSON & HARRIS 


Chronicle Bldg. Houston, Texas Columbia Bldg., Louisville, Ky. 
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mere amiable theories. If it is 
dragooned and hampered, and dis- 
turbed by foolish legislative experi- 
ments, the answer must, in my judg- 
ment, be found in limited opportunities 
and depression upon every hand. 


] T has been said that you cannot fill 
the shoes of American industry, en- 
terprise and business, with pebbles, and 
expect acceleration of locomotion. I 
have faith that the viewpoint of our 
national and state legislators will con- 
tinue the encouragement of substantial 
and competent private enterprise. 
We have undergone during the war 
period an era of prices advanced moun- 
tain high in every community. While 
the overhead expense for the proper 
and safe conduct of the business of 
insurance has been affected along with 
every other business activity, I would 
like, under the penalty of being prosaic, 
to present to you here, a fair compar- 
ison of advance in prices on a few com- 
modities with which you are all 
familiar, and by that comparison again 
reiterate that the business of insurance, 
while meeting every need of increased 
burdens of advanced cost of overhead 


F. H. WENTWORTH 


Secretary National Fire Protection Asso- 
ciation, Boston 


and.tremendously increased losses, has 
still rendered its efficient and sufficient 
service at the least possible increase in 
cost. 

Here is a short table: 

Compared with before-the-war prices 
you will find: 

Publicly Operated : 
Percent 


Sleeping cars 
City taxes 
Steam cars 


Freight (average) 
Express (average) 


Privately Operated 


Oranges up 
Butter up 


Chickens up 
Sugar up 


Pumpkins up 
Magazines up 


Newspapers up 
Insurance surcharge up 


Yy ET notwithstanding the tremendous 
increase in cost of every commodity 
that enters into our daily life, the one 
necessity for which there appears to 
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Great Southern Life 
Insurance Company 


Dallas, Texas 
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Great Southern Life Building, Dallas, Texas 


ANNUAL STATEMENT 


December 31, 1918 





Admitted Assets 


First Mortgage Loans on Real Estate 

(Appraised Value, $8,292,822.25) - - $3,648,023.99 
Real Estate - - - - - - - 2,147,637.81 
Policy Loans (within reserve) - 985,087.74 
Liberty Bonds- - - - - - 854,300.00 
Other Bonds- - - - - - 250,050.00 
Cash on Deposit - - - 226,062.51 
All Other Assets - - - - 475,513.58 


$8,586 675.63 


Liabilities 
Policy Reserves and All Other 


Liabilities- - - - - - $7,833,442.09 
Surplus to Policyholders - - - 753,233.54 


$8,586 675.63 


Insurance in Force - $75,806,543.53 


O. S. CARLTON, President 
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be at time the greatest clamor for re- 
moval is the 10 per cent surcharge im- 
posed on the business of insurance. 
Recently the commissioners of insur- 
ance, all high-minded and _ patriotic 
men, met in New York for the serious 
consideration of requiring this 10 per 
cent surcharge to be removed, notwith- 
standing the fact that none of the ex- 
traordinary expenses imposed on the 
business have been removed. The tele- 
gram for hotel reservation, the railroad 
fare and the Pullman fares incident 
to the meeting of these commissioners. 
all bore a much heavier impost of added 
cost than the one commodity which 
they were called upon to consider. The 
hotels, the dining service and every 
item that went into the cost of living 
from the time these gentlemen left 
their homes until they returned to their 
supervising duties, bore’ an advanced 
cost of from 100 to 300 per cent as 
compared with the 10 per cent increase 
of the insurance subject they had un- 
der consideration. It was pointed out 
at this meeting that one of the reasons 
for the 10 per cent increase of cost was 
the extraordinary burden of constantly 


SCOTT FULTON 
Member of Advisory Committee, Van 
Alstyne, Texas 


increasing taxation placed upon busi- 
ness of insurance. 


| N my own state of Illinois the legis- 

lature passed a bill increasing this 
burden upon the insurance business in 
its various branches of approximately 
$1,000,000. It is true that the greater 
portion of it fell upon the life and cas- 
ualty companies, but none the less it 
was an additional burden and an ad- 
ditional penalty upon the thrift and 
progress of the citizens of our state. 

While the legislature was engaged 
on the one hand of increasing this bur- 
den of expense, it at the same time was 
considering a resolution to investigate 
the necessity of the 10 per cent sur- 
charge on the business of fire insur- 
ance. 

President Buswell, of the National 
Board, in his annual address shows 
that of the 150 companies reporting 
to the National Board, the premium in- 
come on fire and lightning business 
was $382,561,203, for last year, and an 
underwriting profit of $7,234,110. Or 
in other words, 1.89 per cent under- 
writing profit on fire and lightning 
premiums, and that these figures show 
conclusively that without the surcharge, 
instead of a profit of less than 20 per 
cent, the underwriting deficit would 
have been more than $17,000,000 on the 
fire business in this country. 


RIGINALLY when insurance de- 

partments were formed it ap- 
peared to have been the intention of 
the legislature creating the separate 
department, to impose upon the busi- 
ness of insurance sufficient cost only 
to pay for the supervision. How far 
the various legislatures have gone from 
that intention can be illustrated in the 
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statement of every insurance depart- 
ment in this country. It is too long 
a list to read the proportion of excess 
in cost of supervision, and the burden 
placed upon the policyholders is ap- 
proximately the same in all states, but 
for the purpose of this I illustrate your 
state of Texas and my own state of 
Illinois. 

The receipts from insur- 
ance to the state of Texas 


FOE SO8T WS. 6 cc cc oesc cs $957,277.39" 


The cost of sunervision of 

this business was ......... $107,214.18 
The excess amount levied 

upon the policyholders of 

the state of Texas, if re- 


flected in the rates, was..... $850,063.21 
In Illinois the receipts 

WEES 68. ceventuceeeese ees $833,834.14 
The cost of supervision .. $ 80,000.00 
The excess upon the poliy- 

holders in Illinois if re- 

flected in the rates was .. $753,834.14 


Is it the cause of this indirect way of 





Cc. M. RAGLAND 
Member Advisory Committee, Paris, Texas 


raising funds for purposes entirely for- 
eign to the supervision of insurance 
that the burden continues to increase 
in the several states. I am of the opin- 
ion that the average policyholder 
knows so little of these increasing bur- 
dens that the states can continue in- 
terminably to increase the cost of do- 
ing the business of insurance and at 
the same time get great credit in their 
effort to lower the rates, even so to 
the point of wiping out all hope of an 
underwriting profit. 


OW would it do to introduce a bill 
in your state and mine, substantial- 
ly as follows: 

“An act to provide information to 
every policyholder in this state. 

Section 1.— Every insurance com- 
pany organized in this state shall cer- 
tify in its receipt for premium to every 
policyholder in this state, in letters and 
figures not smaller than primer type, 
the amount of taxes, licenses and fees 
paid by said company for the previous 
year and shall further set out the ex- 
cess amount, if any, in words and fig- 
ures of the same type, the cost of 
Supervision of the business of insur- 
ance within said state for the pre- 
ceding year. 

Section 2.—Said company shall fur- 
ther show in said receipt, in words and 
figures of the same type, a comparative 
table of the underwriting profit of said 
company for the preceding year as 
compared to the excess amount, if any, 
charged by the state over the cost of 
the necessary supervision of said busi- 
ness within the state. 

Section 3—An emergency is hereby 
declared for the health, safety and se- 
curity of the people of the state, and 
this law shall become in full force and 
effect immediately upon its passage.” 


WHILE I am not encouraged to be- 
_lieve that. such a bill would be ex- 
pedited very rapidly to its passage, yet 




















“M” is a great letter. It stands for Moses, the first law-giver, for 
Mind which controls the body, for Medicine that cures physical dif- 
ficulties and Merriment that cures Mental troubles, and for Mix- 
tures that become pleasant Memories after July 1. Numerically M 
stands for a thousand and begins spelling a Million. Furthermore, 
M is midway between A and Izzard, so that alphabetically M is 
right in the cente:r of things. Stutter as you pronounce the letter 
and you get M-M which stands for Mike Murphy. 














MoRE THAN MERE 
DOLLAR ASSETS 





If we did things the usual way we 
would make the burden of this 
advertisement the twenty-six mil- 
lion dollars of assets of the vari- 
ous companies that we represent. 


But we always try todo more than 
just what is expected of us. In the 
matter of assets which we put at 
the command of our agents we of- 
fer more than mere dollars. We 
write every form of insurance— 
other general agencies do that, 
too, but our service in all of these 
lines measures up to what the 
agent desires and expects. We 
actually place the business. 


Taking care of the agents’ offer- 
ings is a very important function 
of the general agency office staff 
at Dallas, but it functions for the 
assistance of representatives in 
many, many other ways. 


And on field service—well, if we 
expressed our opinion of our spec- 
ial agents in print, we'd have to 
raise salaries, which we do as 
often as we can. Those salaries 
give agents the sort of field serv- 
ice that profits them. 


We might sum up the story of 
the dollar, staff and field service 
in one phrase: “The fastest grow- 
ing general agency in Texas.” 














MIKE MURPHY 


General Agent 
DALLAS - - TEXAS 


SPECIAL AGENTS: 


Frank B. Knight Arthur T. Simpson 
Leslie O. Clay J. Fred George 
John Baldwin Mrs. M. C. Gambrell 




































I believe if such a bill was passed, it 
would have much to do with restrict- 
ing the open season of unnecessary 
burdens upon the business of insur- 
ance, and that the policyholder would 
awaken to a realization that thrift and 
frugality should not be unnecessarily 
penalized. 

The socialistically inclined have a 
wonderful faculty of evading or avoid- 
ing cold practical facts, regardless of 
service; regardless of sufficiency; re- 
gardless of protection, regardless of 
the spirit of individualism that has 
given to America its proud and bene- 
ficient position in the Governments of 
men, would overturn all this and de- 
stroy or hamper all business enterprise 
upon which they were not dependent 
or in which they did not have a direct 
interest. 


THE Nonpartisan League farmer is 

able to see righteousness and moral- 
ity in the difference between a bushel 
of wheat selling at, 74 cents before the 
war, and $2.20 while his country was 
engaged in the great struggle for the 
rights of men. He is able to find con- 
scientious approval of the price re- 
ceived for the crop of one season that 
pays the entire cost of the land upon 
which it was produced. Yet we find 
his inclination to insist that in spite of 
conditions during the same war period, 
that represent losses and services, and 
sacrifices made and given, that the in- 
surance business should be socialized 
and entirely conscripted. Such are the 
human elements with which we miust 
deal. We have not lost faith, we shall 
not be disturbed, we shall, upon every 
occasion necessary, continue to advo- 
cate the broad spirit of American op- 
portunity. We must continue to be 
ever alert and active in defense of what 
we believe to be the underlying prin- 
ciples upon which rest American in- 
stitutions. 


WE must close up our ranks and 
act in concert, for the protection 
of the future of our business and the 
institutions of our land. Your speaker 
bears personal witness to the fact that 
consultation, counsel and co-operation 
have settled in your great state of 
Texas, within a recent period, many of 
the trade problems that threatened 
much desired harmony of interest. I 
believe we have found that this line 
of procedure has benefited the policy- 
holders of your state, your organization 
collectively and individually, and the 
companies you have the honor to rep- 
resent. Contrast this solution with the 
turmoil and unsatisfactory results of 
attempts in other states to settle family 
differences through legislative  in- 
terference and restriction, and noth- 
ing need be added to recommend the 
line of procedure you adopted and car- 
ried into such satisfying concrete re- 
sults. 

In the rapid development of the 
wonderful resources and possibilities 
of your great state, interwoven with 
the interests you represent, will, come 
from time to time. other problems 
which I hope may be settled in the 
counsels of our business and not be 
misunderstood in legislative committee 
rooms. 





In presenting President Craig Belk 
with an elegant and complete chest 
of silver table service, the members 
of the association were simply sym- 
bolizing: their affection for Mr. Belk. 
All are familiar with the important 
work that he has done and the modest 
manner in which he carries his honors. 
Mr. Belk was much moved by this 
mark of esteem and in responding to 
the presentation address of Fred W. 
Offenhauser gracefully passed off any 
success of the association during the 
time that he has been its head to the 
association as a whole, and the indi- 
vidual members comprising it, declin- 
ing to assume any personal credit for 











the wonderful showing that has been 
made. 





22 


THE NATIONAL 


UNDERWRITER 


July 3, 1919 








Reciprocals and Inter-Insurance 


BY A. D. LANGHAM 


FEEL very highly honored in be- 
| ing called on to talk to you on 

what I consider to be one of the 
most interesting as well as most trou- 
blesome factors in competition in the 
local insurance business today, and I 
am going to give you the benefit, as 
far as possible, of what experience I 
have had in competition with inter- 
insurance or reciprocal exchanges. I 
have had very little trouble with them 
in the fire insurance business, but they 
have worried me no little in the auto- 
mobile business and probably will con- 
tinue to do so as long as I remain in 
the business and there are no laws in 
the state properly to control and regu- 
Jate them. 

To begin 
insurance 


what is an_ inter- 

The very best 
definition that I have seen appeared 
in THe NatTIoNAL UNDERWRIRER in its 
issue of March 9, 1916: “An inter-insur- 
ance exchange is an institution through 
which an indefinite number of persons, 
unknown to each other, severally as- 


with, 
exchange? 


sume unknown portions of the total 
liability on risks, unknown to the in- 
surers of all other insurers and at the 
same time become insured by unknown 
parties undera n indefinite and con- 
stantly changing numbero f contracts 
covering changing Proportions of lia- 
bility on each risk.” This definition is 
enough to scare a thinking man, but it 


is a hard task to get some people to 
of many organizations of this sort, 
which are so loosely and inexpertly 
constructed and managed that the 
indemnity of their policies is ques- 
tionable. If it were not for the en- 
dorsement given these institutions by 
the representative business men who 
thoughtlessly subscribe for insurance 








A. D. Langham of Houston is a member of the advisory committee of the 
Texas association and has been one of its most active members. He told of 
the weakness of the Texas law governing reciprocals and inter-insurance 
exchanges and urged the agents to stress companies and service rather than 
rates in meeting competition of that sort. 








stop and think before they place their 
insurance. 
LFRED M. BEST 
comparative ease with which an 
inter-insurance exchange can be 
launched has resulted in the formation 


says that the 


in them simply and solely because it 
is cheap, they would not last a min- 
ute, because very few of them have 
any financial foundation. Their prin- 
cipal asset is the list of their sub- 
scribers and it is truly astonishing how 








GUARANTEED 


FIRE AGENTS:— 


MAKE YOUR SERVICE COMPLETE BY BEING 
IN POSITION TO OFFER YOUR CLIENTS 


LIFE INSURANCE 


IN PRICE—like the fire policies you sell 

IN LOAN AND SURRENDER VALUES—like all 
good life insurance 

IN PROMPT PAYMENT OF CLAIMS—never yet 
sued by a beneficiary to collect a claim 

IN SERVICE—by the ideals of the substantial men 


of Texas who control and direct its affairs 











OFFICERS 


Vice-President and Med. Director. . 


DIRECTORS 
J. W. SPENCER 





\| K. M. VAN ZANDT 
G. H. COLVIN 
E. HARDING 





|. GEO. E. COWDEN 
T. PEMBERTON 


W. G. TURNER 
Capitalist 
E. G. RALL 
Grain 
WILLARD BURTON 


GEO. T. REYNOLDS 
i Capitalist 
WM. BRYCE 
Contractor 
W. C. STRIPLING 
Merchant 
E. E. BEWLEY 


L. P. ROBERTSON 
Undertaker 
A. J. LONG 
Capitalist 

DR. J. W. IRION 
hysician 

N. H. LASSITER 
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| President, Farmers & Mechanics National Bank | 


President, Fort Worth National Bank 
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President, Burton-Lingo Lumber Co. 


President, Bewley Mills 


ASSETS OVER 





Vice-President, Farmers & Mechanics Nat’l Bank | IT IS HERE TO STAY 





























INSURANCE IN FORCE OVER $11,300,000 


This company is a fixed Texas institution, built on a 
solid foundation 


| Its controlling stock is pooled and is not for sale at 


Write for Particulars of Agents’ Contracts to 


FORT WORTH LIFE 


INSURANCE COMPANY 


FORT WORTH, 


1,300,000 


any price 


TEXAS 




















many reputable business men and firms 
and corporations sign a power of at- 
torney just simply because some other 
prominent man is on the advisory 
“board or has insured with them be- 
cause some friend of his was on the 
advisory board, and so on and on in an 
endless cycle, and yet I will venture 
to assert without fear of contradiction 
that these same business men would 
think that I had lost my mind if I 
tried to sell them a piece of property 
or asked them to endorse my note just 
because some personal friend of his 
had done so, but he will sign a power 
of attorney of an inter-insurance ex- 
change, and pay his good money as 
a premium, for allowing the attorney 
in fact to use his name and credit in 





A. D. LANGHAM 


Member of Advisory Committee, Who 
Spoke on Mutuals and Interinsurers, 
Houston, Texas 


securing other subscribers, thinking he 
is getting indemnity, when in reality 
he is assuming a liability entirely un- 
known to hm. 


HEAR over and over, and no doubt 

all of you have heard, this an- 
swer: “If it is good enough for a big 
organization like The Texas Company. 
it is good enough for me.” He will 
not take the time and little trouble to 
investigate and find out why the other 
fellow became a subscriber, or he might 
have learned, as did a friend of mine, 
that the two prominent business men 
whose names were being used only 
became subscribers “because the solic- 
itor was a nice fellow and talked well,” 
but they knew absolutely nothing about 
the company and simply took for 
granted that it was all right because 
the solicitor told them that it was li- 
censed to do business in Texas and was 
under the supervision of the insurance 
department. This particular man to 
whom I was trying to sell a policy 
called up these men at my request and 
received the answer I have just given 
you. After talking with these men, 
who were very prominent cotton men 
in Houston, he turned to me and said, 
“IT want more assurance than simply 
hearsay of the solicitor’s statement that 
the company is sound before I trust 
them with my business. I am buying 
protection and I want the best protec- 
tion I can get for the money. This was 
a thinking man and I had very little 
trouble convincing him that insurance 
in a first class stock company was the 
only thing to buy, even though my pre- 
mium was $90 more than the inter- 
insurance exchange. 


HE inter-insurance exchanges as- 
sure the public that they are li- 
censeG by the insurance department of 
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Texas to do business in Texas and 
are controlled, examined and regulated 
by this department the same as the 
stock companies. Now suppose that 
we consider for a little the law under 
which these exchanges are licensed and by 
which they are regulated. I wish to 
quote here from Senator McGregor’s 
letter to Edson S. Lott, president of 
the United States Casualty of New 
York, under date of June 25, 1918, an- 
swering Mr. Lott’s request for the pres- 
ent legal status of reciprocal insurance 
in Texas. Mr. McGregor says: “The 
general laws of the state of Texas are 
among the best in the United States. 
Their general plan is to secure insur- 
ance at reasonable rates without dis- 
crimination, and prompt and certain 
settlement ‘of maturing policies. The 
writing of insurance is prohibited by 
these general laws to any person or 


- corporation who does not comply with 


such laws, with certain exceptions. 
Among these exceptions is so called 
reciprocal insurance. So you start with 
the proposition that reciprocal insur- 
ance is not subject to the supervision 
or control of the general laws govern- 
ing insurance in force in Texas.” 


ET Mr. Inter-Insurance solicitor 

says, “Yes, we operate under the 
laws of Texas and are controlled and 
supervised by the insurance depart- 
ment.” All right, let’s see what are 
the provisions of this law and how 
much control the department has over 
them. 

Now this law provides, as you have 
seen, for the organization of reciprocal 
or inter-insurance exchanges and pro- 
vides certain conditions to be complied 
with, but what supervision has the in- 
surance commissioner over them after 
they start operating? Does the law 
empower the commissioner to disap- 
prove any form of contract submitted 
or limit the terms thereof? Can he 
suspend the license of any attorney or 
manager for violation of the insurance 
laws of the state? Can he cancel the 
certificate of authority for failure to 
pay a judgment within thirty days? 
Does he, in reality, have any control 
over these institutions? 


NDER Section 35, Article 3 of the 

State Constitution, it is provided 
that, “No bill shall contain more than 
one subject, which shall be expressed 
in its title.” The title to this bill con- 
tains four subjects, viz: 1—Authoriz- 
ing and regulating certain classes of 
Indemnity Contracts. 2—Empowering 
Corporations to make such contracts. 
3—Fixing certain fees, 4—Providing a 


Plans 


Y coming to this good meeting is 
M in order to explain in part, our 

hope for the Oil Insurance Asso- 
ciation. The organizers of this co-oper- 
ative movement were not actuated by 
desire for personal glory or with any- 
thing like a rosy vision of great 
pecuniary advantages for the particu- 
lar companies which they happen to 
tepresent. To the contrary, the asso- 
ciation was born of a necessity for 
that measure of stability and capacity 
required by the owners of large oil 
properties, as well as a degree of uni- 
formity on the part of companies which 
would enable agents to offer their pat- 
rons the proper character of insurance 
which they sell, and under conditions 
which the public would recognize as 
thoroughly dependable. While certain 
companies had hitherto written oil busi- 
ness in their individual capacity, little 
collective thought and investigation 
was made with respect to the causes of 
fires and lightning hazards of oil, with 
the natural result that the methods 
pursued by the several companies were 
so far afield from anything akin to uni- 
form practice as to render the capacity 


penalty for the violation of the act. 
The caption of the act is so broad that 
it applies with the same degree of 
accuracy and facility to any one of a 
hundred classes of indemnity contracts, 
as it does to reciprocal or inter-insur- 
ance contracts; so far as the caption 
is concerned, it as well authorizes cor- 
porations to do a general bonding 
business, and so far as the caption is 
concerned, if one heard only it read, 
he would conclude just as readily there- 
from that its purpose was to regulate 
particular classes of indemnity con- 
tracts which have no reference what- 
ever to insurance, as well as he might 
conclude that it referred to insurance 
contracts, which is only one branch of 
indemnity contracts. In other words, 
the caption of this Act is so broad it 
fails to state the subject of legislation 
and certainly gives no one any idea of 
what is contained in the body of the 
Act. Under no liberal rules of con- 
struction could it be said that this 
caption is fit.” 

Now, although the attorney-general’s 
department, in its opinion to Commis- 
sioner Patterson, held this law uncon- 
stitutional, the opinion did not reach 
the governor until after he had signed 
the bill and it became a law and to 
this day it has not been questioned in 
the courts and, therefore, the con- 
tinued existence of reciprocal or inter- 
insurance associations in Texas de- 
pends entirely upor the construction 
of the courts on the constitutionality 
of the Act of 1915. 


ETTING back now to the question 

of competition with these insti- 
tutions, all of us, I am sure, would 
like to discover the surest method of 
overcoming such competition, and it is 
a question which requires the most 
careful study, because these concerns 
are going to be a thorn in our side 
always, it seems. While they may fail 
singly, there is always another to take 
its place, and just so long as these 
institutions can operate unhampered by 
any laws and uncontrolled by the in- 
surance commission, they are going to 
cut rates and the American public are 
going to buy their policies because they 
are cheap. 


ities that would be impossible to 

AM advised by the best legal author- 
make a law to regulate purely mutual 
organizations so far as the contracts 
between the individual members, in- 
suring the property of such members, 
are concerned, but they could be regu- 
lated where there is a third party in- 


volved, as is the case with public lia- 
bility and compensation insurance, as 
these deal with the third party. When 
the Credit Men’s Association of Texas 
was demanding of the Texas Legisla- 
ture of 1915 that it pass a law requiring 
certain qualifications and state super- 
vision, the inter-insurance exchanges 
opposed it, as shown by the following 
telegram from the president of a Texas 
Credit Men’s Association sent March 3, 
1915: “Under Texas Laws Reciprocal 
Insurance Companies are exempt from 
the supervision of Insurance Depart- 
ment. Insurance written by a majority 
of these associations in Texas is abso- 
lutely uncollectible, estimate $750,000 
annually lost in Texas under operation 
of this law. Under it several insurance 
reciprocals with cash on hand of $5.65 
have millions of insurance in force. 
We have tried to amend this law, have 
been fought by inter-insurance ex- 
changes in Kansas City, and so far 
have been unable to get bill through 
the house; we insist on deposit of se- 
curities and state supervision; they in- 
sist on no state supervision and no 
deposit. To allow them to come under 
a law similar to Texas would mean a 
loss to insuring public, by virtue of 
uncollectible policies and lost premiums 
of possibly one million dollars. Inter- 
insurance exchanges headed by Bruce 
Dodson, of Kansas City, fighting our 
efforts to better conditions.” The 
Credit Men’s Association had no doubt 
learned by experience that no reliance 
could be placed on the financial state- 
ments of exchanges, as made by some 
attorneys in fact because of lack of 
supervision by a state official, hence 
were determining upon state super- 
vision. 


|X my opinion, the best method tor 
competing with these institutions is 
a campaign of education for the public. 
I appreciate the fact that some busi- 
ness men are like some children, they 
do not want to be educated and some 
simply will not be, but a great many 
can and are being convinced every day. 
One of the largest merchants of my 
city had been for a number of years 
a subscriber to an automobile reciprocal 
exchange and they advertised him as 
a member of the advisory board, and 
his name was one of the strongest as- 
sets of this concern. One day I met 
him at the Country Club and he asked 
me how business was in my line and 
I advised him that it was very good, 
but I thought it would be much bet- 
ter if I did not have to compete with 
some of the largest retail merchants 


in the city and his firm in particular. 
He said, “What do you mean? I am 
not in the insurance business and have 
nothing to do with any insurance com- 
pany.” 1 told him then that, although 
he might not know it, he was adver- 
tised by a certain reciprocal insurance 
company as a member of the advisory 
board and one oi its principal subscrib- 
ers, and, therefore, his firm was one 
of the hardest competitors I had in the 
automobile business and strictly on ac- 
count of this fact, I had lost quite a 
good deal of business to this company. 
He was very much surprised at this 
information and promised to look into 
the matter. His name came off the ad- 
vertisements and his business is now 
being placed in stock companies. Good 
hard work along these lines will bring 
results. 


HE average local agent simply gives 
up when he encounters a cut rate 
because he does not make a study of 
his business and does not know how 
to sell his insurance except on a rate 


basis. You will never succeed against 
mutual competition until you learn 
something about salesm:z anship and learn 
to forget the question of rates and talk 
company and service. When I get 


into competition 
ance exchange 
rates on the 


with an inter-insur- 
I quote the very highest 
market and do not make 
any quotation until the very last mo 
ment. I try to impress my prospect 
with the value of service and with the 
superior class of indemnity offered by 
my company; then I tell him that, of 


course, this service costs more than 
the reciprocal concerns because they 
only have a cheap rate to offer and. 


therefore, they can only expect the 
class of service and protection they pay 
for. I begin on the financial standing 
of the companies and try to draw a 
comparison between a first class article 
of merchandise with which my prospect 
deals and an inferior article. If he 
happens to be a clothing merchant I 
ask him if he always buys the cheap- 
est suit of clothes he c can find, and, of 
course, he answers “No.” Then I ask, 
“Why?” and his answer is generally 
“because the cheapest clothes are not 
the best” or something similar, and | 
have my argument a by his own 
answers. Of course, I do not sell my 
policy every time, but I sell more than 
I lose, and you can do the same if 
you will study this proposition and 
learn to sell your proposition on its 
merits and not cheapen your business 
by trying to meet the rate of the 
reciprocal. 


of the Oul Association 


. BY 


for sizable lines of undertakings alto- 
gether independable. 


THE favorable experience of other 
associations composed of stock com- 
panies, such as the various sprinklered 
risk associations and the Cotton In- 
surance Association, was responsible to 


H. M. CARMICHAEL 


of competent engineers on subject of 
construction and installation of the fire 
protection devices; to provide through 
resident agents in the state in which 
the property may be located, such in- 
surance as can be legally underwritten 
by fire insurance companies, thus pro- 
vide adequate insurance to cover for 








H. M. Carmichael, of Chicago, manager of the Oil Insurance Association, 


is a man of admirable training and 
inspector and field man. 


wide experience. He has been rater, 


Then he became assistant manager of the Western 


Sprinkled Risk Association and Western Improved Risk Association. 








a great extent for the thought which 
culminated in the formation of an as- 
sociation to deal exclusively with the 
large values embraced in the country’s 
oil activities. 

The object of the association shal! 
be to encourage creation of practical 
fire protection devices and their proper 
installation and maintenance; furnish 
property holders and our agents advice 





this class of property to be written 
locally in this state; to give to large 
property owners insurance protection 
under blanket form of policies, whereby 
all of their property may be protected 
without the necessity of obtaining poli- 
cies on each specific risk; to provide 
automatic reinsurance contracts  be- 
tween the fire insurance companies by 
which the ultimate liability of such 


companies under their contracts may 
be reduced to such sum as the respec- 
tive companies may safely and legally 
assume; to obtain for companies having 
permits to do business in this state 
those lines of insurance which in the 
past have been placed with non-admit- 
ted companies which are not governed 
by the state laws, thus saving the in- 
come to the companies doing business 
under lawful permit, the commission to 
the local agents and the taxes on the 
premiums to the state. 


[N brief this explains to you the object 
and purpose under which we oper- 
ate. We are endeavoring to secure as 
inspectors for the association experi- 
enced men and we will frequently in- 
spect refineries, also all other oil prop- 
erties that are placed through us, 
extending to your assured every assist- 
ance and all information in order that 
they can properly protect their prem- 
ises. 

The association has forty-six com- 
panies who have total combined assets 
of over $485,000,000.00 As many of you 
know, we require a letter in which the 
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assured must indicate the agent or 
agents through whom he desires the 
business to be handled and the agent 
in turn advises us the company in 
which he wishes us to issue the policy. 
The letter read as follows: 


The Oil Insurance Association, 
Great Southern Building, 
Dallas, Tex. 

We hereby appoint ........ccseee our 
agent of record to act as our representa- 
tive on all questions of rate and forms 
on our property situated (here give loca- 


tion of the one or more risks desired 
covered in this letter). 

Until this order is cancelled in writ- 
ing you are instructed not to communi- 
a the above information to anyone 
else. 

Yours truly, 
(Name of firm, official signing and his 
title.) 

Use firm’s letterhead. 


ITH a limited force we are en- 
deavoring to secure necessary data 
on the oil tank lines in addition to re- 





fineries. We find that many new plants 
are being constructed in your state at 
the present time. No doubt many other 
refineries will be constructed within the 
next few years, making the oil business 
for you agents a profitable source of 
income. We ask that you communicate 
with us as soon as possible after learn- 
ing that any refinery is in prospect for 
your territory. We find the companies 
operating through outside people are 





very quick to approach the new pros- 





pect who may not be as careful in 
judging the indemnity offered as the 
old insurance buyer who has had or 
known of unfavorable experience with 
this class. 

The new production for your state, 
as many of you know, is very large. 
During May, this year, according to 
the oil journals, the new production was 
199,254 barrels of petroleum. This is 

(CONTINUED ON PAGE 30) 


The Fire Loss Problem in Texas 


BY T. F. BAKER 


problem in Texas? That is the 
question. The man who has never 
had a fire and who has never bought 
‘indemnity against fire loss, if asked 
about the fire waste problem, would 
likely say, “There is no such problem.” 
The man who has never had a fire but 
who has been the buyer of indemnity 
against loss by fire would probably say, 
“I know nothing about a fire loss prob- 
lem, but this fire insurance cost is 
something awful. I have been carry- 
ing insurance for twenty years, and 
have never had a fire and my insur- 
ance rate is higher now than ever be- 
fore.” In truth, there are comparatively 
few of the people of Texas who under- 
stand fire loss as a problem for solu- 
tion, demanding the best and profound- 
est thought of the citizenship of the 
state. From the nature of your busi- 
ness, you gentlemen understand that 
- fire loss is a problem. You understand 
that it is none the less genuine, none 
the less important, and none the less 
urgent because of the popular misun- 
derstanding concerning it. In fact, you 
understand that the general lack of 
knowledge of the problem serves to 


|” there, or is there not, a fire loss 


increase your responsibility and mine 
to spread the gospel of enlightenment 
which must precede every successful 
step in the solution of the problem. 


[* we speak of the fire loss problem 
in Texas in terms of mathematics, it 
is a wastage of $15,000,000 per annum. 
If we consider it as a problem in econ- 


and property due to preventable fires, 
when, at the same time, they claim con- 
servation as a cardinal doctrine in their 
civilization. 


N my opinion, our trouble is funda- 
mental, or, as a physician would say, 
it is organic. It is not a tumor or a 
growth that has gradually attached it- 








T. F. Baker is chief inspector of the Texas State Fire Insurance Com- 
mission and one of the most earnest workers in the state in the field of fire 
prevention. In his address to the Texas agents he stressed the necessity for 
educational work along fire prevention lines, especially in the public schools of 


the state. 








omy, it is recognized as a drain upon 
our resources, the destruction of cre- 
ated wealth, and an irretrievable loss 
to our people. If we view it from a 
philosophical standpoint, and treat it as 
a part of the science which deals with 
things human, we can but be amazed 
at a people who can so complacently 
tolerate the tremendous sacrifice of life 


self to some organ of our business or 
industrial body, but it is a part of the 
organs themselves, and was placed 
there in their making. I mean by this 
that the American characteristics re- 
sponsible for the fire loss problem in 
Texas, and in America, are a part of 
the habits and character of the people, 
and that these habits and this character 


are the result of education, or lack of 
education, as you may please to put it. 
We have been fed, so to speak, on the 
idea of our bigness and greatness and 
superiority until we have acquired an 
air of cocksureness- about every matter 
affecting our national, community, and 
home life. We resent even a suggestion 
that there exists anything or anybody 
from which or from whom we could 
possibly learn a better way of doing 
anything. We have a national habit of 
thinking and speaking in superlatives. 
We boast that we have the largest 
rivers, the biggest water falls, the tall- 
est buildings, the greatest private for- 
tunes, etc., and have come to the point 
where nothing but the biggest will sat- 
isfy us. imagine I can see the 
superior air of the American traveler 
abroad as he refers to our magnificent 
annual fire waste of $2.50 per capita as 
compared with the measley little 35 
cents of the European countries. And 
the worst of it is, in this instance, he 
has the facts, unfortunate as they are, 
to sustain him. 


VISITOR to one of our insane 
asylums inquired of one of the old 








ance merchant. 








State Farmers Mutual Hail Insurance Co. 


WASECA, MINNESOTA 


K. T. Martin, State Agent 
First National Bank Building . 


The Quick Clean-up 


Goods that turn over on the merchant's shelves rapidly are the most profitable. 
Insurance policies that sell quickly are likewise the most profitable to the insur- 


There is no line of insurance that presents a greater opportunity for a quick 
clean-up of commissions than hail insurance. 


And the easiest way to make the easy commissions are by writing the business 
through an office that specializes in this line, an office that knows the needs and 
desires of both crop growers and agents, an office that pays its claims so that the 
business is tied up to the agent forever. 


We do that. 


HOME 


MUTUAL 








Hail Insurance Company 


K. T. Martin, Secretary 


Fort Worth, Texas 
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attendants how he determined when 
the patients were insane. The answer 
was: “I turns on the water in the base- 
ment, and sets them to mopping up 
the floors; them as ain’t ijits, fust turns 
off the water.” When I see a large 
number of human lives perish in the 
flames in Texas each year, when I see 
$15,000,000 in property sacrificed an- 
nually on the altar of the fire god, when 
I see equally as large, if not a larger 
sum of money expended to maintain 
water systems and fire departments to 
fight preventable fires, I know that sev- 
eral faucets are wide open in the Texas 
basement. Furthermore, when I know 
that seemingly intelligent men, in at- 
tempting to investigate Texas insur- 
ance problems, write page after page 
of reports in which they treat the 
symptoms and not the disease,—the 
effect instead of the cause, and when 
I know cities unhesitatingly appro- 
priate $100,000, $150,000 or $200,000 to 
be used in fire extinguishment, and have 
to be coaxed and cajoled and even 
threatened with the loss of insurance 
credits in order to secure an appropria- 
tion of $1,000, $1,500 or $2,000 for fire 
prevention, and when I know that a 
large city with a dangerous conflagra- 





T. F. BAKER 


Chief Inspector of State Fire Insurance 
Commission, Austin, Texas 


tion hazard, despite the lessons of ex- 
perience and observation, repeals its 
anti-shingle roof ordinance designed for 
the welfare and protection of its citi- 
zens, and the citizens of the entire state, 
and when I know that the state legis- 
lature stabbed to death a measure de- 
signed to have the present generation 
instructed in habits of caution and 
prudence instead of carelessness and 
indifference, I realize that a whole lot 
of us are mopping the water from the 
floor without first shutting off the fau- 
cets. 
THE attitude of the average citizen 
in Texas toward the fire waste prob- 
lem is fairly illustrated by an incident 
which took place in France in a small 
town being used by American soldiers 
as a rest billet. A fire broke out and 
the Americans asked for the fire ap- 
paratus. After a considerable search, 
an old, rusty, wheezy hand pump was 
located and pulled out. It was the first 
time in forty-seven years that it had 
been disturbed. In the meantime, the 
American bucket brigade was in action 
and the fire was extinguished without 
serious loss. After the fire was out, 
the Americans indulged in some criti- 
cism of the town and of its equipment 
and preparation to fight fire. It does 
not seem to have occurred to the Amer- 
ican boys that one of the biggest com- 
pliments that could be paid the town 
was the fact that no occasion for the 
use of the fire equipment had arisen 
for forty-seven years, and then only 
after the Americans came. 

In Texas, we seem to regard a fire 
as a visitation of Providence which will 
certainly come, and that our duty is to 
Prepare to fight the visitor when he 
comes, overlooking the fact that from 
our closets and basements and garrets 
and back-yards hundreds of pressing 


invitations are being extended, prom- 
ising a welcome to the visitor, and that 
a removal of these invitations would 
make his visit shorter and much less 
frequent. 


At the present time, Uncle Sam is 
spending about $1,000,000 per week 
guarding our borders from San Diego, 
Cal., to Brownsville, Tex., against raids 
of hungry Mexicans who want a few 
cattle for tamales and chili, and who, 
once in a great while, will take life, if 
necessary, in order to get them. In this 
same territory, however, there is more 
property being destroyed by fire and 
more lives being lost in fires, the re- 
sult of American carelessness, every 
month in the year than Mexican raid- 
ers destroy during any entire year, and 
yet the latter is considered by Uncle 
Sam as a matter of course. 

It is a source of satisfaction to know 
that our government holds property in 
such high regard that it does not hesi- 
tate to spend $1,000,000 per week to 
save to citizens that, at the most, would 


-amount to only a few thousand dollars 


per year against an enemy from with- 
out; but it is. not at all a matter of 
pride that this same government takes 
no note of the destruction of $5,000,000 
per week due to an enemy within, 70 
percent of which is easily preventable. 


PROMINENT insurance commis- 

sioner of a sister state, speaking of 
fire waste in the United States as com- 
pared with that of other countries, to 
which I have previously alluded, as- 
cribes the difference to five chief 
causes: First, poorer construction; sec- 
ond, greater carelessness; third, less 
strict individual responsibility ; fourth, 
lack of proper education in fire preven- 
tion; fifth, too much relative attention 
to fire fighting as compared with fire 
prevention. 

It seems to me that this classification 
can be reduced to one, as a chief cause, 
and that the other four could be more 
properly classed as effects. The one 
chief cause at the bottom of our trouble 
in this country, and in Texas in par- 
ticular, is lack of education, or the right 
kind of education. This is the fourth 
cause assigned by the party quoted; 
and the others named are the result, 
the manifestation, the proof of the main 
cause. 


wir do we have poor construction 

it is not because we do not 
understand the difference between the 
value. utility, life, and service of a 
building of good construction as com- 
pared with one of poor construction, 
and permit the item of initial cost to 
decide us in favor of poor construction? 
Why do we have greater carelessness 
if it is not because in the habit and 
character forming period of our lives, 
we have been permitted to acquire hab- 
its of carelessness instead of caution 
and indifference instead of interested- 
ness? Why do we have less strict indi- 
vidual responsibility if it is not because 
our education refuses to tolerate the 
legislation necessary to fix the respon- 
sibility and to make sure that it will 
be discharged when fixed? Why do we 
pay too much relative attention to fire 
fighting as compared with fire preven- 
tion if it is not because we have not 
learned that one of the primary func- 
tions of a fire department is fire pre- 
vention, and that the safest and cheap- 
est way to fight fire is to fight it before 
it happens, and that 70 percent of our 
fires can be successfully fought before 
they happen? 


FROM experience, observation, and 
study, I am convinced that the one 
best remedy for our trouble, the one 
surest method by which our fire waste 
problem may be solved is correct edu- 
cation. 

Among the first things we need to 
do is to geta revision of the text books 
used in the schools. We need to elim- 
inate a lot of fairy stories, allegories, 
and beautiful theories, that have no 
practical application except perchance 
for the literary merit they possess, and 
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substitute for them 
common, practical, everyday problems 
of our national, state, community and 
home life. Let this instruction be so 
framed and so directed that it may be- 
come a part of the warp and woof of 
every individual life. A slight effort 
was made in this direction from a leg- 
islative standpoint during the last gen- 
eral session of the legislature. A ma- 
jority of the Lower House vindicated 
the assertions I have just made with 
reference to faulty education by killing 
the measure. They demonstrated that 
they could not correctly think on the 
question. In this connection, I regret 


instruction in the 


to say that among the chief execution- 
ers of the movement were some who 
hold commissions to sell indemnity 
against fire loss. The most charitable 
thing that can be said in their behalf 
is “God forgive them, for they know 
not what they do.” 

But you ask, have not fire under- 


writers long tried to educate the 
public into an understanding of the na- 
ture and equities of their industry, and 
has not the Department of State Fire 
Marshal for years past been teaching 
the people the evils of fire waste and 
how it can be prevented? I answer, 
yes; and hasten to add that the efforts 
of both have met with indifferent suc- 
cess. The efforts of underwriters along 
this line have been partially negative 
because the house of insurance is a di- 
vided house. Its personnel is separated 
into groups with conflicting interests. 
The spectacular clashing of these inter- 
ests in the commercial and administra- 
tive field of activity has directed atten- 
tion away from the more modest func- 
tions of the business which are re- 
garded as esthetic in their nature. 

The educational work of the Depart- 
ment of State Fire Marshal has been 
largely directed along the same chan 
nels, and with the same doubtful 
results. 


THE time has come in 
we must begin the 
educational structure 


Texas when 
building of an 
from the founda- 


tion up. The material that must go 
into this structure are the boys and 
girls in attendance upon our schools. 


The finished product that we must ex- 
pect are young men and young women 
who think right and act right with re- 
spect to the practical problems of life, 
among which is the ene under discus- 
sion. The criticism of such a citizen- 
ship will be intelligent and constructive 
instead of ignorant and destructive be- 
cause it will be based upon a correct 
knowledge of fundamentals and 


upon 
correct habits and practices in everyday 
life. In my humble judgment, this is 


the only solution of the fire waste prob- 
lem in Texas, and that upon this 
depends the efficacy of every other step 
that may be suggested. 

I feel that it is proper to say to you 
gentlemen that, notwithstanding the 
state legislature denied to the school 
children of this state the privilege of 
studying the subject of fire prevention 
as a part of their regular school course, 
the department of state fire marshal 
has already begun, in a small way, 
some educational work with the school 
children. Since the middle of February 
of this year, a representative of the 
department has visited 187 schools and 
delivered 231 addresses to approxi- 
mately 60,000 children, and has given to 
these children more than 100,000 pieces 
of literature which were carried into 
their homes. This educational work 
does not in the least degree interfere 
with the work of fire investigations or 


mercantile inspections, but, on the 
other hand, serves to increase their 
efficiency. Many thousands of fathers 


and mothers, big sisters and big broth- 
ers have had the subject of fire preven- 
tion brought directly to their attention 
by John and Mary when they came 
from school with their hands full of 
literature, and their heads full of fire 
prevention schemes. 


A® a concrete example of the depart- 
ment’s efforts in this regard, I am 
pleased to refer you to a fire preven- 
tion campaign recently conducted in 
this city. J am glad that I can use this 
city for my example for two reasons: 
First, because if there should be any 
doubting Thomases, you will have an 
opportunity to investigate at first hand: 
and, second, because the city introduced 
two new features in the campaign. Fea- 
ture No. 1 was a luncheon given by 
the San Antonio Fire Insurance Ex- 
change, at which were present all the 
live agents of the city, also, the mayor 
and fire officials, and state inspectors 
of the Division of lire Prevention. 
Feature No. 2 was that the San 
Antonio Fire Insurance Exchange and 
the San Antonio fire department joined 
together and had printed at their own 
expense twenty thousand pieces of lit- 
erature, which carried a direct message 
from the exchange and the fire depart- 
ment to the people of the city, and 
which were distributed supplementary 
to the literature furnished by the state. 
Now this was team work. It is what 
| call constructive co-operation. Dur- 
ing this campaign, we visited forty-five 
schools in the city, spoke to 16,755 
school children, in fifty differant ad- 
dresses, distributed approximately 40,- 
000 pieces of literature, and probably 
reached as many as 70,000 people with 





a fire prevention message. At the same 
time, inspectors were busily engaged in 
the mercantile district, and when the 
campaign had ended, had made 4,751 
original inspections and requested the 
correction or elimination of 1,129 fire 
dangers. These verbal requests were 
followed up by a written notice from 
the local fire marshal, and a reinspec- 
tion made to determine whether or not 
the requests and notices were complied 
with. 

It will perhaps interest you to know, 
also, that, up to this time, five of the 
cities in which we have conducted such 
campaigns have incorporated into their 
fire marshal ordinance the Personal 
Liability clause, and we have prospects 
of others doing so before the end of 
the year. This is some evidence that 
education is already doing good. 

NTLEMEN 


E 
G ance Agents’ 
interested | in 


of the Texas Insur- 
Association, are you 
solving the problem of 
fire waste? Do you believe in fire pre- 
vention? Do you believe that fire pre- 
vention education is a correct idea? Do 
you want to contribute some real con- 
structive work along that line? The 
school room and the children there as- 
sembled are your opportunity. May | 
suggest two simple and easy ways by 
which effective work may be done. Call 
upon the superintendent of your schools 
and get his consent to devote a little 
time to the subject of fire prevention,— 
and just here let me say that ninety- 
nine teachers out of every 100 are not 
only willing but welcome the oppor- 
tunity to devote some time to the sub- 
ject. Moreover, they are doing a lot 
of right thinking over the matter. 
After you get the teachers’ consent, 
arrange to place in the schools a suffi- 
cient number of the little booklet en- 
titled “Safeguarding the Home Against 
Fire,” published by the National Board 
of Fire Underwriters, which can be had 
at 3 cents per copy. It is not necessary 
to buy a copy for each child because 
the books can be completed in eighteen 
thirty-minute lessons; therefore, in the 
course of a school year, a few books 
can be made to accommodate a large 
number of pupils. When you have done 


this, offer one or more prizes to the 
boys and girls within certain grades, 


under such rules and regulations as you 
may formulate, for the best essay or 
composition on fire prevention. Let 
this prize be a medal which has re- 
cently been designed by Tiffany at the 
request of the National Board of Fire 
Underwriters, for this special purpose. 
and which may be had in either gold, 
silver, or bronze. With this combina- 
tion, it lies within your power to cre- 
ete such an interest in fire prevention 


among the boys and girls of Texas as 
has never been created in any state in 
the Union, and the good that will be 
accomplished in the conservation of 
property and life is beyond computa- 
tion. 


BEFORE closing these remarks, I 
wish to speak of another angle to 
this question which should interest all 
agents, although it may not be directly 
in point with those phases of the prob- 
lem that I have been discussing. It is 
my understanding that practically all 
insurance agents believe that the State 
Insurance Commission Law is a wise 
statute, that it has been beneficial to 
the public, and has served to put the 
business of the agent on a more satis- 
factory basis. If this correctly portrays 
their attitude toward this law, allow 
me to suggest that one of its main sup- 
porting pillars is the theory of fire pre- 
vention. Indeed the uppermost thought 
in the minds of those who framed this 
law and the legislative intent of those 
who placed it upon our statute books 
was the use of the police powers of the 
state in a concerted effort to reduce fire 
loss, to the end that insurance rates 
might be correspondingly reduced, and 
the citizens of the state profit thereby. 
The Insurance Board Law enacted in 
1910 was based upon this theory. When 
the present law was enacted as a sub- 
stitute for the Insurance Board Law, 
which combines the promulgation and 
application of insurance schedules with 
the activities of reducing fire waste, it 
was in order that the same authority 
charged with the duty of fighting fire 
waste, could, with certainty and 
promptness, cause to be reflected in in- 
surance schedules the lessening of haz- 
ard and the reduction of loss, and not 
because the state could make a better 
insurance schedule or apply it more 
satisfactorily than could be done by any 
other agency. In fact, I am prepared 
to. say that no organization or machin- 
ery set in motion by political authority 
and whose personnel, to a large degree, 
is dependent upon political patronage, 
can either make or apply insurance 
schedules in as satisfactory a manner to 
all interests concerned as can _ those 
agencies whose very existence depend 
upon their sane, efficient, and scientific 
application. Tf, therefore, in the admin- 
istration of the State Insurance Com- 
mission Law, it should ever be decided 
to relegate to the rear those activities 
which make for the reduction of fire 
for the existence of the law will have 
loss, one of the fundamental reasons 
been destroyed. 

Charity may cover a multitude of sins, 
but sometimes some of the sins show 

through. 
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Use and Occupancy Insurance 


HE business of fire insurance and 

of all its subsidiary and collateral 

branches has been revolutionized 
as to its methods and in respect to the 
scope of its contracts since the days 
when use and occupancy insurance first 
made its appearance. The intent of 
the insurers is the same today that it 
was in the beginning. That is to say, 
no company or association offering con- 
tracts of indemnity has any other mo- 
tive than the fullest rendition under 
strict delivery on the principle of good 
faith. But as regards the insured there 
has crept into our business, a_prac- 
tice universal, which is speculative in 
its motive. As the ideas and motives 
of the insured have departed from the 
principle of indemnity only, it has be- 
come imperative that the insurer should 





CHARLES F. THOMAS 
Texas State Agent Royal, Dallas, Texas 


so draw his contracts as to protect 
same against claims that are not bas- 
icly indemnity of the kind and character 
contemplated in the venture to be un- 
dertaken. 


UR companies in the intensive cul- 

tivation of the business of extend- 
ing indemnity against loss by fire have 
kept abreast of the development of the 
speculative attitude of property owners 
and have from time to time incorpo- 
rated in the fire loss indemnity con- 
tract, limitations which are copied from 
the records of courts of final jurisdic- 
tion, which have from ‘time to time 
adjudicated every question arising be- 
tween the insured and insurer under 
contracts issued in good faith. All of 
these decisions have been brought out 


BY CHARLES F. THOMAS 


by reason of the companies defending 
themselves against claims which they 
could not forsee and which could not, 
therefore, be within the purview of their 
good faith at the time the contracts 
were issued. Our policy, in the light 
of the principles of law as applied to- 
day covers against every peril which 
is not specifically exempted by contract 
declaration. The policies, therefore, 
are burdened with detailed information 
regarding the hazards for which in- 
demnity is denied. 


THE demand for use and occupancy 
insurance in the purity of its origi- 
nal appearance contemplated indemnity 
against loss of income from invested 
capital occasioned by the shut down 
in whole or in part of the assured’s 
business on account of fire. No one 
can logically deny that such protection 
is reasonable. In fact, the loss of in- 
come due to the inability to manufac- 


terruption. There are so many items 
to be carefully considered in this con- 
nection that it is not possible in gen- 
eral discussion to specify or point out 
more than a few of the essential consid- 
erations. In manufacturing risks, ,it is not 
uncommon that machinery is employed on 
which the assured pays royalty and 
royalties may have to be rendered 
whether the machinery is operating or 
is idle. Other possibilities of fixed 
charges may be hidden from casual in- 
spection, such as necessity for keeping 
the damaged premises heated or chilled 
during the period of suspension. Pro- 
rata advertising expenses for the pe- 
riod of suspension may be an impor- 
tant item in the case of a manu facturing 
plant using freely the various ave- 
nues for presenting arguments and in- 
vitations to the public to buy even 
though no goods may be sold or manu- 
factured during the period of interrup- 
tion while the advertising expenses 
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ture or to sell goods may be greater 
than the actual damage to property and 
individuals and corporations that would 
not think of carrying less than 90 per- 
cent insurance to value under the ordi- 
nary fire cover entirely overlook or 
ignore the fact that they are unpro- 
tected as respects the income and fixed 
expense features of their business. 

Use and occupancy insurance, there- 
fore, presupposes a well established 
business competently managed and re- 
turning a profit on the investment. In 
my judgment, the absence of either one 
of these three named essentials will 
throw into confusion any known meth- 
ods of calculating a fair average on 
otherwise acceptable risks. 


FTER the given proposal for use 

and occupancy insurance has been 
qualified under the rule stated, the next 
and perhaps most important considera- 
tion is the form under which the agree- 
ment is to be made. Use and oc- 
cupancy insurance in recent years has 
afforded a rare opportunity for ingeni- 
ous individuals to distinguish them- 
selves and the accomplishments in this 
respect have all been to the detriment 
of the insurer. 

The basic idea, of course, is that if 
the assured’s business is interrupted by 
fire, he will be indemnified for actual 
loss sustained on account of such in- 


previously contracted for must be main- 
tained. 


N drawing the form of contract, 
therefore, it is important first to 
know something of the extent and 


character of the fixed charges and then 
to define same specifically, if possible. 
An important item in this connection 
is the expense of employes and the 
form of contract entered into should in 
every case, where possible, specifically 
limit liability for employe’s wages to 
those employes who are on an annual 
salary and excluding liability for the 
wage earners who are not in the usual 
conduct of the business paid for days 
not employed. 

All of the forms and clauses support- 
ing the fire policies should be made a 
part of the use and occupancy policy. 
Special care should be exercised to ex- 
plicitly name, designate and identify 
each building on or in which liability at- 
taches. It is of first importance that 
the description of the location should 
be clear as to permit of only one in- 
terpretation. 


HERE is, in my judgment, also a 
doubt as to the desirability of sea- 
sonable risks for use and occupancy 
lines, that is to say, manufacturing 
plants which do not operate their full 
capacity during every month of the 


year. It is, perhaps only a question of 
a proper form that stands between the 
desirability and undesirability of the 
seasonable risk. In the south, we have 
oil mills which do not operate through- 
out the entire year. An interruption of 
business for several weeks during the 
ordinary season of operations need not 
necessarily imply a loss on the invest- 
ment for the calendar years in which 
the interruption occurred. Our forms, 
however, do not protect us in instances 
of this kind and it is not difficult to 
perceive a set of circumstances wherein 
an oil mill might undergo an inforced 
interruption of say, sixty days during 
the ordinary season in which crush- 
ing of seed is carried on and yet finish 
out its year’s operation at a profit equal 
to, or exceeding the returns made in 
the preceding calendar year when no 
interruption occurred. 


N northern states, ice factories often 

suspend operations during the win- 
ter months and in a very great many 
cases, ice factory investments are joined 
with small electric light plants, fuel 
depots and other enterprises in order 
to take care of an over-head expense, 
which it would not otherwise be possi- 
ble to meet. The question of use and 
occupancy insurance on such situations 
is still a question of proper form to 
protect the company against a pay- 
ment under a valued form for the full 
amount of the prorata limit even though 
a small percentage of the earning ca- 
pacity of the whole investment is im- 
paired. 


HILE the valued form of policy 

has been satisfactory to the ad- 
justers and has operated to the set- 
tlement of claims without special an- 
noyance to company offices in all those 
cases where there was total or prac- 
tically total suspension of activities, yet 
the form has proven most difficult in 
all of the cases presenting partial 
losses. It is the opinion of some men 
well informed in the business that the 
policy form should be so drawn that 
partial loss will be adjusted according 
to the proportion they bear to the nor- 
mal production for instance, if normal 
production netted profits of $500 a day 
and a loss occurred so that a concern 
could earn only $150 a day, the insur- 
ance would be liable only until the 
normal production netted the concern 
a profit of $500 when the liability would 
cease. If this proposal is sound in 
respect to partial loss, I would say 
that the same principle would be sound 
when applied to total suspension mak- 
ing the payment of the full specified 
indemnity conditioned on the product- 
ive situation at the time of the loss or 
by limiting the daily indemnity to be 
paid for complete suspension to the 














\ General Agents 


of New York 


sey 


FRANK O. LONG 


Special Agent 


PTL 


SOLICIT INQUIRIES 


AUTOMOBILE DEPARTMENT 


NIAGARA FIRE INSURANCE CO. 


| WE ARE NOW PLANTING AUTO- 
| MOBILE AGENCIES AND 
| 
\| 








“THE SERVICE OFFICE” 


HARRY W. CRUTCHER & CO. 


General Insurance Agents | 


202-3-4-5-6-7 FIRST STATE BANK BLDG. 
LONG DISTANCE TELEPHONE MAIN 338 


Dallas, Texas 
HARRY W. CRUTCHER 


Send us your Dallas business. 


“ae ; 
you Prompt and Efficient Service. | 
WIRE OR TELEPHONE US AT OUR EXPENSE 





CHAS. D. RANKIN 


Office Manager | 
| 


We assure 





ROYAL EXCHANGE ASSURANCE OF LONDON 


AMERICAN EAGLE FIRE INSURANCE CO. 
| OF NEW YORK 
SECURITY INSURANCE COMPANY 

OF NEW HAVEN, CONN. 


NIAGARA FIRE INSURANCE COMPANY 
OF NEW YORK 


IMPERIAL, ASSURANCE COMPANY \| 
OF NEW YORK \| 


BOSTON INSURANCE COMPANY 
OF BOSTON, MASS. 


AMERICAN BONDING AND CASUALTY CO. 
CALIFORNIA INSURANCE COMPANY | 
OF SAN FRANCISCO 
METROPOLITAN CASUALTY INSURANCE CO. i 
OF N. Y. 


Dallas Agents 





i} 
| 


—— 





















































28 








THE NATIONAL 





UNDERWRITER 





July 3, 1919 








average gross profits earned during the 
previous year. 

To summarize in the light of what 
little is known about the business at 
this time, it is proper not to say more 
than that the various covers call for 
most careful scrutiny of the normal 
status otherwise use and occupancy 
lines may operate to induce general 


carelessness or indifference and even 
positive moral hazard. 


If, therefore, every proposal for this 
cover presents its own questions of 
proper form of contract, then it is not 
possible to intelligently write any 
given class of risks for use and occu- 
pancy insurance without personal and 


specific investigation to the end that 
a form fairly expressing the intention 
of the contracting parties can be drawn 
and it is not possible to cover the class 
with blanket rules or forms that are 


general and indefinite. The unseen 
dangers in the business are confined 
almost entirely to the manufacturing 
risks and it is this general class of 


properties that calls for an excess of 
caution in writing. 

The retail or non-manufacturing plants 
present inviting prospects, the cover 
in such cases partaking more of the 
nature of profit insurance than of the 
indemnity we ordinarily understand to 
be implied by the term use and occu- 
pancy. 


How to Sell the Casualty Lines 


BY HOWARD J. BURRIDGE 


Associate Editor The National Underwriter 


know what they are talking about 

say that less than 50 per cent of 
the agents in the country representing 
casualty companies are alive to the op- 
portunities presented in the solicitation 
of the various branches of casualty in- 
surance. In other words, more than half 
of the agents representing casualty 
companies are less than half awake to 
what the sale of casualty insurance 
really means. The great mass of brok- 
ers and agents are sadly uninformed 
concerning casualty insurance. This 
fact is not disputed by those familiar 
with the situation. If you don’t believe 
it experiment a little bit. Just walk 
into the office of a local agent in almost 
any town and ask the rate on a burg- 
lary, public liability, plate glass or 
steam boiler policy and watch what the 
agent does. He will fuss around on the 
top of his desk in frantic search for a 
rate book, finally uncover it, shake off 
the dust and hasily turn the pages in 
a futile effort to find the answer to the 
inquiry. In most cases he will have to 
give it up as a bad job. 


CX PANY officials in a position to 


HAT sort of thing is out of date in 

this day and age. An insurance 
agent today is expected to be some- 
thing else besides an insurance agent 
in name only. Conditions have 
changed. Too many agents have not 
changed with conditions. Not so very 
many years ago a local agent received 
about 90 per cent of his income from 
fire insurance. His duties were more 
or less simple. It was only necessary 
for him to keep track of his expirations, 
write up new policies as they became 
due and deliver them, accompanied by 
a cigar or two and some facetious re- 
marks about the general situation. 


HEN casualty insurance began to 
come to the front. Perhaps the one 
branch of the business that had more 
to do than any other one thing toward 
bringing about the new order of things 


was workmen’s compensation insurance. 
As the various states commenced to 
pass workmen’s compensation laws, 
making it mandatory for an employer 
to carry workmen’s compensation insur- 
ance in a stock or mutual company or 
state fund or to qualify as a self in- 
surer, local agents commenced to see 
the possibilities of making money in 
this branch of the business. Workmen’s 
compensation insurance for many local 
agents became a big premium _ pro- 


ducer. It developed many into highly 
efficient insurance men. A number be- 
gan to see that a manufacturer or prop- 
erty owner was a prospect for some- 
thing else besides fire insurance. Those 
who were alive to the situation realized 
that the insurance field was as broad 
as all outdoors. To such far’ seeing 
agents the casualty manual became the 
open sesame to real success. But there 
were all too few who took advantage of 
the changes brought by the introduc- 
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tion of workmen’s compensation laws. 


ASUALTY insurance side lines 

when thoroughly understood are 
not necessarily huge income producers 
when considered separately from the to- 
tal writings of an agency. Individual 
casualty lines in themselves do not al- 
ways represent big figures. But it is 
the total that counts and the fact that 
one line leads to another. 


‘THE writing of workmen’s compensa- 
tion insurance taught this lesson. 
Under workmen’s compensation policies 
claims are usually numerous and fre- 
quent. It is necessary for the agent 
to come in contact with the assured 
quite often. These meetings develop 
a closer association between the agent 
and the assured. It is important to 
remember that under a workmen’s com- 
pensation policy claims are constantly 
being paid. The agent is leaving the 
assured with a good taste in his mouth, 
not once a year, but many times. The 
opposite condition is true of fire in- 
surance and illustrates quite plainly the 
weak position of the agent who is not 
in the casualty insurance business. He 
is able to see an assured at the most 
two or three time a year and perhaps 
two of the calls are unnecessary and 
meaningless. 


ON the other hand the agent conduct- 
ing a general casualty business may 
pay ten claims a year to one policy- 
holder. Not only is such a program 
valuable as a business stimulator but 
each visit brings the agent in closer 
association with the assured with the 
result that the solicitation of new and 
additional business becomes easy and 
natural. It is not a hard matter for an 
agent working along these lines to see 
clients. In a short time he becomes a 
good friend of most of his policyhold- 
ers. It is not a difficult matter for him 
to introduce a new insurance subject. 
Policyholders who buy something more 
than fire insurance soon learn that in- 
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surance companies do something else 
besides collect insurance premiums. 
The loss paying ability of companies 
is demonstrated. An assured who has 
been sold several casualty lines does not 
have to wait ten or fifteen years for his 
property to burn before he gets any- 
thing back. He begins to look upon 
insurance as what it really is—a great 
shock absorber for the business world. 


ASUALTY insurance side lines have 

gradualiy multiplied until it is dif- 
ficult to remember all of them. We 
even have a golfers’ liability policy. A 
number of casualty insurance side lines 
it must be frankly admitted are prob- 
ably more bother than they are worth. 
Others are not adaptable to certain lo- 
calities. But there are few of the cas- 
ualty lines that may be written in any 
community that are not given proper 
consideration by the majority of agents 
and not well understood by at least half 
of the agents, that write these lines. 
Almost without exception automobile 
liability, property damage and collision 
insurance, general liability insurance, 
burglary insurance, fidelity and surety 
bonds may be written in all communi- 
ties represented at this meeting. Agents 
who are not getting out after any or all 
of these lines are refusing to engage in 
a branch of the insurance business that 
can be made to yield an income many 
times greater than that received from 
fire insurance. 


HE miscellaneous casualty lines 

must be sold. The agent who deter- 
mines to build up a casualty business 
must understand that to get it he must 
go out and present real selling argu- 
ments. To sell many forms of casualty 
insurance requires about the same kind 
of a presentation that the life insur- 
ance man gives. The subject is new to 
most prospects encountered. A com- 
plete selling talk must be given. Too 
much insurance business has in the past 
been simply “placed.” It has been 
passed out to local agents who have not 
been forced to submit sound logical 
reasons why it sheuld be taken out. 
Little casualty insurance is written on 
this basis. Convincing reasons must be 
— Prospects must be shown 
why. 


TAKE fidelity bond business—it is not 

so much of a trick to sell fidelity 
business to the owner of a large estab- 
lishment employing several hundred 
people, but what about the small mer- 
chant, with from three to ten, to 
twenty-five employes? When he is so- 
licited for fidelity business his usual 
excuse is, “Why, I have known all of 
these people that are working for me 
since they were children. They have 
grown up with me. I know their par- 
ents or relatives. They come from fine 
families and are all as honest as the day 
is long. It would be considered an in- 
sult for me to demand a fidelity bond 
from them. These people that are work- 
ing for me are not factory hands nor 
Sweatshop workers nor fly-by-nights 
but are good, honest people that come 
from good homes, and there is no sense 
In me paying out money for fidelity 
bonds for them.” 


WITH many agents this is the signal 
.. for a graceful and hasty retreat. 
Ninety percent of the agents who re- 
ceive a rebuff of this kind are not able 
to give the man a convincing logical 
reply. Why? Because they have not 
gone into the subject of fidelity bonds. 
Here is a good effective comeback, that, 
if it does not land the business on the 
spot, will certainly set an employer to 
thinking and create a mighty good 
Prospect for fidelity business. “Do you 
carry fire insurance? Yes? Why? Sim- 
ply because you know that at sometime 
i some manner unknown to you there 
1s a possibility of your place of busi- 
ness being wholly or partially destroyed 
by fire. It is something that you can- 
not predict or control and, therefore, 
you carry fire insurance to protect your 
Physical values. You carry life insur- 
ance, too, I suppose? Why? Because 





you know that some day you are cer- 
tain to die. You do not know when 
your time will come, but you know it 
will come, and so you make prepara- 
tion for it. 


You have probably also been told 
that a half of century of experience 
has shown the fire insurance companies 
that so many losses will occur out of 
so many risks insured, and that the 
life companies can exhibit abundant sta- 
tistics to prove that a fixed number of 
men out of a fixed number insured will 
die every year. Don’t you think the 
fidelity companies are just as scientific 
in the conduct of their business? Well, 
they are. They have compiled figures 
to show that of every hundred em- 
ployes bonded so many will go wrong. 
Year after year this has been demon- 
strated. Do you think you have got 
the only two or three or twenty-five 
or fifty employes in the world who will 
never make a mistake? Your people are 
just as subject to temptation as any- 
body else. Remember you have got 
the human element to deal with. These 
people of yours may go along all right 
while things are normal but if pressure 
is brought to bear upon a man he over- 
steps the mark. You do not know the 
personal affairs of all your people no 
matter how well you may be acquainted 
with them. If a man needs money and 
needs it badly he is going to get it, 
and if he can get it easier from you 
than anybody else he is going to get it 
from you. 


you say that your people are all 
trusted employes. That makes it all 
the easier for them to steal. You have 
full confidence in them and allow them 
a good deal of discretion in transacting 
your business. In other words, you 
provide them with the fine opportunity 
tu get away with almost anything. Did 
you ever look at the question from this 
angle? If you did not trust your em- 
ployes they would not be working for 
you. The trusted man is always the 
man who makes a big killing. He has 
the opportunity. If you had an ex- 
convict working for you, you would 
watch him very closely, but because a 
man has worked for you for years you 
believe that he can never make a false 
inove. You have no right to assume 
that this little aggregation of yours is 
the purest and holiest in the country. 
I; I were to walk across the street and 
present the same proposition to another 
man he would tell me just what you 
heve told me—that he has nothing but 
trusted employes, knows them all well, 
and that he is not afraid of their steal- 
ing. Yet you cannot get away from 
the experience of the fidelity com- 
panies. Somebody’s employes slip up. 
Somebody is employing men who are 
going to go wrong this year. Why do 
you think that the people in your place 
of business are the only ones that can- 
not make a false step?” 


[F an agent sells fire insurance and 
workmen’s compensation insurance, 
which is so often the case, he has two 
points of contact with the assured. If 
he sells fire insurance and five forms 
of casualty insurance he has six points 
of contact with the assured, and if he 
sells fire insurance and the forms of 
casualty insurance, he has eleven points 
of contact with the assured. All are 
separate and distinct. They cannot be 
sold in one solicitation but over a pe- 
riod of time the assured can be inter- 
ested. It is idle to say that people will 
not buy all forms of insurance from one 
agent. In Chicago, Marshall Field has 
a mammoth store. Some people never 
buy anything else at any other store, 
yet no one ever complains that Mar- 
shall Field & Company is getting all 
of their money. Chicago people do not 
buy their shoes one place, their hats 
another, and clothes another in order 
to prevent the one store from getting 
all their money. They go where they 
get the best values and good service. 
Manufacturers and property owners can 
be made to follow the same procedure, 
so far as insurance is concerned. 


RESOLUTIONS 


ADOPTED BY TEXAS 
AGENTS’ ASSOCIATION 


1. RESOLVED, That this associa- 
tion places itself on record as being 
unalterably opposed to all state fund 
insurance schemes, as being undemo- 
cratic and a usurpation of personal 
initiative and individual rights. 


2. RESOLVED, That it is the sense 
of this convention that a local agents’ 
qualification law, requiring that before 
a license to act as an agent of an in- 
surance company may be issued, the 
applicant must have a certain knowl- 
edge of the insurance business. 

WE RECOMMEND such action to 
our legislative committee as will se- 
cure the enactment of such a law, and 
so better protect the insuring public 
and the insurance companies alike. 

4. RESOLVED, That a standing 
committee of three be appointed by 
the president of this association to 
take up with the proper company rep- 
resentatives the matter of improvement 
in the quality and design and coverage 
of policy forms in general, with a view 
to conservation of time and labor, and 
improvement of the appearance of fire 
insurance policies. 

5. RESOLVED, That the thanks 
and appreciation of this convention be 
extended to the San Antonio Insurance 
Exchange, the Chamber of Commerce, 
the Rotary Club, Kiwanis and Sales- 
manship Clubs, the newspapers and the 
management of the Gunter Hotel for 
the courtesies shown the delegates of 
this convention. 


6. RESOLVED, That a vote of 
thanks be extended to all, especially 
those who came from a distance, who 
assisted in making the program of this 
convention a most interesting and in- 
structive one. 


WHERAS, It is our belief that there 
is nothing that will assist more in de- 
veloping the resources of a state than 
a system of permanent state roads; 
and, 

WHEREAS, The legislature, at its 
regular session almost unanimously 
adopted a resolution to submit a bond 
election to the people of the state for 
the purpose of floating a $75,000,000 
bond issue for the purpose of building 
a system of hard surfaced roads 
throughout the state; and, 


WHEREAS, It is our belief that this 
$75,000,000, if said bond election is car- 
ried, together with the federal money 
that is available and will be available, 
and also together with the county 
money that will be hereafter appro- 
priated, will build a system of roads 
not surpassed by any state in the 
Union; 

THEREFORE, be it RESOLVED, 
that this association does hereby com- 
mend the legislature in submitting this 
bond election to the people of the 
state, and we take this opportunity of 
urging upon the citizenship of the 
state the importance of voting for this 
bond issue. We believe that it will 
stimulate the development of the state 
as nothing else can do. 


At the conclusion of his address on 
the first day, E. M. Allen, president of 
the National Association, was surprised 
by being presented with a handsome 
silver water pitcher by the Texas asso- 
ciation. Craig Belk, president of the 
Texas association, made the presenta- 
tion address. The Texas agents feel 
quite close to Mr. Allen. He has made 
himself one of them, has exhibited a 
lively interest in the growth of the or- 
ganization and has more than once 
gone out of his way to be on hand at 
the fall meetings. He is to Texas local 
agents “one of the boys.” Mr. Allen was 
almost overcome with emotion at this 
indication of the attitude of the Texas 
agents toward him, and responded to 
Mr. Belk’s remarks feelingly. 
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OIL INSURANCE ASSOCIATION 
(CONTINUED FROM PAGE 24) 


the history of the business. Out of 
this new production Texas had 94,884 
barrels, or about 50 percent of the total. 


ANY agent representing a member 
company of the association is en- 
titled to and will receive all assistance 
possible on practically all classes of oil 
properties, upon furnishing us with the 
letter before referred to. We trust that 
you will be patient if we seem some- 
what slow in getting on the ground to 











H. M. CARMICHAEL 


Manager Oil Insurance Association, Chi- 
cago, Ill. 


assist you. However, within a year’s 
time we expect to have an organization 
that will be sufficient to cover the ter- 
ritory wherever we operate. Much data 
is necessary before we can intelligently 
pass upon the risks submitted and 
whenever possible and we can secure 
the permission of the assured, we will 
prepare our own data for future refer- 
ence in case the risk is submitted. 

We ask that you communicate with 
us or with our special agents at any 
time. My sincere hope is that I will 
krow many of you personally and be 
in a position to know the wishes of 
your members in order that all of the 
oil association dealers will be contin- 
ued in harmony with good practice and 
in the interest of you gentlemen, who 
are carrying on the good work of our 
principals in this state. 


Raise $2,500 in 15 Minutes 


An idea of what the Texas associa- 
tion has done and can do was gained 
on the last afternoon of the meeting, 
when President Belk announced that 
in order to complete the work planned 


for the remainder of the year it would 
be necessary to raise about $2,000, 
this sum to be contributed’ en- 
tirely aside from the regular dues. In- 
stead of dodging the issue or quietly 
slipping out of the room, those pres- 
ent responded at once to the request 
for funds, and in less than fifteen min- 
utes over $2,500 was raised. 

Texas agents think and talk large 
amounts. A _ subscription of $50 to 
the support of the state association is 
quite apparently not a matter to be 
quibbled over. The work is to be 
done, the facilities are available with 
which to do it, and the providing of 
the necessary cash seems to be re- 
garded by Texas agents as merely a 
matter of course. 


William L. Stiles, the newly elected 
president, and F. F. Ludolph, who was 
named secretary-treasurer, both San 
Antonio local agents, make an excel- 
lent team to handle the affairs of the 
association during the coming year. 
Both are active and on the job. They 
have proven their worth and their in- 
terest in the association. During the 
past two years Mr. Belk has leaned 
on them heavily for support. As 
chairman of the legislative committee 
Mr. Stiles has rendered valuable 
service, 


Visitors Royally Entertained 

In appointing Marvin H. Trice as 
chairman of the entertainment com- 
mittee, and F. F. Ludolph, secretary 
of the San Antonio Exchange, as his 
right-hand man, San Antonio local 
agents made no mistake. They pro- 
vided entertainment features worthy 


of the name. When the business ses- 
sions closed there was always some- 
thing novel and interesting for those 
who cared to indulge. The automobile 
ride on Friday evening was a mem- 
orable event. The missions, the Japa- 
nese garden and Brackenridge Park 
were visited. All of the points of in- 
terest in and about San Antonio were 
viewed. This entire entertainment was 
provided by the San Antonio Chamber 
of Commerce. 

On the first day the convention was 
split into two sections, one-half being 
entertained at luncheon by the Ki- 
wanis Club and the other by the Ro- 
tary Club. Saturday the Salesmanship 
Club acted as host at luncheon. 

And the ladies were not overlooked. 
Miss Kate Florian of San Antonio had 
them in charge and they were well 
taken care of. 


Allen Praises Meeting 


E. M. Allen, president of the Na- 
tional Association, paid a high tribute 
to the character of the meeting staged 
by the Texas agents at San Antonio 
when he stated that he has attended 
more than 100 state meetings, but has 
never been present at a state gathering 
that was so well attended, whose mem- 
bers were so enthusiastic, and where so 
much actual work was accomplished 
as at the San Antonio meeting. Mr. 
Allen said that the Texas convention 
took on many of the aspects of a meet- 
ing of the National association. Dele- 
gates evidenced a real interest in what 
was going on. The program was car- 
ried out in business-like fashion, and 
on time. Mr. Allen said that there 
have been a number of meetings of the 
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National association that have not 
gathered together as brilliant an array 
of speakers as those who appeared on 
the program at San Antonio. With 
4,400 agents to work among, Mr. Allen 
said that the Texas association can 
almost become a second National as- 
sociation in point of numbers, and 
scope and importance of work. 


President Belk was very fortunate 
in having a number of first lieutenants 
during his administration upon whom 
he could rely implicitly. Travis Lam- 
bert of Port Arthur, Mr. Belk char- 
acterized as “a good hitching post— 
something to tie to.” C. M. Ragland 
and E. B. Norment, of Paris, “the con- 
flagration city,” were untiring in their 
efforts for the advancement of the as- 
sociation’s cause. Others whom Pres- 
ident Belk said always responded 
when he sounded the alarm included 
George Mabry Seay of Dallas, C. H. 
Walton of Fort Worth, Douglas 
Crowell of El Paso, George A. Alex- 
ander of Garland, and J. R. Jervais of 
Victoria. 





Belk Given Loyal Support 


In commenting upon the success of 
the Texas association under the two 
years that Craig Belk has been at the 
helm, President E. M. Allen of the 
National association said that while 
the Texas organization has, of course, 
revolved round Mr. Belk, the fact must 
not be overlooked that the funds with 
which to carry on the work have never 
been lacking. When Mr. Belk as- 
sumed the office for the second time 
it was with the distinct understanding 
that sufficient funds with which to 
develop the organization and engage 
in the necessary work must be at all 
times forthcoming. He was pledged 
this financial support. Several times 
during the year he has called upon the 
local agents in the various towns for 
contributions. His appeals have not 
been in vain. The treasury has never 
been empty, and because Mr. Belk has 
had the tools to work with the asso- 
ciation has not had to mark time at 
any stage of the game. Mr. Allen 
pointed out that while a capable leader 
is important, unless he has both the 
moral and financial support of the 
agents in a state, he cannot build up a 
state organization to a successful point. 


C. R. Yanch, secretary and treasurer 
of the association, was one of the most 
pleasing figures at the meeting. Mr. 
Yanch stood at the door and extended 
the cheerful right hand of good fel- 
lowship to all who put in an appear- 
ance. He was the “Sunny Jim” of the 
convention. He has been one of the 
wheel horses of the association and 
those who have worked with him know 
that he is quite capable of doing some- 
thing else besides smiling. 
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For the Good of the Insurance Business 








THE DALLAS INSURANCE EXCHANGE 








THE ORGANIZATION: 


An Association of Insurance Agents writing Fire, 
Casualty, Fidelity and Surety Bonds and kindred insur- 
ance lines, exclusive of Life, Accident and Health. 


PURPOSES: 


A united effort to place the profession of Insur- 
ance on the highest possible plane of service and integ- 
rity. To promote a greater degree of friendship and 
confidence between its Members, the Insurance Com- 
panies and the Public. To protect as far as possible 
the business of Insurance and the Public from fraud 
and deceit. To assist in the enforcement of Insur- 
ance Laws, and to secure just and reasonable Legisla- 


tion. To assist in the prevention of accidents and the 
loss of life and property from fire and other casual- 


ties through a plan of co-operative education on the 
part of the Agents, Insurance Companies and the In- 
suring Public. To support right principles and oppose 
bad practices in underwriting. 


THE EXCHANGE POLICY: 


It shall be the policy of the DALLAS INSUR- 
ANCE EXCHANGE to maintain at all times among 
its members the highest possible standard of insurance 
service. It believes that the profession of insurance 
is worthy of recognition and confidence. It believes 
in the policy of honesty and is against the deceitful 
practice of “rebating” so often indulged in by the 
unscrupulous Agent and Assured. It believes that 
every Agent should so conduct his or her business that 
it will invite the confidence and respect of the public 
and the Insurance Companies represented. It believes 


that every Agent should feel duty bound in the selec- 
tion of risks for Insurance to properly inform the 
public as to the terms of the Insurance sold, as well 
as to fully inform the companies of all the hazards of 
the risks, thereby eliminating the bad risks that are 
not fit subjects for any form of Insurance protection. 

The Exchange believes in a strict compliance with 
the Insurance Laws of the Nation, State, County and 
City, and will at all times exert every effort to have 
these laws enforced. 

It does not believe in a Combination or Trust, and 
its members will not be a party to any Combination 
seeking to control insurance rates. 

It does not believe in licensing individuals for the 
purpose of writing insurance who are not competent 
or entitled to earn a reward therefrom, or persons 
who seek to be licensed for the purpose of receiving a 
commission upon their own or a limited amount of 
business that they may control by reason of relation- 
ship or by the nature of their occupations, and who are 
so-called “part-time Agents,” or in other lines of busi- 
ness from which they earn a livelihood, and who make 
little or no effort to solicit insurance in accordance 
with the principles of this Exchange, and who can not 
render a service to the public and Companies worthy 
of the name of Insurance. 

The Exchange does believe in the licensing of 
all persons who seek to become bona fide Insurance 
Agents, who earn their livelihood therefrom and whose 
conduct in the Insurance Business is worthy of con- 
fidence and respect. Its members invite clean and 
constructive competition and are for fair play and 
against those who seek to destroy and complain. . 











OFFICERS DALLAS INSURANCE EXCHANGE 


A. P. CUNNINGHAM, 
President 


GEO. L. DEXTER, 


Secretary and Treasurer 








G. MABRY SEAY, 
Vice-President 


MEMBERS DALLAS INSURANCE EXCHANGE 


W. I. Addison & Co., Great Southern 
Life Bldg. 

Blanton, Thomas & Co., Insurance 
Building. 

C. R. Burton & Co., Deere Bldg. 

Craddock & Smith, 1101-3 Main St. 

Williams & Ellis, 1610 Main St. 

R. R. Clark, Great Southern Life 
Bldg. 

A. P. Cunningham, Great Southern 
Life Bldg. 

Chas. L. Dexter & Co., Am. Exchange 
Bldg. 

J. E. Grant, Praetorian Bldg. 

Holden & Curless, Wilson Bldg. 


Hanway & Williams, Sumpter Bldg. 

Thos. W. Hopkins, Southwestern Life 
Bldg. 

Julian, Cochran & Carter, Praetorian 
Bldg. 

Paul Kirkpatrick, Praetorian Bldg. 

J. E. Lett & Co., Sumpter Bldg. 

John H. Love, Deere Bldg. 

Miller-Stemmons Co., Main and Poy- 
dras. 

M. Murphy, Southwestern Life Bldg. 

C. B. O’Beirne & Co., Sumpter Bldg. 

Rucker, Heartsill & Ellis, care Cen- 
tral State Bank. 


Seay & Hall, Am. Exchange Bldg. 

Slaton Insurance Agency, Sumpter 
Bldg. 

C. H. Verschoyle, Great Southern Life 
Bldg. 

Harry W. Crutcher & Co., First State 
Bank Bldg. 

BROKERS 

Miss Corinne Kelly, care Seay & Hall. 

Ben Irelson, care Williams & Ellis. 

Mrs. M. M. Mummert, care Chas. L. 
Dexter & Co. 

J. Robert Carter, care Chas. L. Dex- 
ter & Co. 











